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Silver Address Casket Presented to British Sovereign and His Consort by Corporation 
of Calcutta During Their Visit to India. 






























Francis I 


Design Patented 





MAISON Francots Premier in 
Paris; one of the most interesting 
architectural treasures of the city. 


A\V//V 


sterling silver flatware has 
the beauty of design which 
makes it permanently de- 
sirable as a household pos- 
session. The Francis I 
pattern shown on this page 
combines exquisite sim- 
plicity with careful atten- 
tion to detail. Note the 
finish of the back, as shown 
in reverse plate of fork. 
Alvin Sterling flatware is 
made in a long list of beau- 
tiful designs, representing 
every school and period of 
decoration. ALVIN STERLING 


TRADE MARK 





















































ALVIN MFG. CO. 


SAG HARBOR, N. Y. 


SALESROOMS: 








52 Maiden Lane 10 So. Wabash Ave. 717 Market St. 
New York Chicago San Francisco 
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See 


Hard Riding 


A watch has to take all kinds of chances, varying with the 
occupation of its owner. 


A stiff, staunch Fahys Case with a Kant-Kum-Off Bow will 
protect a watch under all sorts of unusual conditions. Show 
Your Customers the Certificate. 


(ahys WATCH CASES 


JOSEPH FAHYS & COMPANY 
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The diamond, the ao, 


most desired of all 
gems, we offer at the 
actual cost of produc- 
tion, plus our modest 
profit—better value than 
this is unobtainable. 


J. R. WOOD & SONS 


Diamond Cutters 


170 Broadway, Corner of 
2 Maiden Lane 


NEW YORK 


Ry aS 
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THE 
ONLY MIDDLEMEN 





Known to the customers of 


JI. RL. WOOD & SONS 


Diamond Cutters—Wedding Ring Makers 
170 Broadway 2 MAIDEN LANE NEW YORK 
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WARNING!! 


Do not sell Stock Buckles 
until you have shown your 
customers the 
Monogram Buckles. 





You will be courting their 
displeasure if you do. 





Our attention has been called to this fact by 
so many Retail Jewelers since they have received 
our samples. Their customers have expressed 
displeasure at not having been shown these 
samples before they had purchased conventional 
stock buckles. The same jewelers also say that 
whenever they now show a Monogram 
Buckle they cannot sell any other kind. 

This is proof that men do not simply want 
buckles but DO want 


Monogram Belt Buckles 


that have Character and Distinction 


Our large variety of patterns and wide range of 
monogram designs give purchasers an opportunity to 
exercise individual tastes. 

The most successful Jewelers throughout the country 
are featuring our Buckles as they attract the better class 
of trade without the necessity of carrying a stock. 

Write for folder illustrating complete line and our 
special offer of sample buckle. 





Sell the Buckle and Belt that 
will help you sell more. 


WENDELL & COMPANY 


Make Buckles equally well in all their factories 
NEW YORK CHICAGO (KANSAS CITY 














LIST PRICES OF ABOVE BUCKLES. 
Heavy Gold Filled, each $9.00. Heavy Sterling Silver, $7.00. 








Gold Filled, each $10.00. Sterling Silver, $8.00. 
Eight Styles of Fine Belts at $2.00 to $3.50 list extra. 
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Three Big Wonderful Shops ses 
NEW YORK — CHICAGO KANSAS CITY, 


TT OT 





| HI 





OY was 





tl 








TTT 


=I aH | a MM as Cay CD = 
TX" (Ona [ie] 





=) 

















August 12, 1914. 


THE JEWELERS’ CIRCULAR-WEEKLY 











TRIANON PATTERN. 


: msn i Toile Ware 


RAV 


STERLING 



























Om PHE newest toilet ware design 

4 in -R. Wallace Sterling 1 is-ia: C 
F | pleasing treatment of the 
pF | Louis XVth sii ae 
J c/) Trianon. | 
z The outline is graceful, the deco- 
tation rich but chaste, the work. 
' — manship and finish thorough to 
Be the last. detail—as. Ree the 
4 | character of the design and 


the quality of the silver. 

















By a new platinum process 
¢ g surface is finished in a 
gray, very slightly dark- 
s where - the depth of 


e die-work requires ‘it. 


he new Trianon is made 
F ‘complete variety of 
fet and manicure pieces. - 
ist of these, with prices, 
be. had on request. 


L Wallace & Sons 












































. Mfg. Co. 


WALLINGFORD, CONN. 










New York Chitago “San Foseiias : ‘uathen 
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handsome: profits during 


‘the fall season; and no > 


great investment is re- 
quired for a representative 
stock. - : 


HOUGH the 
4 new sets are 
inexpensive, a high 
order of skill is ex: - 
hibited in the work- 
manship—a fact ~ 
that adds not only. 
to their attractive- 
ness, but to their -— 
durability. 


R. WALL 


AST selling designs in. 
plated toiletware bring 


JEWELERS’ CIRCULAR-WEEKLY 























RANE TORS Oa 


4 


ACE SI 


Plated Toiletware 











OUR new ones are 

. here offered, — illus- 
trating various treatments 
of relief work, engraving 


and engine turning, 
’ Bright and French Gray 
finishes. 






- DDITIONAL 
“Minformation 
~ about the designs 
shown, including 
a illustrations, de- 
-. scriptions, complete 
|» lists of pieces made, 
and prices, will be 
~. mailed promptly on 
request. 4s 








New York 


R. WALLACE & 


Chicago 


San Francisco 


SONS MFG. CO. 


WALLINGFORD, CONN. 


London 
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Order a Selection of 


DUEBER-HAMPDEN WATCHES 


12 Size NEW THIN MODELS 
PENDANT SETTING MADE IN HUNTING AND OPEN FACE 












































15 Jewels 17 Jewels Adjd. 21 Jewels Adj. to 5 Pos. 


FULL 14Kt. GOLD FILLED—Guaranteed for 25 Years 






























































Pius 

Cs) 

Lad t 

FULL 10Kt. GOLD FILLED—Guaranteed for 20 years 
| DUEBER-HAMPDEN Gold-Filled Watches Are Double Stock and Hand Engraved 
All Progressive Jobbers Carry the Line — ORDER NOW 
|| DUEBER-HAMPDEN WATCH WORKS, Canton, Ohio 
| 
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‘*America’s 
Premier 


Locket 


House’”’ 


It Doesn’t Take a Business Man 


but one moment—to realize the immense advantage and tremendous business impetus to 
be derived from dealing exclusively with an old established House which co-operates with 
him in every detail for the purpose of making Quick, Profitable and Satisfactory Sales. 





All thru this “psychological depression” of business our efforts to create a live, con- 
sumer-demand for the benefit of our friends in the trade has continued unabated. 


Thus we are eminently fair to YOU, Messrs. Jobber and Retailer. 


Be as fair to US by making up your Fall stock exclusively from our extensive line. 
LOCKETS and SCAPULAR LOCKETS are the thing. 


Made in Sterling Silver, Fine Rolled Plate, and % Gold. Scapulars—five sizes—7, 5, 
3 and 2 Round, and No. 3 Oval. Lockets in many sizes, Round, Heart-Shaped and Oval. 


Thru Jobbers. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory, Providence, R. I. New York City, 15 Maiden Lane 
San Francisco, 704 Market Street, Room 814 
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Untermeyer, Robbins & @ b 


ZLNassau Street. New York City. 
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STAR WATCH CASE COMPANY 


R. RETAILER : If you could make us a visit so that we 
might take you through our factory and show you 
what goes into the STAR CASES and how it is put in, 
and the care and pains we take to make our CASES 
so that they will come up to our standard of perfection we 
are sure that you would not hesi- 














tate to carry only STAR WATCH 
CASES in your stock. 

There are no job lots or hurried 
workmanship in STAR CASES. 


the same minute 
subjected to the 
tion; so that when 


Eachcase receives 
attention, and is 
most rigid inspec- 














a CASE conforms to our exacting 
requirements we are sure that it will 
more than satisfy our customers. 


In addition we offer the only perfect SAFETY BOW 
that cannot pull or twist out. 

Wont you let us send you one of our illustrated catalogues 
showing some of our many handsome designs, all hand 


engraved? 
We will be glad to do so on receipt of your request for one. 


Licensed Under Wachter Patent No. 916,809 





Factory: Ludington, Michigan 
New York: Silversmiths Building Chicago: Heyworth Building 
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Brooches 


Scarf Pins 
Cuff Buttons 








Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Sash Buckles 
Neck Chains 
Waldemars 





Your Customers 
Are Entitled 
Co Good 10K 


Some retail jewelers think it necessary to sell their 
customers the thinnest, flimsiest 1OK jewelry, merely 
because it is spread and showy. 


This is a sad mistake, and loses much trade, because 
such grades do not wear well, and break continually. 


Why isn’t your 10K customer as valuable to you as any 
other, and why not try to hold his trade by selling him 
a substantial, well-made article? 


Our 10K line holds trade, and we use taste and art in 
its construction. 


Hat Pins 

Tie Clasps 
Fobs 

Crosses 
Pocket Knives 
Pendants 

Bar Pins 
Lockets 

Lapel Chains 


cHARD STS. 


NEWARK. N.J. 
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A Mesh Bag Masterpiece 


Superior Soldered Machine-Made Baby Mesh 





et ew, 


The experience of years in the manufacture of machine-made mesh bags has enabled us to produce 
what may properly be termed a mesh bag masterpiece. 
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No. 8062. (Actual Size) 


Almost gauze-like in its texture, this is the finest mesh possible to make practically. Every link 
soldered and bearing with it the well-known Whiting & Davis reputation and guarantee. 


Made in 14-Kt. Gold, Sterling Silver and German Silver in many dainty designs. 


YOUR JOBBER CAN SUPPLY YOU. 


WHITING & DAVIS CO. 
PLAINVILLE (NORFOLK CO.), MASS. 
NEW YORK CHICAGO 
15-17-19 Maiden Lane 


SAN FRANCISCO 
31 N. State Street 717 Market Street 





BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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The Whiting Chain Co. 





is showing this season 
many new and salable 
articles at decidedly 
attractive prices. 








Sold Through the Jobbing Trade 








WHITING CHAIN CO. 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street 
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PRINCESS BANDEAU 
Platinum and Diamonds 


SOME OF THE DESIGNS 
Platinum and Diamonds 











PRINCESS BRACELET USED AS 
BANDEAU AND THE BUCKLE 
AS NECKLET 


Platinum and Diamonds 


VAN DUSEN & STOKES CO 


1123 CHESTNUT STREET, PHILADELPHIA 





PRINCESS BRACELET 


Showing 
some of the principal uses 
of the 
Princess Bracelet 


made by 


Van Dusen & Stokes Co. 
PHILADELPHIA 


(Patent applied for) 





PRINCESS NECKLET 
Platinum and Diamonds 


miner! 
aS at 
ES 


ERS ; Atte & 4 seo nent cs) aaleane ae eee. Apher 


IF RINCESS BRACELET 
Diamonds and Onyx set in Platinum 


PRINCESS BRACELET IN CASE 
with various ribbon effects to match gowns 
Platinum and Diamonds 








PRINCESS BRACELET AS ARMLET 


Platinum and Diamonds 





PRINCESS BRACELET AS 
ANKLET 
Platinum and Diamonds 


Photographs copyrighted by 





August 12, 1914. 


THE JEWELERS’ CIRCULAR-WEEKLY 




















What “DD” Excess Expansion Means 


INSURANCE AGAINST LOSS 
A Detachable Self-Adjusting 
SAFETY BRACELET WATCH 


WALTHAM PATENTED CONVERTIBLE BRACELET WATCH 
















No. 1. 
Excess Links closed to normal No. 4. 
size. Our Brace- 
let is Fool 


proof having 
no open 
hook or catch 


No. 2. 


Releasing Excess End Links ‘ 
to obtain increase size of Brace- 
let to allow an easy passage of 
same over the hand. 


to interfere 
with gar- 
ment, or be- 
come ac- 
cidentally de- 
tached. Ab- 
solute secu- 
rity. 


No. 3. 
Excess End Links opened and 
bracelet expanded showing in- 
crease obtained. 


THESE ARE EXCLUSIVE FEATURES OF OUR BRACELET. PATENT PENDING. 








Dubois Watch Case Co. has applied fot Made in Platinum, 18, 14 and 10K Gold and Gold filled. Patent applied for in foreign countries. 
Patent on hook in United States and WRITE FOR SAMPLE Brevet deposé dans tous pays. Auslands- 


Canada, Patente angemeldet. 


We guarantee all our Bracelets to be hard soldered, and have solid gold springs, manufactured under 
License Pat. No. 1,034,471. The strongest Bracelet made, giving perfect service to the wearer. 


JACQUES DEPOLLIER & SON 


DUBOIS WATCH CASE CoO. Manufacturers of High Class Specialties Established 1877 
Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 





Main Office and Factory: Complete American and Swiss Watches, Salesroom : 
316 Herkimer St., Brooklyn, N. Y. Odd and Regular Shapes. 15 Maiden Lane, N. Y. 
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NECK CHAINS. 12K. 1/10 GOLD. 
Price 














Price 
Baers... Gees Bias... ess EKpense. If you are not t thor- 
il ae ie) BOO d, 
oni: Be ong Be oughly satisfied, return them 
18” aaeare 18.90 18” Ets hee 18.90 
me ie: i expense. 
Patil eee BS 14.86 7 ere 15.76 
eT ae ee” 
ae. an eee ee On every A& Z chain you 
16” LPR eee 9.46 16” oe wceeie a 10.36 
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f aoc Sae econ a, ae 3 z. and the quality 1 4 O 
oo00o. . Gold. 


On every A & Z chain which 
you buy you will save twenty- 
five per cent. Our cost of 
production is lower than that 
of any other chain house in 
the jewelry industry. You 
get the benefit of this when 
you buy A & Z chains. 
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rence _ Send for your selection today 


at our expense. 
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WALDEMARS. 12K. 1/10 GOLD. e 

No. Price PerDoz. No. Price Per Doz. Pr ]  & | J y 
Ps nsceesraee > ae $32.40 ov den e, R. ies [ S A. 
BRR ee “<< ... eoee 21.60 
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Sate yee 28.36 
oe 28.36 Oe reeks 32.40 € 
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Send the Coupon for Details of 
ysCA Consumer Advertising 


A National Campaign of Signal Importance to Every Progressive Jeweler 


LaTA 

















Hor Her 


| 
the most sought of all gems—price- | 
less Oriental Pearls, perfectly re- || 
produced in | 


Ll ayausch 
Perles de Ceylon | 





Always in fashion. Appropriate on 
all occasions. Beautiful with the | 
simplest frock or most elaborate | 
gown. 


PEARL STRING 16 INCHES | 
LONG IN DAINTY, CREAM | 
WHITE OVAL CABINET 


Price $10.0" 


| YOUR NAME HERE 











Poe OS a ee 





| 











One of the advertisements suitable for 
use in newspapers supplied to jewelers. 
lye not only advertise La Tausca Pearls 
nationally, but also assist you to advertise 
them locally to your trade. 













The name “La Tausca” has always stood for supreme achieve- 
ment in the art of pearl formation. In Perles de Ceylon, we 
offer you a guaranteed indestructible and insoluble pearl string 
backed by logical, timely and extended publicity and the cumu- 
lative good-will expressed in the trade mark name “LA 
TAUSCA.” We assist you to focus on your store the sales 
making power of our national advertising. Our attractive 
booklet explains how. Will you send the coupon for it? 


Perles de Ceylon and complete exhibit of all La 
Tausca Qualities and La Tausca Displays will be 
shown by Chicago jobbers during the convention— 
August 24 to 28. 

If you attend the convention, by all means inspect 
this remarkable display. 


a a ee TG Pe a 


THE LOW-TAUSSIG-K ARPELES CO. 
PROVIDENCE PARIS NEW YORK 


Address all communications to Providence 


Gentlemen : 
Please send me particulars of your La Tausca Advertising 
campaign and tell me how you assist me to get full benefit 


from the money you are spending in national publicity. 


Name 


CESHKOSESC CER ERDEEBDERSCOCSEPCER ECO GO CHKECHOCE CECE KCHEC EHO GEEA 


Address 











on 
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Perfection in 
Symbolism 





is one of the notable features of the 
Waite, Evans Line of Crosses, Crucifixes 
and Rosaries. 


The results of long and careful study of the 
details and minutiae of Christian Symbology 
are embodied in each design in our wonderful 
assortment. 


It is important for dealers to realize this, as 
it is one of the chief essentials in satisfying 
the more critical among purchasers of this 
particular line of stock. 


This is only one of the features that have 


made our line especially famous. 


Thru Jobbers. 


Waite, Evans Co. 


NEW YORK, 15-17-19 Maiden Lane PROVIDENCE, R. I., 95 Chestnst St. 
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— ‘Forget Me Not’ — 


OF 


GIFTS! 








GIFT SEASON IS COMING 
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21 Maiden Lane ate 























MaKe your Demands for me NOW from 


HAVONE CORPORATION 


NEW 
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are real trade builders 


They possess the real merit —the satisfactory 
service-giving value that builds a reputation 
for reliability for every dealer who sells them. 


The latest additions to our varied line are 
worthy specimens of the best-equipped staff 
of expert designers in the country. 


Your jobber has Briggs’ Fobs 
or will get them for you 


The D. F. Briggs Co. 


- ATTLEBORO, MASS. 
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THESE ARISTO BRACELET WATCHES oiasonp'encetsrep 


are entitled to your most favorable consideration, and cannot fail to elicit 
your deepest appreciation once their truly superior qualities are realized. 


The perfect craftsmanship displayed at every point, and the remarkable indi- 
viduality of each design, commends them to purchasers who value the highest 
type of art in jewelry combined with horological perfection. 

7, 8 and 9 Ligne. Illustrations actual size. 


Each bracelet fastens with special safety snap, ensuring absolute security. 


American Wateh Case Co. - - 15-17-19 Maiden lane, New York @ity 
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9 ie The delicate and 
tation makes this NO} : 

most exquisite on the market. Every 

article absolutely guaranteed, 


















Write for prices and illustrations to 


DGERS & BROTHER 


RNATIONAL SILVER CO. SUCCESSOR 








“WATERBURY, CONNECTICUT 
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The card illustrated above, with 


easel, will be supplied upon request The Holmes & Edwar ds Silver i es ad oe. Br idgeport, Conn. 
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Ney The Music Furnished by 


Gold Solder, 


Tig M Ney Contra Ney's Gold Solders 


HARTEORD, CONN.U.S.A. 


The ancient Israelites understood the art of making round wire. 

We read in Exodus, XX XIX, 3, ‘‘And they did beat the gold into thin plates, and 
cut it into wires, to work it in the blue, etc., with cunning work.” 

Such wire is not in demand today. The commercial world is satisfied if the wire 
be fine enough for filigree or gold lace. When it comes to supporting any particular 
weight, gold does not head the list. A piece of the thickness of No. 14 B. W. G. will 
support 15034 Ibs. avdp., and a silver wire of exactly the same dimensions will support 
187 lbs. An iron wire will, however, sustain 549 lbs. Thus the toughness and tenacity 
of gold are not equal to its ductility and malleability. 

It was apparent ages ago that fine gold is too soft to resist the wear and tear of 
ordinary use. Some other material had to be incorporated with it to impart increased 
hardness. It is well understood that alloys are used in manufacturing solders to impart 
this and other indispensable features. No conscientious manufacturer ever uses alloys 
as adulterants. 

On a pillar in the Pennsylvania R. R. Terminal in New York, a bronze tablet 
reads, ‘“‘Blow Your Horn.”” We prefer not to do so. But thousands of happy, satisfied 
users of Ney’s, Best Since 1812, Gold Solders and other Specialties are voluntarily 
blowing horns for us. This makes sweet music and attracts new customers. These 
friends desire to show their appreciation of our service. We look for the day to dawn, 


when, 
Wherever you go the wide world round, 


Ney’s indispensable Gold Solders will be found. 


Why bother and be annoyed with making your own solders? Consider the satis- 
faction, comfort, cleanliness, time-saving and economy which will follow when you sub- 
stitute our time-tested Solders, which are an unfailing panacea for all soldering woes. 
Your work will show immediate improvement if you switch to Ney’s. 

Without giving details of their points of supremacy, we respectfully ask you to 
give yourself a treat, by making an immediate trial of Ney’s, Best Since 1812, Jewelers’ 
Gold Solders. You know the value of our Guaranty, backed by 102 years of unim- 
peached reputation for honorable dealings. You run no risks. When Ney’s Solders 
only are used, there is no such word as “‘risks.”’ 


THE oJ. M.NEY COMPANY. 


FOUNDED IN 1812. 


, ” Piinident 


HARTFORD, COnW., U.S.A. 


CaBLe Appress : “NEYGOLD, HARTFORD,"A.B.C.CoDE, 5th EDITION. 
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VISITING BUYERS 
: Our annual exhibition will be held this year, as usual, : 
: at the . 
‘ . q 
: Marlborough - Blenheim : 
‘ Herald Square, New York City 3 
: In addition to a GREAT NUMBER of NEW : 
x and COMMERCIAL pieces of hollowware that will : 
: be shown here for the FIRST TIME, we will have on i 
. display the first advance pieces of our new “MARTHA p 
‘i RANDOLPH” flatware pattern. Quiet, graceful and i 
‘ beautiful, it has already been proclaimed by a leading 
i authority in the trade “THE BEST PATTERN ( 
a: PRODUCED IN YEARS.” i 
. MR. DAVID F. INGERSOLL will be in charge, ‘ 
i and you are cordially invited to visit with us and make 
i our rooms your headquarters. ; 
. 
Manufacturers of Sterling Silver Flatware and Hollowware : 
GARDNER, MASSACHUSETTS : 
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“The Silver That Sells’ “The Silver That Sells” 


| pe re : The Orleans ae | 
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} — ; : Dessert Fork ‘ ACTVAL SiZE 
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Bis AS | 
Table Fork ; TRADE MARK Be 
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Bari { 


|| Table Spoon 
| eee | 


| 





STERLING Bec.) | 





A pattern which combines Beauty, Grace, Symmetry and Excellence, Designed in accordance 

with the present day’s conception of “good taste,” yet distinctively new and original. 
1] ROGERS, LUNT & BOWLEN CO., Silversmiths, GREENFIELD, MASS. 
| NEW YORK: 15 Maiden Lane CHICAGO ; Kesner Bldg. SAN FRANCISCO : 717 Market St. 
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Astonishing Candlestick Value 


These Candlesticks are strictly $7.50 per pair value 
ONE and this exceptional offer holds good only PAIR 


$6} .70 UNTIL SEPTEMBER 1st $= .40 








NET After above date"price becomes $7.50. Absolutely no NET 
10Days order filled for less. Buying now means actual saving 10 Days 


of $2.10 per pair. 
THE BARBARA FRIETCHIE 


(Actual Size) 


Pg ahedeeinind 















Our guarantee of satisfaction 
is that you order with the 
understanding that you take 
5 days to examine them. 


6-inch sterling octagonal 
column of exceptionally su- 
are finish, the acme of 
igh character silversmith- 
ing. Has silver (not felt) 
bottom. 

If unsatisfactory you return 


Guaranteed to stand any them at our expense. 


depth engraving. 


Owing to the low price 
quoted until Sept. Ist, a strict 
condition of sale is that 
payment must be made, at 
net price, in 10 days from 
date of shipment. 


The lines of the Barbara 
Frietchie are dignified, aristo- 
cratic, and appeal to the 
particular customer. 


Make this piece a Fall and 


holiday leader. You can 
make the selling price very 
attractive because of the 
low cost to you. 


Bear in mind the profit-to- 
you factor, and order now. 





CHOOSE fic‘same Goods for Less MONEY 


WOODSIDE STERLING COMPANY 
170 Broadway, New York 








Sd 
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Burlington 


A New Pattern of Sterling Silver 


Table Ware 


The Burlington exhibits a very striking 
novelty and originality in its main con- 
ception, but, nevertheless, in the refined 
grace of the details of its ornamenta- 
tion, it is strikingly reminiscent of some 
of the motives favored by the great 
Thomas Chippendale when he was at 
the very height of his popularity. It will 
therefore be found to be in thorough 
accord with furniture or decorations of 
the prevalent Colonial and Georgian 
styles. 


The complete line of Burlington will be 
ready for delivery September 1st. Price 
lists on application. 





The Whiting series of booklets descrip- 
tive of their spoon patterns now includes 
the Burlington. It tells why the nane 
was adopted and shows representative 
pieces of the pattern. Supplied to dealers 
for distribution to their customers. 
Send for a sample copy. 


Factory and General Offices = = BRIDGEPORT, CONN. 
Salesrooms: Silversmiths’ Bldg., 15 Maiden Lane, New York City 
Pacific Coast Office - 717 Market Street, San Francisco, Cal. 
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Sterling Silver Tea Balls’ 








AA convenience that has become 
almost a necessity 


The advantages of the tea ball 
are becoming apparent and 
the demand for them is con- 
stantly increasing. 

We have tea balls, of good 
substantial weight, in all the 
popular shapes and sizes. 

Our folders and catalogs 
illustrating various lines of 
our manufacture will interest 
you. 


R. Blackinton& Company 


Goldsmiths, Silversmiths and Jewelers 


Factory and Main Office : New York Salesrooms 
North Attleboro, Mass. (R) eB 15-17-19 Maiden Lane 














THE CLARICE 


An Expansible Watch Bracelet that will eventually supersede all others and be accepted as 


The Standard Expansible Watch Bracelet 


Retail Jewelers desiring 
the Standard Watch 
Bracelets will insist on 
jobbers furnishing the 
“Clarice.” Don’t ac- 
cept substitutes. 


Some Features of the 
“Clarice”: Beauty of 
finish, showing well de- 
fined outlines. Method 
of Attachment. The 
connection links do not 
draw away from watch. 
Connecting links made 


Insist upon the orig- 
flange shape to conform Showing Old nities of yee eran Presenting a Weak, % . 
to contour of watch. or re inal, and get it. 











(PATENT APPLIED FOR) 
Showing the “‘Clarice’’. Note Particularly Method of Attachmer t. 
AUSTIN & STONE, Inc. Manufacturing Jewelers Attleboro, Mass. | 


NEW YORK, CHICAGO, ILL., LOS ANGELES, CAL., 
Room 1108, 9 Maiden Lane. 1201 Heyworth Bldg. 2709 W. Ninth St. 
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GOLD - FILLED 
CHAIN SAUTOIRS 


Have a decided 
advantage over 
the ribbon Sau- 
toirs, because 
they wear 
longer, do not 
soil or fray at 
the edges. They 
are extremely 
popular this 
Summer, and 
the particular 
patterns we 
show here are 
as attractive in 
appearance and 
as finely made 
as anything on 
the market. 


THEY 
REALLY 
DESERVE A 
PLACE 
IN YOUR 
STOCK. 


We also wish 
to call your 
attention to our 
new and_ sea- 
sonable line of 
Pendants, 
Lo¢ck et sé, 
Chains, Brace- 
lets, Plaques, 
Crosses, Rosa- 
ries, Novelties, 
etc., now being 
sold by leading 
jobbers every- 
where. 








DORAN, BAGNALL & CO. 
North Attleboro, Mass. 


29 E. Madison St. 
CHICAGO 


15@ Pest St. 
SAN FRANCISCO 


9 Maiden Lane 
NEW YORK 
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America’s 


AS) CUP 


Defender 
PENCIL HOLDER 


Entirely new and most 
seasonable specialty 
when men are discard- 
ing vests, yet must have 
a pencil. 


Made of fine Nickel 
Silver bearing a true re- 
production of the Yacht 
that will defend the Cup 
in the September Races. 








The pencil is of the maga- 
No. 10088. zine order, containing 


leads to last many months. 


Everything is thoroughly good, 
attractively displayed on a three 
color “Silent Salesman” show 


card. 


Thousands are using our Auto 
Pencil Holders pinned to their 
negligee shirts or coats, and find 
them indispensable. 


Retail for 75 cents complete, 
cost you $9.00 per dozen list. 


Order now. 








Ketcham & McDougall 


15-17-19 Maiden Lane - NEW YORK CITY 
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ne ==’ | LINGERIE CLASPS 
f PEE | Se j é ” 
nn 5463 Sterling and Gold Filled 
eo ae be ea 
Ls 4 enssonemenane Seasonable Goods at 
fs eo od: -_ ww ae ° 
a SP. re Reasonable Prices 
L ess a5 ee Sas ae The numbers shown here 
t we fj [pa are Sterling Silver. We 
5421 | 5422 can also furnish this entire 
: , ‘ line in Rolled Gold Filled 
sp ale li aa Bae oe : 
Let | an 1 Ae. Stock. And, depend on it! 
Lene 4 L  saeeete: | Every pair of them you 
5424 bee 5423 sell means a satisfied cus- 
tomer, and you know 
what that is worth to you. 
——_—_— 
ae Theodore W. Foster & Bro. Co. 
{ : Established 1873 
i oe i OFS sa f Manufacturing Jewelers and Silversmiths 
4 100 Richmond St. Providence, R. I. 
_—— C arr eaaan HICAGO D 
NE 
4959 5262 re $ 13 Meiden Lane enue Bldg. Kinnten, oe. 
] 

















Solid Gold La Vallieres 


La Vallieres will be in demand this coming Fall. The 
advance styles have so decreed. Be in a position 
to fill your customer’s order by showing a goodly 
assortment from our new line, made especially for 


this season. 














SOLID GOLD HIGH GRADE GOLD FILLED 
Chains Chains 

La Vallieres Bracelets 

Pendants Fobs 

Brooches La Vallieres 

Scarf Pins Pendants 

Etc. Etc. 


. 
i 


Providence Stock Co. 


Factory: 100 Stewart St., Providence, R. I. New York Office: 11 Maiden Lane 




















4. 
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Every Article in 
The 


71a 


Line 










Guaranteed by 
A.C.CO. 












Cut Me Out 


Send me to the Attleboro 
Chain Co., Attleboro, Mass. 


I will return to you as a line 
cut ta be used in newspaper or 
circular advertising. 

















San Francisco Office, 704 Market Street 
Chicago Office, Heyworth Building 


Main Office, Attleboro, Mass. 
New York Office, 9 Maiden Lane 












Gold Filled La Vallieres 


The careful execution of new and original designs, 
made from the best stock obtainable, are two of 
the factors that have made our New Fall Line pos- 
sible. Our salesmen have started. Investigate our 


offerings, and especially this season’s prices. 








SOLID GOLD HIGH GRADE GOLD FILLED 
ERR ee EA Ve | 
Chains Chains 
La Vallieres Bracelets 
Pendants Fobs 
Brooches La Vallieres 
Scarf Pins Pendants 
Etc. Etc. 
id S k Cc 

Pp rovidence »)toc O. | 

Factory: 100 Stewart St., Providence, R. I. New York Office: 11 Maiden Lane 
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Why This Trade-Mark Should Be 
on the Novelties You Handle 


When you find the impression of the Warwick “Helmet” on gold, sterling 
silver, or leather goods, you can be sure of their superior quality, workmanship, 


and finish. 


Warwick products are made to give real service. Each piece of Warwick ware 
is the result of much thought, the employment of none but skilled artisans, and 
rigid inspection after each process of its making. 


Careful buyers push Warwick ware because they can honestly recommend it, 
and they know that customers who buy it will return and buy again. 


NEW NOVELTIES ARE CONSTANTLY BEING CREATED. SOLD ONLY 
TO THE RETAIL TRADE. WRITE US REGARDING YOUR NEEDS. 


WARWICK STERLING COMPANY Providence, Rhode Island 


SAN FRANCISCO NEW YORK 

















SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 
Me. Retailer: 


No Freaks—no abortions will be found in our new line of 
thin model |2s cases, open face and Hunting—hand made. 


They are just graceful shapes, over thick model move- | 
ments, giving the thinnest effects. 





They will increase your watch business you may be sure. 


Representative Watch Jobbers are SOLIDARITY Jobbers 


SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Assistant Secretary-Treasurer 
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Among our recent importations are : \ SS 
some gentlemen’s ‘‘Evening watches’’; i — {Ve ! ia 
these are unique in style and shape, : 
entirely different from anything else on 
the market. Made in silver with plain, E. T., engraved or enamel backs, silver 
dial, new Roman Arabic figures. They are flat model and present a strong 
appeal to the trade which desires something exclusive and fashionable yet reason- | 
able in price. ; § 








a 


to be worn with or without sautoir chains; made in various fancy shapes, oval, 
octagon, diamond, square, etc., extra fine high grade movement in substantial 
14Kt. cases. These are articles that will interest discriminating purchasers, and 


We have also imported a very beautiful line of extra small ladies’ watches 
¢ 
are well worthy of your inspection. } 








Y We have many other novelties in high grade goods which our salesmen 
will be pleased to show, or we will send selection pacKage on request. 


HENRY FREUND 2 BRO., “setters of setters’ | 


WATCHES, DIAMONDS, JEWELRY 
| 71 Nassau Street, NEW YORK 929 Chestnut Street, PHILADELPHIA 








Our Trade Mark “The Rose”’ @ stands for quality and excellence. } 
P| ee ee 


























= oe “CG ” Cl h 
ae can | 2% “Gem” Clutc 
dies ‘ch Bere eameine Bee ae eee AUTOMATIC PROTECTOR 7} 


The trade is cautioned against placing any re- 
liance on any representation that the Gem 
Clutch is infringing on any patent. Every dealer 
handling the Gem Clutch does so under the ab- 
solute protection of our guarantee against 
infringement on any other patent. 

The Gem Clutch, embodies an Independent 
Invention, it stands by itself in its own class. 
The leader of all Clutches on the market to-day. 
Patented October I, 1912. Warranted in every 
respect. 




































—_—_—__ 


Uneeda Gem Clutch Co., 82 Nassau St., New York 
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La Wallieres, Bracelets, Rings, Pins | 


Calibre Work Mi | Pearl Work 


A general line of high grade Diamond Mountings in Platinum, 14 K and 18 K Gold 


Designs for remounting O10 Diamond Fewelryp into the latest up-to-date styles 
submitted with estimates on request. 


JULIUS WODISKA “xew york” 


























UR travelers are about starting out 
with the best line of Rings we have 


ever shown. 


LOUIS E. SMITH - - - To the Middle West 
MATT STEEL - - - ~. . x9 

J. P. KERSTING - - - From Denver to the Coast 
C. H. CHURCH - - - - - “Down East’ 
J. H. McKINNEY - - - - South and Southwest 
C.B.SMITH - - - New York, Pennsylvania, etc. 
FRANK E. KNIGHT  - - - City and Suburban 


M. B. BRYANT & CO. 


No. 7 Maiden Lane, New York 
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A Battery in Action 


is more powerful than a single gun. The same principle applies to this 
SIZE ASSORTMENT OF 


Hedges Black Enamel Lockets 


Each eloquently speaks for itself through richness, yet simplicity of design. 


Presented together, they speak volumes oa your behalf to your customer, proving 
that you have a good assortment; that you know how to cater to the individual 
wants of your patrons, based 
upon their stature. 


Recommend a large locket to 
a large person and a small 
one to a small customer— 
thereby enlarging their re- 
spect for your ability as a 
“Jewelry Advisor.” 


Did you say you want a 
sample package? 


A. Bs HEDGES & CO. {+ Makers of 14 Kt. Jewelry, 


12 to 16 John St., New York is Specialists in Mourning Jewelry. 














Bowden Seamless Wedding Rings 


are strictly correct in every particular, a thoroughly wrought 
seamless ring. 


Each ring is uniform in every particular, that is, all 
imperfections are avoided in our seamless rings. 


——= BOWDEN PLAIN GOLD WEDDING RINGS SEAMLESS=—— 
BOWDEN HAND CARVED WEDDING RINGS PATENTED SEAMLESS 


















































Established 1843 FACTORY : BROOKLYN, N. Y. | 


Look for our trade-marks. 


Makers of Rings of Every Description Dealers in Diamonds and Other Precious}Stones 


J. B. BOWDEN & CO., [heen = | 
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NEW/ARKA 


The Greatest Gold and Platinum Jewelry Manufacturing City in the World 











Riker Brothers tate 
Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street Mark 


Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Bags re) 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








K>=) Shafer & Douglas, Inc. 
KS] Manufacturers of = 4 


Office and Factory 
@-11 Franklin Street Opposite City Hall 





J.A. &S. WwW. Granbery 


cor ration) 


The 7 kt. line that sells 
Trade Mark Kinney, Orchard and Scott Streets 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 











"eed & Gross 
ers rng Grade 
M. G. vee Rings 


Trade Mark a aan Mulberry Street 








William Link Co. swADe 


Makers of 14-K. Jewelry Cor (Goo) 
CAMEOS & ‘ 


401-407 Mulberry Street 





Clark & Noon 
27 Ma shail Street 
Meadasarters for Cameo and Biriustone Jewelry, 
14 kt. only. “Tr 





Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 








James R. O'Donnell, 
Enamelin: jm jonsiey. Watch Cases, a 
etc. Black White a Specialty. 

350 Mulberry Street 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 
473-475 Washington Street 








Taylor & Co. ine. 
65. Sree-batee ea” Tak 


47 Chestnut Street mann. 





Battin & Compan 343 
Small W: by ty ele hy ver 


Salesroom, 320 Fifth Ave., N 
43 Ogden Street 





] 0K The Ki Keller Jewelry Mtg. Co. 
New a . yw ~~ Street 


Factory 251 N.J.R.R. A 





Stumpf & Binder 


Manesfactarers of Fine Gold and Platinom Chains, 
Swivels, Spring Rings, in Gold and Platinum. 


60-68 Columbia Street Newark, N. J. 











1866 Champenois & Co. '®'? 
10-K. Jewelry peal, sad Finish 


TRADE C XK MARK . ~ -- Street 





Barry & Company 


Well Made 10K Jewelry 
‘Trade Mast Oar Trade Mark Your Guarantee 


10 Austin Street 


Burstow, Kollmar & Co. 


Bracelets and Bead Necks 
18 Columbla Street 


OVER $11,000,000 


is invested in the manufacture 
of Jewelry in this city. 








Nearly 150 factories, employ- 
ing about 5,000 persons, are 
daily putting out 


The Finest 
Specimens of 
Jewelry Art 


Anything in 10 to 14K Gold, 
Platinum, Diamond Goods, Sil- 
ver Novelties and Silverware 
can be supplied by the manu- 
facturers here—made by the 


Most Expert 
Artisans in the 
Jewelry World 


Sa & Angell, Inc. 
14-K. Jewelry 





71 Austin Street 


Garland, Fisher Company 


10- “5 Mesh Bags and General Line 
. Y. Office, 9 Maiden Lane 
530 Mulberry Street 








Emil Abig 


Specialty 10 and 14-K. Bracelets and La VaHieres 
50 Columbia Street 





Geo. W. Heath & Co. 


f Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 
(wy <B) Sterling Silver Mesh Bags 


358 Halsey Street 





THOMAS A. SMITH 


Manufacturer of High Grade 
SWIVELS AND eo RINGS 
in Platinum, Gold and Gold Plate 


380 Jelliff Avenue 





J. D. Daizell & Co. 


ret Manufacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 





The Hayes Bros. Co. 
Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





] i K L. Fritzsche & Co. 
Fine Gold Jewelry 
Pat. Horse Shoe Nail Bracelet i 0 K 


480 Washington Street 





PLATINUM 
Settings in Platinum and Gold 


Baker & Co., inc. 


N.Y. Office, 30Church St. 408N. J. R.R. Ave. 





La Pierre Mig. Co. 


50 Columbia “© 


Silversmiths 


Candlesticks 





La Seela, Fried & Co., Inc. 


Specialists in Eye Glass Cases, Purses, Vanities <i> 


(Gold and Silversmiths) 
and Card Cases. 
Trade Mark 
97 Chestnut Street 








Strauss & s & Strauss 

Gal Id ee oa — 5 
ol an dpe —_ ro 
on Clinton Street 


STN Henry Ziruth _ 
oF) “ees SarrC ee 


30 Court Street 














Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
and Mesh Bags 


Oliver and MoWheorter Streets 








The Ledos M’f’g Co. 
M of 


anufacturers 
Wateh Case Materiale—Jewelers Findings 
No. 34 Peari St. Newark, N. J. 
1882 1014 
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REG. IN U. S. PAT. OFF, 


POWERS ano MAYER, we. 


8-14 West 38TH STREET 
Adjoining Fifth Avenue 


NEW YORK 


THE FASHIONING OF OUR NEW “PAM” 
NECKLACES IS ENTRUSTED TO THOSE 
OF OUR DESIGNERS WHO HAVE SHOWN 
SPECIAL APTITUDE. IN EVERY OR- 
GANIZATION THE FABRIC OF WHICH 
IS HELD TOGETHER BY TALENT AND 
TRAINING, SOME INDIVIDUAL _ DE- 
VELOPS A PREDILECTION FOR DOING 
SOMETHING BETTER THAN HIS FEL- 
LOWS. WE WATCH FOR THIS. 


AND WHEN ONE OF OUR DESIGNING 
STAFF HAS SHOWN SUCH ABILITY, 
EVERY ENCOURAGEMENT IS OFFERED 
TO FOSTER AND IMPROVE THE 
TALENT. 


BY SUCH MEANS WE HAVE PUT OUR- 
SELVES IN AN INPREGNABLE POSITION 
WITH OUR NEW “PAM” NECKLACES. 


THESE NECKLACES THAT HAVE STOOD 
THE TEST AND CROSSFIRE OF OUR 
CRITICISM AND INSPECTION ARE IN 
EVERY WAY WORTHY OF YOUR AT- 
TENTION. 

“PAM” NECKLACES WILL BE A FEATURE 
AT OUR COMING TWELFTH ANNUAL 
EXHIBITION, TO BE HELD IN OUR OF- 
FICES FROM AUGUST 31 TO SEPTEM- 
BER 5, INCLUSIVE. 


LONDON 
Kimberley House 
15-17 Holborn Viaduct 


PARIS 
51 Rue de Chateaudun 


CABLE ADDRESS: “ON TOP,” LONDON 





AMSTERDAM 
Sarphati Straat 32 
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THREE REASONS 


why Krementz 14K. Rolled Gold Collar Buttons promote good will 
for your store, turn over quickly and pay dividends. 

1. How could a guarantee like this do anything but insure your 
customer’s good will— 


**If broken from any cause, even if stepped upon and 
ay any dealer, anywhere, is authorized to replace 
it free.’ 


2. This display case is the secret of quick turn-overs and it costs 
you nothing. 





CASE NO. 1K. 


This showcase is extra heavy plate glass, except compartments, 31 
which are made only in Mahogany. Front lights have beveled edge.'\/ 
Top lifts up. Invisible ball feet prevent scratching of showcase.‘ 
Case and 200 copies of “The Story of a Collar Button,” imprinted 
with your name, are free with your order for two-gross assortment of 
Krementz 14K. Rolled Gold Collar Buttons. 


3. This two-gross assortment of dividend-makers proves the case. 


Assortment No. 1K. 
Prices subject to Jewelers’ Circular Discount. 


x & - 


1 doz....usrn $2.00 1 doz...84%K $3.00 


5 


2 doz....05K 4.00 


e 





2 doz....6K $4.00 


H & 


-.-3K 3.00 


LZ 1 doz...2KS 8.00 ‘ 
‘ 
2 doz....06K 4.00 =. a 
: 1 doz...2%K 3.00 2 doz...3KL 6.00 
1 doz...1%K 2.00 » a 


1 doz.....2K 3.00 1% doz.on. 4.50 





% a8: . 50:0 1K 2.00 


1% doz.2KL 450 jr doz.7XX 4.50 


as 


1 doz...1KL 2.00 1% doz.8KS 4.50 1 doz...TieK 4.00 








$63.00 
ENOUGH ! ! MAIL THE COUPON 
a - - COUPON 
KREMENTZ & COMPANY, Newark, N. J. (Circular) 


Please send me a two-gross assortment Krementz 14K. Rolled Gold 
Guaranteed Collar Buttons. With this I am to receive free, Case 
No. 1K. and 200 copies of ‘The Story of a Collar Button,” imprinted 
with my name. Collar buttons prepaid. Case f.o.b. Newark. 


Jobber’s Name...c-ccccccccccesscccccesccces eT 




















Latest Parisian Vogue 


THE NEW COTTLE BAG 





Made in 
Various Sizes 


LSSeanan 


Sterling Silver Mesh Bag with Silver Tassel, to carry 
on wrist with silk handle equipped with a Sterling 
Buckle ornament. Handsome mirror and tablet ad- 
justed inside, making bag doubly useful. 


NATTY, UP-TO-DATE EFFECT—ENTIRELY 
NEW. 


Made exclusively by us. Will be great Fall success, 
so order early. 


S. COTTLE CO. 


In Its 49th Year of Jewelry Manufacture 
31 East 17th Street, New York City 


PARIS: 28 Rue D’Hauteville 
CHICAGO: H. M. Teeple, Heyworth Bldg. 
SAN FRANCISCO: A. E. Lee, Shreve Bldg. 





August 12, 1914. 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes Safety Pins 
Sleeve Buttons reson 8 mann Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 


Platinum and Gold Chains 








Waldemars reave 9B an Sautoirs 
Lorgnette Chains Neck Chains 
Key Chains Outing Chains 
Lapel Chains Fob Guards 


“Kk. S.” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE : Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 
































OSMERS, DOUGHERTY COMPANY, ““wigea"* 


SEED 
PEARL 


nr “st S) rm = ae 

in «eg ae nee . eaten pee 2, ~ 

aes oa hig a 3 39% et oo .e* Sete” oe 
* 








ACTUAL SIZE+ % 
saltviaititln siti 


Cor All Kinds Exeouted. 291-293 SEVENTH AVENUE, NEW YORK SEND FOR OUR 


by Skilled Workmen Between 26th and 27th Streets Phone 913 Madison CIRCULAR 
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SERVICE PLATES 


as made by 


GRAFF, WASHBOURNE & DUNN 


Are Accepted as Standard 


for Quality of Manufacture 
and Beauty of Design 








Graff, Washbourne & Dunn 


SILVERSMITHS 


E 
a Pons. 47 Office and Factory, 142 West 14th Street, New York 
yt meee ap vee A oo 
renc ler Design 

















LEATHER CHESS BOARDS 


FOR TRAVELERS 
Aways Our 


Trade wwe Fen Mark 
a Iwo Stack 
Suit Case 






Always ready for use under all conditions. 





Chess men are celluloid coated, securely held in po- 
sition, and can be placed in margin when not in use. 


Aba AE Aa BSBA) AA) ALE SG C. F. RUMPP & SONS 
22st we OWE Sa Manufacturers of Fine Leather Goods 
PHILADELPHIA 
NEW YORK SALESROOM: 683 and 685 BROADWAY 


No. 8884a. 4% x9x % closed. ae Rl dR 

















F A N from the plainest to the most elab- —— 
orate, striking designs, lowest prices. 
Hand-made 14kt. Gold and Sterling Sil ew- Iry 
dice: Pundoans, eT compel Ale gs, ings, pe the J we Trunks and Cases 


fashionable Sautoirs and Lorgnette Chains, Amber 
and French Pearl Necklaces, rrings, etc., etc. Send for Illustrated Catalogue 





Come to see us or send for selection mentioning price 


LEWY & COHEN | |Crouch & Fitzgerald 
Importers and Manufacturers 177 Broadway, New York City 
114-116 Fifth Ave., cor. 17th St., NEW YORK 154 Fifth Avenue, 14 W. 40th Street 























OUR TIE CLASP LINE ¢ 


By Reason of Our Patent Rivet and Spring Is the Only Substantial Pepular Priced Clasp Made 


SCHLESS, BROD&Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 
26-28-30 Beecher St., Newark, N. J. ¢ 


NEW YORK OFFICE: 65 Nassau St. 
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Combination Bar and V Pin 


PATENT APPLIED FOR. 
Because of the joint it may be worn with any shape 
dress neck—two pins as one. 
Made only in 14K gold, plain, engraved, and set with 
precious or semi-precious stones. 
LEST YOU FORGET 


We also manufacture a general line of 14K Gold 
Jewelry. 


T. W. ADAMS & CO. 


TRADE Al4 . MARK 


83 Union Street Newark, N. J. 
OFFICES 
; NEW YORK CHICAGO 
15 Maiden Lane 31 N. State St, 























DE DILECTIS & SARNO Do Your Rings Bear This Trade Mark ? 


335 Broadway, NEW YORK 
—T Cameos 


, are always in demand by 
~ refined people. We have an 
| extensive line of Oynx, Coral 
3 and Pink Sardonic and Cor- 
f nelian Shells, mounted and 
f unmounted, in IoK and 
| 14K gold, of the latest de- 
= signs, at very popular prices. 
va We cut all our Cameos in 


i nog “ our own factory at Torre If So They Are All Right. 











Fine eet et del Greco, Italy. 
: ALBERT M. MIX & CO. 
Write us to-day for our New Illustrated Catalogue of the com- Manufacturers 
plete lines of Coral, Cameos, Amber and Semi-Precious Stones 106-108 Fulton Street - - NEW YORK 


























OOOOOOOOOOOOOOOOGOGOOHOOHOOOOOOOOOOHOHOHOOHOHOOOOD 


ONSIDER our new ideas in Sterling Silver, Black ¢ 
Enamel and Dinner Rings. New designs for 
your approval every week. 

We make Electroplated, Gold Filled and Solid 
Gold Rings. 


® 


/ pe 





Send For Samples! 


V. SORRENTINO, Inc., 15 Calender St., Providence, R.I. 
OOOOOOOOOOOOOOOOOOOOOOOHOOOOOOOOHOOOOOOOOOS © 


BOSSSS909 9990000000 
YDOSOO$O$99O$999OOO 
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You Still Have Time OMEGA 


We were fortunate to have a good _ sup- ‘ i 
The Watch of Matchless Merit 


ply of stones and other foreign materials in our 











shop when war was declared. We confess we 

SOLD EXCLUSIVELY TO 

RECULARLY APPOINTED 
FACTORY ACENTS 


haven’t any too much, but enough to supply all, 
providing, however, you do not put off too long 








your purchases. 








Made in all grades and sizes 





For particulars, address 


United States Agency 


OMEGA WATCH Co. 


21-23 Maiden Lane, New York 

















—> VA - = } ‘J — 
pPRVBBOBE Boa Gt. cLBOBBeBW_e BBE 


QUALITY IN THIMBLES 











And the 
Prices Right 














An Inspection 
Convinces 


Our men are on the road already, and the rush 
of orders is on, so enough said. 

Don’t overlook the BLACK and WHITE 
LINE—nothing to equal it. 

Got your copy of our August Magazine? 





ESTABLISHED 1839 





Simons Bros. Company 





FISHEL NESSLER COMPANY Philadelphia 
184 Fifth Avenue, New York Write for Catalogue 
MANUFACTURING JEWELERS New York Chicago San Francisco 
13 Maiden Lane 31 N. State Street 717 Market Street 


BRS ABREEEEERREEEETEEUEEEREER STEELER 
A SS BB AE SBOE EEDE EEG SER EREDE HOES ER ¢ 

















| Established Over a Quarter of a Century 


Xs 
KN 


SREB SES. 6.5 SSG) MBBASBESE EEG 
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BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 
Importers of Diamonds 


87 MAIDEN LANE 
Order Work a Specialty NEW YORK 


Chicago Office, Heyworth Building 














Established Everything 
Pee ee 4 Hooker in Ivory 
e 2 


Manufacturer of 


Genuine Ivory Goods 


announces the opening of a 


New York Office and Showroom 


on or about Sept. Ist in 


Forty-second Street Building 
42d St. and Madison Ave., New York 


(Opposite Grand Central Station) 
Factory, 423 Kent Ave., Brooklyn, N.Y. 


Visiting Buyers are cordially invited to in- 
spect this line which is made 


for the jewelry trade exclusively. 



































































































































THE HOPEWELL SILVER CO. 1 
y 
TAUNTON, MASS. 4 
Will exhibit Novelties in Silverware aN 
at 7 1401/1 . 2 weestes/ut ved 
HOTEL IMPERIAL, NEW YORK CITY 

The James E. Blake @. 

August 9 to August 30, 1914 Makers of Jewelry and Silverware Since 1859 

| | trave-maxx Attleboro Massachusetts 
— —— = 
| : if 
i ! 
HH TO THE 10K. and 14K. i 
| JOBBERS Niauractunine SEWELERS. ag JEWELRY i 
i . eg HADEN LANE, Hi 
I] t 
Wl Artistic Desi , eas Skilled Workmansh Ha: 
|| IT Careful Finish’ A Line Marked by Characteristics That Sell Jewelry Popular Prices ” Hi 
Wt = — Sy III]; 
Vy bee = ———— —— —— — if 
——— eae aeicied = = —- = = — — —J 
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TAN INDIA CRASH 


PAPER BOXES 


for Jewelry and Silverware 
EMBOSSED TOPS COVERS TRIMMED WITH WHITE GLAZED EDGES 


A descriptive folder containing styles and prices mailed upon application 


FOX MANUFACTURING Co. 


BOXES, CARDS, TAGS, TRAYS AND WINDOW DISPLAYS 
for the Jewelry Trade 


529 South Wabash Avenue CHICAGO 








How is this? 14-K solid gold, substantial, heavy mountings, exactly 
like illustration. Stamped and guaranteed. Set with snappy diamonds 
averaging over 1-82 carat each. Put up one dozen in a fine grain-covered 
case, price $27.00 per dozen. Terms to merchants of good commercial 
standing, two per cent. 10 or net 30 days. Or you may order the same 
goods from other manufacturers and pay from $42,00 to $48.00 per dozen. 

The same style set with 1-16 carat diamonds each at $42.00 per 
dozen. One sample order will convince you of the values we are offering. 
Be sure to watch this space, for it will mean hundreds of dollars to 
shrewd buyers. 


NEW ENGLAND JEWELERS, Jewelers’ Bldg., BOSTON, MASS. 


B. S. GAINSBORO, Mer. Direct Diamond Importers 








The Novel Platform 


























ABOVE platform makes a very pretty display. There 


is a door in the centre, large enough to admit a per- 
son who can reach for any piece of jewelry on the plat- 


form. Send size of window for estimate. Have a 


variety of styles. 


Platforms and show stands recovered at reasonable 
prices. 


J. NADELMAN & CoO. 


Display Stands, Jewelry Trays, Silverware Cases, Etc. 


38 W. 18th Street . - NEW YORK 



























When Undecided or in Doubt Ask for 








BIGNEY’S “MIRROR FINISH”, HIGHEST GRADE 
GOLD-FILLED CHAINS 


They Have Gold on Them, They Endure. 












Factory: ATTLEBORO 
N. Y. Office: 13 Maiden Lane. 


Sen Francisco Office : 717 Market St, 


Our 1/8 and 1/10 highest grade gold filled chains look and wear like solid gold. 
Sold Through Wholesalers Only 







, MASS. 


Chicago Office: 501 Heyworth Bldg. 
Toronto Office: 52 Yonge St. Arcade. 
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will ask for an Expansible Bracelet 
to hold his or her watch. You can 
supply the want by buying our 


| 
Your Customer 





Patented Dec. 23, 1913. 


Challenge Expansible 
Bracelet and Watch Holder 


all sizes, either for men or women. 
Perfect satisfaction; no rivets, no 
springs; always in repair. 





Manufactured and for sale by 


C.H. ALLEN & CO. 
also White Mfg. Jewelry Co. 


Attleboro, Massachusetts 














OTTO BUCHHOLZ 


Importer 


Dutch Silver 


1170 Broadway 

















NEW YORK 





Practical Course in Adjusting 7,.2%r: 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 
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Jet Jewelry—Black and White Jewelry 


In Real Jet, Italian Jet and Imitation Jet 
Now in Stock, and Ready for Immediate Delivery 

























LADIES’ FOBS—tThe Latest Parisian 





Lapis Neck Chains, Indestructible Pearls, Jet 
Spanish Combs, etc. All recent importations, 


and THE PRESENT fads in Paris. 


HAIR 
ORNAMENTS 


Are being worn, 
abroad as perhaps 
never before. Be 
prepared for the 





Illustration %4 Size 


LADIES’ FOBS 
We especially rec- 
ommend to be the 
coming fad from 
Paris. 


demand. 





Illustration % Size. 


SELECTION PACKAGES SENT 
EXPRESS PREPAID 


M. GUGENHEIM, Inc. 


Importers of 


Parisian Jewelry Novelties 
362 Fifth Avenue, New York 


Novelty. We have imported a great variety 
of Patterns to meet the demand sure to come. 
Jet effects and Black and White effects in 
a variety of designs 
Jet Long Chains and Neck Chains, Black 
Onyx, with Rock Crystal Rondelles, Genuine 
| 











\ 





437 , 438 





10 Kt. DIAMOND LA VALLIERES 


$25.50 


Per Dozen 


Complete with 14-inch 
chains. 


These La _ Vallieres 
are set with small, white 
snappy diamonds. This 
is the best value in the 
market in La Vallieres. 


Joseph Frackman Co. 


51-53 Maiden Lane 
NEW YORK, N. Y. 





441. a 4 AAS 


















































ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—mountings—Diamonds 


AMERICAN GEM & PEARL CO. 
14 Church St 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 


BIGALKE & ECKERT CO. 


Fine Imported Watches 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J.B. BOWDEN & CO. 
Ring Makers 


10-12 Maiden Lane 


15 Maiden Lane 


527 Fifth Ave. 


82 Nassau St. 
15 Maiden Lane 


R. A. BREIDENBACK 51-58 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St. 
Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 
imp. and Cutters of Diamonds 15 Maiden La. 


M. B. BRYANT & CO. 
Ring Makers 


CARTER, HOWE & CO. 


Manufacturing Jewelers 9-18 Maiden Lane 


7 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 
Mfrs.’ Agent, Everything in Silverware 


COOPER & FORMAN _ 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


6197. Copyright, 1912, by Geo. P. Hall & Son, New York. 
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Don’t Take Chances 


Grim Necessity may compel you to take 
long chances, now and then, but don’t make a 
practice of preferring the fire escape to the 


stairs, unless you have to. 


When you buy in inferior markets, you are 


taking long chances on the quality and time- 


liness of the goods. 


Every trade has its buying 


centre—made so by circumstances—where the 








S. COTTLE CO. 
Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 
Ring Makers 51-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 
Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 564 Maiden La 


C. DORFLINGER & SONS 
Fine Cut Glass 86 Murray St. 


R. & J. DREYFUS 


importers of Diamonds 


WM. J. DURFEY 7 Maiden Lane 
Bargains in Diamonds, bought and sold for cash 


N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tis. & Jwis’ rindgs, Case Reprg. 


80 Maiden Lane 


81 E. 17th St. 





GATTLE, ETTINGER & CO. 
Diamonds and Prec. Stone Jly, 170 Broadway 


THE GINNEL MFG. CO.15 Maiden Lane 
Gold Plated Link Buttons, Bar Pins, etc 


GOLDSMITH BROS. 20 John & 
Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 
Fifth Ave. and 36th St, and 15 Maiden Lanse 


HERPERS BROS. 


Settings 


J.L. HERZOG & CO. 45 Rose St., cor Duaae 
Makers L K Rings and EL KAY Cuff Buttom 


I. HOCHBERGER & SONS 
Diamonds 85 Maiden Lane 


S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. s4th 3. 


ROBT. H. INGERSOLL & BRO. 
Watches 315 Fourth Ave 


INTERNATIONAL GEM CO., INC. 
Lapidaries and Prec. Stones, 316 Fifth Ave 


85 Maiden Lane 
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majority of people buy because they can buy 
there to better advantage than anywhere else, 
and that is always the best place to buy in. 
New York has long been the acknowledged 
centre of the Jewelry Trade—the great market 
for Jewelry, Silverware, Watches and Supplies. 
More people buy there than anywhere else 
because they have found—just as you would 


find—that it pays to 


BUY IN NEW YORK 








INTERNATIONAL SILVER CO. 
Silversmiths 9-15 Maiden Lane 


THE KELLER JEWELRY MFG. CO. 
10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 


Bracelets 


WM. B. KERR CO. 


Silversmiths 


12 John St. 
15 Maiden Lane 


KETCHAM & McDOUGALL | 
lhimbles, Eyeglass Holders 15 Maiden Lane 


JU OPTICAL CO. 
( Le Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-28 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON _ 19 John St. 
Coral and Black Onyx Mourning Jewelry 


MADDOCK & MILLER 54 Murray St. 
Royal Worcester China; Novelties & Staple Lines 


87-89 Maiden Lane 





NASSAU CLUTCH CO. __ 90 Nassau St. 


Mfrs. Scarf Pin Clutches and Novelties 


LUDWIG NISSEN & CO. 182 Broadway 


Pearls and Precious Stones 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


PAIRPOINT CORP’N 38 Murray St. 
Cut Glass, Sheffield Reproductions, Electroliers 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-28 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 
Platinum and Gold Jewelry 


1 Maiden Lane 
65 Nassau St. 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


SLOAN & CO. 15 Maiden Lane 


Specialties in Fine 14-Karat Jewelry 





noon 











STAIGER & SONS % Maiden Lane 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 
Diamonds 341 Fifth Ave. 


L. STRAUS & SONS 42-46 Warren St 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 


Silversmiths 


WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 32d St. 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 


17 Maiden Lane 


WHITING MFG. CO. 


Silversmiths 


15 Maiden Lane 


A. WITTNAUER CO. 


Importers of Watches 


30 W. 86th St. 


JULIUS WODISKA 


Diamond Mountings 


182 Broadway 


WOLFSHEIM & SACHS 


Boxes, Trays, etc. 35 Maiden Lane 


J.R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 
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Our New Pattern, The ‘“ Continental” 


BRIGHT, GREY TRIMMED 
This design is a departure from anything hitherto produced in silver plate. Harmonizes 
perfectly with present day furnishings. Fluted edges of bowls and tines in the fancy pieces. 
Will have back of it one of the most effective advertising campaigns in the history of silver- 
ware. Everything indicates that its popularity will equal, if not surpass that of our “Old Colony” 
and “Cromwell” patterns. 


INTERNATIONAL SILVER CO., MERIDEN, CONN. 


Successor to MERIDEN BRITANNIA CO. 





CHICAGO NEW YORK SAN FRANCISCO 
5 North Wabash Avenue 49-51 West 34th Street—9-19 Maiden Lane 150 Post Street 
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A Glance Ahead at the Fall Productions. 











HE jewelers are somewhat skeptical 
concerning the Fall productions. They 
are a little uncertain about the demand, 
since Paris, which has heretofore set the 
pace in designs and novelties, offered so 
few innovations and_ suggestions this 
Spring. The American jewelers seem thus 
to have a limited source of supply of new 
ideas. Their encouragemen: lies in dis- 
covering the needs on this side, since the 
\merican woman is certain to demand 
striking creations before many months have 
passed. And that an effort is being made 
in the right direction is evidenced by the 
fact that a few marked tendencies are al- 
ready observable. 
COLOR, STONES AND DESIGNS. 

The strange riot of color that prevailed 
last year is not to be seen in the Autumn 
and Winter jewelry. There has been a 
revolt against it. The pendulum is fast 
swinging toward the opposite side, the call 
being for more quiet tones. Not that the 
effect will be neutral, but it will tend 
toward a monotone, the introduction of a 
stone of varying color supplying contrast 
when such an effect is necessary to the 
“feeling” of the piece. All-diamond jew- 
elry will, therefore, be in the lead. Of 
larger and fewer stones, following the de- 
velopment that started in that course two 
or three years ago, the majority of orna- 
ments will not require the sapphire, ruby 
or emerald. The gown will supply the con- 
trast and fewer ornaments will be required. 
People are a little less willing to pay for 
exceptional workmanship at present. They 
want intrinsic value. Thus at least a few 
stones of average size are imperative, while 
those composing the larger proportion of 
the piece are in the class of the moderately 
small brilliants. 

Another decided feature of .the forth- 
coming output will be the simplicity of the 
designs. Toward the end of last season, 
when the Oriental effects began to wane, 
this tendency was noticeable. And now it 
is rapidly advancing. Long. slender lines 
and simple themes prevail. The idea must 
stand out boldly. It may still show the 
Cubist influence to a slight extent, but the 
principal types of design will illustrate the 
passing of the Oriental and the adoption 
of the Louis XVI. styles, corbined with 
new art. The simplicity of a piece will 
sell it. 

When color is demanded the ever-fasci- 
nating sapphire will be triumphantly used, 
as formerly. Onyx also is as fashionable 
as ever. The craze for black and white 


1 
the 


seems to have become a fixture in t 





realm of fashion. In France the ruby is 
returning. Whether we shall follow the 
lead of Paris in this particular is still a 
matter of conjecture. At present the em- 
erald has the choice of the two stones. 

\methyst is a stone that is coming for- 
ward perceptibly. This or jade is some- 
times used as a substitute for crystal when 
the latter does not lend itself to the treat- 
ment. A charming bowknot brooch illus- 
trates this drift, the stone being in large, 
oddly cut blocks to fit the shape of the 
imitated ribbon. 

The moonstone is enjoying a decided re- 
vival. In pendants, brooches, bar pins and 
slides it is most attractive, the moon over 
the engraving contributing a wonderful 
fascination. 

CRYSTAL JEWELRY. 

No one can deny the beauty of crystal 
jewelry. Misty and illusive, it forms a 
unique background for various treatments 
with diamonds. It has had a marked vogue 
this Summer. But whether it will continue 
is a question, owing to its perishable quali- 
ties. Not only brittle but also susceptible 
to moisture, it easily becomes marked by 
contact with the fingers—a blemish that can 
only be removed by the jeweler, according 
to a leading authority. Of course, this con- 
stitutes an objection to its use hair or- 
naments, the oil from the hair similarly 
effecting the mineral. Crystal has never 
been widely adopted in Paris. But those 
who can afford to possess pieces of extreme 
beauty and delicacy, without regard to serv- 
iceability. will surely enjoy the works of 
art produced in this material—the lovey 
pendants and bar pins, lighted by the spar- 
kle of diamonds. 

NECKWEAR. 

\“ith gowns still low in the neck, there is 
reasen for the popularity—and really the 
recessity—of jeweled neckwear. Velvet 
bands, with flat slides or elongated pen- 
dants — slender, straight and sometimes 
three inches in length—are in the front 
ranks. They are worn high, as formerly, 
and sometimes consist of a strip of flex- 
ible diamond work or a narrow drop. For 
the same purpose, but in a more expensive 
class, is the necklace formed of a single, 
close-set strand of diamonds, with a long, 
marquise-shaped pendant wrought of small 
diamonds. 

Pendant chains are longer—22 inches— 
and are composed of the usual mediums— 
platinum, with diamond motifs at intervals. 
For lorgnons the same style of chain is 
well liked. The tendency in lorgnons. by 
the way, is to return to the circular lens 


when the ornament is worn for use instead 
of just for appearance. It is far more 
practical. 

CORD JEWELRY. 

Cord jewelry remains in fashion. <A 
smart application of it is seen in the double 
cords about half an inch apart and strung 
with jeweled slides, for use as a substitute 
for the high-worn velvet band. 

Another novel form of employing the 
cord is shown in the one of blue that 
matches the tone of the sapphires that sur- 
round a caliber line of diamonds, encircling 
a diminutive watch. Here also may be 
noted the desire for simple themes, the de- 
sign being extremely chaste. 

A bracelet of dual cords, with a hand- 
some jeweled section in the center and a 
smaller.one on either side, is still another 
expression of this unique idea. 

BRACELETS AND EARRINGS. 

It is stated, upon good authority, that the 
favor of the bracelet is yet unbroken. 
There will be no change in their general 
character, except in the color treatment. 

From the same source of information 
comes the assertion that earrings are to be 
brought back. They will be in a new form, 
loop effects having the call. Just what the 
new features will be is unanswerable. It is 
thcught, however, that they will hang rather 
low, and that they will be composed en- 
tirely of diamonds. 

RINGS. 

Rings are still large but more simple in 
design. Many solitaires will be seen—oval, 
cblong and square. In Paris the round 
solitaire is preferred whenever the stone is 
a large one. Cabochon sapphires and em- 
eralds are the leading stones of color. 

BROOCHES. 

The return of the brooch of former days 
is now no longer doubted. In oval or ob- 
long form, possibly with square corners, it 
comprises a showy ornament that deserves 
great popularity. 

SEED PEARLS. 

The prevalence of the amethyst is noted 
in a brooch in which, cameo-cut, it forms 
the center of interest, surrounded by rows 
of seed pearls. 

The combination of seed pearls and color 
is again observed in the circle brooches 
composed of these minute gems, which 
bear four stones in amethyst, topaz or sap- 
phire. 

The newest seed pearl brooches, how- 
ever, tend toward floral designs. One is 
of four clover leaves, pleasingly placed 
within a circle; another is a collection of 
forget-me-nots. <A still simpler design 
shows three clover leaves with their stems 
brought down to the base, where a ball of 
seed pearls forms the termination. 
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WHO PAYS? 


“Tooay,’ S 


every time you sell a piece of unreliable jewelry, you pay, 


lt is not so much the first as future sales that count, and 
by selling a piece of jewelry that will not give satisfaction, 
you become a booster for some competitor, 


ARNE 


Satisfied customers are good assets, and very essential to 
the success of a retail store; so it is important that you 
sell only fsuch merchandise as is covered by tae manmac- 
turer’s guarantee. 


Sy placing our trade-mark on every piece of Larter-made 
jewelry, we signify our willingness to vouch tor it, 


PACIFIC 
COAST 
REPRESENTATIVES 


A.LLHALL & SON 


INCORPORATED 
JEWELERS BUILDING 
POST STREET 
SAN FRANCISCO 
CAL. 
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Interesting Technical Points on Gems. 


Questions Submitted by the National Association of Goldsmiths of Great Britain in Last 
Examinations in Gemmology, Discussed and Answered by Prof. Frank B. Wade. 











Part IV. 
(Continued from the issue of Aug. 5.) 
UESTION 2 (Continued).— “Define 
Q Dichroism.” 

ANsweER.—In connection with the answer 
to this question we shall describe an instru- 
ment, the dichroscope, which is of consid- 
erable practical importance to the man who 
has to determine the identity of colored 
stones. 

It is among the colored stones especially 
that there is most confusion and error on 
the part of the retail dealer, who relies 
chiefly on color for a means of identify- 
ing such stones, and there is no more un- 
reliable property. Such a wide range of 
color exists in the same “mineral species,” 
the tourmaline, for example, which may be 
colorless, pink, brown, green of many 
shades, yellow, red, blue or black, that to 
rely on color alone in a determination is to 
expose one’s self to great likelihood of error. 
Some red spinels look so much like some 
true rubies, for example, that the color 
alone is scarcely sufficient to distinguish 
them. I have seen such red spinels offered 
for sale as true corundum rubies by honest 
retailers who were merely mistaken in their 
identification. I have also found true co- 
rundum rubies offered for sale as spinels, 
although they would have brought more 
under their true name. It is thus evident 
that the use of an inexpensive instrument 
fike the dichroscope is called for on the 
part of anyone who has any considerable 
need for identifying precious stones. Even 
the retailer who handles relatively few 
such stones could well afford the possession 
of such an instrument, as its cost (some 
$6 or $8, according to make) would be 
more than made up by a single discovery 
of wrong species in many cases. The only 
other instrument that affords anything like 
as sure a means of identifying colored 
stones without any possibility of doing 
them an injury, is the refractometer, which 
determines the refractive index of the ma- 
terial, and refractometers are far more 
costly than the dichroscope and, with the 
exception of the Herbert-Smith refracto- 
meter, which has a scale on which the re- 
fractive index may be read directly, they 
are more difficult to use than the dichro- 
scope. 

Now for a definition of dichroism and a 
description of the dichroscope. 

In a previous article where double re- 
fraction was discussed it was said that a 
beam of light on entering many kinds of 
crystallized material became divided, part 
following one course and the rest a differ- 
ent course within the material. Now some 
colored substances absorb these two re- 
sulting beams of light differently, so that 
on emerging from the substance one of the 
beams of light has a different color from 
that of the other. 

Such substances are said to exhibit 
dichroism (literally, “two colored”). The 
tourmaline is especially strong in its dichro- 


ism, some brown specimens even absorbing 
all of one beam of light and emitting only 
the other when the light passes through the 
crystal at right angles to its principal op- 
tical direction. 

The direction in which light falls upon a 
crystal makes a difference in the kind of 
absorption which results, so that in one type 
of crystal (that which is called optically 
uniaxial; that is, having just one principal 
optical direction) light that travels parallel 
to this principal direction is not doubly re- 
fracted, and, of course, no dichroism re- 
sults. In any other direction in such a 
crystal (or in a gem cut from such a crys- 
tal), however, double refraction results, and 
in many species this carries with it dichro- 
ism; that is, differential absorption of 
color. 

The other type of crystal (a biaxial crys- 
tal) has two directions in which single re- 
fraction results (and hence dichroism is 
absent). In all other directions more or 
less double refraction results, and in many 
colored stones this carries dichroism with 
it. Colorless stones, of course, cannot ex- 
hibit dichroism, and the more deeply col- 
ored a stone is, up to a certain point, the 
more strongly marked will be its dichro- 
ism. 

The dichroism of the tourmaline and that 
of the ruby and sapphire can be distin- 
guished by the naked eye by turning the 
stone or the rough crystal to different posi- 
tions, when glimpses of the differing shades 
of color will be detected. It is, in fact, the 
dichroism of the ruby which gives to it a 
part of its superior charm over the spinel 
of red color. The latter is singly refracting 
in every direction and hence can display no 
dichroism. Its color is, therefore, more 
monotonous than that of the true ruby, 
which is ever changing in hue with change 
of position. 

Many colored stones, however, possess 
dichroism to too slight a degree to be easily 
noted with the unaided eye, and to deter- 
mine these, as well as to be sure of even 
the more strongly dichroic substances, the 
dichroscope has been devised. 

This little instrument is very simple in 
its construction and is easily used after a 
little practice. 

It consists merely of a brass tube, A Fig. 
1, blackened inside and provided with a 











Fig / 


simple lens, B, at one end and a cap with 
one small square hole, C, at the other end, 
while inside it 1s placed a crystal, or rather 
a cleavage rhombohedron from a crystal of 
Iceland spar, D. The latter is usually pro- 
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vided with two glass prisms, cemented on 
its two ends to square it up so that one 
may look directly through it rather than at 
an angle. The lens is of such focus that a 
stone held in front of the square hole and 
close to it is seen clearly. 

On looking through the instrument at 
some bright object or at the sky, two im- 
ages of the one square hole are seen, as 
Iceland spar is strongly doubly refracting, 
as was said in a previous article. If now 
a colored stone which was cut from a 
doubly refracting mineral that is dichroic 
—say a ruby—is held in forceps close to the 
square hole (in about the position of E, 
Fig. 1) so that light from beyond may pass 
through both stone and instrument, the two 
squares will be seen to be of different 
shades of red (usually carmine and aurora 
in the case of a fine specimen of ruby). 
If a ruby-colored spinel be substituted for 
the ruby the squares will both be of the 
same red. Likewise a garnet (which, like 
the spinel, crystallizes in the cubic system 
and is singly refracting) will show both 
squares of the same shade of red. A glass 
imitation also invariably shows the same 
color in the two squares. So would an or- 
dinary doublet, as it is part glass and part 
garnet, neither of which are doubly re- 
fractive. 

The shades that different dichroic gems 
give vary with the depth of color of the 
particular specimen and with the position 
in which it is held. (As was said above, 
even doubly refracting minerals have one, 
or, in some cases, two directions in which 
they do not show any dichroism, and thus, 
to be sure that a stone is really singly re- 
fracting, it must be held in different posi- 
tions before the instrument.) Some prac- 
tice is, therefore, necessary before one can 
be sure of himself. 

If difficulty is experienced in getting a 
strong beam of light through a well-cut 
stone a drop of oil of almost any kind, 
placed on the cullet of the stone, will enable 
a person to get light through it to the 
table. 

In practise the instrument is perhaps of 
most use in distinguishing corundum rubies 
(true Oriental ruby) from red spinels, gar- 
nets, rubelite (red tourmaline), true hya- 
cinth (red zircon) and other red stones and 
imitations, and in making sure that a stone 
is a real emerald, and not one of the strik- 
ingly similar-looking imitations, either in 
glass or in fused beryl which has been col- 
ored with chromium oxide. Neither the 
glass imitation nor the beryl glass shows 
dichoism, while. the emerald (except when 
viewed up and down the axis of the orig- 
inal crystal) gives a bluish green and a 
yellowish green. 

It should, perhaps, be said at this point 
that the artificial rubies and variously col- 
ored artificial sapphires on the market show 
dichroism like their natural _ relatives. 
Hence, the genuineness of a natural ruby 
or sapphire cannot be decided by the 
dichroscope alone. The well-known struc- 
tural differences (curved striae and round 
bubbles) will, however, suffice to decide 
such cases. 

There follows, in answer to the re- 
mainder of Question 2, a list of stones 
which “possess single refraction,” and an- 
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ESTABLISHED 1366 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 


Ol 
DIAMONDS 


Operale the Largest Diamond Cutting 
Establishment in the United States, 
equipped with the newest and most 
efficent machinery, and are in a 
posifion to offer advantageous values 
fo importers and large dealers. 


DIAMONDS 


IN ALL QUALITIES AND SIZES 


Office, 66 Nassau St., New YorR 


Cutting Works, - 136-146 West 52d St., New YorR 
Chicago, 31 No. State St. Amsterdam, 10 Tulp St. 











We extend to Jewelers a cordial invitation to visit our plant, 
which will prove both interesting and instructive. Permission 
may be obtained at our main office, 63 Nassau Street. 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 


OF 
DIAMONDS 
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ther list of those that “possess marked 
ichroism.” 
TABLE A, 
Singly refracting gems. 
], DIAMOND. 


2. GARNET. 
3. SPINEL. 
4. OPAL. 
TABLE B. 
Stones with marked dichroism. 
1, RUBY [ 
corundum. 


2. SAPPHIRE [ 
3. TOURMALINE. 
4. ALEXANDRITE (CHRYSOBERYL). 
}. KUNZITE (SPODUMENE). 
6. EMERALD. 
(. TOPAZ (TRUE). 
&, AMETHYST (QUARTZ). 
9. PERIDOT (TRUE OLIVINE). 
10, FALSE TOPAZ (QUARTZ). 

(To be continued.) 


The Gentle Art of Stringing Pearls. 











HE pearl stringers themselves call it a 
“trade.” They are not the kind of 
people to talk about art. If they see any- 
thing of their work beyond the prosaic fact 
that “stringing” is a good employment, it 
is only an indirect and somewhat vague 
appreciation of the delicate attraction of 
the pearls they handle. 

Although not professing to be expert 
judges, I have never met a pearl stringer 
yet whose eye and taste were not trained 
to a fine perception of the form and color 
of the beamy, iridescent luster of the jewel 
of the shellfish. It would be as impossible 
for them to mistake an artificial pearl for 
a real one as it would be for a lapidary to 
begin to polish a piece of glass under the 
impression it was a diamond. 

Pearls all down the ages are interwoven 
with legends and stories, superstitions and 
songs. From the monstrous pearls that are 
said to have adorned the crown of the 
Great Mogul to the seed pearl work of the 
famous Baroda carpet, from the pearls that 
gleamed at the Field of the Cloth of Gold 
to the latest necklace hanging in a Bond 
St. window, they are unsurpassed in value 
and beauty. It is often said that the little 
known industry of pearl stringing is dying 
out, but this is not the fact. No machinery 
has yet been invented to supersede the 10 
clever fingers of the practised stringer. 
They are busy, all day long, in their little 
workrooms; and one of the cleverest girls 
has work in hand, she was telling me last 
week, that will employ all her business 
hours for several months to come. 

PEARL AND CORAL STRINGERS. 

There are very few pearl or coral string- 
ers in London—probably less than a dozen 
all told. One needs to be well acquainted 
with his West End to find them out. It is 
no use searching in the streets where the 
finest specimens of their work are bought 
and sold. 

Turn from Oxford St. in the direction 
of Middlesex Hospital—everybody in the 
neighborhood speaks of the ’orspital as the 
great landmark—and there one may dis- 
cover, by diligent search, an occasional 
little brass plate engraved with the words, 
“So-and-So, Pearl Stringers.”. The same 
in a certain busy street on the way to Soho. 
But having found the best pearl stringers, 


a stranger would be very much mistaken 
if he imagined that ringing the bell is an 
“open sesame” to a study of their work and 
methods. No, the pearl stringers are ju- 
diciously reticent about the trade. A busi- 
ness has often been passed on from mother 
to daughter, even from grandmother to 
grandchild, until the original name on the 
brass plate is no longer borne by anybody 
in the workroom. [In old times the string- 
ing of corals was of much more importance 
than it is to-day. Drilling and mounting 
of pearls is quite a different branch of the 
industry. 

Good light is one of the essential needs 
of the pearl stringer, especially when she is 
employed in making or repairing seed pearl 
ornaments. All the beads have to be ar- 
ranged according to their size, and then 
separately and most carefully sewn into 
place on their dainty framework. For in- 
stance, if the design is that of a flower or 
leaf the skill lies in graduating from the 
biggest pearl to the one that touches the 
extreme point. Some of these ornaments, 
by the way, are very old; for if they are 
carefully handled there is no reason why 
they should not be a joy, if not forever, 
at all events for as long as the handsome, 
antique pendants and pearl-studded medals 
of the 16th and 17th centuries that one still 
admires in the British Museum. 

Only the finest silk is used for stringing 
the finest pearls. Great beads, round and 
shiny, unmistakably artificial, and with no 
more real luster than white marbles—with 
the exception of what are called Roman 
pearls, manufactured many years ago—may 
be allowed to hang together on catgut, but 
Orients must be threaded, pearl kissing 
pearl, on silken strands worthy of their 
shape and “skin.” 

THE KNACK OF THE KNOT. 

Now the art of the stranger lies in the 
apparently simple manner of tying the knot 
that attaches the snap. Sometimes also 
she has to make a knot between bead and 
bead, a method that adds to the length of 
the necklace but detracts from the beauty 
of the line of pearls. The knack of mak- 
ing this tiny knot will perhaps take a girl 
a year to master; the perfect hang of the 
beads, neither too loose nor too tight, de- 
pends on how it is made. There is no 
needle fine enough for threading small seed 
pearls, so the stringer makes her own out 
of a piece of wire as thin as a hair. She 
arranges her pearls, if they are of different 
sizes, on a grooved board covered with bil- 
liard-table cloth, any other material, such as 
green baize, being much too coarse. When 
she is making a tassel or loops it is pretty 
to watch her hold her work at arm’s length 
every few minutes, measing its size and 
effect with her well-trained eye. 

It is hardly necessary to speak of the 
strict integrity and unfailing care required 
in a pearl stringer. She is entrusted with 
great possessions, for the value of pearls 
is continually on the increase. There are 
some ladies who never trust their treas- 
ures out of their own houses, but arrange, 
through a jeweler, for a pearl stringer to 
call so many times a year to repair orna- 
ments or restring necklaces. 

The work of the pearl stringer is so little 
known, so quiet and dainty, that it is doubt- 
ful if one in a thousand women who stop 
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to admire and covet as they pass show win- 
dows ever give a thought to the patient 
fingers that have threaded the beautiful 
beads and tied the almost invisible, cun- 
ning knots that link them to their diamond 
clasps. 

The little band of stringers are very sim- 
ple but businesslike people in their humble 
workrooms—devotees of beauty, although 
they are unconscious of the fact, and true 
artists in the perfection of their work.— 
London Chronicle. 








Barbaric Jewelry Noted in Paris. 





(From the European Edition of the Herald.) 


i used to be the fashion to wear dia- 

mond brooches or necklaces only in the 
evening. But fashion, always fickle, has 
changed all that, and now the society wom- 
an may be seen any afternoon with her 
neck, arms and hair sparkling with jewelry. 
Very large brilliants are worn. Pendants, 
no matter how prettily designed and 
mounted, are now more often than not re- 
placed by one or two large solitaire stones 
at the end of a platinum wire, which is 
sometimes wound round a narrow black 
velvet ribbon. 

The barrette is still one of the most pop- 
ular pieces of jewelry. One of the great 
artists among jewelers is designing most 
exquisite specimens with a narrow rock 
crystal plaque engraved with delicate fig- 
ures in the style of the antique basreliefs— 
finished off at each end with a large bril- 
liant. 

Rather barbaric jewelry may also be 
noted, since it is undeniably smart. One 
necklace seen was made of large baroque 
pearls alternating with bars of the same 
size in pure gold of a pale color and fas- 
tened by a ram’s head in gold finely chis- 
eled and copied from Etruscan jewelry. 

3esides these enormous gems of rather 
barbaric appearance, a reaction is taking 
place in favor of more artistic objects, and 
cameos are becoming especially popular. In 
the grandmothers’ jewel cases wonderful 
little specimens may be found. 

The mounting of these cameos is gener- 
ally delightful and is a completely harmo- 
nious style. Without mentioning the big 
medallion heads, the most charming little 
mythological compositions may be found. 
They are almost always on a cornaline 
background, with a warm _ transparency 
which is especially charming on white and 
gives a cachet of much distinction to the 
whole toilet. 








A reward of $200 has now been offered 
in connection with the recent robbery at the 
store of H. J. Welch, 165 S. Wabash St. 
Wabash, Ind. A reward of $100 will be 
paid for the arrest and conviction of the 
man who committed the crime, and who is 
described as being about 25 years of age, 
five feet eight inches in height, and as 
weighing about 165 pounds. He has a 
smooth face, reddish complexion and is a 
little like an Indian in appearance. One 
hundred dollars will be paid for the return 
of the loose diamonds which were taken 
from the store of Mr. Welch on June 6. 
There are five of these diamonds missing, 
all of which were perfect, or nearly perfect, 
blue-white gems. 
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UCCESS denotes favorable re- 

sults. . Every merchant wants 
to succeed and favorable results can 
best be attained by having a stock 
of salable merchandise. 


Thoughtful and discriminating 
buyers will find it advisable to 
carefully inspect our stock when 
one of our representatives calls. 


Probably the largest and most 
varied assortment of 


DIAMONDS 


in America is to be seen in our 


New York offices. 








ii WE are permanently represent- 
rig e 
| ed by our buyers in the 
World’s diamond markets, and 
therefore in a position to offer the 
trade the very best values. 





ARNSTEIN BROS. & CO. 


170 BROADWAY . NEW YORK 


LONDON AMSTERDAM 
AUDREY HOUSE, ELY PLACE 6 TULP STRAAT 














August 12, 1914. 





THE JEWELERS’ CIRCULAR-WEEKLY 








The Effect of a Prolonged European War as Viewed by Prominent 
Members of the Gem and Jewelry Trade. 








rm HERE is not a line of business in the 
United States which is not interested 

to a certain extent in the turn of affairs 
Europe, and news regarding the for- 
upheaval is eagerly sought. Just at 
present American business may _ suffer 
somewhat, but when adjustments are made 
the changed conditions business 
expected to continue in an even 


eign 


meet 
may be 
ourse. 

So far as the gem and jewelry trade is 
interested there is at present nothing to 
concern particularly about. It is as yet too 
early to know what conditions will pre- 
vail. The war may be of short duration, 
but, on the other hand, a prolonged con- 
test abroad would bring with it complica- 
At present it is said that there are 
gems enough in this country to meet cur- 
rent demands, and these will be marketed 
at the usual prices. 


tions. 


New York Diamond Importers 
Discuss Conditions. 


Leopold Stern, of Stern Bros. & Co., 
New York, when seen by a reporter for 


THE JEWELERS’ CrirCULAR and asked his 
opinion regarding the present European 
crisis and its effect, if prolonged, upon 


the American diamond trade said: 

“The stock of diamonds in this country 
at present is not very large, and I believe 
that importations will cease entirely until 
normal conditions are re-established in 
Europe. In fact, it is my opinion that 
stocks of desirable goods now here are 
low as compared with what is usually 
carried at this season of the year. 

“If the general business in this country 
continues in a normal way, the stock of 
diamonds now in the hands of importers 
and cutters will be greatly diminished and 
in about three months a scarcity will be 
felt, and this will probably mean an in- 
crease in prices. 

“The diamond cutting industry in 
\msterdam and Antwerp will very likely 
come to a complete standstill, as most of 
the men working at this trade are of the 
younger generation and liable to military 
duty, and whatever stock the manufac- 
turers in these places may have on hand 
will be placed in safe deposit vaults dur- 
ing the prevailing crisis. 

“It is impossible to give in figures any 
intelligent estimate of the value of stocks 
carried by American cutters and importers 
at this time, except that it is fairly safe to 
say that they are less than they would be 
under ordinary conditions.” - 

In discussing the present European sit- 
uation and its effect upon the diamond in- 
dustry in this country if the war continues 
for some time, August Oppenheimer, of Op- 
penheimer Bros. & Veith, New York, said: 

“Under ordinary conditions the importa- 
tions of diamonds, both in rough and 
polished, between now and Jan. 1, 1915, 
would amount to about $35,000,000. 

“Stocks,” said Mr. Oppenheimer, “are 
lower now than they have been for some time 
past. Owing to the fact that since the 
new tariff of 20 per cent. on cut diamonds 
and 10 per cent. on rough diamonds went 





into effect, the importers and cutters in 
this country did not purchase in as large 
quantities as they were in the habit of 
doing during the Spring months in former 
years and, added to that, the fact that no 
goods have been imported during the latter 
part of July and the present date, which 
usually is the time for very heavy im- 
portations, I think it is safe to look for- 
ward to an advance in the price of sizeable 
goods.” 

Asked regarding the possib‘lity of more 
diamonds being imported during the con- 
tinuance of the war, Mr. Oppenheimer 


said: “There will be few, if any, imports 
during the time that elapses before the 
complications abroad are settled. At pres- 


ent the imports have practically ceased and 
cannot be resumed until conditions again 
become normal. 

“Since Belgium is and Holland is likely 
to be involved in the European trouble,” 
said Mr. Oppenheimer, “the factories must 
be closed, although we have received as 
yet no definite information. 

“In all probability the African mines will 
cease shipping diamonds to the London 
syndicate during the war, as the rate of 
insurance which would be demanded would 
be prohibitive. This also applies as to 
importations between Europe and_ this 
country. The contract whereby the Ger- 
man government has agreed to dispose of 
their output in the southwestern African 
fields to the London Syndicate will no 
doubt cease to be effective during the 
trouble,” he said. 

Lee Reichman, of Reichman Bros., New 
York, gave it as his opinion that from 
$30,000,000 to $35,000,000 worth of dia- 
monds will be required to supply the de- 
mand in this. country from now until 
Jan. 1, 1915. He explains that three-fourths 
of the business is done during the Fall and 
Winter. 

When asked regarding the stocks which 
importers have on hand at present, Mr. 
Reichman said: 

“Due to conservatism in the past few 
months, stocks are below the average and 
some in the trade were making plans to 
go abroad to replenish their stock when 
the war cloud broke. The situation is 
more complicated owing to the fact that 
England is involved, and this may mean a 
change in the ownership of the German 
diamond fields in German southwest 
Africa. 

“The first news of the war has meant 
that at first business men were stunned by 
the gigantic which has developed 
abroad. It is my opinion, however, that 
if the war is prolonged business will con- 
tinue in this country in the ordinary way 
and that the stocks of diamonds will be 
sold as fast as called for. If the war con- 
tinues and the European markets are 
closed and American dealers find it impos- 
sible to replenish their stocks in this coun- 
try, the natural thing will be that we will 
go to trading among ourselves, which will, 
of course, mean an increase in the ac- 
tivity of the markets here. 


crisis 





61 





“With a 
off of the foreign supply of diamonds to 
this country, there will naturally follow, 
if the war continues for any length of 
time, an increase in the price, which is a 
natural following up of the simple 
economic law of supply and demand. 
There is stock enough in this country now, 
so that a scarcity in the gem market will 


decrease or absoute shutting 


not be felt here for about two or three 
months. I do not believe that jewelers 
here will try to reserve their stocks for 


the time being, but that business will con- 
tinue as usual. A logical thing to suppose 
is that the people in Antwerp, Amsterdam, 
London and other big centers where dia- 
monds and other precious stones are pur- 
chased are going to safeguard their-gems 
in every possible way and that their valu- 
ables will be placed in safe deposit vaults, 
and that business there will be entirely ata 
standstill, as far as diamond trade is con- 
cerned. 

“Another point is that insurance rates 
have -jumped abnormally, and that even if 
an importer in this country were reason- 
ably certain that a shipment of diamonds 
would reach him safely, he could not af- 
ford to pay the high rates of insurance that 
will be demanded. Insurance rates to the 
Philippine Islands Thursday were quoted 
at 8 per cent. and that on an American 
vessel, which only goes to show how much 
greater will be the charges made for ship- 
ping valuable consignments from centers 
where war is raging. The regular rate of 
insurance is one-eighth of 1 per cent. 
American dealers who have money de- 
posited in the European banks will, of 
course, be unable to use it since the banks 
have stopped doing business, and taken as 
a whole the situation has had no precedent 
in the annals of history.” 

Prominent Fifth Avenue Dealer 
Interviewed. 

Michael Dreicer, of Dreicer & Co., New 
York, said: 

“In response to your inquiry as to the 
probable eftect of values on diamonds and 
precious stones, I beg to say that I have 
obtained the opinions from some of the 
most important members of the diamond 
and precious stone trade, and they all seem 
to be unanimous of the opinion that the 
probabilities are, that the values for the 
present time will not be affected. 

“They are of the opinion that this coun- 
try will eventually be the gainer by the 
war, and people in this country through 
new fortunes that will be made, will, as al- 
ways before in history, satisfy their long 


desire ot being the possessors of fine 
jewels. 
“Of course. it happens fortunately for 


this trade that the war has broken out in a 
period of dullness, and by the time the reg- 
ular Fall season starts in, there should be 
quite a demand for jewels. 

“There is no question but what diamonds 
should become scarcer in time, particularly 
as most three-quarters of the cutting is 
done :n Belgium, and there will be no cut- 
ting there for some time to come, and if 
Holland should find itself at war, Holland 
also will be cut off as a means of supply. 

“To sum it up, it is the opinion of most 
of the principal dealers in precious stones, 
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Don't Omit Japanese Pearls 








from your stock, whether you deal in natural or imitation pearls—or both. 


If you do not carry them it is because of either FEAR that they will be too expensive for 
buyers of imitation pearls, or that they will cheapen your trade in the round or whole pearls— 


Or IGNORANCE of what the Japanese Cultured Pearl is. 


If you don’t know what Cultured Pearls are, write us and we'll enlighten you. 


If it is a matter of FEAR, let us tell you most positively that the Cultured Pearl does not 
% encroach upon either of the other two lines of pearls—natural or imitation. 


Cultured Pearls appeal powerfully to purchasers who want something better than the imita- 
tion, but who are unable to afford the natural pearls. 


Cultured Pearls will NOT lessen or cheapen your sales of natural, round pearls—on the 
contrary—oftentimes a purchaser comparing the Cultured Pearl with the round pearls finally chooses 
the latter, and a most profitable sale is made. 


Our collection of Cultured Pearls is unsurpassed, and it is entirely at your disposal, at prices 
which allow you the maximum profits. 


All sizes. Order a selection to-day. 








ALBERT LORSCH & CO., Inc. 


NEW YORK CITY, Lorsch Building, 37-39 Maiden Lane. 
PROVIDENCE, R. I., 131 Washington St. 


New York Phones, 2161 and 2162 John 
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hat people should have no cause for worry 
n their investments of jewels.” 


Charles T. Paye Discusses the European 
Situation. 

ATTLEBoRO, Mass., Aug. 8—Charles T. 
Paye, chairman of the tariff committee of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, gave out the 
following interview when asked his opinion 
as to the effect of the European war upon 
the jewelry business: 

“What effect will the European war, if 
continued, have on the jewelry business in 
this countryr This is a question, hard to 
answer, and any prophecy made now, may 
make the prophet look ridiculous in six 
months or a year. 

“About this time of the year, the buying 
season in Europe closes, for the purchase 
of diamonds and other precious and semi- 
precious stones and pearls, imitation stones, 
cheap and medium grades of jewelry and 
silverware, mesh and bead bags, novelties, 
etc., by importers, wholesalers and depart- 
ment stores. The goods have been pur- 
chased, but the delivery is now impossible. 
This is also true, to a lesser extent, how- 
ever, of such supplies and material as are 
purchased directly or indirectly in Europe 
by domestic manufacturers. Most of these 
supplies and material for use in the man- 
ufacture of goods for the holiday and 
Christmas trade are now delivered, but the 
situation in this respect will be acute in 
relation to Spring lines. 

“The importations of diamonds and 
other precious stones and gems and pearls 
will be tied up. The diamond mines of 
British and German South Africa would 
undoubtedly cease operations on the break- 
ing out of hostilities between Great Britain 
and Germany. 

“Most of our semi-precious stones are 
cut in Europe, but excepting such quartz 
or “rough” as is mined only in Europe we 
can cut in this country, although at an in- 
creased cost that would increase retail 
prices. This feature might result in a de- 
layed recognition of such native stones as 
rhodonite, verascite, crocodolite and many 
others, and a greater use of native shell in 
jewelry. 

“Tmitation stones used in jewelry come 
almost exclusively from Austria, although 
a few plants for the manufacture of such 
as are not cut exist in this country, and 
one result in this particular line may be 
to show domestic manufacturers of imita- 
tion stones that they have been calmly 
sitting on a gold mine for years. This busi- 
ness should receive a great impetus, and 
develop along permanent lines. 

“White and colored ‘chatons’ come ex- 
clusively from Europe, and the trade can 
depend only on stocks in this country, 
which, however, are always very large. 
Little or nothing can be done toward pro- 
ducing these goods in this country. 

“Wax filled imitation pearls come from 
Europe, and it is doubtful if they could be 
manufactured here except at great cost 
and in a long time. ‘Indestructible’ pearls, 
so-called, made sclid with gelatin coating 
are made in this country and would be 
forced as a substitute, and at higher prices. 

“Cheap and medium grades of jewelry 


always directly in competition with our 
domestic goods can be repiaced by our 
products and Providence and the Attle- 


boros benett toereby, always remembering 
this staten.eiic must be qualified by the con- 
dition of generai business, and how general 
business i this country 1s aftected vy the 
War. 

“Mesh and mesh both imported 
from Europe, will be replaced by 
domestic mate:ial and finished articles, 
without increased cost to consumer. In 
these lines, there should be increased op- 
portunities tor domestic manufacturers, 
and Providence and the Attleboros benefit. 

“Bead bags, mounted and unmounted, 
are imported from Europe, only some very 
high priced, high grade. goods being made 
in this country. The cheaper grades could 
not be made in this country except at 
such a cost as would undoubtedly elimi- 
nate the market for them. This means a 
subst.tute, and it is the leather manufac- 
turers against the manufacturers of jew- 
elry and silverware to furnish the sub- 
stitute. May the jewelry manufacturer 
win. 

“Novelties of all kinds in all metals are 
imported largely, but will give way to 
domestic goods and domestic manufactur- 
ers’ benefit. This will not affect the Atc- 
tleboros, but should help some of the Con- 
necticut towns. 

“Included in the material imported by 
manufacturers and such items as foxtail, 
snake, balloon and shot chain. The un- 
fortunate conditions in Europe may afford 
domestic chain manufacturers an oppor- 
tunity to get started in the manufacture 
of these chains and broaden their markets 
in this country, for much of this chain 
is used outside the jewelry trade, prob- 
ably many times more than is used in the 
trade. 

“In a general way, I would say that the 
effect of the war on our jewelry business 
will be indirect rather than direct. If the 
effect on general trade conditions in all 
or most lines of industry throughout the 
country is to increase business, our busi- 
ness will improve, if the effect on gen- 
eral trade conditions is to decrease busi- 
ness, we will, as usual, reflect these con- 
ditions in our industry. 

“Let us all hope, however, for a very 
early settlement of the present troubles, 
for no one in the jewelry business from 
the largest manufacturer to the humblest 
workman wants more business or more 
work with a European War the reason.” 


bags, 


Pee 
largely 


Newark Manufacturers Express Their 
Views. 

Newark, N. J., Aug. 8—In speaking to 
a reporter of THE JEWELERS’ CIRCULAR fre- 
garding the war in Europe, Harry Durand, 
of Durand & Co., said: 

“We have not felt the effects of the 
war as yet, but if it should continue it 
would, undoubtedly, curtail the purchases 
of some retail stores. Of course, some of 
our sources of supply would be cut off, 
but that would give us a chance to sell 
the stock we already have on hand. We 
will be cut off from the stone supply from 
Germany and from Europe. One thing 
that will help us is the fact the foreign 
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goods will be eliminated from competition 
with domestic goods.” 

Mr. Farrell, of Carter, Howe & Co., was 
also interviewed. He said: 

“It is too early to say what the effects 
will be in connection with the jewelry 
trade. It will, undoubtely, cut off the 
supply of certain articles jewelers need.’ 
In speaking with another gentleman from 
the same concern the reporter from THE 
JEWELERS’ CiRcULAR was told that the sup- 
ply of platinum was cut off as well as 
the supply of stones, all of which has 
caused the prices to soar high with possi- 
bilities and probabilities that the prices will 
not return to normal for some time. 


Pittsburgh Jewelers Discuss the War. 

PittspurGH, Pa., Aug. 8—One effect of 
the war has been to create a scarcity of 
watch repairing supplies and _ kindred 
goods, tools used in the watch and jew- 
elry trade, foreign made articles handled 
by jewelers and imported goods in gen- 
eral. Jewelers here are, therefore, watch- 
ing the foreign war with intense interest. 
They figure that eventually America is go- 
ing to benefit. 

Some, however, think that the war will 
have an effect on diamond made goods 
and advance in prices will not surprise 
the Pittsburgh merchants. Travelers for 
Pittsburgh houses report in most instances 
that trade in the way of orders is equal 
to that of last July and August and in 
many instances better business. But re- 
gardless of the fact that the foreign situa- 
tion is so serious, the hope is entertained 
that in the end trade will be much better 
than it ever has been. 

Already there have been advances of 
nearly 50 per cent in certain supplies which 
come from abroad. The result, however, 
jewelers contend, will be to stimulate de- 
mand for American made goods. The 
steel and iron situation in Pittsburgh con- 
tinues to improve as is evidenced by stead- 
ily advancing prices in the industry. 


Lancaster Dealers Give Their Opinions, 

Lancaster, Pa., Aug. 10.—The jewelers 
of Lancaster all say that so far the Eu- 
ropean war has not affected their trade 
yet. though they are fearful that it will 
be disturbed if the conflict is very long 
continued. 

Several of the members of the trade re- 
port delay in having filled orders for goods 
that came from abroad. 


Philade)phia Trade Opinions 


PHILADELPHIA, Pa., Aug. 8—The present 
European war is expected by many jew- 
elers in this city to cattse a scarcity in 
many commodities necessary to watch re- 
pairing in America. Jewelers who have 
not laid in a large supply of parts are 
finding themselves in a bad way as far 
as repair work on Swiss watches is con- 
cerned. 

According to John S. S. Cooper, head 
of R. M. Cooper & Son, 713 Sansom St.. 
there is in this country at the present time 
a selling supply of watch crystals which 
will last only a month. 

Mr. Cooper said the crystals are manu- 
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What’s Ina Name 


A gift bearing the mark of the best dealer 
in town carries prestige. The recipient 
knows it is real. 


The HELLER ORIENTAL cultured pearl 
carries with it prestige. It is real and is the 
only genuine representative of its class. 


The Name HELLER 


stamps this pear] as the real gem of the 
highest merit; 

Its influence is indelible with the best class 
of jewelers; 

It not only implies but actually backs an 
unqualified guarantee by the retailer to the 
final consumer; 

It means sales, good profits and repeat 
orders. 


There Is All This And 
More In The Name 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR 
68 NASSAU STREET, NEW; YORK 


SAN FRANCISCO 
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actured in several small towns on the Ger- 
1an frontier between Germany and France, 
nd unless the war comes to a_ speedy 
ermination it will be practically impossible 

») get more. 

Platinum is another commodity used by 
jewelers which is likely to be scarce and 
iard to get if the war continues. <A 
dealer from this city went to New York 
ast week to buy a supply and was sur- 
prised when he found that $25 worth of 
the metal was all he was able to purchase. 

Many jewelers from here are abroad at 
the present time, and their friends are con- 
siderably concerned for their safety. Others 
who were contemplating going over to visit 
diamond markets during the month of 
\ugust have postponed the trip, and may 
not go abroad before late in the season, if 
then. For those who are already in Eu- 
rope in the war torn countries, anxious 
friends on this side are making frequent 
trips of inquiry to consulate offices or 
petitioning persons in authority to estab- 
lish some communication between them and 
their stranded friends. 

So far the war scare has apparently not 
effected the supply of help on this side of 
the ocean. There seems to have been no 
general inclination, so far, on the part of 
watchmakers, and apprentices from foreign 
countries to return to their native land 
and join the armies of their countries. 


Boston Jewelers Look for Increased 
Trade. 


Mass., Aug. 
the jewelry house of 


8—Charles H. 


Shreve, 


Boston, 
Crump, of 
Crump & Low Co., Boston, believes that 
in due course of time there will be a de- 
cided increase in trade in this country as 
a result of the war in Europe, especially 
if the contest is a prolonged one. 

“While I deplore profit at the expense 
of blood and sorrow for others,” said Mr. 
Crump, “it seems likely that history will 
be repeated in this instance. It happened 
that I was in Europe just before the 
Franco-Prussian war broke out on a buy- 
ing trip for the firm. Foreseeing a scar- 
city of exports from Germany and France 
to the United States I bought freely of 
goods of foreign manufacture. The result 
justified my course in the fullest degree. 
I succeeded in getting my purchases out 
of the country before hostilities were fair- 
ly under way, with only a day or two to 
spare, and we disposed of them at profit- 
able prices, although some of those who 
knew how heavily I had purchased pre- 
dicted disaster therefrom. 

“Workshops and farms of Europe will be 
called upon for men and it will be a long 
time before normal conditions can be re- 
stored there. This country will have to 
furnish much food for Europe. It will 
have to make many of its own industrial 
supplies instead of relying upon imports, 
and employment should be more plentiful 
with wages good and the purchasing power 
of the people enhanced in America. At 
first this result may not be much in evi- 
dence, but the longer the struggle abroad 
is prolonged, the greater will be the im- 
petus given to American activities. 

“Platinum, a Russian product, has ad- 
vanced already and is likely to go higher. 


I have not hesitated to buy at an advance 
since the war began. Swiss watches and 
watch material, also numerous products of 
the Vienna manufactories may be expected 
to increase in cost. For many articles 
in the import class American goods will 
be substituted, and if manufacturing and 
commercial activity increases here at Eu- 
rope’s undoubtedly the general 
business also will improve and 
broaden.” 

The representative of a wholesale con- 
cern that imported many rough diamonds 
during the past year remarked apropos ot 
the war that fewer diamonds in the near 
future are expected to come in the rough, 
as a result of the hostilities, and they may 
increase considerably in value. The in- 
creased cost of platinum is also likely to 
curtail purchases of products of the fac- 
tories that use platinum largely in their 
output of settings for gems. 

E. W. Byram, dealer in clocks, expressed 
the opinion that the clock industry in 
America will benefit by the European war, 
the supply of imports being apt to diminish. 
“Another phase of the matter,” said Mr. 
Byram, “is the fact that labor abroad is 
going to be scarce and higher, and this 
will have an effect for many years to come 
upon imports, not only of clocks, but of 
many other European products. The cost 
of the war must be met later by taxation 
and by an increase generally in the cost of 
living, which means a demand on the part 
of workmen for increased wages. The 
nearer the European wage level gets to 
our shall have to 
worry about foreign competitors for a large 
number of our manufactured products.” 


expense, 
outlook 


wage level the less we 





Providence Jewelers Predict Trade 


Benefits. 
ProvitENcE, R. I., Aug. 8—The present 
war in Europe is making itself felt in this 
city and vicinity in more ways than one. 
Besides causing anxiety on the part of sev- 
eral manufacturing jewelers’ families as to 
the safety and whereabouts of relatives and 
friends who are visiting or traveling on the 
other side, it is also giving a number of 
the manufacturers considerable concern as 
to what is to happen in connection with 
their business interests both at home and 
abroad. 

The situation, as to a probable shortage 
of precious, semi-precious and imitation 
stones, is generally recognized. But as to 
the immediate future of the jewelry in- 
dustry itself the consensus of opinion 
seems to be that a decided improvement 
will be speedily experienced and that the 
scope and field of operations will be broad- 
ened and extended along the lines of ex- 


portation, especially to South American 
countries. 
The comparatively few manufacturers 


who have recently been engaged in ship- 
ping goods to European countries will un- 
questionably feel a direct and immediate 
curtailment in the volume of this depart- 
ment of their business, but it is believed 
that the final results will prove beneficial 
to the industry as a whole. Already there 
is a noticeable increase in the demand for 
chatons and other imitation stones that is 
activity among the 


causing an especial 


stone houses. 
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An ofhcial of the Ostby & Barton Co. 
makes the following statement as to the 
firm’s attitude on the situation abroad and 
its probable effect upon this country: 


“We feel that the European war will, 
of course, have a certain effect on the jew- 
elry industry as on all other business in so 
far as it is unsettling to business in gen- 
eral. The particular trouble is with the 
stones, both precious and imitation, as they 
are made over there almost entirely. We 
look, however, for inconvenience merely 
and not injury, and expect things will go on 
about as they have in the past. We are 
planning for a good Fall business.” 

At the office of the Low-Taussig-Kar- 
peles Co. it was stated that Maurice J. 
Karpeles, the president, and Miss Ella M. 
McCloskey, secretary of the corporation, 
were absent in Europe. A cablegram was 
received last Tuesday from the former in 
Paris, in which he said that there was no 
personal danger in that city and that Miss 
McCloskey was sailing that day. The rep- 
resentative of the concern said: 

“The firm has received two large con- 
signments of goods this week, but does not 
know when any others will come to hand. 
Our orders were all placed weeks ago and 
considerable stock should be on its way to 
this country. Miss McCloskey, who has 
been in Europe several months, is expected 
to arrive home in a few days when it is 
possible that we will have a more definite 
and more comprehensive idea of the situa- 
tion. The manufacturing jewelers have 
been buying heavily during the past 10 days 
or a fortnight, especially so within the last 
few days, apparently anticipating any short- 
age that may occur. This has created a 
noticeably stimulated demand that is ab- 
normal when compared with the actual 
conditions of business. What the outcome 
may be it is difficult to foresee. If the war 
continues for any great length of time 
many changes in methods of conducting the 
jewelry business will have to be made and 
uew sources for certain material and sup- 
plies now imported from Europe will have 
to be secured. As matters now stand it 
would seem as though the jewelers of this 
country, although temporarily inconveni- 
enced must eventually be benefited, by the 
unfortunate war in Europe.” 

Theodore W. Foster, president and treas- 
urer of the Theo. W. Foster & Bro. Co., 
this afternoon in expressing an opinion as 
to the effect of the war on the jewelry in- 
dustry in America said: 

“There is but one conclusion to come to 
regarding the effect of the European war 
upon the jewelry industry of America. No 
matter from what angle you may view the 
question, the fact remains that the domestic 
industry must eventually reap the benefit. 


Hostilities such as have broken out in 
Europe cannot fail to revolutionize and 
change world conditions, whereby some 


countries are losers and others the gainers, 
and unquestionably this country must be 
among the latter in this instance. 

“Of course, the length of time that these 
hostilities continue on the Continent will 
have more or. less influence as to the bene- 
ficial results here. But, even should the 
war cease at once. America would be the 
gainer. Germany, which has been the 
greatest jewelry producer in Europe, is 
completely disrupted by the war. Its male 
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pulation has practically all been called 

der arms in consequence of which its 

tories are virtually closed and so non- 
ducing. England, France and Austria, 

other large jewelry centers, are, or 
mer or later will be, in a similar condi- 

m. America then will have to become 

source of the jewelry product. This 

ll certainly result in the building up of a 
large export trade, the one thing which the 
\merican jewelers have not up to the pres- 

it time been able to successfully enter and 

hich has been enjoyed almost exclusively 

Germany, England and France. Aside 
from the exportations, trade within the 

untry must also be accelerated in order 

supply the large qualities of jewelry that 
as hitherto been imported from across the 
water. This in itself is no inconsiderable 
factor and would result in the revival of 
our factory activities to a very great ex- 
tent. 

“A resumption of commercial communi- 
cations with Europe is all that is necessary 
to open new channels for American prod- 
ucts. General business in this country will 
be aroused to an extent not enjoyed in 
many years, and although a luxury, jew- 
elry must participate in the general pros- 
perity. I believe that our industry is about 
to enter upon an era of its greatest activity 
and that it will experience an expansion 
that has not been possible in the years 
past.” 


Conditions in Meriden and Wallingford. 

Meripen, Conn., Aug. 8.—Business, as 
yet, in this city and Wallingford, where 
the large silver factories use much silver, 
and in which tin is needed for the man- 
ufacture of many plated articles, has not 
been influenced directly by the European 
Wal. 

One business man stated that he believed 
if this country was to feel the effects of 
the great conflict, business would decrease 
but a short time, estimated from 30 to 90 
cays. At present the large factory of the 
R. Wallace & Sons Mfg. Co. at Walling- 
ford, is running on a five-day a week 
schedule, but this plan started over two 
weeks ago, and is not due to the present 
war situation. Other factories have not 
innounced any new working schedules and 
none of the employes have been allowed 
to leave because of lack of orders. 

The factories of the International Silver 
Co, will be inconvenienced slightly by the 
stopping of shipping across the water, but 
‘onsiders that a very small item. 

Manning, Bowman & Co., will only be 
slightly affected by the war. 


Toledo Jewelers Express Their Views. 
Totepo, O., Aug. 7—There are differ- 
nces of opinion as to just how much the 
local jewelry trade will be affected by the 
European war. Some jewelers declare 
that unless it becomes a long drawn-out 
iffair or the United States becomes em- 
roiled in some manner, that it will affect 
he jewelry trade practically not at all. 
Concerns depending upon imported gems 
for use in manufacturing will undoubted- 
feel a scarcity of these products, and 
vill probably have to turn to native sources 
or something to make up the deficiency. 


Most precious stones come through the old 
country sources also, and the importing of 
diamonds and other genis will undoubtedly 
mean a diminished supply. The demand, 
however, is not likely to be greatly affected 
and Toledo jewelers as a body are not an- 
tcipating anything serious. 


Pittsburgh Jewelers Hope War Will Soon 
End. 

PitrspurGH, Pa., Aug. 
that the European war will eventually 
benefit all lines of business, Pittsburgh 
jewelers are hoping for a speedy termina- 
tion of the greatest conflict in the world’s 
history, preferring peace to any benefits 
that may come out of the terrible carnage 
now in progress. At least that is the way 
that some of the prominent jewelers of 
this city expressed themselves to the 
Pittsburgh correspondent of THE JEw- 
ELERS’ CIRCULAR. 

“Tf Europe is prevented from sending us 
goods, naturally, that is going to place the 
burden on us to supply the shortage,” said 
J. Alexander Hardy, of the Hardy & 
Hayes Co. “But it is an awful price to 
pay for it. I for one would rather do 
without increased business and enjoy the 
peace all mankind is entitled to. The pres- 
ent warfare is nothing short of downright 
murder. 

“Any country that goes into war causes 
waste of property and the plunging of all 
Europe into war is going to make us suf- 
fer. We may get some benefit and prob- 
ably will, but that will not overcome the 
awful waste. If this country suffers by 
reason of this conflict in which 10,000,000 
men are fighting for no just cause, the 
jewelry trade will suffer. We must stand 
our part of the burden. I hope that those 
who are responsible will be crushed, and 
the quicker the better for all mankind. It 
is a war of needless bloodshed, for there 
was no occasion for it, and I speak my 
sentiments without reservation when I 
sav so.” 

George L. West, of West. White & Co., 
said: 

“The history of war always has been 
that it has helped in a business way, but 
it is a fearful price to pay to get busi- 
ness. How it is going to affect America 
no one can say, but ultimately it ought to 
benefit us. But I prefer peace to war any 
time. The effect of the war already has 
been to advance the price of certain made 
goods, but that was to be expected. It 
means that America must supply the trade 
wherever her manufacturers can. But 
there are certain things brought from 
abroad that are indispensable, and those 
depending on these materials will undoubt- 
edly suffer. 

“IT cannot say that there has been any 
immediate effect on business. Summer is 
always dull, so we are in the midst of 
slow business. It all depends on how long 
the war lasts, in my judgment, as to what 
the results are going to be. If it is a long 
drawn out affair there may be great suf- 
fering. In the end, however, there must 
be a revival, but let us have peace. This 
nation does not want war and the whole 
world stands aghast at what is going on 
in Europe.” 


10.—Conceding 
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Klein & Bendheim, New York, File 
Schedules in Bankruptcy. 

Schedules in bankruptcy were filed in 
the United States District Court, New 
York, last Thursday by Klein & Bendheim, 
wholesale dealers in jewelry at 49 Maiden 
Lane, Manhattan. The schedules show as- 
sets of $10,265, consisting of cash on hand, 
$15; stock in trade, $4,500; machinery. 
tools, ete. $250; debts due on open ac- 
counts, $5,000, and property claimed to be 
exempt, $500. Liabilities are listed at $39,- 
786, this indebtedness constituting unse- 
cured claims, $36,431; notes and bills whic! 
ought to be paid, $3,200, and accommoda- 
tion papers, $150. 

Among the largest unsecured creditors 
are: L. Beilinson, $4,147; M. Brenner, 
$633; Bonner Mfg. Co., $325; Charles Bar- 
num, $50; Betz & Vollmer, $305; M. Bolo- 
tin, $14; Bennett & Crystal, $1,038; H. 
3aum, $1,175; J. & A. Bashkoph, $43; M. 
Bendheim, $500; Chanowitz & Reiman, 
$290; Cooper Bros., $222; C. Calcageno, 
$500; A. Dorflaufer, $392; Deman-Klous 
Mfg. Co., Inc., $335; David & Lukower 
$14; B. Diamond, $23; I. Efrus, $587; 
Frank & Sass, $281; Friedlander & Co., 
$525; Fisher & Fisher, $75; G. Fox Co., 
$326; Goldmuntz Bros., $4,011; Horowitz & 
Masur, $145; A. Jaffe, $792; S. Kregel, 
$750; A. Kamion, $249; A. Kirschenbauer, 
$212; Krengel, Greenfeld & Berkner, $703; 
Kaufer Bros., $229; Morris Kresiworth, 
$225; Sam Keil, $228; Lugerman & Mor- 
rison. $172; Lehr & Sherman, $907; Louis 
Lewitt, $225; L. Leighton & Son, $650; M. 
H. Mann, $1,668; Meyerowitz Bros., $2,824; 
Mere Bros., $692; Michelstein & Co., $75; 
Moskowitz Bros., $985; L. Meisel & Co. 
$750; Naigles & Wolfson, $528; New 
Maiden Lane Safe Deposit Co., $17; M. F. 
O’Donnell $860; Prutinsky & Tunkel, 
$152; A. Rosenberg, $798; D. Rothblum. 
$2,354; Robinowitz & Ratner, $33; Rosen- 
thal & Kaplan, $362; A. Rosenbaum, $500; 
Rosenberg & Daniels, $375; A. Suderov, 
$327: Sirvent & Schulman, $232; Stein & 
Hochberger, $299; I. Simon, $76; State 
Bank (Fifth Ave. branch), $100; S. Spit- 
zer, $115; Sidney Kaufer, $595; B. Will- 
ner, $38, and Wolf Mfg. Co., $350. 

As reported in a recent issue of THE 
JeweLers’ CIRCULAR, an involuntary peti- 
tion in bankruptcy was filed against the 
firm by several creditors. At the time of 
the filing of the petition it was alleged 
that the firm had made preferential pay- 
ments to the amount of $1,000. It is also 
alleged that while insolvent acts of bank- 
ruptcy were committed in that the firm re- 
moved, concealed and transferred stocks 
and assets amounting to an alleged sum of 
$40,000. The petition also alleged that the 
firm on June 18 executed a general as- 
signment for the benefit of creditors to 
Sidney Kaufer. Following the filing of 
petition Mr. Bendheim on being seen by 
a representative of THE JEWELERS’ Crtr- 
CULAR stated that their insolvency was due 
to a recent robbery on one of the Hudson 
River night boats. This burglary netted 
the thieves about $25,000, it is estimated. 


Judgment has been entered against R. H. 
Kuhn, Galveston, Tex., and he has been 
evicted from his place of business. 
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National Jewelers Board of Trade Sends Letter to A. N. R. 
J. A., Regarding the Owen-Goeke Bill. 








The National Jewelers Board of Trade 
is sent a letter signed by C. H. Ingersoll, 
resident of the Board, to T. L. Combs, 
resident of The American National Re- 
il Jewelers’ Association, regarding the 
wen-Goeke bill. The letter points out 
e position of the Board regarding the bill. 
t is as follows: 
New York, Aug. 5, 1914. 
L. Combs, President American National Retail 
Jewelers’ Association, Omaha, Neby.: 
Owen-Goeke bill - 
lear Sir—We have received various resolutions 
m jewelers’ State conventions criticizing the 
National Jewelers Board of Trade for its attitude 
supposed attitude in relation to the Owen- 
veke watch case and movement bill, and as 
ere has been so much misrepresentation and 
some innocent misunderstanding of our actual 
sition in regard to this bill, this Board requests 
)pportunity to present to the American Na- 
nal Retail Jewelers’ Association, at its annual 
nvention, a statement of its actual position re- 
ling this bill and the reasons in detail for 
Iding such a position. 
We feel that through this method we will be 


le to reach the ears of your members, who are 
so intensely interested in the bill, and at the same 

e we hope that a satisfactory result may ensue 

a full and friendly discussion. 

It appears from trade newspaper reports from 
Washington that the bill cannot possibly be re- 

rted to this Congress and therefore, in the in- 

val which will ensue before the next Congress 
eets, an agreement may be had between all 
nterested parties which will unite the jewelry 

ide and bring about the reforms which your 
ganization has so earnestly striven for. 

The Nationa] Jewelers Board of Trade, as you 
vell know, has no axe to grind and has no special 
easures to propose. As an organization, we 
neither favor nor do we object to time guarantees 
n filled watch cases or other filled jewelry. This 
is a question which properly and necessarily must 
be settled by agreement between manufacturers, 
bbers and retailers. 

We neither favor nor do we object to the 
arking of movements as to their jewels or ad- 
ustments. These are also questions for settle- 
ment between the manufacturer, the jobber and 
the retailer. 

We do favor the stamping of quality and thick- 
ness marks and the name or trade-mark of the 
nanufacturer whenever a quality or thickness is 
stamped on a piece of merchandise, and in this 
we believe we are entirely in accord with your 
rganization. 

\s we sympathize deeply with the retail jew- 
elers of the United States in their endeavor to 
lo away with the frauds in connection with filled 
or plated jewelry, and more especially filled or 
lated watch cases, this Board is anxious that 
ny laws which are passed should be so framed 
at they will not only accomplish that laudable 
urpose, but that lawbreakers may be readily and 
ioroughly punished for the infraction of such 
iws. 

It is admitted that such legislation, to be 
fective, will have to be enacted in the different 
“tates, and therefore, with this fact in view, the 
atch case committee of the National Jewelers 
ard of Trade has contended, and still contends, 
t the Owen-Goeke bill, even as amended, can- 
be placed on the statute books of any of the 
tates, because legislation prohibiting a manufac- 
irer or merchant from warranting his merchan- 
se is in contravention of the 15th amendment of 

national Constitution and is, therefore, clearly 
constitutional. : 

\t the last public hearing on the Owen-Goeke 
ll, Congressman Goeke called attention to the 
ct that this bill did not affect filled cases or 
ovements after they reached their destination, 
it only applied to filled cases and movements in 
insit between the States. The chairman of the 
nterstate and foreign commerce committee, Con- 
ressman_ Barkley, agreed with Congressman 
“oeke and approved a statement made by one of 








the speakers to the effect that State laws would 
have to be passed in the various States to make 
the law effective. This has always been the con- 
tention of the National Jewelers Board of Trade, 
and the statements of these authorities simply con- 
firm our position. 

While it may be a moot question whether Con- 
gress, in exercising its great power over interstate 
commerce, can constitutionally pass an act pro- 
hibiting the guaranty cr warranty of a single 
article of commerce while it is being carried fron 
State to State, there does not seem to be the 
slightest doubt as to the unconstitutionality of a 
like act if passed by one of the States. 

If your organization was convinced of this fact, 
we are quite sure that you would not press for 
the passage of the Owen-Goeke bill in its present 
form, but that you would be the first to insist 
that the bill be amended in such a manner as to be 
constitutional and therefore effective, no other 
kind of law would actually save you from the 
frauds you are trying to extirpate. 

We understand that the watch case committee 
of the American National Retail Jewelers’ Asso- 
ciation has been advised by counsel that the 
prohibition of guarantys or warrantys contained 
in the Owen-Goeke bill would be proper and con- 
stitutional legislation for Congress to enact—but 
while we have had contrary opinions from com- 
petent lawyers, we will assume for the sake of 
argument that such a law covering the trans- 
portation of cases and movements from State to 
State is constitutional—what then? There still 
remains the important question, will the passage 
of this bill as it now stands relieve your members 
from fraudulent competition or prevent the manu- 
facture (legally) of cases containing only a few 
cents’ worth of gold with a 20 or 25-year’s guar- 
antee either stamped into the case or printed on 
the usual circular ticket and placed in the case? 

In the absence of equally drastic State legisla- 
tion, which we have publicly contended, and still 
contend, is unconstitutional and therefore impossi- 
ble—the various filled case manufacturers or any 
new case manufacturers who care to start, may 
legally make and market guaranteed filled or 
plated or even brass cases thinly washed with 
gold, and sell them within the confines of the 
States where the case factories are situated. 

The factories now in existence cover some of 
the most important markets—New York, Pennsyl- 
vania, New Jersey, Illinois, Ohio, Michigan, and 
possibly one or two other States. New factories 
or places where cases could be stamped could be 
easily provided for in other important States, 
besides which it would be legal for anyone to 
place the printed guarantee in any case after it 
reached its destination. 

So without State laws the national act becomes 
virtually a dead letter, and your members instead 
of being relieved of unfair competition find them- 
selves very much worse off than they are to-day, 
as the “faker” will sell guaranteed cases as long 
as there is a public demand for them, while the 
reputable retailer is struggling under the most 
adverse conditions to introduce new methods in 
selling filled cases. These methods will probably 
be unpopular with a purchasing public which has 
been educated for many years to consider a time 
guarantee as an indispensable part of a transaction 
involving such purchase. 

You must see therefore that the best interests 
of your members as well as the best interests of 
the manufacturers of filled cases and of the public, 
can only be served if the proposed watch case 
legislation is so framed that it can be speedily 
placed on the statutes of every State of the Union. 

As the question now simmers down to the con- 
stitutionality of the prohibition of the guarantee 
or warranty by any State law in contravention of 
the 15th amendment of the Constitution of the 
United States, it seems to us that the orderly 
and proper way to settle this point would be to 
submit this question to capable, impartial jurists. 
If the verdict shall be against the contention of 
the National Jewelers Board of Trade, the un- 
dersigned will make a recommendation, asking the 
Board to formally and definitely withdraw its 
opposition to any part of the bill. If, on the 
contrary, the contention of the National Jewelers 
Board of Trade shall be upheld by these impartial 
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jurists, your organization ought to pledge itself 
to take immediate steps to amend the bill so 
that it may be constitutional and _ therefore 
workable. 

It is intimated in some Washington dispatches 
that some members of the interstate and foreign 
commerce committee of the House desire to in- 
corporate the Owen-Goeke bill in a general bill 
covering misbranding or misrepresentation in mer- 
chandise. We understand your organization ob- 
jects to this, and we agree with you that this 
would be a mistake, as merchandise in our line 
ought to be provided for definitely and separately 
under our National Stamping Act. 

You are aware that resolutions were passed last 
February at the convention of the National Jew- 
elers Board of Trade providing for a conference 
at which all jewelry interests of every kind what- 
soever shall have representation, and under the 
auspices of which conference the general ques- 
s to the national stamp- 
ve fully liscussed, 





tions involving amendme 
ing act in every particulat 
without in any way binding the delegates to the 
conference, leaving the approval or disapproval 
of any amendments to the final decision of the 





bodies sending its conferees. 

We trust that your convention will adopt neces- 
sary resolutions authorizing a committee to take 
part in such a conference, and hope that the Ameri- 
an National Retail Jewelers’ Association will 
thus have a very decided and powerful influ- 
ence in framing such amendments to the Na- 





tional Stamping Act as may be required to make 
that Act as complete and workable as possible. 


} 
i 


The National Jewelers Board of Trade has no 
pecial views or amendments of its own to offer. 
We are an aggregate of manufacturers, importers 
and jobbers. Some of our members are inter- 








ested in the Stamping Act and many of them 
have no interest whatever in the Act. Some of 
iy, and probably do, 
iance with the in- 


our manufacturing members 





have interests which are at vat 
terests of other manufacturing members; there- 
fore at such a conference the National Jewelers 
Board of Trade, through its special stamping com- 
mittee, can simply offer a place and a forum at 
which views can be interchanged, in the hope 
that such important reforms as may be recognized 
as needful by the entire trade may be brought 
about. 

We have written somewhat at length because, 
as we said at the outset, there has been much 
misunderstanding and misrepresentation. We do 
not believe it to be to the interest of the jewelry 
trade, and especially of the American National 
Retail Jewelers’ Association, to misrepresent or 
misstate facts. There has been such misstate- 
ments of facts embodied in the resolutions adopt- 
ed by various retail jewelers’ conventions during 
the past few months, and while we believe that 
most of these resolutions were passed without 
a knowledge of the facts, we do not think it 
either fair or in accordance with the rules of 
decency that such attacks on a sister organiza- 
tion should continue. The general origin and 
motive of these misleading resolutions is well 
known and it is a pity that serious thinking busi- 
ness men should permit themselves to be influ- 
enced to make charges against the National Jew- 
elers Board of Trade without taking the slightest 
trouble to inquire whether such charges are truth- 
ful or not. 

In conclusion we wish to point out that it will 
be feasible and easy to do all the things contem- 
plated by the Owen-Goeke bill, and to do them 
in such a manner that there will not be the slight- 
est doubt in regard to the constitutionalify of the 
law, or of its efficiency in stopping frauds. 

Unless you insist on a separate Act, the National 
Stamping Act could be amended by requiring— 

Ist. If a filled case has any marks at all, 
shall have the following marks: 

(a) Name or registered trade-mark of maker. 

(b) A certain minimum thickness of gold. 

(c) Quality of gold. 

2d. If a movement has any marks at all, it 
shall have the following marks: 

(a) Name or registered trade-mark of maker. 

(b) If it is marked with number of jewels or 
adjustments, such marks must be truthful. 

Such an Act can be passed in every State in 
the Union and will at once stop both the manu- 
facture and sale of ‘fake’ cases and movements. 

As for time guarantees, these can then be abol- 
ished by the action of the filled case makers, who 
are all in favor of such abolition. 

The abolition of time guarantees by general 
agreement at the request of th: American Na- 


or 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the 
RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. 


And, of course, we have all the regular goods in the above lines. 
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onal Retail Jewelers’ Association will probably 
ave the same effect in discouraging the furthet 
xchange of filled cases as the enactment of 
oubtful statute. 

We trust we have cleared up some of the mis- 
nderstanding which has existed regarding the 
osition of the National Jewelers Board of Trade 
toward the avowed objects of the Owen-Goeke bill. 
\Ve are as anxious to see the frauds connected 
with the sale of filled watch cases and movements 
stopped as the most enthusiastic advocate of the 
Owen-Goeke bill. We go further, however, than 
you do—we not only ask that these frauds be 
stopped, but we ask that laws be passed which 
will thoroughly do the work. 

The Owen-Goeke bill, for reasons which we 
have partially stated, will not do the work and 
we hope you will give our organization the oppor- 
tunity we ask for to state our position at length 
before your national convention this 
month. We mde the same request last year, and 
if you had seen your way clear to grant that re- 
uest much of the unfortunate misunderstanding 
vhich has taken place might have been avoided. 


publicly 


We trust that we may receive your answer at 
n carly date, 2nd remain, 
Yours very truly, 
NATIONAL JEWELERS Boarp oF TRADE, 
C. H. InGErsoit, President. 








Creditors File Bankruptcy Petition 
Against Herbert Cockshaw, New York. 

\n involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, last Wednesday against 
Herbert Cockshaw, manufacturing jeweler 
at 29 W. 38th St., Manhattan. Marchand 
Bros. & Co., with a claim for $2,735; Pat- 
terson & Starke, for $1,221, and Benedict 
& Warner, for $871, are the petitioning 
creditors. 

The petition alleges that while insolvent 
the alleged bankrupt transferred portions 
of property and made preferential pay- 
ments to various creditors. It is also al- 
leged that he has admitted in writing his 
inability to pay his debts and his willing- 
ness to be adjudged a bankrupt on that 
ground. 

\ representative of the firm of Roberts 
& Hepburn, attorneys for the petitioning 
creditors, when seen by a JEWELERS’ CrR- 
CULAR reporter, stated that the liabilities 
approximate about $30,428, with assets of 
about $18,000. The keys of the establish- 
ment, it was said, have been turned over 
to George R. Whitehead, of Marchand 
Bros. & Co., who will act as custodian in 
the place of receiver. 

Herbert Cockshaw was originally in the 
employ of Coe & Sedgwick, manufacturing 
jewelers of New York, as factory superin- 
tendent. He began business in May, 1885, 
with John T. Howard, operating under the 
stvle of Howard & Cockshaw. Early in 
1897 they organized the May Manufactur- 
ing Co. That venture subsequently under- 
went a change of style and became known 
as the Howard & Cockshaw Co., Inc., but 
was finally discontinued in 1908. They 
dissolved partnership in June, 1912, Mr. 
Howard retiring, and W. G. Kirtland, an- 
other partner, who had a small interest in 
the business, and Mr. Cockshaw continuing. 
In April, 1913, they moved from 220 Fourth 
\ve. to their present address. 

The attorney representing Mr. Cockshaw 
made no statement when seen by a re- 
porter for THE JEWELERS’ CIRCULAR. 








DeHart & Holmes, Maryville, Mo., have 
purchased the jewelry store of Mrs. Alex- 
ander, Grant City, Mo. 





Jewelry, Clocks, Watches, Silverware, 
and Kindred Lines Exported from 
New York. 

WasHtiNocton, D. C., Aug. 5.—The fol- 
lowing were the exports of jewelry, silver- 
ware, clocks, watches and kindred lines 
from the port of New York for the week 

just ended: 


Barranquilla: 16 cases clocks, $270. 

Basel: 2 cases watch material, $275; 1 case 
jewelry, $100. 

Bremen: 1 case clocks, $165; 1 case jewelry, 
500; 4 cases optical goods, $337. 

Buenos Aires: 7 cases plated ware, $859; 1 case 


optical goods, $531; 1 case watches, $448. 
Calcutta: 10 cases clocks, $209. 


739. 







Colon: 47 cases clocks, 

Dunedean: 25 cases plated ware, $727; 1 case 
optical goods, $199. 

Florence: 1 case silverware, $500. 

Havana: 2 cases optical goods, $171; 1 case 
optical machinery, $125; 33 cases clocks, $1,651. 

Havre: 2 cases precious stones, $526. 


Hull: 2 cases optical goods, $188. 


Lagos: 7 cases watches, $296. 

La Paz: 1 case optical goods, $104. 

Lisbon: 30 cases clocks, $279. 

Liverpool: "1 case jewelry, $225; 1 case watches, 
$230; 93 cases clocks. $2,917. 

London: 31 cases watches, $3,166; 4 cases sil- 
erware, $623: 4 cases watch cases, $2,707; 1 case 


silverware, $584: 30 cases optical] goods, $1,950; 
2 cases watches, $240: 21 cases clocks, $920; 89 
ases clocks, $3,598; 7 cases plated ware, $1,275; 
17 cases optical goods, $8,626. 
Manila: 41 cases clocks, $946; 


$173: 6 cases optical goods, $452. 


1 case watches, 


Matanzas: 7 cases clocks, $136. 

Melbourne: 53 cases plated ware, $3,916; 109 
cases clocks, $1,205; 1 case watches, $370. 

Melilla: 1 case plated ware, $100. 

Montevideo: 7 cases optica] goods, $1,46 

Port of Spain: 1 case plated ware, $13: 


Ste 


Rio de Janeiro: 5 cases jewelry, $575; 1 case 
watches, £222; 1 case optical goods, $108; 5 cases 
plated ware, $441; 24 cases clocks, $509. 


Sheffield: 2 cases jewelers’ sweepings, $800. 

Svdney: 4 cases plated ware, $221; 23 cases 
clocks, $536. 

Singapore: 2 cases optical goods, $240. 


Southampton: 1 case jewelry, $500; 1 case jew- 
elrv, $200; 1 case watches, $200. 
St. Petersburg: 4 cases optical goods, $380. 


Tumaco: 7 cases plated ware, $681. 








Importations at the Port of New York. 





Weeks ended Aug. 2, 1913, and Aug. 1, 1914. 


Glas, china and earthen ware: 1913. 1914. 
SO. 25 ce eaeeswecenes $88,452 $77,088 
Earthen ware <i.<csesss 12,055 25,052 
ee! ee ee 26,223 21,687 
Chptiedl MisGa. oc iccincens 6,385 5,272 


Instruments: 





MOONE So aken cee « 11,573 10,895 
OO Ee re a 6,610 18,123 
Philosophical ..<i.ceisss ey Serre 
Jewelry, etc.: 
FOIE oo ci dadh weceees 10,513 12,150 
Precious stones ........ 1,245,680 717,874 
| See ee Se 196 45,954 
Metals, etc.: 
ie aaa. 31,215 862 
CANES -craew sncegieeds $7,054 538,699 
Platina . bi sitival edhanarine la cat Bee) “ewes 
Plated ware .. Ptah aad 308 1,384 
TIVE WAIS oad 8. Was ees ; sere 3,339 
Misc ellar eous 
\labaster ornaments .... 722 134 
\mbe AP eee Eee ere 144 129,778 
OO kita 5 is WS aaipiars 17,752 16,364 
locks 10,045 7,422 
ns : 858 2,356 
ncy goods 9,633 28,075 
PUMA 55 diva 3, 901 17,587 
Ivory. nuf s of 1,167 24 
Marble nanufactures O11 1,063 
Statuary = La.dbhe ge eee 5,002 1,109 
Shells, manufactures of.. 51,066 37,288 








B. J. Bohner, Angola, Ind., has filed a 
petition in bankruptcy. He began business 
about April 8, 1912, succeeding Frank S 
Day. 
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Manufacturing Jewelers’ Board of Trade 
Submits Report on Affairs of the 
Marsh, Brown, Mather Co., 
Pittsburgh, Pa. 


PRovIDENCE, R. I., Aug. 8.—In distribut- 
ing the final dividend in the matter of the 
Marsh, Brown, Mather Co., Pittsburgh, 
Pa., the Manufacturing Jewelers’ Board of 
Trade calls attention to the unusually large 
total dividend that has been secured for 
the creditors in this case. In its statement 
the Board says: 

“In regard to the Marsh, Brown, Mather 
Co., Pittsburgh, Pa., we beg to enclose the 
final dividend check for & per cent., making 
a total dividend declared and paid in this 
proceeding of 68 per cent. 

“It seems proper that we should at this 
time call the creditors’ particular atten- 
tion to the results that have been accom- 
plished by the creditors’ committee in con- 
nection with this failure. 

“The financial difficulties of this corpora- 
tion came unexpectedly on Jan. 17, 1912, 
when it notified this Board that it would 
be impossible for it to continue unless the 
creditors would accept a settlement on 2 
basis that would permit them to proceed 
with some degree of safety. It presented 
a statement of its financial condtion show- 
ing that on that date it had merchandise 
valued at $70,000 and accounts and bills re- 
ceivable at $10,384, against which it claimed 
a total liability of $54,255. The creditors’ 
committee immediately had an inventory 
taken which totaled $64,000. 

“In view of its solvent condition and its 
extraordinary request for a settlement, it 
was found necessary to hold two meetings 
of creditors, where it was voted to reject 
the debtors’ offer of 40 per cent. and to 
accept nothing less than 60 per cent. The 
debtors then filed a voluntary petition in 
bankruptcy and endeavored to force the 
creditors to accept a composition of 40 per 
cent. The court declined to confirm the 
composition, and the merchandise assets 
were sold for $32,000. The trustee has col- 
lected the book accounts, and after paying 
priority claims and expenses of adminis- 
tration has been able to pay dividends total- 
ing 68 per cent. 

“This is an excellent illustration of the 
benefits that are derived from concerted ac- 
tion and careful investigation by creditors, 
and shows conclusively that the time has 
gone when a debtor can effect a settlement 
with his creditors for an amount less than 
the realizable value of his assets.” 
Creditors Start Bankruptcy Proceedings 
Against Leopold Engel, Newark, N. J. 

Newark, N, J., Aug. 8.—An involuntary 
petition in bankruptcy has been filed against 
Leopold Engel, a manufacturing jeweler 
at 32 Marshall St. The creditors are Sig- 
mund  Pisinger, $530 ; 
Samuel Kartzmar, with 
and William 
$100... These claims are for money loaned. 


claim is 


a claim of $677, 


whose 


Greenberg, whose claim is 
He has consented to the bankruptcy. 

His liabilities are $5,000 and his assets 
are valued at the same amount. The fail- 
ure was precipitated by a lack of ready 
cash. The petitioning creditors are repre- 
sented by David Bobker. 

William Harris has been appointed re- 


ceiver for Mr. Engel. 
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DIAMOND JEWELRY 


The selling power of a piece of diamond 
jewelry is in the design, the kind of workman- 
ship and the quality of the stones used, as 
well as the price. 











| If you are not familiar with our goods, 
| you should see them—it would pay you for 

they are the dependable kind that help you 
make sales. 


























HAYDEN W. WHEELER & CO.,, Inc. 


Manvwfacturing Jewelers 


2 Maiden Lane (i) New York 
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We will gladly send a memorandum selection to any responsible dealer on request 
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Briefs Filed in Action Brought by the Government Against 








| the Keystone Watch Case Co. 





RIEFS have been filed in the District 

Court of the United States for the East- 
ern District of Pennsylvania in the case of 
the United States, petitioner, against the 
Keystone Watch Case Co. and others, de- 
fendants. The counsel filing the brief for 
the defendants were John G. Johnson, 
Peter B. Olney, George Cariton Comstock, 
Harold T. Edwards and Hyneman & Bart- 
lett. The attorneys filing the brief in be- 
half of the Government were William T. 
Chantland:- and Blackburn Esterline, special 
assistants to the Attorney-General. 

The principal facts and the preliminary 
arguments of this case have been set forth 
in the reports previously published at va- 
rious stages of the litigation, including the 
taking of evidence by commissioners in 
several cities. 

The defendants’ brief is a voluminous 
document of 248 pages. It reviews the evi- 
dence taken at the various hearings, the 
present status of the action and the issues 
raised by the pleadings. The defendants 
deny all unlawful acts charged and assert 
that the petitioners’ charges are untrue and 
affirmatively disapproved. It is asserted 
that “there is no monopoly, control or at- 
tempt at monopoly or control by the de- 
fendants of the production of filled watch 
cases in this country and in the interstate 
trade and commerce therein.” 

In support of this it is stated that the 
concerns acquired by the defendants were 
non-competitive as to it and with each 
other. A second claim under this heading 
is that at the time of the filing of the peti- 
tion the defendants manufactured a min- 
ority of the filled cases made in this coun- 
try for domestic and foreign use and about 
one-quarter of the total number of cases 
made in this country for foreign and do- 
mestic use. 

Another point is that there was no intent 
to monopolize. Considerable attention is 
given to the charges that have been made 
in relation to the sales practises of the 
defendant. 

The list of authorities to which refer- 
ence is made by the defendants in itself 
covers four pages. 

The defendants’ case is summed up as 
a whole under Point 6. This summary is 
in part as follows: 

As aforesaid, we are limited here to an examina- 
tion of whether the conduct of the defendants con- 
stitues an attempt to monopolize. ‘This, because it 
is undisputed that no control of the filled watch 


case industry was accomplished by the defendants. 
this fact is also expressly conceded by the peti- 
tioner, for its counsel limits the charge against the 
defendants to an attempt to monopolize. 

The Sherman Law does not prohibit an intent to 
monopolize alone. There must exist in conjunc- 
tion with this a probability of monopoly. The Act 
not only cures the monopoly after it exists, but 
prevents it where there is a ‘‘dangerous probabil- 
ity” of its coming to pass. 

Thus, limited, the question here is whether there 
was, at the time of the filing of the petition herein, 
a dangerous probability that the defendant would 
accomplish a monopoly. 

The Government’s case rests upon an alleged con- 
trol of the filled case industry acquired by acquisi- 
tion, and an attempted extension and conversion of 


this control into a monopoly by tne alleged restric- 
tive practises. 

Whether or not the alleged restrictive practises 
of the defendant constitute ‘“‘unfair competition’”’ or 
evidenced ‘“‘an intent to exclude all competitors 
from the filled case industry by unusual, abnormal 
or unfair methods,” the petitioner’s case fails, in 
that the evidence shows that the defendant never 
had a control or a probability of control of the 
filled case industry. When the acquisitions were 
completed, it had from 50 per cent. to 55 per cent.; 
when the petition was filed, it nad from 42 per 
cent. to 47 per cent. And no control was had ot 
the total watch case industry, or of the movement 
industry, or of any other industry by the defend- 
ant, so as to place the defendant in a position so 
that it could render effectual the so-called acts \f 
“unfair competition.” * * * 

It is rather strange to find the Government pros- 
ecuting or continuing to prosecute this proceeding 
against defendants, who operate solely by means of 
a corporation, when, in the tormation of the cor- 
poration and the subsequent business policy of the 
same there did not exist any of the usual unfair 
and discriminatory acts of trade which have accom- 
panied most of the cases under the Sherman Law. 
Thus, it is conceded that there never has been any 
“water” in the capital stock of the defendant, nor 
has this company made more than normal profits; 
it does not, nor is it possible for any one com- 
pany, to control the sources of raw materials or the 
machines forming an essential part of the manu- 
facture of filled cases; the prices of the cases made 
by the defendant have decreased from 1903 to 1911, 
while the quality has remained the same or better; 
and the prices paid by it to its labor and help have 
increased during this period. 

The defendant has never engaged in a trade war 
with competitors for the purpose of eliminating 
them. In the entire history that we have here of 
the defendant there is not one instance shown of 
practise of discriminafion used for the purpose of 
eliminating a competitor. The defendant was not 
enabled to use the jobbers selected as an “advant- 
age ground to further monopolize’’ for, as to these 
jobbers, there were no contracts binding them to 
deal with the defendant, and, more than this, the 
defendant, even as to their trade, was in such keen 
and constant competition with other manufacturers 
that, although 121 jobbers at the beginning of 1910 
acquiesced in the terms of the letter requiring them 
to be exclusive jobbers of Keystone products if 
they desired to continue to purchase certain trade- 
marked products, the record shows that in 1910 the 
defendant only had 28 exclusive jobbers, and in 
1911. only 33. * * * 

Viewed impartially, and without the exaggera- 
tions which permeates the petitioner’s brief, the 
evidence establishes that in acquiring the various 
plants which now form a part of the defendant, it 
and the chief owners of it were actuated only by 
a desire, laudable, we think, to further the trade cf 
the defendant by so enlarging its sphere of servicte 
in the filled watch case industry that it would be 
able to supply its customers with a complete line 
of watch cases and a more or less complete line 
of watch movements. It was a pioneer in the suc- 
cessful production of an American high-grade watch 
to compete with the Swiss, and in the devising of a 
policy whereby American manufacturers were able 
to compete in Canadian and European mar- 
kets, = = 9 

The operations of the defendant throughout have 
been characterized by the use of normal methods u 
foster trade and by the absence of any unusual or 
abnormal methods to eliminate competition. In the 
sense that the defendant was trying to get all the 
trade that it possibly could, it was trying to elimi- 
nate competition, but this was done by normal 
methods and it is not believed, nor does tne record 
show, that the defendant at any time intended or 
felt that it was possible for it to eliminate even by 
normal methods, and especially not by abnormal 
methods, its competitors from the filled watch case 
mnanmu: © * * 

The injury to the defendant by reason of the in- 
itiation and prosecution of this suit has been 
great. Pecause of the popular assumption that the 
initiation and prosecution of these suits by the Gov- 
ernment is equivalent to a finding that the de- 
fendant is a “trust” operating illegally under the 
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Sherman Law, its business has suffered. Moreover, 
it has been put to great expense in defending the 
sult. 

The new brief for the Government is in 
the nature of a reply to that of the peti- 
tioners and is suplemental to the main 
brief filed last year. The Government at- 
torneys review the evidence, divided into 
four separate periods, and contend that 
such evidence shows “the original com- 
petitive conditions, the organization of the 
combination, its development and growth, 
the methods by it employed, and the de- 
structive consequences of its methods to 
the business of the jobbers, and to the busi- 
ness of the independent manufacturers.” 

The fourth section of the brief treats 
of the period subsequent to 1909. After a 
short summary of testimony as to this 
period, the Government attorneys say: 

The Sherman~-Act permits of no compromises. 
It was intended to, and it does, strike at the roots 
of the evils it was designed to prevent. Unless 
the combination is dissolved, nothing is accom- 
plished. This combination has shown itself to be 
dangerous and destructive. It should be broken 


up into its constituent parts and thus shorn of 


its power. In no other way may the Sherman 
Act be satisfied. The law on the subject is 
explicit. 


The fifth section takes up decisions in 
recent cases under the Sherman law. The 
attorneys quote the argument of the de- 
fendants’ counsel to the effect that the 
policy of the defendants would have a 
beneficial effect upon the trade, and that 
the transactions in question do not indi- 
cate an intent to monopolize or restrain 
trade, but show only an intent legitimately 
to expand. In reply to this the counsel for 
the Government say: 

The confessed policy of the defendant was to 
contro] the business of the leading and old- 
fashioned jobbers, and to allow the independents 
to seek other channels. It apportioned the busi- 
ness, and at all times preferred itself. 

It is argued that the combination left no trail 
of destruction such as bankruptcy, dismantled 
plants, and the cessation of business on the part 
of competitors. Such a construction would amount 
to a repeal. The Sherman Act condemns “every 
contract, combination in the form of trust or 
otherwise, or conspiracy, in restraint of trade or 
commerce.” It reaches “every person who shall 
monopolize or attempt to monopolize, or combine 
or conspire with any other person or persons to 
monopolize any part of trade or commerce.” It 
makes no reference to bankruptcy or to disman- 
tled plants. 

The sixth point of the brief of the Gov- 
ermment’s counsel concerns the contention 
that a combination to be unlawful must 
have a monopoly. The counsels say: 

The defendants by their brief ask the court 
to announce a new rule of law, viz., that there 
can be no restraint of trade which violates the 
anti-trust act unless such restraint is coupled 
with a “probability” or “dangerous probability” of 
monopoly. 

he arguments of the defendants’ coun- 
sel are quoted, and in reply the Govern- 


ment counsel says: 

To put this construction on the law-is to say 
that the Government cannot attack contracts or 
combinations in restraint of trade until they have 
produced complete monopoly or a _ dangerous 
probability thereof. This is not the law. 

Every monopoly of to-day started with re- 
strictive contracts, which, standing alone, often 
were inconsiderable in their effect; and yet these 
grew and were multiplied until finally the ‘“‘dan- 
gerous probability of monopoly,” or more or less 
complete monopoly, brought them to notice. And 
is it possible that the Government is left power- 
less during those stages, or as against such 
contracts of conspiracies until such time as 
their purpose is accomplished? The first section 
covers them specifically. This is so because Con- 
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Eetablished 1878 Incorporated 1911 


WM. S. HEDGES & CO. 


DIANMONDS 
Precious Stones and Pearls 


170 Broadway, Corner Maiden Lane, New York 


SAUNDERS, MEURER & CO. 


—— _ IMPORTERS 


PEARLS 


Necklaces — Studs — Scarf Pins 


Fancy Diamonds 65 Nassau Street 
Colored Stones ane saci New York 



































THE STONE YOU CAN’T FIND 


You may spend a year trying to locate a rare specimen. 
You may lose your customer by the delay. The service 
of ‘‘Gemfinder” is your safeguard. If the stone you 
want exists, ‘‘Gemfinder” will find it. He has in stock 
superb specimens of star rubies, star sapphires, seal - 
sapphires, seal diamonds, seal rubies, alexandrites, cat’s- 
eyes, etc. Cable your wants to ‘‘Gemfinder” or write. 


F. A. JEANNE 


Diamonds, Pearls and 
5, SQUARE DE L’OPERA, PARIS, FRANCE 


Precious Stones 


DIAMosbs 








NDS 52-54 MAIDEN LANE, NEW YORK 


“A Guide for Gem Buyers’ 


SENT FR EE 
J ust issued. A ary 

somely illustrated 
book containing 
much information 
for the retail jeweler 
and his customer. 
We will send it gratis 
to je on req 








Onyx Cameos 


in all sizes and 


Fine Mexican Opals 
Mayer & Miller Co. 


Lapidaries and Importers of 


PRECIOUS STONES 
Espositer, Varni Co. 45-47 Jobat 12-16 John Street, New York 
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Abr. Ml. Han Praag 


EXPERT 
DIAMOND CUTTER 


One of the Oldest and Most Experienced 
Diamond Cutters in New York 











284-286 Pearl Street 


Cor. Beekman Street 


NEW YORK CITY 

















HENRY E. 
OPPENHEIMER 
& CO. 
PEARLS 


AND 


Pearl Necklaces 


1 Maiden Lane 
4th Floor 




















JOS. LEUDAN CoO. 


Importers and Cutters of 


DIAMONDS 


87 Nassau Street 
New York 


Amsterdam: Sarphatistraat 32 
Antwerp: 27 Boulevard Leopold 








ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES 2Ec!Ious 


EMS in Unique Cuttings 




















Gem Dealers and Cutters 








DIAMOND CUTTING 


and Polishing 
Rough Cutting, Repairing and Matching 


S. A. VAN MOPPES 


Est. 1895 106-108 Fulton St., New York 
Formerly 40 John Phone, John 383! 









BLACK ONYX—CORAL, Mourning 
and CAMEO JEWELRY 
Amber, Amethyst and Pearl Necklaces 
Cameos of All Descriptions 
All kinds of Bead Necklaces Lengthened so 
Restrung—Repairing Done. 

DOUBRAVA & CO. 
59 Maiden Lane, New Yor! | 
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gress has “by the first section forbidden all means 
of monopolizing trade; that is, unduly restraining 
t by means of every contract, combination, etc.” 

(Opinion Standard Oil case, p. 61): And it 
was with the example of the growth and comple- 
tion of the monopoly of Standard Oil before it 
that Congress acted when it passed the Sherman 
law; and to say that Congress did not consider 
the very “means” by which that monopoly and 
others had grown up would be to charge Con- 
gress with lack of capacity to grasp and handle 
the situation before it, which required that it 
should not only strike at completed monopolies, 
but at all ‘‘means’ for their formation; and this 
they did by the first section, the second section 
fully covering, in the words ‘“‘attempts to monopo- 
lize’ all those things which appeared as ‘‘dan- 
gerous probabilities’? of monopoly. 

In conclusion, the Government quotes 
various decisions in recent cases and draws 
the following conclusions: 

The issue in the case has been still further 
clarified by the recent decision of the Supreme 
Court in the case of Eastern Lumber Dealers’ 
Association v. United States, decided June 22, 
1914, in which is condemned a plan by the re- 
tailers to coerce wholesalers not to deal in certain 
channels or in a manner of their own choosing, 
just as in this case the jobbers have been re- 
strained from dealing freely with the independents. 

The case calls for a sweeping decree dissolving 
the combination and separating it into its con- 
Stituent parts; and also enjoining the illegal acts 
which necessarily and naturally flow from the 
nature of the organization. 








Price of Platinum Advances in New 
York Market. 

It was reported in the Maiden Lane dis- 
trict yesterday that the price of platinum 
has advanced since the present European 
war began. Soft platinum, it was said, 
had advanced from $45 to $48 an ounce, 
and hard or 10 per cent. from $48.50 to 
$52.50 an ounce. 

For some years past price of platinum 
has been increasing. The reasons given 
are that the use of the metal has been 
growing greatly while the supply is lim- 
ited. The refiners say that nearly all the 
platinum continues to come, as for years 
past, from the Ural Mountains in Russia. 

Some years ago it was estimated that the 
jewelry trade took about 10 per cent. of 
the total amount of platinum imported into 
this country, but since then the use of 
platinum mountings has greatly expanded. 
Some of the refiners in this city sell more 
to the jewelry than to any other trade. 
Outside of jewelry, the metal is used 
largely in the electrical and chemical trades. 








Death of William Trier. 


William Trier, a retired jeweler, living, 


at Montclair, N. J., died at his Summer 
home, 205 Ocean Park Ave., Bradley Beach, 
last Wednesday. He had been in poor 
health for some time. Mr. Trier was 70 
years old at the time of his death. Mr. 
Trier was formerly a member of the firm 
of Trier Bros., at one time located at 35 
Maiden Lane. The business was originated 
as a fancy goods house in 1866, and was 
then known as Trier Bros. & Zellenka. 
They were later succeeded by Trier Bros. 
& Cohn, which dissolved during January, 
1880, when Mr. Cohn withdrew. Mr. Trier 
went to Montclair from Brooklyn about 
eight years ago, where he resided at 106 
S. Fullerton Ave. 

Deceased is survived by a widow, two 
daughters and one son. 

The funeral services were held at Brad- 
ley Beach on last Thursday afternoon. 
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Former Office Boy for |. Ollendorff Co., 
New York, Sent to Prison on 
Larceny Charge. 

Joseph Stack, formerly employed as of- 
fice boy for the I. Ollendorff Co., 15 
Maiden Lane, New York, and who was 
arrested on a charge of grand larceny after 
a chase extending over several thousand 
miles, was sentenced by Judge Swann in 
the Court of General Sessions, Part 2, last 
Friday, to serve from two and one-half 
to 10 years in the Elmira Reformatory. 
The other youth who Stack claims was 
implicated with him has not as yet been 
found. 

Stack, as reported in THE JEWELERS’ Cir- 
CULAR last May, disappeared after obtain- 
ing several thousand dollars’ worth of jew- 
elry on memorandum from a number of 
Maiden Lane houses. For some time be- 
fore his disappearance he presented orders 
purporting to come from the concern where 
he was employed, calling for different 
pieces of jewelry, and met with much suc- 
cess. The discovery of the swindle an1 
the disappearance of the boy was _ not 
learned until a package of goods which was 
never ordered by the concern was received 
at the Ollendorff establishment from AI- 
bert Lorsch & Co. An investigation was 
then started which resulted after a while in 
the arrest of the boy. 

Stack’s arrest in Canada the latter part 
of last month came about only after he 
had led the detectives a merry chase ex- 
tending clear across the continent to Cali- 
fornia and thence up into Canada. His 
whereabouts were lost to the authorities 
for about two weeks, but his trail was 
later picked up when Detectives Crystal 
and Savage, through a registered letter 
sent to the boy by his mother, traced the 
missing messenger to Buffalo. There they 
learned he had gone to the King Hotel, 
Toronto. 

\fter his capture in Canada the neces- 
sary extradition papers were obtained and 
the prisoner brought to New York. Sev- 
eral days later he was up for pleading be- 
fore Judge Swann, at which time he en- 
tered a plea of guilty on a charge of grand 
larceny. 

At this hearing young Stack presented 
some evidence regarding an accomplice 
who he claimed was implicated with hin. 
Stack claimed at the tire that after con- 
fiscating the jewelry he handed it over to 
his accomplice, who in turn would invari- 
ably pawn it. This second youth is now 
believed to de in Quebec, and. according to 
the police, there are four indictments rest- 
ing against him. 








Bankruptcy Petition Filed Against 
Thomas W. Nickol, Richwood, O. 
Cotumsus, O., Aug. 6—A_ petition in 

bankruptcy has been filed in the Federal 

District Court in this city against Thomas 

W. Nickol by a Cincinnati creditor. Mr. 

Nickol has been in the jewelry and drug 

business at Richwood, O., for the last two 

years. 

His assets are not known to the peti- 
tioners, but his liabilities are alleged to 
be over $12,000. The petition asks that 
he be required to name his creditors and 
state his assets. 
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Accurate Rhinestone Novelty Works, 
Inc., New York, Offers Creditors 
33 1-3 Cents on the Dollar. 

Following an investigation carried on by 
a creditors’ committee, the Accurate Rhine- 
stone Novelty Works, Inc., 106 Spring St., 
New York, against which an involuntary 
petition in bankruptcy was filed last month, 
has made an offer of settlement to its cred- 
itors of 334% cents on the dollar. This ob- 
ligation is to be payable five cents in cash 
and 10 cents in notes payable in four and 
eight months and the balance of 8% cents 
in 12 months. The deferred payments are 
to be the notes of the Accurate Rhine- 
stone Novelty, Works, Inc., with a re- 
sponsible endorser. 

According to a statement made by Max 
L. Arnstein, attorney for the delinquent 
concern to a JEWELERS’ CIRCULAR reporter, 
about 60 of the 68 creditors to which the 
Accurate concern are indebted have signed 
the 33'4-cent settlement agreement. 

At a meeting of creditors held immedi- 
ately following the filing of the petition 
an offer of 25 cents in settlement was made, 
the obligation to be payable as follows: 
Five cents cash and 20 cents in notes pay- 
able in two instalments, 10 cents in three 
months and the balance in six months, 
these notes to be properly endorsed. 

A committee of three, including WM. 
Wratschko, I. Moller, representing Suss- 
feld, Lorsch & Co., and M. B. Arnold, of 
the law firm of Frank, Lequin & Arnold, 
was appointed to look into the affairs of 
the concern. 

After a most thorough investigation con- 
ducted by this committee, during which 
time expert accountants were called in to 
look over the books, Abraham Levy, presi- 
dent and treasurer of the delinquent con- 
cern, was finally induced to raise his offer 
to 33% cents on the dollar. 

The members of the committee in their 
report state that they are convinced that if 
the estate is administered in bankruptcy 
the creditors will receive a very small divi- 
dend. They also believe that there has 
been no secretion of assets, and that Mr. 
Levy is entitled to the consideration of his 
creditors. They therefore recommended 
that the creditors accept the offer. 

An audit of the books, according to the 
statement issued by the committee, showed 
liabilities of $15,721. The accountants put 
a book value on the merchandise of $5,267. 
The accounts receivable are estimated by 
the committee at about $2,000, and the fix- 
tures and machinery at about $1,000. 








Walter C. Davis, Altoona, Pa., Goes Into 
Bankruptcy. 

ALToona, Pa., Aug. 7.—A voluntary peti- 
tion in bankruptcy has been filed by Walter 
C. Davis, a retail jeweler at 905% Eighth 
Ave., and a receiver has been appointed. 
The assets are reported to be $1,200, with 
liabilities of $3,000. 

Mr. Davis occupied a small store, carry- 
ing a small stock and doing repair work. 
He is himself a watch repairer and was 
originally employed at this trade. He com- 
menced business for himself in 1902. 








Ed. Johnson, formerly of Dell Rapids, 
S. Dak., has moved to Nunda, S. Dak. 
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Black Opal 


Nature’s Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature’s 
finest handiwork. 

Black Opals are getting scarce and they 
will probably go the way of Hungarian, 
Queensland and White Cliff Opals. 

The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 

Black Opals cost no more than White 
Opals of the same quality. 


BUY FROM THE CUTTERS 








American Gem & Pearl Company 
34-16 Church St., New York 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 


FROM MINES TO MARKET 





























Gems and Precious Stones 


Flexible Cover, postpaid, 50c. 
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in Adjusting 


By THEO. GRIBI 


Published Price, $2.50. 


SPECIAL REDUCED 
PRICE, $1.50, 


Post Prepaid. 
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Publishers 
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Always a Demand for our Engravers 


We teach the art so thoroughly that employers 

willingly give our students the preference. 

Read “The Art of Monogram Desioning ond 
Engraving,’” by Fred Holmes Rees. 


The Rees School Req wy: 











Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL GOODS 


Teilet Articles 2 Spesialty 
Repairing in all ite Branches 


54 West Sith St. New York 








Exclusive Platinum Jewelry for Discriminating Jewelers 


DIAMONDS RE?isi3 
seubelgesareaey GUARANTEED 


L. M. Van Moppes Co. 


NEWARK, N. J. 











by discriminating jewelers and their trade. 


Designs and Estimates Submitted Without Cost 


LATINUM-DIAMOND Jewelry and Mountings 
hold the first place, both because of their intrinsic 
value and the superior brilliancy of the effects attained. 
The exalted standards associated with these important 
goods are here consistently maintained. @ A specialty 
is made of those exclusive designs which are appreciated 


LaVallieres, Brooches, Rings, Bracelets, General Line, Mountings 














Manufacturing Jeweler 


John Schumacher 1 Maiden Lane, New York 
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Idaho Retail Jewelers Hold Successful Convention. 





In Two Days’ Session at Boise State Officers Are Elected, Resolutions Adopted, District 
Leaders Chosen and Association Affiliates with National Organization. 








Boise, IpAHo, Aug. 7.—Idaho jewelers 
closed their third and most successful an- 
nual convention here to-night with an 
elaborate banquet at the Owyhee Hotel 
Ihe delegates were unanimous that the 
time was profitably spent, and had estab- 
lished even closer relationships among 
those in the business. 

The State was divided into three dis- 
tricts, and vice-presidents elected for each 
district to preside at three sessions to be 
held annually to discuss trade conditions, 
business and legislative matters. Pocatello 
was chosen as the eastern district of the 
State, the territory included being the Twin 
Fatls and Blackfoot territory, and west to 
Glenns Ferry. W. R. Priebe, Twin Falls, 
was selected as the vice-president for this 
district. The Boise district includes south- 
ern and southwestern Idaho to the boun- 
dary line. H. G. Hitchcock, Boise, was 
elected vice-president for the district. The 
famous mining city of Coeur d’Alene was 
named as headquarters for the northern 
district, and E. L. Overjorde, Coeur 
d’Alene, was named vice-president. 

Three bills now pending in Congress 
were strongly indorsed by the association. 
They are the Owen-Goeke bill, the Steen- 
erson. bill and the Stevens bill. These 
three important measures were thoroughly 
and ably discussed by T. L. Combs, of 
Omaha, president of the American National 
Retail Jewelers’ Association, whose able 
talks,, timely suggestions and enthusiasm 
displayed had much to do with making 
the session a success, and to cause the 
members to appreciate its full importance. 

Officers for the association were elected 
at tHe close of the session as follows: 
President, B. F. Griffin, Boise; first vice- 
president, W. R. Priebe, Twin Falls; sec- 
ond vice-president, H. G. Hitchcock, Boise ; 
third vice-president, E. L. Overjorde, Coeur 
d’Aléne; secretary and treasurer, George 
Buhni Boise; executive committee, W. M. 
Fife® Council; C. H. Braun, Weiser, H. 
W. Kelley, Hailey. 

Boise was selected as the permanent 
meeting place of the association, but the 
date of the next convention was not set. 

Upon opening the session, and directly 
following the address of welcome by May- 
or Arthur Hodges and the response by 
Charles T. Braun, of Weiser, President B. 
F. Griffin made his annual address, which 
was as follows: 

ADDRESS OF PRESIDENT GRIFFIN. 

The third annual convention of the Idaho Re- 
tail Jewelers’ Association, now convened, de- 
velopsithe fact that Idaho jewelers are awake to 
the benefits to be derived from these annual 
gathesfhgs of the trade. It is also a fact that we 
are mot so fortunately situated as most of the 
other States in that many of our members must 
necesggrily travel long distances, at great ex- 
pense#-in order to reach the place of meeting, 
whic aturally reduces the attendance. Some of 
our y best members, whose interest is as keen 
as evr, at the last moment have found with 
regr hat they cannot be with us, yet send as- 
suran@gs of their loyalty to the association. Yet 
in the face of all this it is certainly gratifying 
to me to see such a loyal attnedance as we have 


here, and to note the interest that is being mani- 


tested in this meeting. 





The program, which has been sent to each jew- 
eler in the State, is certainly a credit to this as- 
sociation, and the credit is due to two causes; 
first, to the untiring energy of Mr. Bowen, who 
had this matter in charge; and second, to the 
generous list of advertisers who, as you will find, 
have patronized the pages of this book. We have 






accepted advertising froz none but firms of 
known reliability and they are worthy in every 


way of receiving the patronage of the Idaho jew- 





elers when n the for goods in their 
separate lines. 

The program committee has been fortunate in 
securing exceptional talent for this meeting. Most 
of them have come a long distance and at con- 
siderable expense, and what they say cannot help 





B. F. GRIFFIN, PRESIDENT. 


but be beneficial to those of us who are fortunate 
enough to be present here to-day. 

3ut aside from these interes.ing talks I have 
mentioned, there are a great many matters of 
great importance to the trade that have been re- 
ceiving the attention of jewelers’ conventions of 
many of the other States. These questions, 
among whih are a number of proposed laws 
which are calculated to be of great benefit, not only 
to the trade, but to the public in general, will 
come up here for general discussion, and we 
earnestly ask that every jeweler present take an 
active part. We do not expect that al] will agree 
on every question, but a free exchange of ideas 
is the life of the association, and hence we want 
your views on every subject which arises. 

A question of local importance is that con- 
cerning a change in or addition to our methods 
of organization. This is a young association and, 
like all others, will have its ups and downs. Idaho 
is a large State and not over populated, and there 
is some sentiment in favor of two or more local 
organizations arranged so as to permit of the 
jewelers meeting together three or four times a 
year in the local district, outside of the annual 
State meeting. We believe this is a matter which 
should receive your attention. 

Lastly, I would call your attention to the ne- 
cessity for close co-operation and fair dealing, 
not only with customers, but also with your com- 
petitor. Each of us, looking back upon the atti- 
tude of former years—that feeling of intolerance 
and antagonism between men of the same trade— 
can testify to the benefits derived from the 
change to a feeling of mutual friendliness and help- 
fulness. Our calling, and the men engaged in it, 
are both honorable; in our keeping the public 
places its valuable jewels in the same manner 
that it places its money in a bank—an evidence 
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of supreme confidence to which nothing will add 
more than for us to have, and to show, the highest 
regard for our competitors. 

This convention is now ready to proceed with 
the regular program and we await your pleasure 

The resolutions passed by the associa- 
tion embodied all the important subjects 
discussed at the sessions, and especially 
emphasize the need of legitimate advertis- 
ing in indorsing the Steenerson bill. 


Resolutions. 
Reso_vep, That we extend to the retail jew- 
elers and the citizens of Boise our heartiest 
thanks for their hospitality and entertainment ex- 


tended to this convention, and to the Owyhee 
Hotel management for its courteous accommo- 
dations. 

In appreciation of the official visit of President 








T. L. Combs, of Omaha: Col. J. LL. Shephe 1, of 
New York, and B. E. Chapman, of San Fran- 
cisco, be it 

RESOLVED, That we extend to each of them our 


hearty thanks for their interesting, enjoyable and 
instructive contributions to our convention. 

We recognize with pride the work and accom- 
plishments of the American National Retail Jew- 
elers’ Association, and hereby express our unani- 
mous vote of appreciation and thanks for their 
legislative and trade betterment work. 

* . * 

Reso.tvep, That we again indorse the Owen- 
Goeke bill, which has for its purpose the elimin- 
ation of time guarantees on _ gold-filled watcl 
cases, and the proper and accurate stamping of 
watch cases and watch movements, and 

REso_vep, That we, as an association, request 
the Senators and Representatives from the State 
of Idaho to use their influence in having said 
bill speedily enacted into a law. 

+ . * 

In order to facilitate the association benefits 
in Idaho, be it 

Resotvep, That for the current year we divide 
the State into three districts, and that the vice- 
president be put in charge of these districts witle 
power and instructions to organize jand hold 
quarterly district meetings. 

There are two bills before our present Con- 
gress at Washington that deserve the highest 
commendation and co-operation of the retail jew- 
elers of America, viz.: The Steenerson bill to 
prohibit and punish fraudulent and misleading ad- 
vertising of any merchandise, and the Stevens bill 
to legalize fixed selling prices by the manufac- 
turers on their products; therefore, be it 

RESOLVED, That the Idaho Retail Jewelers’ As- 
Sociation, in convention assembled at _ Boise, 
Aug. 6 and 7, do strongly indorse both 
these bills and commend the American Fair 
[rade League for its remarkable efforts to 
have the Stevens bill passed, and that we co- 
operate with the “ad clubs” of America, and 
especially with the woman’s club of our own 
great State, in urging the passage of the Steen- 
erson bill, the great need of which is seen and 
expounded by the great army of women buyers 
as well as merchants. Idaho adds her : 
the slogan, ‘‘Swat the lie.” 

* * * 

The complaint of the New Jersey Retail Jew- 
elers’ Association against the manufacturing jew- 
elers of Newark selling at retail direct to con- 
sumers, and selling to their thousands of em- 
ployes, who in turn sell at retail to their friends, 
seems to have drawn the sympathy of every State 
convention this year; therefore be it ‘ 

RESOLVED, That the Idaho jewelers sympathize 
deeply with their sister jewelers of Newark, and 
learn with pleasure that the retailers’ request for 
a mediation conference has finally been agreed 
to, and in congratulating them both on this step, 
we hope it will result in the speedy abandonment 
of this factory retail selling in justice to 
retail jewelers of New Jersey and craft ethics 

* 7 * 


voice to 


the 


Believing that the time for the Idaho Retail 


Jewelers’ Association to affiliate with the na- 


tional association and lend the co-operation and 
support that its object and activities deserve is 
right now, therefore be it 

REsoLvep, That we, the Idaho Retail Jewelers’ 
Association, in convention assembled at Boise, 
Aug. 6 and 7, 1914, do hereby vote unanimously 
to affiliate with the American National Retail 





(Continued on page 143.) 
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A NEW LINE 


ANY NEW DESIGNS azd 


every one original and a beauty 
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OUR LINE CONSISTS OF 


German Silver Sterling Silver 
pil TOILET WARE 
VANITY CASES MANICURE SETS 
CIGARETTE CASES CIGARETTE CASES 
MATCH BOXES VANITY CASES 
PARTY OR DANCE BOXES are acne wee 
aise a COIN HOLDERS 
“ MATCH BOXES 
ETC. ETC. 


To add a few numbers of salable merchandise to your stock means 
success. We have the goods. 


A HIGH GRADE LINE AT POPULAR PRICES 


BAY STATE JEWELRY CO. 


MANUFACTURING JEWELERS 
AND SILVERSMITHS | 


oe Factory: NEW YORK OFFICE: | 
ean ATTLEBORO, MASS. 9-11-13 Maiden Lane | 


What Have You to Offer? 


Diamonds, Pearis 


AND 
Other Precious Stones 























Borrelli & Vitelli 


The Largest Coral House in the World 


ALL KINDS OF 


CORAL NECKLACES 


PINK, WHITE AND WHITE WITH PINK 


Solid Gold Coral Jewelry 


Brooches, Scarfpins, Rings, Earrings, Bracelets, 
Pendants, Festoons and Lavallieres. 


Large Assortment of Coral Roses 
ALL SIZES—ALL SHADES—ALL PRICES 





















Bank References FOR CASH 


TiNassauSt: HENRY MEYER New vor | 


THE LUCKY POCKET COIN 































Coral and Shell Cameos a Specialty 


Send immediately for a selection package 


BORRELLI & VITELLI 


CORAL MANUFACTURING COMPANY 


401 Broadway New York 





Made of Goldine Metal. Order a few dozen. You will be 
surprised how many you can sell. Price to jewelers $1.20 per 
dozen. JEWELERS’ CIRCULAR list sent c, 0. d. parcel post. 








LINDE JEWELRY CO., Ltd., Alexandria, La. 
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Marooned in Europe by the War. 








| Members of the Trade and Their Families Who are at Present 
i! 





MONG the several thousands of Ameri- 
cans who are now abroad and who are 
finding some difficulty in returning home 
are a number prominently identified with 
the diamond, jewelry and allied trades. 
Many of those abroad are in Europe on 
business, while some are on pleasure tours. 
The latter include the wives and other rel- 
atives of members of the trade. Word has 
been received from many, but some have 
failed as yet to get messages to this coun- 
try. 
The list of members of the trade and 
relatives known to be abroad and such in- 
formation regarding them as has been ob- 
tained is given herewith. 

L. M. Kahn, of L. & M. Kahn & Co., 170 
Broadway, New York, cabled to his office 
last Monday that he was safe in Luzerne, 
Switzerland, with his wife. 

Ludwig Nissen, of Ludwig Nissen & 
Co., 182 Broadway, New York, when heard 
from last week was in London. 

A postal card was received by Charles 
Reiss, a watchmaker, 15 Maiden Lane, New 
York, last Thursday from his son Lucien 
saying that he is safe in Paris, France. 

William L. Levy, son of Samuel L. Levy, 
with L. & M. Kahn, 170 Broadway, New 
York, with his wife and two children, is 
in Munich, Germany. 

A cable was received last Thursday by 
George T. Stebbins, with L. & M. Kahn, 
from his wife. She says that she is safe 
in London. Mrs. Moses Kahn, widow of 
Moses Kahn, a former member of the 
Kahn concern, with her children, was in 
Germany. L. H. Nordlinger, also formerly 
affliated with the Kahn house, and wife 
were last heard from in Paris. 

Joseph Goldmuntz, of Goldmuntz Bros., 
87 Nassau St., New York, and wife, who 
went abroad last June, were in Antwerp, 
Belgium, on Monday of last week, when 
he cabled that they were unable to leave 
the country. 

W. C. X. Hull, of the Towle Mfg. Co., 
15 Maiden Lane, New York, and wife ca- 
bled to his office that they had booked pas- 
sage on La France. The boat, which was 
to sail from Havre, France, last Saturday, 
it was learned, is being held at the French 
port until further orders. 

Two cablegrams were received from 
Abraham Schorr, 15 Maiden Lane, New 
York, last week. The first one was direct- 
ed from Holland, while the last one, which 
states that he and his wife are safe, comes 
from London. 

Stephen Varni, of the Espositer-Varni 
Co., 45 John St.. New York, cabled his 
office last week from Genoa, Italy, that he 
is returning to this country on the Stam- 
paglia, which left the Italian port on Aug. 
6. Mr. Varni, it is expected, will arrive 
here about Aug. 19. 

\ cablegram saying that “all are safe” 
was received from Arthur Lorsch, of Al- 
bert Lorsch & Co., 37 Maiden. Lane, New 
York, who, with a party, is in Paris, 
France. Included in the party is Henry 


Lorsch, of Sussfeld Lorsch & Co., 90 Maid- 
en Lane, New York, and Mrs. Arthur 
Lorsch. 

A. Groenman, 71 Nassau St., New York, 
and wife are safe in Holland. 

In a letter received at the office of Low- 
enthal, Loeb & Co., Inc., 68 Nassau St., 
New York, James J. Loeb tells of a most 
perilous journey which he was forced to 
take. During his stay abroad, he states, he 
was compelled to call for his mother, who 
has been taking the baths at Weisbaden, 
Germany, and who became frightened on 
account of the war. It took Mr. Loeb and 
his mother six days to travel from the 
German bath resort to London, through 
the danger zones. Mr. Loeb is expected 
from his diamond purchasing trip on the 
Laconia. Miss Lowenthal, a daughter of 
one of the members of the same firm, is at 
3erne, Switzerland. 

Frank Jeanne, of William S. Hedges & 
Co., 170 Broadway, New York, with his 
wife and child, are safe in London, from 
which place they will sail on Aug. 19, hav- 
ing engaged passage on the Olympic. 

Julius Hochberger, of I. Hochberger & 
Sons, 35 Maiden Lane, New York, cabled 
last Thursday that he was safe in Antwerp. 

A cable was received from Henry Green 
at his New York office, 65 Nassau St., that 
he was to sail from Havre, France, on La 
France, but this boat was detained at the 
French port. 

Adolph J. Grinberg, of Adolph J. Grin- 
berg & Son, 52 Nassau St., New York, was 
also scheduled to sail on La France last 
Saturday. ‘Mr. Grinberg went abroad last 
month and visited the foreign diamond and 
pearl markets. 

No word has been received from R. 
Oblatt, 37 Maiden Lane, New York, since 
Monday of last week, when he cabled that 
he was safe in London. 

Sig. Hirschberg, 65 Nassau St., New 
York, a recent arrival from Europe, tells 
an interesting story of his trip across the 
Atlantic on the Mauretania, which docked 
at Halifax, Canada, last Friday. Mr. 
Hirschberg said that the boat left London 
on Aug. 1. On the following Thursday 
morning the boat anchored off Halifax, 
Canada, after an uninterrupted trip. No 
passengers were allowed to land until late 
Friday evening, when they were told they 
could get transportation into the United 
States by rail. Two trains were then made 
up, leaving Halifax at 9.30 p. mM. and arriv- 
ing in St. John early Saturday morning. 
From there they went to Vassalboro, Me., 
where they were compelled to stop over for 
several hours to allow their trunks to be 
examined. They then proceeded to Bos- 
ton, where the remainder of the trunks, 
which were in bond, were examined. Bos- 
ton was reached about 2 o’clock Sunday 
morning. From there a majority of the 
passengers went to their homes. As far as 
the passengers on the boat knew, no hos- 
tile ships were pursuing the steamer. Just 
before they reached Halifax the Essex, a 
British cruiser, was sighted. 
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Joseph Meurer, of Sanders, Meurer & 
Co., was also an arrival here last week on 
the Mauretania, 

Max Nathan, of the Max Nathan Co., 
68 Nassau St., New York, is another recent 
arrival from Europe. Mr. Nathan arrived 
in New York last Monday afternoon on 
the JJinnetonka, having been abroad since 
last June. 

Relatives of James Niven, a diamond 
setter, of Cincinnati, O., who left early in 
July for a tour of Italy, France and Scot- 
land, are deeply concerned for his welfare 
He is supposed to be in Paris. There has 
been no word from him. 

Julius Fox, brother of members of the 
firm of Fox Bros. & Co., Cincinnati, O., is 
in Vienna, Austria. No word has been re- 
ceived from him since the war began. He 
is the principal teacher of German in the 
Walnut Hills High School. 

The only St. Louis, Mo., jewelry men in 
Europe now are F. W. Drosten, president 
of the Fred W. Drosten Jewelry Co.; L. A. 
Fassett, of Weiss & Fassett, diamond im- 
porters, and H. L. Priest, of the Hess & 
Culbertson Jewelry Co. Mr. Drosten is in 
Switzerland and is accompanied by his 
wife. He has cabled to members of his 
family that he and Mrs. Drosten are in no 
danger. Mr. Fassett is in Antwerp, where 
he arrived a few days before the breaking 
out of hostilities. No communication has 
been received from him. Mr. Priest’s 
whereabouts are not exactly known. 

Francis A. Keating, the president of the 
Grogan Co., Pittsburgh, Pa., and Mrs. 
Keating arrived at Halifax, N. S., last 
week on the Mauretania, which sailed from 
Liverpool. When the JEWELERS’ CIRCULAR 
correspondent informed the members of 
the house of the arrival of the ship at Hal- 
ifax within two hours after being sighted 
there great relief was expressed. The tele- 
gram from Mr. Keating came the follow- 
ing day and said he would be in Pittsburgh 
as soon as possible. Mr. and Mrs. Keating 
had been abroad since early in June. Both 
spent some time in Paris, after a visit to 
Mr. Keating’s sister in Wales. 

A cablegram to Gabe Hausmann, mem- 
ber of the firm of T. Hausmann & Sons, 
New Orleans, from London Friday morn- 
ing brought news of the unexpected re- 
union of the Hausmann family abroad. 
The cablegram was from Mrs. Bettie Haus- 
mann Kron, who, with her son, Henry, 
landed from the steamer Frankfurt at 
Bremen the previous Sunday, and with 
whom it was impossible to communicate 
until recently. The cablegram - said: 
“Found Ophelia.” It meant that Mrs. Kron 
had managed to reach London and there 
met Mrs. Louis Hausmann, her sister-in- 
law, and the two daughters of the latter, 
Misses Louise and Theza. The entire 
party now are at the Kenilworth Hotel. 

Considerable uneasiness is being felt by 
R. Baude, Louisville, Ky., over the safety 
of his daughter, Miss Edith Baude, who 
with a party of friends has been touring 
Europe. A cable message was recei' ed by 
Mr. Baude on Sunday morning of last 
week which said that his daughter had ar- 
rived safely in Paris. Miss Baude left 
Louisville on June 23 and was in Germany 
when the trouble started. A number of 
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Louisville people were in the party which 
she accompanied. 

Walter Buchbinder, son of E. W. Buch- 
binder, one of the members of the firm of 
Wright, Kay & Co., Detroit, Mich., was 
either in Berlin or Dresden at the time of 
the outbreak of the European war, and 
the last word received from him was a 
letter dated July 23, in which there was no 
intimation of any suspicion of war. Young 
Mr. Buchbinder had been in the jewelry 
store for a time, but left to complete his 
studies. He has been away since April, and 
has visited the Swiss, French and German 
watch and jewelry factories and also made 
a general tour of Italy, Switzerland and 
Germany. He was expected to return here 
Aug. 25, his birthday being Aug. 26. 

Capt. Evan E. Thomas, a veteran Detroit, 
Mich., jeweler, chose the wrong time, it 
would seem, to visit his old home at Car- 
diff, Wales. He went there in June, this 
being his first trip abroad since he came to 
Detroit, 35 years ago. He has a sister in 
Cardiff, whom he had not seen in that time, 
and has been stopping with her and renew- 
ing acquaintances among his boyhood 
friends. The occurrence of the war has 
broken up his plans for returning, and he 
writes friends here that he may not be back 
for some time. His son is conducting the 
business on Michigan Ave. in his absence. 

John J. Bowman, of Ezra F. Bowman’s 
Sons, Lancaster, Pa., is another of the un- 
fortunate Americans held in Europe by the 
war. He went abroad a couple of months 
ago to inspect watch factories and schools 
in England, France and Switzerland. Aug. 
fa cablegram was received from him stat- 
ing that he was in Paris, but did not know 
how he was to get home. 

Charles F. Miller, president of the Ham- 
ilton Watch Co., Lancaster, Pa., several 
days ago received a cablegram from Lon- 
don informing him that his sons, Robert, 
advertising manager of the factory, and 
Frederick, who had been touring Europe 
when the war broke out, had been fortu- 
nate enough to secure passage for Amer- 
ica. 

P. T. Watt, a director of the Hamilton 
Watch Co., Lancaster, Pa., and his son and 
daughter are among the Americans ma- 
rooned in Scotland by the war. 

Several Boston, Mass., jewelers are still 
in Europe, and there has been some lively 
cabling during the past week in an en- 
deavor to find them. Dr. O. B. Shreve, 
president of the Shreve, Crump & Low Co., 
and A. W. Armington, director in the 
Same company, have been located in Lon- 
don and are expected to return at the 
earliest opportunity to Boston. At last 
accounts Nelson H. Smith, of the Smith- 
Patterson Co., was in Austria. M. N. 
Smith, president of the concern, is also in 
Europe. Another member of the trade 

abroad is Edward Holbrook, of the Gor- 
ham Mfg. Co. Felix Vorenburg, who sailed 
on the Kronprinzessin Cecilie, did not get 
to the other side, the vessel putting about 
and running back to Bar Harbor, Me. 

A cablegram was received last Friday 
from Mrs. J. L. Sweet, wife of an Attle- 
boro, Mass., jeweler, stating that she was 
safe in Switzerland. 


Considerable concern has been felt for 


Miss Margaretta Riker, daughter of Mr. 
and Mrs. Joseph M. Riker, of 83 Lincoln 
Park, Newark, N. J., wao is traveling in 
Europe. <A letter was received by Mr. 

Riker from his daughter a few days ago, 

dated July 22 at Costina, in the Austrian 

Tyrol, near the Italian border. There was 

no indication of war at that time. Mr. 

Riker has made several unsuccessful at- 

tempts to get into communication with his 
daughter after the war broke out. 

Frederick Hoffman, an Albany, N. Y., 
jeweler, was one of a large number of 

\merican citizens who hurried from Berlin 
when war was declared between France 
and Germany, according to a cablegram 
received recently by his son in Albany. 
Accompanied by his two daughters, Misses 
Meta and Amelia Hoffman, he proceeeded 
to Luzerne, where he is attempting to 
inake arrangements to return to America. 

Harry Kohn, of the Stein & Ellbogen 
Co., Chicago, who was in Antwerp, Bel- 
gium, at the outbreak of the war, cabled 
his firm last week that he had crossed to 
England and was in London. Mr. Kohn 
had gone to Antwerp to superintend the 
cutting of a large quantity of rough stones 
owned by the Stein & Ellbogen Co. 

Henry C. Tilden, secretary of Spaulding 
& Co., Chicago, jewelers, said that efforts 
to reach Charles F. Greene, president of the 
company, by cable had been unsuccessful, 
although he was thought to be in Paris. 

A. W. Sproehnle is in Switzerland with 
his family and has notified the Chicago 
Jewelers’ Association that he will be un- 
able to be present at the coming convention 
of the A. N. R. J. A. 

A. ‘H. Vermeersch, formerly a diamond 
setter in the Columbus Memorial build- 
ing, Chicago, went to Brussels, Belgium, 
some time ago to visit relatives and friends. 
He had not taken a vacation in five years 
and had saved his money to make the trip. 
He is 25 years old and is eligible for mili- 
tary duty. 

William Hirsch, of A. Hirsch & Co., 
Chicago, accompanied by his wife and son, 
who have been traveling in Europe, are 
safe in London. <A. Hirsch received a 
cable to that effect last week. 

Wilhelm Forstner, of the F. Speidel Co., 
Providence, R. I., and Albert Speidel, of 
the Automatic Gold Chain Mfg. Co., are 
in Germany. 

Fred D. Carr, of the Ostby & Barton 
Co., and also president of the -Manufac- 
turing Jewelers’ Board of Trade, with Mrs. 
Carr, is in Europe, having last been heard 
from in France. 

W. S. Henry, superintendent of the E. L. 
Spencer Co. factory, was in London on 
July 29, and then intended to leave for 
Paris on Aug. 4 for several days’ stay in 
the French capital. 

Arthur B. Barney, one of the office em- 
ployes for the E. L. Spencer Co., Provi- 
dence, R. I., sailed on the St. Louis about 
a week ago for the ocean sail, intending to 
return within a few days. 

Mrs. C. J. Heimberger, of Heimberger & 
Pearson, is somewhere in Germany. Miss 
Florence B. Whiteside, fiancee of William 
J. Pearson, of the same concern, is travel- 
ing in Europe with her sister. 

Maurice J. Karpeles cabled Tuesday of 
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last week from Paris that there was no 
personal danger feared in Paris, and Miss 
McCloskey is expected to arrive home some 
time next week. 

Lasalle Spier, son of George W. Spier, 
Washington, D. C., is among the Wash- 
ingtonians in Europe, having gone to Ber- 
lin several months ago to study music and 
to attend the Wagner concerts at Bayreuth. 








Members of Utah Retail Jewelers’ Asso- 
ciation Hold Annual Convention 
at Salt Lake City 

Satt LAKE City., Aug. 6.—The Utah Re- 
tail Jewelers’ Association held a most in- 
teresting convention here Tuesday and 
Wednesday which was brought to a close 
by a banquet at the Hotel Utah last night. 
About 30 members of the association were 
on hand to join in the discussions and en- 
joy the banquet. 

Mayor Samuel C. Park, president of the 
association, presided, and delivered an ad- 
dress of welcome. 

President T. L. Combs, of the National 
Association, was present and thrilled the 
members in an address on the spirit of 


getting together. During the course of his 
remarks President Combs spoke of the 
Owen-Goeke bill now before Congress. He 


declared that the bill was not alone in the 
interest of every honest dealer, but that 
it was more especially in the interest of 
the public. President Combs declares that 
the bill has the support of every honest 
dealer and manufacturer in the United 
States. . 

Col. J. L. Shepherd gave an interesting 
address on the changes in the business 
which he had witnessed in the last 40 
years. Short addresses also were made by 
members of the Utah association. 

Salt Lake City will bid for the 1915 session 
of the national organization, according to 
announcement made at the banquet. The 
1914 session of the organization will be 
held in Chicago during the last week of 
the present month. 

The following resolutions were adopted: 


Resotvep, That we endorse the provisions of 
the Owen-Goeke bill as reported by the sub-com- 
mittee of the committee of interstate and foreign 
commerce of the United States House of Repre- 
sentatives, and 

RESOLVED, That in view of the fact that the pro- 
visions of said bill will protect the public against 
frauds and the legitimate dealer who sells honest 
merchandise; that the secretary be instructed to 
send a copy of this resolution to each Senator 
and Representative from the State of Utah, with 
the request that they use their influence in secur- 
ing he passage of said bill. 

ResoLvep, That we condemn the action of the 
National Jewelers Board of Trade in sending to 
the committee of Congress a protest against the 
Owen-Goeke bill through its president and _ sec- 
retary, Charles H. Ingersoll and E. N. Stone. 

Believing as we do that said action does not 
represent the sentiment of the membership of the 
National Jewelers Board of Trade, but voices the 
opposition of a few men who have consistently 
opposed said bill regardless of its merits, and 
whose only object it would seem, has been to 
defeat this legislation which has been endorsed 
by the retai] jewelers of the country almost unani- 
mously, and which has been so vigorously opposed 
by the mail order interests of the country. We 
cannot too vigorously condemn this action; be it 
further 

Reso.tvep, That we make our position known to 
the trade and to the members of Congress by 
sending a copy of this resolution to the trade 
papers and to the committee of Congress. 
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Chantilly Tea Sets : ot 


Gorham Tea Sets in the famous Chantilly pat- 
tern are now obtainable. Matching up with the 
Chantilly Tableware, they carry in form and 
tracery the happy blending of the excessively 
ornate and the unduly severe that has given 
this design such wide popularity. 










ae. 

















Enlarging the bounds of Chantilly appeal is the 
natural response to the desire of American 
home makers to match the Table Silver they 
love so well with Tea Sets of the same style. 







To old lovers of Chantilly, the Tea Sets are Test 
merely a triedand true friend in a new guise. To Ww Ly 
those who have yet to choose = TRADE_MARK : 
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LTHOUGH there 

Failures During was an increase 

July. in the number of fail- 

ures in the United 

States during July, the liabilities are about 

the same as in 1913. In commenting upon 

the showing for July Dun’s Review points 

out that because of a single failure of un- 

usual magnitude there was a marked ex- 
pansion in dry goods and woolens. 

In trading failures there were 989 re- 
verses as against 889 in 1913 and 801 in 
1912. There were 360 manufacturing fail- 
ures in July of this year as against 290 last 
year and 302 in 1912. The manufacturing 
failures showed liabilities of $9,474,100 in 
July, 1914, as compared with $7,990,054 in 
1913 and $6,167,222 in 1912. The trading 
liabilities were, however, less this year than 
last. For July, 1914, the figures are given 
as $8,370,548 as against $9,429,012 in 1913. 
In 1912 the total was $7,147,419. 

In the jewelry and clock lines there were 
26 failures, with liabilities of $241,990, as 
compared with 24 in July, 1913, with liabili- 
ties of $215,017. In July, 1912, there were 
27 failures, with liabilities of $302,191, 
while in 1911 the total number of failures 
reached 22, with liabilities of $204,228. In 
1910 the total was 21, with liabilities of 
$192,521. 





The European War |* the face of a 


wa dite cian saqgel ¢ 1 
: crisis such as tne 
and American i . ' 
seid present European war 
usiness. 


members of the trade 
are interested first in the welfare of rela- 
tives or friends who are abroad on busi- 
ness or pleasure trips, and second in the 
effect that a prolonged war may have on 
the jewelry and kindred trades in this 
country. 

It is not unnatural that there should be 
some discussion of the economic results 
that may accrue to the United States from 
a war between foreign countries, with which 
it has trade relations, and it is refreshing 
to note from the interviews obtained with 
men prominent in the jewelry and gem 
trades in various cities that they view the 
outcome, if the war is prolonged, in a 
spirit of optimism. It is pointed out 
that the war will afford an unprecedented 
opportunity to American manufacturers to 
go after business formerly turned to Europe, 
and particularly is this true of trade in 
South and Central America. With the 
opening of the Panama Canal next Satur- 
day there will be still greater facilities 
available for business along the west coast 
of South America, and the United States 
will, under the existing conditions, have the 
first opportunity to obtain a foothold which 
will turn the tide cof traffic to this country. 

Prior to this time much of the South and 
Central American trade has gone to enrich 
Germany because of the fact that she de- 
veloped her system of foreign credits and 
extended her accommodations to traders in 
South America. American merchants are 
alive to the importance of this field of 
endeavor, and no doubt will not be slow 
in accepting the chance now afforded. 

The war will also mean that the cheap 
jewelry which has been imported from 
European centers will be cut off by the 
military operations, and this will give 
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added opportunity to American manufac- 
turers 

The consensus of opinion seems to be 
that a decided improvement will be ex- 
perienced so far as the jewelry trade is 
concerned. Of course concerns that de- 
pend upon the European markets for their 
supply of precious and_ semi-precious 
stones, etc., will experience some incon- 
venience until conditions are again ad- 
justed. For the present it seems to be the 
prevailing opinion that prices will remain 
the same, but that if the war is long con- 
tinued it is sure to mean a general advance 
in the price of gems. 

Just to what extent the foreign situation 
will affect conditions in the trade can hard- 
ly be determined with any certainty at this 
time. While for a time there may be some 
hesitancy, it is, however, believed that it 
will be only temporary and that normal 
conditions will return. 





HE fact that jew- 
elry and gems 
can be quickly con- 
verted into cash, and 
that a package of small bulk may be valued 
at thousands of dollars and easy to 
transport, leads thieves to select jewelers 
as their special prey, and hardly a week 
passes that some member of the trade does 
not fall a victim. Many of the robberies 
which are constantly occurring could be 
avoided if jewelers would only take more 
precaution in dealing with strangers and 
in protecting their stores against midnight 
visits from members of the underworld. 

While it was well known that many jew- 
elers are not as careful as they should be 
about observing simple precautions, which 
would protect them from loss, the fact that 
this condition exists in all sections of the 
country is emphasized in a recent special 
report of the Jewelers Security Alliance, 
covering many of the larger cities through- 
out the United States. An investigation 
was made to secure information regarding 
the manner in which jewelers protect their 
merchandise, and the underlying causes 
which lead to the frequent jewelry store 
robberies. The report discloses the fact 
that in many of the stores visited the jew- 
elers not only fail to use ordinary caution, 
but in many cases invite robbery by their 
lax methods. With the result of the can- 
vass in hand a campaign has been started 
to aid the jewelers in eliminating so far 
as is possible the losses, and this move- 
ment should receive the hearty support of 
every member of the trade. 

Among the worst enemies of the jew- 
elers are sneak thieves, and no jeweler can 
ever count himself free from their visits, 
as they are constantly devising new tricks 
to aid them in accomplishing their ends. 
In a store in an eastern city it was noted 
that the salesman was at the front end of 
the show case displaying goods, while at 
least six trays were left on top of the case. 
The clerk seemed to have no scruples 
about leaving the jewelry ungarded while 
he went to other parts of the store, thus 
affording an opportunity for a clever sneak 
thief to steal the most valuable articles 
and escape. It was also frequently ob- 
served that after taking a tray from the 
case the clerk left the door of the show 


A Campaign to De- 
crease Jewelry 
Store Robberies. 








84 THE JEWELERS’ CIRCULAR-WEEKLY August 12, 1914. 











You can shut your eyes and 
buy our loose diamonds. The 
quality and values we offer 
do not require deliberation and 
consideration on your part. 
We make a special effort to 
meet all your requirements and 
guarantee to give you your 
money's worth. 


DIAMONDS OF QUALITY 
POPULAR SIZES 


Quarters Three-Eighths 
Halves 


A SPECIALTY 
WHITE 
FINE WHITE 


BLUE WHITE 
COLOR 


Send for a selection 








CROSS & BEGUELIN 


Established 1863 


23 MAIDEN LANE - - NEW YORK 




















case opened, which only gave an adde 
chance for theft. Such conditions are.d 
plorable and should be remedied. That 
more than one tray should not be dis 
played at a time, and that the tray shoul 
never be left unprotected, are warning 
which jewelers will do well to heed. 

Another suggestion made is that whe: 
showing valuable merchandise to a strange: 
the clerk should have some means of sig- 
naling other employes, and thus notifying 
them to be on the alert while the strange: 
is in the store. Jewelers are also warned 
never to admit a stranger behind the coun 
ter, no matter what the pretext may be. 

\mong sneak thieves may be classed th 
so-called “pennyweighters,”’ who substitut: 
imitation gems for those of real value 
The various ways in which this trick is 
worked are legion, and it behooves the 
jeweler to be constantly on his guard 
against some new scheme with which he 
is not familiar. Any attempt to distract 
the attention while a valuable gem is being 
displayed should serve as a warning. 

\nother of the more common forms of 
robbery seems to be that resulting from 
window smashing, and in every case this 
is traceable directly to the fact that val- 
uable merchandise, which should be placed 
in the safe at night, is left on display to 
serve as a temptation to the thieves. The 
report suggests that when jewelers do not 
desire to remove their goods at night be- 
cause of the trouble required to dress the 
windows each morning, a careful account 
of each article be taken. In case of rob- 
bery this list, if properly compiled, will be 
of material aid in recovering the loot. 

It was noted that jewelers are inclined 
to display trays containing a large volume 
of diamonds in show windows. This prac- 
tise, it is pointed out, makes it easy for 
a thief to obtain property of much value 
and jewelers are urged to exhibit valuable 
articles only when well scattered about the 
show window. 

It will, of course, be impossible to elimi- 
nate the loss in window smashing cases, 
but so many losses have occurred through 
lack of reasonable care that the number 
can be greatly reduced if the jeweler will 
only give this matter more careful atten- 
tion. 

An added suggestion, which may save 
other jewelers the loss of valuable prop- 
erty, is that when a sneak thief visits a 
store and succeeds in accomplishing his 
purpose, THE JEWELERS’ CIRCULAR be noti- 
fied at once and furnished a detailed de- 
scription of the way in which the thief 
operated and an accurate description of 
the man or woman. When published in 
THE JEWELERS’ Circular this will not only 
warn others to beware, but may result in 
the capture of the thief. 
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\. Sirois has moved from 66 Nassau St., 
Maiden Lane. 

lax Schweiger has discontinued his of- 

with Jacob Schoen, 45 John St. 

S. Schiller, with the Havone Corporation, 
\laiden Lane, is making a trip through 
middle west. 

The William B. Meyers Mfg. Co. is now 

Jocated in a new show room and office at 

\laiden Lane. 

S. Pickering and J. W. Wentworth, with 
\. Ludeke & Co., 170 Broadway, are on a 
trip through the west. 

Joseph Fisher & Son, importers of dia- 
jonds, have moved from 49 Maiden Lane 
to 87 Nassau St., room 411. 

George Schade, with the Towle Mfg. Co., 
|; Maiden Lane, has returned from a suc- 
cessful trip through the south. 

S. H. Ashe, with the Roy Watch Case 

15 Maiden Lane, returned Friday 
norning from a trip to Boston. 

David Mayer, 14 Maiden Lane, returned 
this city upon the Olympic last Wednes- 

lay. He has been abroad since May. 

Geo. F. Wolf, representing J. F. Frad- 

y & Co., 314 E. 23d St. has left for an 
extended trip through the middle and 

rthwest. 

Julius Wodiska, 4 John St., accompanied 
y his wife and daughter, is spending a 
week’s vacation at the Mountain House, 
Catskill, N. Y. 

George E. Sherman, manager of the local 
fice of the Pairpoint Corporation, returned 
recently from a vacation spent at New 
Bedford, Mass. 

J. Kohn of Herzfelder & Kohn, 6 Maiden 
Lane, returned to this city on the Olympic 
last Wednesday after an extended purchas- 
ing trip in Europe. 

\ voluntary petition in bankruptcy has 
heen filed by Paul Stutzer, who runs a 
pawnbrokers’ sales store at 223 Washington 
St., Hoboken, N. J. 

rank Vermeulen & Co. have opened an 
establishment at 75 Nassau St., where they 
vill do faney cutting for the trade. The 
firm will also do polishing and fine repair- 







ohn W. Sherwood, president of the Sol- 
larity Watch Case Co., 53 Maiden Lane, 
turned to this city Sunday morning from 
Stony Ford, N. Y., where he has been 
nding a week’s vacation. 

harles F. Rivchun, representing the 
irt Jewelry Co., 42 Maiden Lane, after a 
nth’s vacation left this city the latter 
t of last week for an extended trip 
ugh the New England, New York and 
tern States in the interest of his con- 


Ibert Scherer, watchmaker and jeweler, 
21/1 Orchard St., Chicago, is in the city 
ng on the trade. Mr. Scherer will stay 
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in this section of the country about 10 
days. He was also a caller at the offices 
of THE JEWELERS’ CrRCULAR while in the 
city. 

Emil W. Kohn, of Theodore A. Kohn & 
Son, 321 Fifth Ave., returned from Europe 
Monday of last week on the George Wash- 
ington. Mr. Kohn and his family were 
abroad for about three months, during 
which time they visited many of the prin- 
cipal cities in Europe. 

Hardwick Ruth, of C. L. Ruth & Son, 
Montgomery, Ala.; W. L. Best, Greenville, 
N. C., and Mr. Cohn, of Kruckemeyer & 
Cohn, Evansville, Ind., have been in this 
city during the past week, making their 
headquarters at the Jewelers’ Co-operative 
Syndicate, 80 Maiden Lane. 

The Goldstein & Landin Co., Inc., is the 
name of a concern that has taken out 
papers of incorporation in Albany, N. Y. 
The capital is $2,000. The incorporators are 
Louis Goldstein and Esther Goldstein, both 
of 871 Hunt’s Point Ave., and Louis Lan- 
din, 1052 Findlay Ave., all of the Bronx. 

The 12th annual exhibition of Powers & 
Mayer, Inc., 8 W. 38th St., will be held 
from Aug. 31 to Sept. 6, inclusive. Plans 
are being made to make this one of the 
greatest displays that has ever been held 
by the concern, and it is expected that jew- 
elers from all sections will attend the ex- 
hibition. 

Maximillian Goeck, for 21 years with 
Bawo & Dotter, 20 W. 33d St., and for the 
past 10 years in charge of the foreign office 
department, has severed his connection with 
the firm. For some time Mr. Goecke has 
been interested in the Lincrusta Works 
“Pallas,” Inc., with offices at 121 E. 24th 
St., being the secretary of the concern, and 
the growing requirements of the business 
compelled him to relinquish his position 
with Bawo & Dotter. 

Lieutenants Michael Summers and Mich- 
ael Collins, whose regular station is in the 
Maiden Lane district and who left this 
city May 2 to bring to this country Joseph 
Kislinger and Miss Bonner, accused of 
obtaining merchandise valued at over $100,- 
000 for which they did not account, are 
marooned in Europe, according to a report 
given out last week at police headquarters. 
Detective Otto Mattolo, who was sent to 
London to arrest a man who swindled a 
Bowery jeweler, has not been heard from 
since the arrest. 

The factory of Jos. Fahys & Co., which 
was shut down last week while inventory 
was being taken, will remain closed this 
week also. F. A. Johnson is spending his 
vacation at Midland Beach, Staten Island. 
C. W. Harmon, accompanied by his wife, 
is visiting C. E. Paterson, the controller for 
the General Electric Co., Schenectady, N. Y. 
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E. T. Harmon left this week for Lake 
Placid, where he will remain for about 10° 
days. John Hall leaves Wednesday on his 
regular trip through Wilmington, Pitts- 
burgh and Syracuse. E. Fahys, son of 
George Fahys, arrived in this city from a 
trip for the Alvin Mfg. Co. While here he 
is spending his time at the office of Joseph 

Fahys & Co. 

Jewelers in the vicinity of New York 
and Brooklyn are cautioned against a 
short, slight built man, who claims to be a 
lawyer and carries a brief case. He will 
call at a store a number of times in order 
to get acquainted, and then purchase an 
article which he will leave for engraving,. 
with the understanding that he will sendi 
a certified check for it. This he does, but 
the check proves to be no good. The man 
is described as having a long, thin face and 
a small mustache, and as wearing colored 
sun glasses. 

Schedules in the assignment of the Bush- 
wick Jewelry & Novelty Co., 1237 Broad- 
way, Brooklyn, was filed Wednesday. The 
nominal assets are listed at $4,500, with as- 
sets of $1,500, and liabilities of $5,360. 
Among the largest creditors are: Aisenstein 
& Woronock, $259; Standard Diamond Co., 
$180; Weissman & Tenigrod, $334; Empire 
Mfg. Co., $113; A. Arch, $109; S. Meyer & 
Bros., $156; J. Herskowitz, $81; Diamond 
& Singer, $157; Leon Hirsh, $151; Shatkim 
& Kahn, $60; L. Schwartz, $900; Brown 
Philip, $200; H. Greenwald, $825; M. Price, 
$760; M. Weinstein, $500; J. Greenstein, 
$165; B. Ungar, $76; Henry Schwartz, $50; 
Max Schwartz, $65; D. J. Mandel, $50. 

L. R. Straus, a member of the firm of 
Tushnett & Straus, 180 William St., had an 
unusual experience recently while in Mus- 
kogee, Okla. Mr. Straus’ trunk had been 
brought to the Severs ‘Hotel, where he was 
stopping, and when the expressman was 
unloading it from the wagon it was noticed 
that two double-cylinder locks had been 
broken. The fact that the locks of the 
heavy trunk were broken was reported to 
Mr. Straus. When he made an investi- 
gation he found nothing missing so far as 
he could determine. After he had discov- 
ered that apparently nothing was missing 
from the trunk he went to one of the local 
jewelry stores and there he met the porter 
of the train on which the trunk came to 
Muskogee. The porter told Mr. Straus that 
his trunk had been broken open between 
Manie Junction and Panama, two small 
towns on-the Midland Valley Railroad, 
over which Mr. Straus came from Fort 
Smith. According to the information given 
by the porter, two federal officers opened 
the trunk in spite of the fact that the con- 
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ductor told them they had no legal right to 
do so. The jewelry in the trunk was worth 
over $30,000. 

A store at 1929 Broadway was leased 

during the past week to the Lincoln Square 
Jewelers. 
S. L. Goodman, a jeweler formerly lo- 
cated at 115 Monticello Ave., Jersey City, 
N. J., has moved to new quarters at 221 
Columbia St., Brooklyn. 

Miss Nettie Wasserman, for many years 
in the employ of Veit Hirsh & Co., 6 
Maiden Lane, has just announced her en- 
gagement to Henry Hermann, Sheepshead 
Bay, N. Y. 

A. Roseman, 9 Maiden Lane, was in 
\ntwerp when war was declared on Bel- 
gium. He succeeded in obtaining passage 
on the Laconia, and will probably arrive in 
this city on Sunday, Aug. 16. 

Alexander C. Chase, a diamond mer- 
chant, 3 Maiden Lane, won the motor boat 
race in Class C with his motor craft, the 
Chaser. The races were held last Saturday 
at Lake Hopatcong, under the auspices of 
the Lake Hopatcong Yacht Clun. 

The C. M. R. Mfg. Co., Inc., has taken 
out papers of incorporation at Albany, N. 
Y., to engage in the jewelry business in 
this city. The capital is $10,000, and the 
incorporators are: John P. Campbell, 
James J. McGinnity and Chas. J. Raichle, 
all of 41 Maiden Lane. 

Some excitement was caused in Maiden 
sane on Saturday afternoon when a fire 
broke out in the cigar store of David Gott- 
lib, in the Fahys building, 54 Maiden Lane. 
The damage amounted to $1,000. The 
cause of the fire is believed to have been 
due to an electric wire which became short 
circuited. 

The Rundback Co., Inc., is the name of 
a concern which has taken out papers of 
incorporation to engage in the retail jew- 
elry business. The capital is $500, and the 
incorporators are: Amelia Rundback and 
Edward Rundback, both of 106 W. 126th 
t.. and Isaac M. Kantrowitz, 170 W. 121st 
St., all of New York. 

The National Jewelers Board of Trade 
reports the following dividends paid dur- 
ing the past week: F. C. Happel Co., Chi- 
cago, second and final dividend of 34% 
per cent.; the J. L. Kesner Co., New York 
city, second dividend of 10 per cent.; 
Walter B. Snow, Boston, Mass., first and 
final dividend of 12% per cent. 

On Thursday Fidler’s Jewelry Store, 
Inc., doing business at 2797% Third Ave., 
made an assignment to Wm. Jasie, an at- 
torney at 320 Broadway. The assets are 
listed as being approximately $500, with 
liabilities of $3,000. The company is com- 
posed of Solomon Fidler, president, and 
Bernard Kaliska, secretary and treasurer. 

Eugene Edelstein, manager of the export 
department of the Illinois Watch Case Co., 
arrived in Halifax, Can., last Thursday on 
the Mauretania. Mr. Edelstein while aproad 
visited the firm’s London office. He in- 
tended upon his return to visit the local 
establishment of his representative concern, 
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but under the war conditions the steamer 
had to dock at the Canadian port, from 
which place Mr. Edelstein went direct to 
the factory in Elgin. 

Among the out-of-town department store 
jewelry buyers in this city during the past 
week were: J. G. Kirkpatrick, W. Taylor 
Son & Co., Cleveland, O.; D. G. Braham, 
Stix, Baer & Fuller D. G. Co., St. Louis, 
Mo.; E. W. Howard, L. Hammel, Dry 
Goods Co., Mobile, Ala.; R. Eiseman, M. 
A. Eiseman & Bros., Chicago; Mr. Apple- 
gate, Fries & Schuele Co., Cleveland, O.; 
Mrs. B. G. Hill, Everybody’s Department 
Store, El Paso, Tex.; Mrs. M. H. Black, 
Famous & Barr Co., St. Louis, Mo.; Mrs. 
L. B. Walter, Gimbel Bros., Philadelphia, 
Pa.; E. L. Chamberlain, Jones Store Co., 
Kansas City, Mo.; J. A. Belmeur, Mann- 
heimer Bros., St. Paul, Minn.; Miss Gil- 
lespie, William Filene’s Sons Co., Boston, 
Mass.; O. T. Balhorn, Edward Schuster 
Co., Milwaukee, Wis.; E. Albright, S. Kann 
Sons & Co., Washington, D. C.; S. Gold- 
berg, Cohen Bros., Jacksonville, Fla., and 
G. H. Sleigh, with the Pettis Dry Goods 
Co., Indianapolis, Ind. 








Death of George R. Shreve. 

San Francisco, Cal., Aug. 6.—Geo. R. 
Shreve, senior member of the firm of 
Shreve, Treat & Eacret, and for many 
years one of the prominent business men 
of San Francisco, died in his Burlingame 
home last night (Aug. 5), at the age 
of 51 years. He had been ill about two 
weeks, following a stroke of apoplexy, and 
little hope had been held out for his re- 
covery. He is survived by his widow, Mrs. 
Jennie Watson Shreve, and three daugh- 
ters, Rebecca, Agnes and Elizabeth. 

He was the son of Geo. C. Shreve, 
founder of the firm of Shreve & Co., and 
for 15 years was president of that com- 
pany. Last year he severed his connection 
with Shreve & Co. and took an interest in 
the business of Treat & Eacret, subse- 
quently known as Shreve, Treat & Eacret. 

His death marks the passing of the last 
Shreve in the local trade, in which the 
name has held a foremost place. 

The funeral was held at 11.30 o’clock 
this morning from St. Matthew’s Church 
in San Mateo. 


Baltimore Police Searching for Women 
“Pennyweighters’”’ Who Robbed 
John Pletscher & Son. 


Battimore, Md., Aug. 10.—The local 
police have been on the trail of two women 
“pennyweighters” for several weeks, but 
they have been successful in keeping out 
of reach. Saturday an alarm came from 
the store of John Pletscher & Son, 206 E. 
Baltimore St., that two women had visited 
their store and made off with three small 
diamond rings. 

Saturday morning the two women en- 
tered their store and asked to see some 
diamond rings. The jeweler placed several 
trays on the show case, and while one 
looked at them the other one wandered to 
the rear of the store and became interested 
in some watches. The second woman was 
shown a tray of watches, and she kept the 
jeweler busy talking and explaining the 
various qualities and points of the different 
makes. 

Mr. Pletscher turned suddenly toward 
the woman looking at the tray of rings 
and saw her placing several rings in a 
basket she carried and substituting others 
in their place. Snatching the watches from 
the hands of the other woman he rushed to 
the front of the store and demanded that 
she replace the rings in the tray. 

The second woman immediately joined 
her companion and before the jeweler could 
get from behind the counter they rushed 
from the store and disappeared in the 
passing crowd with the rings still in their 
possession. The rings were three small 
ones valued at about $60. The women are 
still at large. 








Andrew P. Lundborg, who conducts a 
jewelry store at 315 Main St., Worcester, 
Mass., reported to the police recently that 
a tray of diamonds valued at about $700 
had been stolen from his store. The store 
was visited during the noon hour, when 
there were only two clerks there, by two 
well-dressed men, who went to the center 
of the store and made a small purchase. 
After they paid the clerk he went to the 
rear of ‘the store, leaving the watcimaker 
fixing the window. It was at t'tis time 
that the two men opened the showcase and 
took the diamonds. 
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L. N. Vaughan, Newport, was a business 
Visitor in Boston the past week. 

Mr. and Mrs. John Kelso have been en- 
joying an automobile trip through Con- 
necticut. 

M. C. Krickstein has removed from 
Snow St. to 37 Washington St., corner of 
Eddy St. 

The factory of E. L. Spencer & Co. has 
been closed the past week and will resume 
operations on Aug. 16. 

Edward P. Tobie, executive secretary to 
Governor A. J. Pothier, has been granted 
a patent on a necktie clasp. 

Harry Cutler returned last week from 
an extended western trip in the interests 
of the Cutler Jewelry Co. 

Calvin Dean was a business visitor in 
New York the past week, showing his new 
lines of ornaments and findings. 

Wade W. Williams has transferred to 
Elizabeth K. L. Hume lot and buildings on 
the westerly side of Paterson St. 

Mr. and Mrs. Eustace Crees are spend- 
ing a few days in New York and Albany, 
combining business and pleasure. 

Mr. and Mrs. Arthur L. Aldred have 
gone tc Swampscott, Mass., for a stay of 
several weeks at the Lincoln House. 

By recent improvements to the building, 
a new front has been installed in the re- 
tail store of E. T. Arnold, 37 Dorrance 
St. 

A quarterly dividend of 1 per cent. on 
the capital stock of the Silversmiths’ Co. 
has been declared payable on and after 
Aug. 15. 

Mr. and Mrs. Jacob Shartenberg, Paw- 
tucket, were among the latest arrivals at 
the Hotel Gladstone, Narragansett Pier, 
last week. 

Mr. and Mrs. William Loeb were guests 
the past week of Mr. and Mrs. Adolph 
Jessel at their Summer cottage at Long- 
meadow. 

At the annual meeting of the stockhold- 
ers of the Equitable Fire & Marine Insur- 
ance Co. on Wednesday Julius Palmer was 
elected a director. 

Frank W. Andrews has transferred to 
Charles Silverman et al. a lot of land with 
improvements thereon, on the southerly 
side of Lexington Ave. 

A new electroplating company has been 
formed and has opened a shop at 9 Cal- 
ender St., where it is doing business under 
the name of Rogers & Co. 

At the 37th annual reunion of the 12th 
Rhode Island Veteran Association held at 
Rocky Point last Tuesday, Joseph W. 
Grant was elected president. 

A first dividend of 20 per cent. has been 
declared in the affairs of the George W. 
Dover Jeweiry Co., of this city, and is now 
being distributed to the creditors. 

A dividend of 10 per cent. has been paid 
during the past week to the creditors of 
Max Deutz, of this city. This makes a 
total of seven dividends declared to date. 

Raymond Ostby was one of the hosts at 
a jolly dinner party given at the Point Ju- 
dith Country Club last Friday night, which 
was participated in by upward of 25 guests. 


Michael J. Houlihan arrived home the, 
first of the week, having returned from 
Europe on the steamship George Washing- 
ton, om account of the sudden death of his 
son. 

Charles E. Westcott, of the Snow & 
Westcott Co. and wife have returned to 
their Summer cottage at Buttonwoods 
after spending the month of July at Bar 
Harbor, Me. 

Everett I. Rogers, of Parks Bros. & 
Rogers, received a cablegram from his son, 
Morgan W. Rogers, dated Rotterdam, 7.45 
p. M., Aug. 7, announcing his departure for 
this country. 

H. A. Carpenter, of H. F. Carpenter & 
Son, has been spending a few days with 
his family in their Summer encampment 
in Maine, where they will stay until early 
in September. 

All the manufacturing jewelers and al- 
lied concerns occupying the building corner 
of Eddy and Clifford Sts. are having their 
annual vacation periods, the power in the 
building being closed. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
3oard of Trade will be held at the rooms 
of the association in the Turk’s Head build- 
ing on Friday, Aug. 21, 

Charles B. Broome, of this city, has pur- 
chased a tract of land bordering on the 
Potter pond, in South Kingston, where he 
intends erecting a bungalow for a fishing 
and hunting reservation. 

Albert E. Stevens, of the United Wire 
& Supply Co., and wife entertained a party 
of friends on an automobile trip to Nar- 
ragansett Pier last Sunday and luncheon 
at the Mathewson Hotel. 

Harry Cutler is a member of the newly 
authorized commission to study the needs 
of immigrants coming to Rhode Island. 
The commission was appointed by Gover- 
nor Aram J. Pothier on Friday. 

The silver cups and other trophies for 
the games at the annual field day of the 
Order of Knights of Pythias of Rhode 
Island at Crescent Park on Thursday were 
furnished by the J. A. Foster Co. 

At the annual meeting of the High St. 
Bank on Monday, Arthur E, Austin was 
re-elected president and Nathan B. Barton, 
Charles F. Irons and Harold W. Ostby as 
members of the board of directors. 

Mr. and Mrs. William L. Mauran, who 
are occupying a cottage at Narragansett 
Pier for the Summer, left Friday for an 
automobile trip to the Brenton Woods in 
the White Mountains for a brief stay. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, left Saturday for 
Bethlehem, N. H., where he will spend his 
two weeks’ vacation among the White 
Mountains. 

Edward M. Coe, western reppresentative 
for the Wm. C. Greene Co., has been de- 
layed from starting to cover his territory 
on account of having broken his knee cap 
on June 20. He expects to leave Provi- 
dence to-day, and will be gone for three 
months. 

Annie F. Doran etal. have transferred to 
James 'C. Doran & Sons, all interest in lot 
and buildings on Chestnut, Elbow, Bassett 
and Ship Sts.; while James A. Doran et 
al. have transferred to Annie F. Doran all 
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interests in two lots and buildings on Mor 
ris Ave. . 

The case of Axel Fahlstrom agains 


Thomas U. Catlow was heard befor 
Judge Rueckert in the civil session of the 
Sixth District Court on Monday, and on 
motion judgment for $22.75 and costs was 
entered for the ptaintiff. 

J. O. San Souci, of the J. O. San Souc 
Co., with his daughter, Miss Claire San 
Souci, and Mr. and Mrs. Paul San Souci 
left last Monday on an automobile tour t: 
Maine, which will include a month’s stay 
in the northern part of that State. 

Bradley M. Graffam is exhibiting frag- 
ments of two French shells that were fired 
at the siege of Strassburg. They wer: 
picked up by a brother-in-law of Mr. 
Graffam’s while they were still heated, and 
jater presented to the present owner. 

Albert E. Littler, an employe of the Gor- 
ham Mfg. Co., while engaged in using one 
of the heavy stamping presses, had his 
right hand so badly crushed Tuesday at- 
ternoon of last week that it was necessary 
to amputate three fingers, at the Rhode 
Island Hospital. 

L. Dimond & Sons, Inc., is the defendant 
in a suit brought by Mrs. Sarah G. Davis 
for $1,000 for the loss of the services of 
her son, Henry, who, it is claimed, was 
burned by the explosion of a gasoline torch 
while he was assisting in repairing a steam 
pump while employed by the defendant. 

Salesmen for the Sundlun Jewelry C 
have all left for their Fall trips. L. Sund- 
lun will cover New England and New York 
State, and A. Sundlun will cover the sout! 
and middle west. The far western repre- 
sentative will leave in a few days. The 
departure has terminated a three weeks’ 
visit at the home office. 

Among the jewelry buyers in this city 
the past week were the following: Mr 
Hertz and Miss Hill, representing Mandel 
3ros., Chicago; Phil Barish, New York 
city; Aaron Sands, Cleveland, O.; J. W 
Brandt, of J. W. Brandt & Co., New York; 
Mr. Dupuis, of Emery, Bird, Thayer Dry 
Goods Co., Kansas City, Mo., and Mr. 
Hutzler, of M. J. Oppenheimer & Sons, 
Baltimore, Md. 

Considerable damage was caused by fire 
and water in the gold and silver refiners 
of Chris W. O’Brien, corner of Borden 
and Clay Sts., early Tuesday morning of 
last week. The flames originated near a 
refining furnace and had eaten their wa} 
into the partitions before the arrival of 
the firemen. Much water was thrown on 
the fire before it was extinguished, at a 
loss of several hundred dollars. 

The second annual excursion and outing 
of the D. E. Makepeace Co.’s enployes oi 
Attleboro was held last Saturday at Rock) 
Point with a large attendance. Upon tli 
arrival of the party by special electric car: 
a special shore dinner was served. The: 
came the numerous athletic sports, includ 
ing an exciting baseball game between tl 
single and married men, in which the for 
mer proved the victors, the score being 
to 5. 

Among the business visitors in this cit 
and the Attleboros recently has been J 
seph Hearn, of Eatonville, Wash., who h: 
been making purchases of jewelry prepar: 


+ 


tory to his annual campaign among t 


ry 
Mr. 
ns, 
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lumberjacks of the northwestern States. 
He has a store at Eatonville, but most of 
his business is done by personal visit to 
the camps in his automobile, — selling 
watches, chains and other jewelry to the 
lumbermen. 

Announcement has been made by the 
Manufacturing Jewelers Board of Trade 
that an involuntary petition in bankruptcy 
has been filed against the Pollack-Struck 
Novelty Co., St. Louis, Mo. According to 
the debtor’s figures the total assets are es- 
timated at approximately $21,800, and the 
liabilities at $19,791.67. An inventory is 
being taken at the present time and the at- 
torney representing the creditor members 
of the Board, Roldan M. Homer, has been 
appointed receiver. 

The stock, tools, fixtures and machinery 
of the C. S. Williams Mfg. Co., 38 Friend- 
ship St., were sold at sheriff’s sale last 
Wednesday under an order of the Sixth 
District Court, going in small lots, for a 
total of about $200. The sale was to satisfy 
a judgment secured through writ of at- 
tachment by Leeder & Bernkopf. This 
business was incorporated under the laws 
of Rhode Island in January, 1909, with a 
capital stock of $5,000. Since early in 1912 
Mr. Williams has been the principal owner 
of the business, and has been in full charge 
as manager. 

Saturday was the occasion of several 
more shop outings representing the manu- 
facturing jewelry industry of this city and 
vicinity, the proverbial Rhode Island clam- 
bake and series of games affording the 
invariable program. The outing of the 
girls employed in the packing and shipping 
departments of the Finberg Mfg. Co., At- 
tleboro, differed somewhat from those of 
other shop parties in that it was made on 
Sunday last. The party came to this city 
on the electric cars in time to board the 
steamer Plymouth for the ocean excursion 
to New London. 

The Manufacturing Jewelers’ Board of 
Trade is. distributing dividends to its 
creditor members in the following matters: 
Abraham Ladinsky, Pittsburgh, Pa., com- 
position of 45 per cent.; S. N. Thomas & 
Co., Jackson, Miss., first dividend of 7 per 
cent.; the Marsh, Brown, Mather Co., 
Pittsburgh, Pa.,. final dividend of 8 per 
cent., making a total dividend paid in this 
proceeding of 68 per cent.; William Miller, 
Chicago, second dividend of 7 per cent.; 
Samuel Rosenthal, New York city, 25 per 
cent. cash and three notes of 25 per cent. 
each in settlement of the balance due on 
old compromise. 

The 10th annual outing of the S. & B. 
Lederer Co. Employes’ Mutual Relief As- 
sociation was held Saturday at Rocky 
Point. Special electric cars left the Union 
Station, Exchange Place, at 10.30 o’clock 
carrying more than 300 employes and their 
friends. The 12-mile ride through country 
districts alongside the shores of Narragan- 
sett Bay was enjoyable, and upon reaching 
the Point everybody was ready for the 
day’s fun. The usual program of sports 
was held, and in addition a number of 
“funny” races added zest and spice to the 
occasion. The committee in charge of the 
outing this season consisted of Walter S. 
Lederer, Jeremiah Sullivan and Willard 
Davis. 


The Metal Products Corporation, through 
its treasurer, Harry M. Mays, has 
filed a suit in equity in the United States 
District Court in this city alleging the in- 
fringement of patent rights of a gem set- 
ting. The suit is against the R. E. Thorn- 
ton Co., Cranston, R. I., for the purpose 
of stopping the latter concern from con- 
tinuing to make gem settings which are said 
to be similar to those made under patent 
No, 795,109, issued to George W. Dover and 
later assigned by him to the George W. 
Dover Co., which name was later changed 
to the Metal Products Corporation. The 
plaintiff asks for a temporary and a per- 
manent injunction, for an accounting and 
damages, and also that the respondents be 
compelled to pay the costs of the suit. 
Subpoenas have been served upon the re- 
spondent by the United States marshal for 
this district. 

The massive bronze and glass double 
tripod to cap the tall shaft forming a part 
of the Commodore Oliver Hazard Perry 
Memorial at Put-in-Bay, O., being manufac- 
tured at the plant of the Gorham Mfg. 
Co., this city, is practically finished and 
will be shipped to its destination in a few 
days. The dome is 24 feet high, and weighs 
between nine and 10 tons. It is to be 
placed on the top of the shaft, 300 feet 
above the ground. The diameter of the 
glass dome is 17 feet 6 inches, and its 
height is 3 feet. The greatest diameter 
of the tripod is 19 feet 6 inches, and the 
depth of the bronze bowl is 7 feet 6 
inches. The depth of the glass bowl is 
3 feet. The dome is to be mounted on 
legs 17 feet long, and will be illuminated 
with electric lights. The design was in- 
spected by Harry Cutler, of the Cutler Jew- 
elry Co., of this city, who is auditor-gen- 
eral of the Put-in-Bay Commission, and 
the architect, and pronounced satisfactory 
in every respect. 

A voluntary petition in bankruptcy was 
filed Saturday forenoon in the United 
States District Court in this city by Axel 
Kilstrom, formerly senior partner in the 
Kilstrom Mfg. Co., manufacturing jewelers 
at 9 Calender St., this city. Mr. Kilstrom 
acknowledges that his liabilities amount to 
$3,411.66 and that his assets are $505, this 
being the sum of. money that is in the hands 
of A. T. Patterson, who took charge of 
the business on April 9 as assignee. Of 
the liabilities $33 are for taxes due to the 
city of Providence and the remainder is 
due to various jewelers’ supply firms of 
this city, the smallest creditor having a 
claim for $2.95 and the largest claim being 
for $1,140.08, which is held by John F. Al- 
len. The Kilstrom Mfg. Co., which has 
been doing business under various names 
and styles since March 1, 1906, made an 
assignment on April 9 to A. T. Patterson, 
an attorney, for the benefit of its creditors. 
The business was sold at auction on April 
20, from which $505 was realized, and on 
May 9 Ida C. Kilstrom filed a statement 
with the city clerk that she was the owner 
of the business and that Axel Kilstrom was 
manager. 








Bowman & Lovely, formerly of Stuart, 
Ill., have been succeeded by R. H. Bow- 
man, who will contnue the business and 
may add new lines. 
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The M. H. Kling Co., manufacturer of 
rings, has opened a factory at 126 South 
St. 

Mrs. G. C. Jopson has returned from a 
10 weeks’ trip to England, where she vis- 
ited relatives. 

Walter Noon, of Clark & Noon, Inc., 27 
Marshall St., has been spending his vaca- 
tion at Condene, Me. 

John A. Pryor is on his annual trip to the 
Pacific Coast in the interests of the B. M. 
Shanley, Jr., Co., 13 Governor St. 

Conrad Rech, of C. Rech & Sons, 481 
Washington St., has been spending several 
weeks in the Catskill Mountains. 

Taylor & Jopson, whose salesmen are 
traveling through the agricultural sections 
of the country mostly, report that their 
business is fair and that they have no com- 
plaints to make. 

Max Meyer, Jr., has left on a trip 
through the middle west in the interests 
of F. P. Scofield & Co., manufacturing 
jewelers at 50 Walnut St. R. C. Dick left 
for the Pacific Coast for the same con- 
cern. 

J. G. Rindel has returned from his vaca- 
tion, which was spent at New London, 
Conn., and has started on his first Fall trip 
to Philadelphia, Baltimore and Washing- 
ton in the interests of Champenois & Co., 
50 Walnut St. 

Albert H. Kolker, whose headquarters 
are at 1814 Heyworth building, Chicago, 
has been secured by Allstopp & Long, 475 
Washington St., to represent the firm in its 
middle western territory, and has just 
started out on his first trip for the con- 
cern, 

Matthias Stratton, of Alling & Co., 15 
Orchard St., who is a member of the New- 
ark Board of Fire Commissioners, has been 
commended by Motor Vehicle Commission- 
er Lippincott for his services in rounding 
up automobile speeders at Avon on the Jer- 
sey shore, while on his vacation. 

Prizes consisting of three silver cups, 
eight watches, and silver and bronze med- 
als, awarded at the meet of the Young 
Men’s Diocesan Union, held at Hillside 
Park, N. J., on Saturday, Aug. 8, were on 
exhibition at the store of the J. J. Hochen- 
jos Co. last week. The prizes were from 
Dieges & Clust, Inc., of New York. 

Charles Noyes is on his first Fall trip 
through the New England States for Ehr- 
lich & Sinnock, 126 South St. W. D. Sin- 
nock, of the firm, will leave the latter part 
of the week on a trip which will include 
visits to the trade in the large cities of 
the middle west as far as Omaha. Mr. 
Sinnock will attend the convention of the 
A. N. R. J. A. at Chicago on this trip. 

J. N. Beckwith is on a trip which in- 
cludes visits to the trade in New York 
State, New England and Ohio, in the in- 
terests of Frederick B. Weiss, Inc., 475 
Washington St., and C. Rech & Sons, 481 
Washington St. Max Hirsh, who is cover- 
ing the southern territory for both firms 
is reporting good business, as is Arthur L. 
King, who is on a trip through the middle 
west. 
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GERMAN SILVER MESH BAGS 


Remarkable Values 


6 inch $27.00 per 


J. C. 248—7 in, engravel frame, reversi- 
ble mesh, bottom fringed 


with row of 1 in. pendants 


and 1 in. ring mesh. Per 
MORER: ..os.c000 do 0enene $30.00 
J. C. 247--Same with 6 in. frame. Per 
GOGOR «cov vceveesssd cue 


J. C. 254—Split skirt mesh bag, 7 in. en- 
graved frame, reversible 
mesh, % in. fine link fringe. 
Per G0Onen.invss sakes $30.00 


J. C. 253—Same with 6 in. frame. Per 
QOLEN 6. ssccesnceane $27.00 


J. C. 251—7 in. engraved frame, reversi- 
ble mesh, fringe at top with 
German silver ball ornament 
and tassels, fringe bottom. 
Per dozen .....0.«+ «$30.00 


J. C. 250—Same with 6 in. frame. Per 
GOREN « oc0:c os tes cs ssegenee 


doz. 





~wrw 


247—6 in. 
248—7 in. 


Per Dozen, $27.00 
Per Dozen, 30.00 


7 inch $30.00 per doz. 


At the 


NATIONAL 
CONVENTION 


We will exhibit in 
Parlor D, 
Hotel Sherman, 
CHICAGO, 
Aug. 24th to 28th, 


A complete line of 


PARTY BOXES 
MESH BAGS 
VANITY CASES 
LEATHER GOODS 





J. C. 253 6 in. Per Dozen, $27.00 
J. C. 254 in. Per Dozen, 30.00 
NEW YORK: 524-526 Broadway CHICAGO: 111-115 So. Fifth Avenue 








Per Dozen, $27.00 
Per Dozen, 30.00 


PROVIDENCE: 70 Ship Street 
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A. Ritter is spending the Summer in 
Atlantic City. 

Jesse Levy, 122 N. 13th St., is at Wild- 
wood, N. J., for a vacation. 

Abe Schachter, Jessup, has removed his 
establishment to Pottsville, Pa. 

M. Goldstein has opened a Philadelphia 


Jewelers’ Exchange, at 722 Sansom St. 

During the month of August the family 
of A. Sickles will reside at Atlantic City, 
N..5 

S. Simon, of A. Simon & Sons, 135 S. 13th 
St., is spending the summer at his old home 
in Virginia. 

D. Atlas, 721 Sansom St., will spend the 
remainder of the Summer with his family 
at Atlantic City. 

C. S. Kepner, Chester, Pa., 
back home after an extended 
trip through Pennsylvania. 

J. C. Holtzman, formerly with E. J. Wie- 
der, of Pennsburg, Pa., is now in business 
for himself at Greenville, Pa. 

Formerly employed at Lebanon, Pa., 
Arthur Bowman has accepted a position 
with H. A. Cain, 2924 Ridge Ave. 

Jewelry stolen some time ago from J, N. 
Lanning, Bridgeton, N. J., has been recov- 
ered by the police. It was valued at $200. 

Bruno Wigand, 5234 American St., Olney, 
Pa., is confined to his home by a serious 
illness. Mr. Wigand has been ill for nearly 
a month. 

J. R. Brown is now connected with H. O. 
Hurlburt & Sons, of this city. He was for 
a number of years with the N. P.¥White 
Co, New York. 

T. C. Kremer, Phoenixville, Pa. who 
has been confined to his bed for some time 
with a serious illness, is reported to be 
greatly improved. 

The injured leg of J. C. Bortel; N. 
Front St., is rapidly improving. Mr. Bor- 
tel cut an artery in the leg while closing a 
transom at his store. 

The annual outing and picnic of the Jew- 
elers Club will be held on Aug. 19. One 
of the largest turnouts in the history of 
the organization is expected. 

John Haldeman, formerly of Line Lex- 
ington and well known to the trade in this 
city, has moved his establishment to Java, 
S. D., and will enter into business there. 

Louis Dorn, son of A. F. J. Dorn, of 
Camden, N. J., who was seriously injured 
by the premature explosion of a piece of 
fireworks, has now completely recovered. 

William H. Doebele, whose establishment 
at 805 Sansom St. was recently wrecked by 
an explosion, has taken temporary quarters 
at 124 S. 8th St., in the Bowes building. 

Prizes for the annual outing at Wild- 
wood, N. J., of the Rotary Clubs of Phila- 
delphia and Camden, N. J., were furnished 
by A. F. J. Dorn, a jeweler of the latter 
city. 

Mr. and Mrs. Martin L. Miller, Reading, 
Pa., were contemplating a two months’ tour 
of England, France, Germany and Switzer- 
land, but owing to the war may not get 
abroad this Summer. 

Joseph Fisher & Son, whose office in this 


city is at 722 Sansom St. and who are im- 


has come 
motor car 
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porters of diamonds, have moved their New 
York office from 49 Maiden Lane to &7 
Nassau St., room 411. 

Colonel J. Warner Hutchins, president of 
the Jewelers’ Guild of Philadelphia, spent 
two weeks at Mount Gretna, Pa., during 
the encampment at that place of the Na- 
tional Guard of Pennsylvania. 

G. F. Loomis, who is well known to the 
trade in this city, has purchased the busi- 
ness of John E, Cobb, East Orange, N. J. 
Mr. Loomis has been connected with the 
jewelry business for many years. 

Friends in Philadelphia were interested in 
the announcement of the marriage of Au- 
gust F. Stahl, Reading, Pa., and Miss Ethel 
M. Becker, of Conshohocken, Pa. The 
bridegroom is one of Reading’s young jew- 
elers. 

Thomas J. Judge, of John B. Bechtel & 
Co., has departed on a business trip to 
the eastern shore of Maryland. John B. 
Bechtel, head of the same firm, left on 
Saturday for a business trip to Reading 
and vicinity. 

William Cross, of the Cross 
Chester, Pa., has purchased the property 
adjoining his store, 620 Edgemont Ave. Mr. 
Cross will tear down the partition wall be- 
tween the two properties and turn the two 
storerooms into one. 

Handsome prizes for the Delaware River 
Yacht Racing Association’s champion cruis- 
er ocean race, from the Camden Motor 
Boat Club house to the Maryland Motor 
Boat Club at Baltimore, Md., were made 
by J. E. Caldwell & Co. The prizes included 
silver tea sets and dishes. 

The Riverside, N. J., plant of the Key- 
stone Watch Case Co. has resumed opera- 
tion. Practically all of the 1,500 hands have 
been taken back, and the factory from now 
on, it is expected, will operate again on full 
time. The recent shutdown was the first 
time in the history of the works that all 
departments of the Riverside plant were 
closed at the same time. 


Co., of 








Utica. 





Under an order of Referee Stone the 
remaining assets of Kogane Bros., Syra- 
cuse, N. Y., have been sold to Morris Hur- 
witz for $300. The referee has adjourned 
the hearing until Sept. 8, when Max and 
Henry Kogane will be examined. 

Charles F. Ten Eyck, 35 W. Main St., 
Gloversville, is receiving congratulations 
over his enlarged store. Mr. Ten Eyck be- 
cause of increasing business has leased the 
entire store and fitted it throughout with 
oak fixtures in natural finish. He has also 
provided a ladies’ rest room, which is sup- 
plied with stationery, etc. 

Judge Ray, of the United States Court, 
has reserved his decision on the exceptions 
which were filed by Frank B. Hodges, as 
trusteee of the Heffron Co., a Syracuse 
mail order house, to the report of Charles 
P. Ryan, as Special Master, holding that 
the mortgage held by Daniel P. Tolman, 
of Montclair. N. T.. was not invalid he- 
cause of alleged usury and the failure of 
the company to secure the consent of the 
stockholders to the issuance of the $50,000 
mortgage. Judge Ray’s decision is ex- 
pected soon. 








William F. Ehmann, Fred J. Dorn and a 
number of other local retail jewelers are 
having new store fronts placed in their 


buildings. In fact, many of the retailers 
are installing attractive store fronts with 
a view to providing more attractive display 
windows. 

Decisions in the cases under which cer- 
tain persons were arrested for soliciting 
trade on the sidewalks in front of their 
stores will be handed down during the com- 
ing week. The cases were tried before 
Judge Thomas H. Noonan last week. 
Should convictions follow the retail jew- 
elers will be able to curb the activity of 
the jewelry auction men, pending the ap- 
peal from the decision recently handed 
down in which the local ordinance was de- 
clared unconstitutional. This was 
hotly contested by both sides. 

The regular monthly round table meet- 
ing of the Buffalo Retail Jewelers’ Asso- 
ciation will be held Thursday evening, when 
several matters of importance will be dis- 
cussed. The principal matter will be the 
outlining of the campaign to be made with 
all the business men’s and citizens’ asso- 
Ciations against the breweries and news- 
papers of this city which persist in their 
practise of giving articles of jewelry as 
premiums with the sale of their products. 
This scheme was outlined in THE JEWELERS’ 
CIRCULAR some time ago, but activity was 
necessarily delayed in the movement 
against it because of the adjournment of 
the various organizations for the Summer 
vacation. All of the organizations will 
resume activity next month, and the local 
jewelers will make their plans so that an 
early start will be made. Since the idea 
of asking the co-operation of the civic 
bodies in opposition to the movement was 
started it has been decided also to enlist 
the aid of the labor unions of Buffalo, and 
some very effective work will surely be the 
result. At Thursday night’s meeting it 
will be decided if another outing is to be 
held by the local association this year. 
That held two weeks ago was a most suc- 
cessful one, and the demand for another 
is so great that 1t will undoubtedly be 
held. 


case 








Minneapolis and St. Paul. 





For the third time in a few months fire 
again visited the Medical block, Nicollet 
Ave., Minneapolis, this week. The store 
of the R. G. Winter Jewelry Co. on the 
first floor for the third time suffered from 
water damage. 

The following out-of-town jewelers vis- 
ited the Twin City jobbing trade last week: 
William Grinnell, Janesville, Minn.; J. B. 
Pederson, Leeds, N. Dak.; R. J. White, 
Bryant, S. Dak.; T. Thompson, Buffalo, 


Minn.; E. H. Greiber and wife, Scotland, 
S. Dak.; E. Thornberg, Humboldt, Sas- 
katchewan, Can.; A. W. Skogg, Turtle 
Lake, Wis.; J. L. Frank, New Prague, 


Minn.; Louis Running, Eau Claire, Wis.; 
G. R. Simons, Langford, S. Dak., and G. 
A. Heckel, Prescott, Wis. 
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“We sell all standard 
makes of watches but 
we recommend the 
Illinois - Springfield 
because we want to 
give our customers the 
greatest value for their 
money, and also the 
most reliable watch.” 


From a window card seen in _ the 





window of a leading western jeweler. 
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Chicago Notes. 





A. & B. Levitansky are dissolving 
nership. 

Carl B. Lochau, representing C. A. 
lick, is making a trip of Iowa points. 

A second dividend in the estate of H. F. 
Hahn & Co. will be declared Aug. 12. 

Hugo Thelin, representing the Jno. T. 
Mauran Mfg. Co., is on a western trip. 

The Central Trust Co., receivers for the 
W. I. McAllister Co., is soliciting bids for 
the estate. 

Morris Borowsky has moved his store 
from 1409 N. Western Ave. into a new 
store building. 

A. W. Murley, with Chas. E. Graves & 
‘Co., is shortly to be married to Miss Hock- 
ing, of California. 

John Woolett, watchmaker, has removed 
from 307 Columbus Memorial building to 
room 401, 7 W. Madison St. 

T. S. Simpson, Chicago, manager for 
the E. Howard Clock Co., is on a trip to 
the factory at Boston, Mass. 

Harry M. Baskin, of the Elgin Jewelry 
Co., 35142 W. Madison St., is engaged to 
be married to Miss Rugina Kalish. 

H. W. Keller, traveler for the Chicago 
office of the American Silver Co., is mak- 
ing a trip to St. Louis and Kansas City this 
week. 

Chas. H. Spencer, general manager of 
Norris, Alister, Ball Co., is spending his 
vacation at Fourniers Resort, Butternut 
Lake, Wis. 

F, W. Whitman, manager of the Chicago 
office of the Oneida Community, Ltd., has 
returned to Chicago after an extended trip 
in the east. 

W. J. Joy, traveler for L. H. Schafer & 
Co., has returned from a trip to the Pacific 
Coast and will leave this week on a trip 
to Iowa and Illinois points. 

A. Christofferson has opened a new store 
at Sioux City, Ia. Mr. Christofferson was 
formerly in business at Wausau, Nebr., but 
sold out there about a year ago. 

Roth & Block has leased the Union Ho- 
tel property for a term of 15 years at a 
term rental of $405,000, the lessee to pay 
taxes and insurance. The building will 
be divided into stores and offices. 

Edmund J. Hahn has secured the 10- 
karat line of the Keller Jewelry Mfg. Co., 
and will represent that concern in Chicago 
and the middle west beginning Sept. 1. Mr. 
Hahn has a wide acquaintance in the jew- 
eiry trade. 

Ralph H. Smalley, who has traveled from 
the Chicago office of S, L. & G H, 


Rogers, has resigned his position to accept 
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a position with D. Appleton & Co. in New lines for telephone numbers, names and 


York city and surrounding points. 

J. C. Manheimer and wife, who were 
last reported at Paris, have not communi- 
cated their whereabouts, but the safety of 
both seems assured from the fact that their 
names appear in the published lists. 

Harry H. Miller, western representative 
of Hutchison & Huestis, is on a visit to 
Providence, R. I., on account of the death 
of Mr. Hutchison. Mr. Miller will visit 
Cincinnati and St. Louis before coming 
back to Chicago. 

The Globe Importing Co. was petitioned 
into bankruptcy last week by Abel Bros., 
whose claim amounts to $973. The concern 
left here some time ago after the business 
had been sold to Max Gleicher for $1,900, 
the latter showing a bill of sale for the 
stock. 

F. B. Tinker, of the Cut Glass Products 
Co., has received a cut glass punch bowl 
from the Fry factory which stands 50 


inches high, with the bowl 17% inches 
across. It is composed of six separate 
pieces. This bowl will be exhibited at the 


convention of A, N- R. J. A. the latter part 
of this month. 

Among the buyers here recently were the 
following: C. H. Bowen, Winchester, 
Ky.; Frank Fleishman, with I. Freimuth, 
Duluth; M. Krulewich, Galveston, Tex.; 
H. Weismann, Detroit, Mich.; Fred 
Weber, Danville, Ill.; Paul Silver, Cedar- 
town, Ga.; J. C. Bloom, Denver, Colo., and 
C. A. McGregor, Pontiac, Ill. 

Lee Metzenberg, jewelry buyer for 
Sears, Roebuck & Co., who was in Europe 
when war broke out, arrived at Halifax, 
Nova Scotia last week on the steamer 
Mauretania, which put into that port fear- 
ing capture. Eugene Edelstein, head of 
the export department of the Illinois 
Watch Case Co., who has been in Europe 
on important business, also arrived on 
the same steamer. 

Creditors of the Peoples’ Jewelry Co. 
received checks last week on a settlement 
basis of 30 cent on the dollar. The con- 
cern turned over its affairs under a deed 
of trust some weeks ago, to F. N. Wood, 
with liabilities of approximately $5,000 and 
with not enough assets to satisfy the ex- 
emption under the act. Mr. Wood succeed- 
ed in geting a cash offer of 30 cents, which 
was a very advantageous offer in the cir- 
cumstances. 

Very handsome and useful souvenirs 
will be given away by Rettig, Hess & Mad- 
sen, to visitors to the coming convention 
of the American National Retail Jewelers 
One is a tiny book containing 


Association. 


addresses, and has a space for postage 
stamps. This will be given to the ladies. 
The souvenir for men is a good-sized mem- 
orandum book with detachable writing pad. 
Both are handsomely bound in red seal. 

By arrangement with Chas. F. Mana- 
han, second vice-president of the A. N. R. 
J. A., and exhibit manager of the coming 
convention, the store fixture firm of F. C. 
Jorgeson & Co., 157-169 Ann St., Chicago, 
will have the exclusive privilege of fur- 
nishing the show cases for the coming con- 
vention. The concern are making a lot of 
fine cases for the occasion. The rental 
price will be $14.50 for a six-foot case, and 
$18.50 for an eight-foot case, including de- 
livery at the booth and return charges. 

A meeting of the Chicago directors of 
the National Jewelers Board of Trade was 
held in Parlor O of the Palmer House last 
week. Luncheon was served. Those pres- 
ent were W. F. Juergens, honorary vice- 
president; George Meehan, Chas. T. Ross, 
FF. G. Thearle and F. M. Hickok, manager 
of the Chicago A report of the 
business of the Chicago office for the pre- 
ceding month was read showing a large 
volume of collections, the same being the 
largest amount collected in any July in the 
history of the Chicago office. 

Creditors of J. F. Kiser, trading as the 
Muncie Jewelry & Plating Works, Muncie. 
Ind., have refused a cash offer of $32,000 
for the stock of merchandise. This was 
exclusive of the book accounts of $7,000, 
equity in real estate of $5,000, and ma- 
chinery, tools and fixtures of $4,000. The 
face value of the three latter items added 
to the $32,000 offered would have netted the 
creditors at least 50 per cent. on an in- 
debtedness of $80,000. A certified check 
for $32,000 was in the possession of F. M. 
Hickok, Chicago manager for the National 
Jewelers Board of Trade, before the offer 
was refused. 

Samuel Barnett, a member of the firm 
of Barnett Bros., diamond brokers at 7 W. 
Madison St., while returning to this city 
in his automobile, accompanied by three 
other local merchants, was injured when 
the touring car in which they were riding 
from Buffalo blew a tire and turned turtle 
near Syracuse, N. Y. The car made four 
complete turns, pinning the men beneath 
it. When they were later taken from un- 
der the machine Mr. Barnett was immedi- 
ately removed to a local hospital, from 
which institution, it is believed, he will be 
able to leave within a week or 10 days, 
when he will go direct to New York. 


office. 
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Important Convention News ! 








CHICAGO, AUGUST 24th to AUGUST 28th 


Our force of traveling salesmen 
will be there to meet you and to 
help make your visit to Chicago 
a memorable one. 


Just a few blocks away from the 
Convention Hall where our sales- 
rooms are located you will see a 
jewelry exhibit second to none. 


Here you will find an immense 
stock of all that is seasonable and 
salable in the jewelry world. 


We shall be glad to meet you 
and extend to you every courtesy 
possible. 








Despres, Bridges & Noel 


Wholesale Only—Watches, Jewelry and Silverware 
Importers of Diamonds 








Kesner Bldg., 5 N. Wabash Ave., Chicago, III. 
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J. J. Herrington has opened a repair shop 
at Irondale, Mo. 

H. G. Treco, of Treco Bros., is in New 
York on business. 

F, O. Scholl, of Weiss & Fassett, has 
gone on a trip through the western States. 

S. Ruby and family are at the eastern 
seashore, and will remain there until about 
Sept. 15. 

S. G. Smiley, of the Elliott Jewelry Co., 
has returned from a trip through Missouri 
Kansas and Illinois. 

J. J. Burke, president of the Brooks Jew- 
elry & Optical Co., spent part of last week 
in Chicago on business. 

D. P. Richards, of the Maschmeyer-Rich- 
ards Silver Co., is spending three weeks in 
Colorado, accompanied by his wife. 

The name of the Nixon-Jones Jeweiry 
Co., East St. Louis, has been changed to 
Nixon Bros. & Brochman, Jewelers, Inc. 

George Oberting, of the St. Louis Clock 
and Silverware Co., has been confined to 
his home by sickness for a week, but is 
able again to be out. 

George L. Neuhoff, Rage vice-president of 
the Heffern-Neuhoff Jewelry Co., accom- 
panied by his wife, is spending three weeks 
on the northern lakes. 

Krank Hatch, of the Mermod, Jaccard & 
King Jewelry Co., has gone to Washington, 
D. C., to visit his daughter, and will spend 
the rest of his vacation at Atlantic City. 

R. E. Huesgen, of the Bauman-Massa 
Jewelry Co., has returned from Wisconsin. 
Joseph Auer is in the south. C. W. Welz- 
miller is traveling in Kansas and Oklahoma. 

L. J. Dubuque, Jr., of the Ralph Loew- 
elstein Jewelry Co., is spending his vaca- 
tion in the north. Milton B. Loewenstein 
is starting east on a business and pleasure 
trip. 

Buyers from the west, south and south- 
west are in St. Louis in larger numbers 
than last year. Among them are many who 
have heretofore gone to Chicago and New 
York. 

A. F. Rippe, cashier of the Mermod, Jac- 
card & King Jewelry Co., has returned 
from a stay of two weeks in the Ozarks. 
L. W. Waldecker has returned from Chi- 
cago and the north. 

Harry Barmeier, of the Hoyt Jewelry 
Co., is spending two weeks’ vacation in 
Keokuk, Ia. C. T. Hoyt, of the same com- 
pany, left Saturday on a vacation trip to 
the Ozark Mountains. 

E. R. Eberhardt, manager of the St. 
Louis store of Loftis Bros. & Co., is on a 
month’s trip to Chicago and the north. J. 
W. Lovett, of the same firm, is on a trip 
to @hicago and the lakes. 

The following out-of-town jewelers were 
among those in St. Louis during the past 
week: R. Manning Walker, Monroe City, 
Mo.; Enno Dick, New Baden, IIl., and 
Adam A. Hafner, Jr., De Soto, Mo. 

H. Estinguasen, president of the Attle- 
boro Jewelry Co., was to have started soon 
on a European trip, but on account of the 
war it will be indefinitely postponed, and 
he will go to some other portion of the 
globe. 


Miss Martha McCreight, Marissa, IIl., re- 
cently found a pearl said to be worth $200 
in a mussle shell which she picked up on 
the bank of the Okaw River. She intends 
to bring it to St. Louis and have an expert 
examine it. 

F. W. Hoyt, president of the Hoyt Jew- 
elry Co., has just returned from a trip 
through Oklahoma and Arkansas. I. T. 
Fuller came in from central and southern 
Missouri, and has gone out again through 
lowa and Kansas. 

Miss Pauline E. Pankau, who has been a 
stenographer for the Elliott Jewelry Co. 
for the past three years, has resigned her 
position to be married. She will be mar- 
ried to Robert J. Smith, of St. Louis, on 
\ug. 19, and will make her future home at 
Texas Ave. 

More than 500 traveling salesmen are ex- 
pected to attend a meeting at the Mer- 
cantile Club Thursday night, at which the 
the St. Louis Traveling 
Men’s League will be perfected. The pur- 
poses of the league are to benefit St. Louis 
salesmen and the St. Louis market. Tem- 
porary offices have been opened at room 
205 in the Frisco building. 

\ section of a three-story stone front 
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building fell in one night recently. It 
buried a two-story building on the north. 
Both are in ruins. Ormond & Kleuber, 


jewelers, occupied the ground floor of the 
three-story building, which was condemned, 


and the street in ‘front has been barri- 
caded, shutting off car traffic. The jewelers 
had removed the last load of their stock 


just before the crash came. The digging 
of a basement is said to have weakened 
the north wall of the Hawes building and 
caused the collapse. 








Pacific Coast Notes. 





P. C. Krogh has just completed extensive 
improvements to his store at Haywards, Cal. 

Hay & Co. have succeeded W. B. Wil- 
liams at 5807 Pasadena Ave., Highland 
Park, Cal. 

Hill & Co. have installed a balcony at 
their store in Madera, Cal., for the accom- 
modation of the repair department. 

The G. W. Wilder trophy is on exhibi- 
tion at the store of W. C. Guerth, Redlands, 
Cal. It will be competed for at a flower 
show there this Fall. 

The Strong building, at 921-925 State St., 
Santa Barbara, Cal., part of which will be 
occupied by Mr. Frederick, will be ready for 
occupancy about Aug. 15. 

C. O. Arnold, Pasadena, Cal., has re- 
turned from a business trip to St. Louis 
and Chicago. He also visited in Ottumwa, 
Ia., where he was formerly in business. 

The store of M. G. Van Loan, at 351 
Grange St., Redlands, Cal., was robbed be- 
tween the hours of 6 and 7 a few evenings 
ago. Entrance was gained by prying the 
lock off the front door. Several hundred 
dollars’ worth of goods, principally gold 
watches, was taken, also Mr. Van Loan’s 
coat, which, it is supposed, the burglar 
wore away to avoid attracting attention. 
The invoice of the missing articles pre- 
sented to the police included 22 gold watch- 
es, 14 of which were taken from the repair 
rack. 
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J. C. Sipe has returned from Europe. 

Charles Mayer, Jr., is spending a few 
weeks with his family at Walloon Lake, 
Mich. 

Fletcher Medaris, watchmaker for th 
Burton Loan & Jewelry Co., is spending 
few weeks in Detroit, Mich. 

A. R. Gray and family have taken a 
house at Lake Manitou for the month. Mr. 
Gray member of the firm of Gray, 
Gribben & Gray. 

E. C. Miller, president of the Baldwin, 

Miller Co., and family, are spending sev- 
eral weeks at their Summer home at Har- 
bor Springs, Mich. 
Joseph E of the Bald- 
win, Miller Co., has bought a tract of eight 
acres 1f the city and may erect a 
country residence on the site. 

Mr. and Mrs. J. J. Chapman, Keokuk, 
la., have been visiting relatives at Madi- 
where Mr. Chapman was formerly 
engaged in the jewelry business. 

Business men of Shelbyville have organ- 
ized the Shelbyville Retail Dealers’ Asso- 
ciation. Harry Major, a retail jeweler, 
was elected to the board of directors. 

A. O. Pickett, formerly associated with 
his father, J. A. Pickett, at Newcastle, 
more recently employed by Indianapolis 
jewelers, has taken a position with W. N. 
Koll, Brooklyn, N. Y. 

W. A. Markus, proprietor of the Tiffin 
Jewelry Co., is opening a new store at 121 
S. Illinois St., in the Grand Hotel build- 
ing. The new store will be managed by 
his brother, Hyman Markus. 

Lee Thompson, for several years en- 
gaged in the retail jewelry business at 
Andrews, died at his home at that place 
on the night of Aug. 1. Mr. Thompson 
had been ill several weeks and his death 
was not unexpected. 

August Bruder, a jeweler of Fort 
Wayne, who has been spending the Sum- 
mer in Europe, has cabled his family from 
Waldkirche, Baden, Germany, that his re- 
turn is impossible at present and that a 
letter is following. 


J. P. Mullally, recently re-elected first 
vice-president of the Indiana Retail Jew- 
elers’ Association, says that a banquet for 
local jewelers will be held within the next 
few weeks. It is expected that steps to 
revive the old Indianapolis Retail Jew- 
elers’ Association will be taken at the 
banquet. 

Chauncey Burke, who owns a diamond 
mine at Kimberley, South Africa, but who 
has been spending the Summer with rela- 
tives at Anderson, will leave for New York 
at once and try to get passage to England 
in order to join the British army. He is 
a native of Indiana. He served during the 
Boer war with the British army. 

The Indianapolis Chamber of Commerce 
will give an exhibition of Indianapolis- 
made products during the Indiana State 
Fair to be held the week beginning Sept. 7. 
Windows in stores of downtown merchants 
will be used for the display. Charles 
Mayer & Co. have offered their display 
windows for the purpose, and it is ex- 
pected other jewelers will do the same. 


e 
a 


is a 


Reagan, manager 


east 


son, 









THE JEWELERS’ CIRCULAR-WEEKLY 


Buy in Cincinnati 


The Great Central-Western Market 














HAMELTON WATCHES 
ILLINOIS WATCHES 
a DUEBER - HAMPDEN WATCHES 





Trade-Mark 


Established 1868 
Incorporated 1909 


Wholesale Distributors 
to Retail Jewelers 


) The Thoma Bros. Co. ‘ 


128-130 Fourth Ave. East 


Cincinnati, O. 


FAHYS CASES 
DUEBER CASES 
14K GOLD CASES 





Trade-Mark 
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Gold and Gold Filled 





Gold and Gold Filled 





“FORS. TOOLS and SUPPLIES "LOCKETS. 
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Are you prepared with a choice 
line for the approaching Season? We 
have the goods, and will gladly send 
you a selection. 


Lomg Distance Phone, Main 2536 


The Dorst;(Company 
THE SPECIAL 
Manufacturing Jewelers 


for the 
Retail Jewelry Trade 


S. E. Cor. Fifth and Elm Sts., Lion Building 
CINCINNATI, O. 


OUR SPECIALTIES: — Diamond Mounting, Jewelry and Case 
Repairing, Emblem Goods and Jewels, Medals, Badges and 
Class Pins, Engraving and Enameling. 








Patents April 9, 12, and=April 1, "13 





ENGRAVING BLOCKS 


Victor: 
For All Purposes 


PATENTED 


DIES AND SPECIAL TOOLS 


For Jewelers 


Adolph Muehlmatt 


Lion Building 
CINCINNATI 





Send for Booklet 








ome to CINCY 
with tte LEADERS 


who carry the most complete line in 
the Middle West. It will pay you to 
do so. Our Catalogue will show you. 


Richter & Phillips 


THE LEADERS 
114-116 West 6th Street 
CINCINNATI, OHIO 
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Buy in Cincinnati 


The Great Central-Western Market 
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Manufacturers of 


Diamond Goods | MOUNTED and 
Always in Stock | MOUNTINGS 


Jos. Noterman & Co. 


CINCINNATI, OHIO 


PLATINUM or GOLD JEWELRY, from 
your own designs, or designs furnished 
by us. First-class Work. 








The Solitaire Cluster 
PATENTED 
They Sell Because They Are Beautiful 





Set in every piece of jewelry for every 


purpose, the same as a_ solitaire. 


DIAMONDS 
Gebhardt Bros. 


CINCINNATI 


Importers and 


Cutters of 
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PETER HENRY & SON 


The Oldest Watch Case Manufacturers in Cincinnati. ° 


Established 1872 


Repair Work Our Specialty. 


Swiss and English Cases 
Altered to Stem Wind. 


Hunting Cases to Open Face. 





Work Promptly Done. 


Your Patronage Solicited and Satisfaction Guaranteed. 





Lion Building, Fifth and Elm Sts., CINCINNATI, OHIO 
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Artistic, Gold, Platinum 
and Diamond Jewelry 


Snappy — Original — Modern — The kind 
that attracts and creates sales.) The kind 
you can sel] with pleasure and indorse with 
Satisfaction. Makes customers that stay 
customers. 

Be Wise—““MILLERIZE” 


The MILLER JEWELRY CO. 


=) 





CINCINNATI, OHIO 
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M. Schwab Jewelry Co. 


Dueber-Hampden 
Elgin 
Waltham 


WATCHES 


Cincinnati, O. 


| 
i 





! Andrews Building 
j 














Write for our 


850-PAGE 


complete 


1914 CATALOGUE 


Wallenstein, Mayer & Co. 


Wholesale Jewelers 


31 to 39 Fourth Avenue, East 
CINCINNATI, - - OHIO 
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You Can Kill 
Two Birds with One Stone 


at the Chicago Convention 


Ist. The Convention proper with its many educational features 
will both instruct and profit you, and its social features and 


entertainments will please you. 


2nd. You will have the opportunity of selecting from our large 
stock very many choice bargains from the bankrupt stock 


of H. F. Hahn & Co., which we bought from the U. S. 
District Court. 


This Stock of Over 
A QUARTER MILLION DOLLARS 


consists of gold and gold filled jewelry, loose and mounted dia- 
monds and all standard makes of watches and gold and gold filled 


CaSes. 


You can more than make your expenses to the Convention by 
making your Fall purchases here. Complete assortments can still 
be had. We extend to the trade a hearty welcome. 


C. H. KNIGHTS-THEARLE CO. 
31 No. State Street CHICAGO, ILL. 


Columbus Memorial Building 


J 
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TRADE CONDITIONS. 

Not enough time has elapsed since the begin- 
ning of the European war to tell just what effect it 
will have on the Cincinnati market. Several of 
the jewelers from this district are,marooned on 
the other side. There seemed to be a bit more 
business here last week than for some time. 


A. Cohn, of Cohn, Hahn & Newstedt, is 
in the south. Nate Hahn is in the west. 

Fred Thoma, of Thoma Bros.’ Co., is 
in northern Ohio, and Jerome Thoma is in 
the south. 

M. Unger, Dayton, O., was in Cincinnati 
last week buying goods for Jacob E. Bras- 
ley, for whom he will work. 

John J. Kappers has succeeded R. J. 
Timmerman in Batesville, Ind. He took 
possession of the place Aug. 1. 

Joe Ganser, who was until recently with 
Barker Friesens, is now located with 
George Newstedt, a retail jeweler. 

Wesley T. Harrison, a Williamstown, 
Ky., jeweler, has been in town during the 
past week. He was burned out two months 
ago. 

Among the out-of-town jewelers in Cin- 
cinnati last week were: G. F. Schmer- 
mund, Greenville, O., and W. C. Mueller, 
Bluefield, W. Va. 

The Clemens, Oskamp Co. received a let- 
ter dated July 18 from A. Paulo, Mans- 
field, O., jeweler, saying he would leave the 
next day for Germany. 

C. G. Schlenker and wife were in Cin- 
cinnati last week attending to business and 
seeing the town. They will spend two 
weeks in Eaton, O., before returning home. 

J. E. Zimmerman, Salina, O., is going 
into business at Bainbridge, O. He is 
manager for H. I. Schunk, Salina, and 
before taking that position was in Bel- 
laire, O. 

Lee Horn, of Lindenberg & Fox, is home 
from a trip in Ohio and Indiana, but will 
start out at once for Indiana and Ken- 
tucky. Lee Kahn has been in Kentucky. 
and will go out into new territory for the 
next three weeks. 

Richard Oukenthaler has been compelled 
to forego his European trip. He had en- 
gaged passage on the Vaterland. He wil! 
visit friends in Austin, Tex.; Shreveport, 
La.; Memphis and Chattanooga, Tenn., and 
look for a good location to go into busi- 
ness for himself. 

E. A. Frommeyer, of Klein Bros. Co., 
has returned from a three weeks’ trip in 
Ilinois. E. M. Klein left Monday for Ohio 
and Indiana territory. E. F. Hill is on a 
five weeks’ trip through Michigan, and J. 
B. Osthoff is making a five weeks’ run in 
Illinois and Iowa. 

S. & H. Gilsey have cabled their -Dia- 
mond Club in Amsterdam to hold their dia- 
monds until after the war is over or until 
some safe way is formed to have them sent 
over. Harry Gilsey was to have sailed last 
week for Europe, and had his trunk at the 
station, when he decided Sunday to post- 
pone the trip indefinitely. 

A man who tried to dispose of a quan- 
tity of sponge silver which was stolen last 
month from the factory of the Cincinnati 


Silver & Gold Refining. Co, was arrested 





last week. The robbery was committed 
two weeks ago, probably by a gang, who 
broke a window and carried off the silver. 
Thursday of last week a junk dealer came 
into the offices of the company and asked 
the value of some of the sponge. H. L. 
Kohl recognized the silver. He found that 
the junk dealer had been offered the stuff 
by a man who said it was silver, but be- 
cause of not knowing what it was he had 
asked to have it left with him. He had 
then taken it to a refiner on 5th St., who 
had sent him in to the Cincinnati Co. The 
silver was kept for evidence. Tuesday, 
\ug. 4, a man entered the office and asked 
what he could get for a watch case which 
he supposed to be silver. When told that 
it was nickel, he drew out a paper of sil- 
ver sponge and asked what they would pay 
for it. Mr. Kohl again recognized part of 
the loot from the refinery and engaged the 
man in conversation until W. H. Schwartz, 
of the firm, arrived. Mr. Schwartz told 
him it had been stolen and said he should 
tell a detective about it and help catch the 
thief, which was the only way to get him- 
self out of the trouble. The man con- 
sented, but after Mr. Schwartz had gone 
out to get one he bolted down the steps 
and through the glass of the front door 
on to Elm St., with Mr. Kohl in hot pur- 
suit. The stranger turned west on 6th St. 
and his pursuer dashed up the alley and 
headed him off at Plum St., whereupon he 
rushed into a rooming house and locked 
himself in. Detectives broke down" the 
door and took the man to headquarters. 
He was given a hearing Friday, but in the 
mean time he had secured a lawyer, who 
had the case postponed until Thursday, 
Aug. 13. How much silver was taken can- 
not be told until the next semi-annual in- 
ventory. 








Pacific Northwest. 


William Beck, Kelso, Wash., spent a few 
days near Albany, Ore., recently. 

Fred B. Rowe has sold his business at 
Oakesdale, Wash., to J. R. Morgan, Pagosa 
Springs, Colo., and plans to move to Ho- 
quiam. 

Thomas A. Jones, with the Thomas jew- 
elry store, Aberdeen, Wash., was married 
a few days ago to Miss Minnie Farrar, of 
Walla Walla. 

The home of W. H. Lesh, Poreland, Ore. 
was robbed a few evenings ago while he 
and his wife were downtown. Jewelry and 
clothing valued at $500 were taken. 

L. H. Burnett, successor to Emil Pfund 
Aberdeen, Wash., has started work on ex- 
tensive improvements in the store which 
has been occupied by the retiring firm for 
many years. The premises will be made 
entirely modern before Mr. Burnett changes 
his present location to the new one. 








Joseph Lajoie celebrated his 74th birth- 
day recently at Worcester, Mass. He is 
one of the few living French-speaking men 
who helped found Notre Dame Church, 
the first Catholic church founded in that dis- 
district for French-speaking people. Mr. 
Lajoie passed his birthday at his jewelry 
store at 86 Front St., where he has been in 
business for 16 years, 
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Elias Lehrmann, an optician, 506 22d St., 
has filed his nomination papers for the of- 
fice of State Senator in the Sixth sena- 
torial district. 

William Schroeder, 14th St., has opened 
a new jewelry store at 3510 Lisbon Ave 
Mr. Schroeder has installed new fixtures 
and now carries a much larger stock than 
he did at his previous store. The location 
is in one of the best business districts of 
the northwest side. 

J. A. Hughes, formerly located in Ohio, 
who recently purchased the jewelry busi- 
ness of Eldon Crandall, Milton Junction, 
Wis., is an optometrist and has opened 
handsome new optical parlors at his store. 
It is understood that Mr. Crandall may 
engage in the jewelry business in Michigan. 

FE. H. Warnke, head of the E. H. Warnke 
& Co., 511 Enterprise building, has returned 
from Michigan, where he called on the 
jewelry trade. Mr. Warnke and 100 other 
Milwaukee business men were the guests 
of F. C. Reynolds, traffic manager of the 
Pere Marquette line, on a lake trip to 
Ludington, Manistee and other Michigan 
cities. 

A man, aged 30 years, charged with rob- 
bing the jewelry store of Charles Gale, 189 
31 St. pleaded guilty to the charge in the 
Municipal Court last week and was sen- 
tenced to five years in the Wisconsin peni- 
tentiary at Waupun. According to Detec- 
tive Peck, the man entered the Gale store 
and secured $400 worth of watches. The 
police say that he has been arrested and 
convicted 15 times. ‘He is regarded as a 
dangerous storebreaker, and jewelers will 
do well to be on the lookout for him when 
his five-year sentence in the Wisconsin 
prison expires. 
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C. H. Yates, assistant advertising man- 
ager of the Conklin Pen Co., has returned 
from his vacation trip. 

C. Kapp, head of the Walcott & Kapp 
Co., is spending his vacation motoring 
with a party of friends through the east. 

J. J. Vernier, jeweler for the George 
Kapp Co., made a trip to Niagara Falls 
and Buffalo during his vacation. His wife 
and children accompanied him. 

H. B. Stone, a Superior St. jeweler, was 
confined to his home last week with a 
severe attack of stomach trouble. He is 
able to be about again this week. 








D. J. Sullivan, New Bedford, Mass., has 
installed in his store at that city a wireless 
time receiver, by means of which he re- 
ceives the correct time from the Govern- 
ment Observatory at Arlington twice every 
day. The sending instrument is so tuned 
to the clock in. the Observatory that the 
ticking of the clock is transmitted through 
the receiving instrument. The time is taken 
at 12 o'clock every noon and at 19 o'clock 
at night, 
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HEYWORTH BUILDING 





WHEN YOU ATTEND THE 


Big National Convention 





You will be in the greatest Convention City in the 
world—hospitality and good cheer abound, and 
await you. 


CHICAGO is a city of trade leadership, also 
of Summer recreation—a dip in the lake, an even- 
ing on a roof garden—a good time is assured. 


CHICAGO is the home of the foremost jewelry jobbing 
house in America—OTTO YOUNG & CO.—the house 


that exercises great care in sending out its catalogues 











and confining business to the legitimate Jewelry Trade. 





To all jewelers, their families and friends who are coming to the 
convention, we extend a hearty welcome. We invite you to make your- 
self at home in our offices and salesrooms—make them your headquar- 
ters. You will not be pestered by salesmen—you will not be asked to 
buy—our efforts will be directed toward making you comfortable and 
in giving you whatever information you desire. 


We hope you will give us the opportunity of becoming better ac- 
quainted. We want you to feel that we are at your service. 


The convention will be held in the Hotel Sherman, August 24th to 
28th, and for the convenience of our friends, we have secured Room 106 
on the same floor as the Convention Hall, where we shall have repre- 
sentatives to give information concerning our city and its attractions. 


OTTO YOUNG & CO. 


Established 1865 





CHICAGO, ILLINOIS 
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Allen, 


Morenci, 
of his Summer vacation in Detroit. 


Harry E. part 


spent a 


Harry Sydnam and wife were in 
York recently for a stay of two weeks. 
*W. C. Noack returned recently 
vacation spent at Mackinac Island with his 


family. 


from a 


Ik, W. Krainbrink, of the Charles A. 
Berkey Co., returned recently from a trip 

Battle Creek, 

franklin A. Kelsey, of Wright, Kay & 


Co., returned last week from a five weeks’ 
honeymoon trip to the Pacific northwest. 
Alan Hershberger, with the Charles A. 
Berkey Co., left Saturday on a two weeks’ 
trip to New York and other eastern cities. 


Harvey E. McCoy has started a new 
store in Battle Creek. ‘He has an ex- 
cellent location, new fixtures and a new 
stock. 

B. C. Hinn, formerly head watchmaker 
for C.-C. Thoma, Battle Creek, has started 


in business in that city as The Arcade 


Jeweler. 


A. G. Taylor, formerly watchmaker for 
S. B. Lemmon, Grand River Ave., has 
opened a new store on E. Jefferson Ave., 


l‘airview. 

S. W. Williams, Lapeer, 
trip through the eastern 
State this week in his 
stopping at Detroit. 

The sale of the 
Sharp, 50 Grand River 
tinued for the time being, 
disposed of at retail. 

C. D. Hedinger, of Saginaw, has been 
taking his vacation in his automobile. He 
visited friends in the trade here last week, 
this being one of the stops on his tour of 
the southern part of the State. 

At the sale of E. J. LeHeup’s stock 
at 343 Woodward Ave., the highest bid 
received was $810, the stock being greatly 
depleted by reason of an auction sale hav- 
ing been held prior to the starting of bank- 
ruptcy proceedings. Receiver Charles C. 
Simons stated that he had been assured of 

better price at private sale and he rec- 
ommended to the referee that the sale be 
not immediately confirmed. 


is taking a short 
portion of the 
new automobile, 


stock of Albert T. 
Ave., is being con- 
the goods being 


Peter Sorenson, jeweler in the Valpey 
building, is the Danish representative in 
this district. As such, he has been inter- 


viewed by the Detroit newspapers on the 
subject of the sympathy of the Danes in 
the present international war. Mr. Soren- 
son declares that the Danes are anti-Ger- 
feeling and that, if there be 
similar to that 


man in their 
invasion of Denmark, 


any 
of Belgium, his people will fight the Ger- 
mans. 

Wright, Kay & Co. have installed wire- 


less apparatus and have received their time 
from the station at Arlington since Aug. 
1. They are the second firm here to have 
this service, the E. G. Koelzer Co. having 
previously put in apparatus. The DeForest 
system is used in Wright, Kay & Co.’s 
store and the wires lead down to the in- 
struments on the first floor in the watch 
and watch repair department. Great inter- 
being manifested by many persons 


est is 
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who became aware of the fact that this 
firm now receives its time from Washing- 
ton, 

Harry Sydnam, Michigan Ave., jeweler, 
is one of the executive committee of the 
Central Michigan Ave. Association which 
is planning a big celebration for Aug. 20. 
\ fund of $10,000 has been raised, in ad- 


dition to which the merchants of that sec- 
tion will decorate their stores and provide 
floats for a parade. The idea of the cele- 
bration is to call attention to the diversity 


of business in that section of the city and _ 


to encourage people of that neighborhood 
to shop at home instead of coming down 
town. ‘There have been several such dis- 
trict affairs this year 








Omaha. 


E. Steere, with the ( 
gone on a western trip. 

H. W. Fritcher, South Omaha, has gone 
to Denver for a vacation. 

B. E. Combs fully recovered from 
a sick spell and is attending business again 

W. G. Ingersoll, representing the Needles 
Institute of Optometry at Kansas City, was 
in the city last week. 

C. W. Bowlby and 
Omaha Optical Co., have 
three weeks’ trip east. 

Curtis Lindsay, of Omaha but 
now located at Ontario, Cal.. was in town 
last week visiting friends. 


B. Brown Co., has 


has 


Ray Dun, of the 
returned from a 


formerly 


Grover Spangler and wife were in 
Omaha last week spending their honey- 
moon. They were the guests of Mr. an] 
Mrs. T. J. Brunner. 

Philip W. Folsom and wife, Ashland, 
Nebr., spent a few days in Omaha last 


week. 
tend the 


Mr. Folsom came especially to at- 

\k-Sar-Ben gathering. 

\xel Anderson, with the F. Brodegaard 
Jewelry Co., cabled from Hamburg that 
he would arrive home within a week—that 
he had decided he would prefer the United 


States just at present, where no war 
was on. 

These were the out-of-town jewelers in 
Omaha last week: Geo. Lerew, Ham- 
burg, Ia.; G. E. Kierstead, Tilden, Nebr.; 








S. M. Jolliffe, Logan, Ia.; P. M. Hawkins, 
Blair, Nebr.; Chas. Farnham, Blair, Nebr.; 
John Crabill, Plattsmouth, Nebr.; Geo. 
Kohlef, Earling, Ta.; John Christensen, 
North Bend, Nebr.; George Parkins, Ord, 
Nebr.; E. A. Shephard, Oakland, Ia., and 
S. P. Beall, Sidney, Ia. 
Cleveland. 


H. C. Myers held the formal opening of 
his store at 11714 Detroit Ave. on Saturday 
of last week. 

\ diamond salesman for a Pittsburgh 
diamond house, who was reported as miss- 
ing after attending the horse races at 
Randall, has been located, and admits hav- 
ing used the funds from his sales. He 
will be taken to Pittsburgh for trial. 

Geo. High, Medina; Mr. Atwood, of 
the Willoughby jewelry and optical store, 


Willoughby; I. Shiff, Lorain; O. G. Car- 
ter, New London; Mr. Stein, of Stein & 
Damon, Alliance; S. H. Brainard, Medina, 
and ©. A. Kintner, Painesville, O., were in 


Cleveland last week. 
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po Ge. Raine, of the Lewis Jewelers’ Sup- 
ply Co., has left on a trip to the north- 
west. 

K. C. Cosley left last week on a vaca- 


tion trip to his old home in Lawrence, Kans. 
He is making the trip by automobile. 

W. W. Singleton and wife have returned 
to Gunnison after several days spent visit- 


ing Denver friends and buying Fall stock. 
William Fulton has returned from an ex- 
tended trip covering Pueblo, Salida and 


western slope points. He reports bumper 
crops on the slope. 

Out-of-town jewelers who visited Denver 
last week included J. F. Fitzpatrick, 
merer, Wyo.; Ben H. Morrison, 
Colo.; Alvin ‘Herman, Fort 
G. L. Muffley, Golden. 

FE. W. Eddy, of Eddy & Valdick, West- 
cliffe, Colo., who has been ill in a hospital 
here for the past two weeks, has sufficiently 
recovered to return home. Mr. Eddy’s ill- 
ness completely changed all his plans for a 
pleasant vacation in Denver. 


Kem- 
\ult, 


Lupton, and 


J. C. Bloom and T. B. Howells have re- 
turned from Detroit,gwhere they attended 
the Moose convention. They were work- 


ing to secure the national sanitarium to be 
erected by that fraternity at some point in 
Colorado to be announced later. 


Theodore Murphy, Golden, who is also 
official scale inspector for the Denver 
United States mint, was here last Friday. 


He says if the European war continues the 








manufacture of cuckoo clocks in the United 
States might be started and grow into a 
profitable industry. 

eattle, Wash. 





has just re- 
where he 


A. Delovage, Portland, Ore., 
turned from San Francisco, 
spent several weeks. 

Harry Silver and Louis Friedlander were 
among a party of local jewelers who spent 
their vacation at Sol Duc Hot Springs. 

The store of O. B. Hellikson, 903 Rail- 
road Ave., was damaged considerably by a 
recent fire, which destroyed the Grand 
Trunk dock. 

E. M. Weisfeld, 104 Pike St., has sold 
his stock and fixtures to Moore & Mor- 
rison. The new owners expect to continue 
the business. 

A baseball team composed of employes 
of J. G. Weber, a manufacturing jeweler, 
recently defeated a team from I. Lachman 
& Sons Co., 15 to 14. Max Marcus, with 
Sproenhle & Co., played a star game at 
short stop for the losers. 

The Washington Retail Jewelers’ Asso- 
ciation has issued an invitation to all the 
jewelers of the State to attend its annual 
convention. It will meet in this city Aug. 
10 and 11. T. L. Combs, president of- the 
A. N. R. J. A., will be present at the con- 
ference. The officers of the association 
are: President, Horace Condy, Sedro 
Wooley; vice-president, C. B. Coffin, 
Seattle; secretary and treasurer, G. A. 
Dunbar, North Yakima; C. R. Talcott, 
Olympia; A. Meirow, Tacoma; H. Thomas, 
Wenatchee, and [red Straub, Hoquiam, 
are directors. 
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SAN FRANCISCO, WINNIPEG. 


CHICAGO, CLEVELAND, 
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The Retail Jewelers' Convention—August 24th to 28th, 1914. 


Dear Friends: 


We hope you are coming to the Jewelers' Convention to be 
held in Chicago during the last week of August—it will be well worth 
your while and everyone will be mighty glad to see you. 


You will find the trip a pleasant change from your daily 
routine, the Convention exercises helpful, exhibits instructive, and 
‘the visit to Chicago, the Great Central Jewelry Market, an inspiration. 


And besides, if you want to spend part of your time look- 
ing about in anticipation of your fall and Christmas business—and you 
can surely justify your time and expense coming by so doing—we are 
sure you will find everyone's stock ready for your visit. 


We will be very much complimented to have you pay us a 
visit while "going the rounds" and will of course do everything in our 
power to make your stay enjoyable. Needless to say you are welcome 
to make your headquarters with us and utilize our facilities to the 


utmost. 


Yours cordially, 


THE NORRIS, ALISTER-BALL CO. 


Booth No. 13 at Convention Exhibition. 
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M. Farber is discontinuing business at 
22 3d St. He will store his merchandise. 

H. A. Cleaves, credit manager of the 
Morgan & Allen Co., is away on a vaca- 
tion. 

Frank L. Judis, of the Alphonse Judis 
Co., is spending two weeks at Catalina 
Island for pleasure. 

L. F. Hovey, Coast representative of Car- 
ter, Howe & Co., arrived at headquarters 
here a few days ago. 

A. F. Edwards, of R. W. Edwards, Inc., 
one of the leading retail firms of Oakland, 
has just returned from England. 

J. A. Lewis, manufacturers’ agent, has 
been visiting nearby towns, and plans to 
leave for southern California shortly. 

red Levy, of M. Schussler & Co., is 
back on duty again after a sojourn in the 
country for the benefit of his health. 

Arthur W. Bennett, representing eastern 
factories, has gone north after visiting the 
trade in the southern part of the State. 

M. ‘H. Knopfmacher, of Knopfmacher & 
Kaiser, left for Europe recently on his 
semi-annual visit to the diamond markets. 

Albert E. Lee, representing the S. Cottle 
Co. and H. A. Kirby, is making a circuit 
of his territory, and is not expected home 
until Sept. 1. 

H. L. Plamondon, watchmaker for L. 
Less & Co., spent a vacation the past 
month in southern California and along 
the border of Mexico. 

C. Kennedy, formerly of this city, but 
more recently of Portland, Ore., has re- 
turned here and accepted a position with 
the William R. Johnson Optical Co., 31 
Geary St. 

When William H. Finck, Seattle, Wash., 
was in town recently he was accompanied 
by his wife. They made the trip down by 
automobile, equipped for camping, and 
spent two weeks on the road. 

Among the out-of-town jewelers in San 
Francisco recently were: Charles A. Daunt, 
Modesto; Max M. Noack, Santa Rosa; H. 
J. Kuechler, Stockton; H. 'H. Weindieck, 
Red Bluff, and J. P. Alverson, Tulare. 

J. A. Wirtner, secretary of R. Mohr w 
Sons, has resumed his duties after a vaca- 
tion spent in Colorado, and Robert Nord- 
man has gone to his country home in Monte 
Rio, Sonoma County, for two or three 
weeks, 

L. J. Levin, optician, formerly with L. 
Less & Co., has taken space with that con- 
cern again, operating an optical department 
in connection with their jewelry business 
in the Bankers’ Investment building, on 
Market St. 

The Women’s Park Tennis Club will 
start a handicap singles tournament on the 
Golden Gate Park courts the end of the 
week to decide the winner of the Shreve, 
Treat & Eacret trophy, which has been on 
display at their store for some time. 

George A. Jochum, Coast manager of 
Enos Richardson & Co., returned a few 
days ago after an absence of about seven 
weeks, during which time he visited the 
factory. He plans to go south on his Fall 
trip, toward the middle of the month. 


Harold W. Jacobs has discontinued his 
retail establishment on the second floor of 
the Mutual Bank building, which he opened 
a few months ago. Prior to going into 
business for himself he was associated 
with the Alphonse Judis Co. for a long 
time. 

H. C. and Arthur W. Van Ness, of H. C. 
Van Ness & Co., manufacturers’ represen- 
tatives, were at headquarters a few days 
the past week after calling on the trade in 
the southern part of the State, and then 
left for the northwest. They did not leave 
the same day, however, and are not mak- 
ing the same towns. 

George S. Brooks, for 45 years a promi- 
nent jeweler of Colusa, Cal., and well 
known in Oakland, where he made his resi- 
dence in recent years, died at his late 
home, 1546 Alice street, in that city, on 
Aug. 2 at the age of 72 years. He is sur- 
vived by his widow, three daughters and 
two sons. The funeral was held in Colusa 
on Aug. 3. 

When B. E. Chapman, Coast agent for 
the Elgin National Watch Co., left here 
the first of the month, he planned to at- 
tend the convention of Utah jewelers in 
Salt Lake on Aug. 2 and 3, the convention 
of the Idaho association in Boise on Aug. 
6 and 7, and then to proceed to Seattle, 
where the Washington association is sched- 
uled to convene a few days later. From 
there he goes to Portland, Ore., in time for 
the Oregon convention. 

Albert C. Auger, manager of the San 
Francisco Remedial Loan Association, has 
returned from the east after attending the 
convention of managers of similar organi- 
zations at Philadelphia. He reports an en- 
joyable and profitable trip, the program 
at the convention having been especially in- 
teresting and instructive. He is much grat- 
ified that the San Francisco association 
holds fourth place, although it has only 
been in existence two years. 

The Jacobson-Mahy Co., of which Mark 
E. Jacobson is president and manager, has 
taken new quarters for its diamond import- 
ing and cutting business, having moved 
from the second floor of the Phelan build- 
ing to room 602 of the Head building on 
Post St. in order to be in a building occu- 
pied largely by firms catering to the same 
class of trade. New machinery has been 
installed and other improvements have been 
provided in the cutting department. 

Shreve & Co. have on display in their 
Grant Ave. windows a handsome shell 
trophy made and presented by them for 
the American Power Boat Association 
championship of California; also a sterling 
silver trophy made and presented by them 
to the Pacific Inter-Club Yacht Associa- 
tion for the season of 1914. They also 
have on display a Lord Denmark cup pre- 
sented by Mrs. Thomas Johnson to be con- 
tested at the State Fair at Sacramento in 
September, 1914, which was designed and 
made by them. 

While jewelers will not be affected by the 
opening of the Panama Canal for freight 
service to the extent that many other lines 
of business will, on account of much of 
their stock coming by express, the opening 
of the new water route will have some 
effect. A. I. Hall & Son, for instance, have 
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directed certain factories to divert ship- 
ments from rail to a steamship line, whose 
boats are leaving New York on Aug. 7, 
thus they will have merchandise on the 
first steamers passing through the canal 
with freight. 

The Non-Retailing Wholesale Jewelers 
and Silversmiths’ Association of the Pa- 
cific Coast held its monthly luncheon at 
Solari’s restaurant on July 30 with a large 
attendance present. The principal subject 
under discussion was the matter of dis- 
posing of bankrupt stocks, especially those 
that come into the possession of the Na- 
tional Jewelers Board of Trade, and it 
was unanimously decided to co-operate 
more closely in an advisory capacity with 
the National Jewelers Board of Trade so 
that bankrupt stocks will not get into un- 
desirable hands and be advertised in a man 
ner detrimental to the legitimate trade. 








TRADE CONDITIONS, 


There was little change during July in trade 
conditions among wholesale or retail jewelers, the 
light business continuing. But there are high 
hopes for expanded sales very soon, as the crop 
money begins to circulate. Already signs of im- 
provement are noted in the interior. were farmers 
have sold wheat, and within a few weeks the 
liquidation of debts accumulated during the past 
two or three years by farmers, country mer- 
chants, city jobbers and city people, will be well 
under way in about that succession. It looks as 
though the jewelers of this district will be espe- 
cially fortified against the possible ill-effects of 
the European disturbances. 


Lamar Pilcher, now a jeweler in Okla 
homa City, and Mrs, Pilcher visited recent- 
ly in Olathe at the Sutton home. Mr. 
Pilcher is a former resident of Olathe. 

The Gem Jewelry & Optical Co., 106 8th 
St.,. is making preparations to add to the 
establishment a special optical department 
consisting of a large dark room for the 
testing of eyes. 

A. Krigel, of Krigel Bros., has returned 
to Kansas City from a two weeks’ tour 
of Coffeyville, Joplin and St. Joseph, and 
other towns in Missouri and Kansas. ‘The 
Krigel store, for many years at 521 Main 
St., is now in larger and handsome quar- 
ters at 820 Walnut St. 

The following jewelers in Columbia, 
Mo., have signed an agreement to close 
their stores every Thursday afternoon dur- 
ing the hot weather at 1 o'clock: I. C. 
Adams, A. Buchroeder, C. H. Geery, F. A. 
Henninger and Claud Wheeler. For the 
first week there was a slight inconven- 
ience to a few customers, but as soon as 
the arrangement became generally known 
there was no complaint. This plan is in 
line with the general tendency in the west. 








The Crawford Jewelry Co., Inc., Tampa, 
Fla., recently sold a $750 diamond ring to 
a man, for which he gave in payment a 
check for $125 and notes of $125 each to 


make up the balance. The bank refused 


the check as no good. In the meantime 
the man had left, and the firm has now 
sworn out a warrant for his arrest and 
offers a reward of $100 for his apprehen- 
sion and the recovery of the ring. 
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Jo ‘Our Friends and Yatrons 








When you come to the 


CHICAGO CONVENTION 


we shall be pleased to render you every service possible to make your stay 
here both profitable and pleasant. 


Our place of business is only three blocks distant from Convention 
Headquarters. Make our place your own while you are here. We will 
extend to you every courtesy for your convenience. 


We will gladly furnish you with advance information about the con- 
vention, railroad rates, places of interest, etc. 


STEIN & ELLBOGEN CO. 


Columbus Memorial Building 3 s¢ :: s: CHICAGO 























ELGIN AMERICAN 


Solid Gold and Gold Shell 





The Most Exquisite, Exclusive and Distinctively Da — Co: 
Individual Line Shown, Including an Almost HERTIN 


UNENDING VARIETY OF BEAUTIFULLY ENAMELED 
RAISED GOLD AND DIAMOND INLAID DESIGNS 


QUALITY and INDIVIDUALITY place these LOCKETS far in 
Advance of All Competitive Lines 


PRODUCED IN MANY SIZES 














pO 
“W AMERICAN © 


ELGIN, ILLINOIS 











August 12, 1914. 

















August 12, 1914. 





Bastheim Co. 
has been confined to his home by illness 
for a few days past. 

David Zabriskie, traveling representative 
of the Meyer & Talbott Co., has gone on a 
business trip to Arizona. 


Joseph Gross, of the E. 


f. B. Dukeman, diamond merchant in 
the OQ. T. Johnson building, is expected 
back fromm the east in a few days. 

J. C. Durrett, of the repair department of 
S. Nordlinger & Sons, has been called to 
Dallas, Tex., by the serious and probably 
fatal illness of his father. 

H. E. Anthony, manager of the jewelry 
department ef the J. W. Robinson Co., ex- 
pects to leave the city in a few days for 
a week’s outing at Catalina. 

The big Printers’ Ink cup awarded to the 
\d Club of Los Angeles at the recent in- 
ternational meeting in Toronto, Canada, is 
being displayed in the window of Brock 
& Co: 

Miss Levinson, daughter of J. Levinson, 
wholesaler in the Title Guarantee building, 
who is office manager for her father, is 
at present taking a rest at one of the near- 
by beaches. 

George E. Feagans, of Feagans & Co., 
accompanied by his wife, his daughter and 
his grandson, has gone to Thousand Pines 
an attractive resort in the San Bernardino 
Mountains, to spend a month. 

E. Bastheim, of the E. Bastheim Co., 
spent Saturday and Sunday at Catalina 
Island. George Germain of the same com- 
pany has returned from his vacation, which 
was divided between Bear Valley and Cata- 
lina Island. 

C. J. Walter, one of the oldest jewelers 
in Los Angeles, located at present on S 
EnV St. unfortunate as to have 
his home in Venice, a near-by beach resort, 
destroyed by fire a few days ago. The 
house was valued at $5,000. 

rank A. Priesmeyer, manager of 5S. 
Nordlinger & Sons, expects to start east on 
Aug. 20, going by the way of San Fran- 
cisco and Chicago to New York. He ex- 
pects to visit his family in Chicago and will 
be absent about six weeks. Melville Nord- 
linger, of S. Nordlinger & Sons, is now on 
a yachting cruise off the coast of Lower 
California with several other Los Angeles 
men. 

W. B. Broadway, has se- 
cured the for the sale of all 
optical goods, including opera glasses, field 
elasses, microscopes, etc., at the Panama- 
California Exposition at San Diego next 
year. He expects that the sale of smoked 
glasses will be an important feature of his 
business, as the bright sunlight which pre- 
vails and the consequent glare from the 
buildings are likely to create a big de- 
mand for such glasses. 

A. C. Bard & Co., who moved here some 
little time ago from Chicago, are now get- 
ting well settled in their new offices, 502 
Title Guarantee building, and are well 
pleased with their location. Mr. Bard vis- 
ited here in 1913 while the building was 
and selected this room 
pleased him most, He 
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being constructed, 
as the one which 
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did not, however, engage it, but after he 
returned to Chicago and decided to move 
here he wrote inquiring about the room, 
and eventually secured it. 

The consent of the creditors having been 
obtained, the business of R. E. Lomax, 
now in custody for having shot and killed 
A. B. Shaw, his watchmaker, is 
being carried on under the direction of the 
Los Angeles Board of ‘Frade, €. ©. Gold- 
man, representing the Board, is in charge 
of the business, assisted by O. C. Gammon 
and Miss Birdie Hansen, with Mr. Nelson 
as watchmaker. It is a rather singular cir- 
cumstance that Mr. Goldman was himself 
an occupant of the store about 20 
years ago as a retail jeweler. The prelimi- 
nary examination of Lomax is set for 
Aug. 12. 

I. Shepard, 750 S. Hill St., and J. Pud- 
lin, 149 S. Broadway, have formed a co- 
partnership under the name of Shepard & 
Pudlin, and will remove from their present 
locations to 530 S. Broadway, next door to 
a popular theater. Both have been in busi- 
ness in Los Angeles since 1897 and are well 
known. The new location is near the cen- 
ter of the best business district of the city. 
A new front will be put in the store and 
new fixtures installed, making the place a 
strictly up-to-date and handsome one. Mr. 
Pudlin is a practical optician with many 
years’ experience, and will devote himself 
principally to the optical business. 


former 


Same 


H. B. Crouch, whose store was robbed a 


few weeks ago of a large quantity of 
expensive curios and_ artistic jewelry, 
has as yet obtained no clue to either 
the whereabouts of the stolen goods 
or the identity of the burglar. The 
Pinkerton detectives who are working 
on the case submitted to Mr. Crouch 
a photograph of a crook who _ had 


been known to be in this city and was sus- 
pected of the crime. This photograph was 
identified by employes in Mr. Crouch’s 
store as that of a man who had been seen 
in the store shortly previous to the bur- 
glary. T]ge detectives, however, have not 
yet been able to locate the man or any of 
the goods. 

An echo of the case of Charles E. Pen- 
dell, diamond broker, who was mysteriously 
murdered in his office at the Temple Block, 
this city, July 25, 19138, was heard a few 
days ago when a suit was brought by Frank 
R. Huston against Mrs. Rose Pendell, exec- 
utor of the estate of her husband, for 
the recovery of $6,000 worth of gems which 
had been pledged with Mr. Pendell. The 
gems had belonged to Mrs. Mattie Jenkins, 
whose claim was assigned to Mr. Huston. 
Mr. Huston was given judgment, but not 
for the $6,000 worth of jewels he sued for 
He -was awarded gems valued at $1,200 ex- 
hibited in court and identified by Mrs. Jen- 
kins. Before she can get them, however, 
Mrs. Pendell must be paid $620, the sum 
borrowed by Mrs. Jenkins from Mr. Pen- 
dell, and interest must also be paid at 
seven per cent. 








Edward Heckman has moved his store 
from the Easton National Bank building, 
Easton, Pa., to his residence, 314 McCart- 
ney St., where he has fitted up a convenient 
workroom, 
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Tahaferro, Mansfield, La., 
spent several days here, combining business 
with pleasure. 

Mr. Scott, of Joseph 
Laurel, Miss., was a visitor to the 
salers last week. 

George H. New Iberia, La., 
passed through the city several days ago in 
his motor car on his way to the Gulf Coast. 

Kk. A. Mugnier, manager of the W. E. 
Taylor Co., will leave Saturday to spend his 
vacation at his Summer home at 
Christian. Mr. Mugnier will be away two 
weeks. 

Mauberréet & Riggs, local opticians and 
jewelers, have moved into their new home 
in St. Charles St., Union and 
Perdido Sts. Their establishment was 
formerly located in Baronne St. 

After spending practically 
the north and east, W. E. Taylor, local 
wholesaler, and Mrs. Taylor, returned from 
New York Monday on board the Southern 
Pacific steamer Creole. Mr. Taylor, while 
in New York and Boston, transacted con- 
siderable business and closed several trade 
deals with eastern houses. 

Leonard Krower, local wholesaler, will 
leave within the next few days on his’ an- 
nual vacation trip. It has been customary 
for Mr. Krower and members of his family 
to journey in Europe, but owing to the 
present uprising in that country Mr. 
Krower has decided to go west. He will 
be absent from the city for several weeks 
E. Magnus, traveling agent for Leonard 
Krower, who is touring the principal south- 
ern cities in the interest of his firm, re 
ports business in various territories im- 
proving. 

William Frantz, well-known local jew 
eler, and prominently connected in poli- 
tics in the Fourth ward, has filed with J. 
C. Henriques, chairman of the Orleans 
Parish Democratic committee, his formal 
declaration as a candidate for the Demo- 
cratic nomination for the School Board, to 
succeed the late L. E. Valloft. He has 
made the necessary deposit. Mr. Frantz 
was formerly a member of the City Coun- 
cil and a director of schools at the time 
the School Board was reorganized in 1912, 
following the act of the Legislature reduc- 
ing the membership to five. 

Practically every bit of the jewelry al 
leged to have been disposed of by the 
young traveling salesman for J. H. Medni 
kow, local wholesale jeweler, who was ar 
rested in Little Rock recently, and brought 
to New Orleans, has been recovered and 
returned to the Mednikow Co. The jew 
elry was recovered by Detective Dantonio, 
of the local detective force, who made a 
second trip to Little Rock after bringing 
the young man back. When the young 
salesman was arrested the goods was taken 
to secure bills held against him, according 
to the police. The jewelry recovered is 
said to amount to nearly $1,000. 
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Chas. V. Haas, formerly of 
Mich., has been succeeded by 
Freutelaar, 
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Owing to the war in Europe, which preven's the shipments of goods, dealers here will be wise to buy from us, as we are in a position to deliver at once. 
We are one of the largest manufacturers of BRUSHES, COMBS, MIRRORS, CLOCKS, TRAYS, CUSHIONS, FRAMES, PUFF BOXES 
and MANICURE ARTICLES IN FRENCH IVORY. Write for full particulars anda sample assortment 
| THE INLAID COMPANY, Inc., 1058 BROAD ST., PROVIDENCE, R. I. 


The Home of Vanities and One of the Leading Manufacturers of French Ivory Toilet Articles and Novelties 
| NEW YORK OFFICE: ROOM 450, FIFTH AVENUE BUILDING, FIFTH AVENUE AND 23rd STREET 

















‘ip THE MANIPULATION OF STEEL IN WATCH WORK 
A MANUAL OF MODERN METHODS 
By JOHN J. BOWMAN 
\ A New Book on a Live Subject, equally useful to the experienced workman and to the apprentice. 


It is written in plain English, is meant to be easily understood, and it will be a pleasure to you to read it. 

It covers, in a manner never before accomplished, the subjects of manufacture, varieties of steel, correct treatment in harden- 
ing and tempering, filing, grinding, turning, polishing; the use of the watchmaker’s lathe and attachments, including new and 
eriginal methods, and devices, with instructions for making them. 


64 Pages, Leatherette Cover, Illustrated. 





REDUCED PRICE 50 CENTS, POSTPAID 





| Petey THE JEWELERS? CIRCULAR PUBLISHING COMPANY, OO Kir vorx 
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Lewis Cass has returned from a vacation 
trip to Yarmouth, N. S. 

William C. Dorrety, of the Washington 
building, has returned from an outing trip 
to Nantucket. 

John R. Smith, president of Norling & 
Bloom, is on a vacation trip to Portland 
and Casco Bay. 

William T. McLain, jewelry buyer for the 
Jordan Marsh Co., has gone to New York 
on a business trip. 

C. E. Aldrich, cut glass buyer for the 
Thomas Long Co., is taking his outing this 
month at Nahant. , 

Walter E. Brooks, silverware department 
buyer for the Jordan Marsh Co., is enjoy- 
ing a trip to Prince Edward’s Island. 

R. Kelsie McKeen, head of the diamond 
department of the Thomas Long Co., is 
on an automobile tour through New Eng- 
land. 

The Fall outing of the Boston Jewelers’ 
Club will be held next month at the Pom- 
ham Club, Providence, R. I., the date to 
be announced later. 

Reginald C. Heath, of Bigelow, Kennard 
& Co., who has been on an outing trip to 
Nova Scotia, is now making his Summer 
home for August at Dennis, Mass. 

Joseph Eastman, formerly with the Bos- 
ton Clock Co., and later with the Derry 
Clock Co., was a trade visitor of the week, 
coming here for the Herschede Hall Clock 
Co. 

Lawrence F. Percival, of D. C. Percival 
& Co., has a winner this year in his new 
class R boat, Sally XII, which showed its 
rudder to a lot of other yachts in the rac- 
ing of the past week. 

William D. Newland, whose death at 
the age of 73 years took place last week 
in Waltham, was not only a city official, but 
had been for a number of years employed 
by the Waltham Watch Co. 

The date for the hearing on the pro- 
posed extradition of Joseph Duddy, com- 
panion of the late Lawrence Robinson, and 
wanted by the State of West Virginia, has 
been changed to Aug. 14 from a later date. 

A. G. Gilmore, head of the wholesale dia- 
mond department of the Smith, Patterson 
Co., is at Brown’s Camp, Center Lovell, 
Me., on his vacation. Charles H. Rams- 
dell is at York, Me. Lincoln Burt is at 
Jackson, N. H. 

H. N. Levowich, of the Hanover Jewelry 
Co., 104 Hanover St. recently spent 10 
days with his family at Old Orchard and 
Rockland, Me. Mr. Rossman, manager of 
the concern, has been spending a week at 
North Middleboro, Mass. 

Fire early Sunday morning in the build- 
ing at 305 Washington St. caused damage 
of upward of $500 to the stock and fix- 
tures of the Old South Diamond Co. There 
was heavy smoke for a few minutes, but 
the fire was soon under control. 

The E. Howard Clock Co. has installed 
a four-dial illuminated clock at the court 
house, Bluffton, Ind.; a double-dial il!umi- 
nated sidewalk clock for the Waltham 
Trust Co., Waltham, Mass.; a two-dial il- 
luminated time-part tower clock for the 
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John D. Runkle School at Brookline, Mass. ; 
an hour and half-hour striking tower clock 
with illuminated dials for the new high 
school at Grantwood, N. J., and a jewel- 
ers’ regulator for the Gilreath Durham Co., 
of Greenville, S. C. 


The F. A. Andrews Co. had an experi- 
ence the past week with a petty swindler, 
who operated, according to the police, in a 
similar manner at a number of other stores 
in the Boston jewelry trade with success. 
The man selected valuable jewelry, includ- 
ing a diamond pin worth about $300 and 
a pair of expensive bracelets, which were 
to be sent to a given address. He tendered 
a check purporting to be signed by Samuel 
Butters, whom he impersonated, the under- 
standing being that the check was'to be 
tested for certification, funds, etc., at the 
Merchants National Bank,-on which it was 
drawn. Finally he picked out an emblem 
pin worth between two and three dollars, 
asking to be allowed to take that along 
with him. The checks next day were pre- 
sented at the bank and were found to be 
worthless, and a number of them came in 
to the bank and other sources, indicating 
that the same game had been played else- 
where. The aggregate of the small articles 
thus secured is believed to represent consid- 
erable value. 











Harry W. Tufts has been granted a 
patent on a tie clasp. 

Herbert K. Sturdy spent last week at 
the Sturdy cottage, Lake Archer. 

Roy Metcalf left Sunday for the west in 
the interests of the Plainville Stock Co. 

James Doyle left last week for his initial 
trip in the interests of G. C. Hudson & Co. 

The Sturtevant & Whiting Co. started its 
factory on a 10-hour a day schedule last 
week. 

Alton Riley, Daniel Chisholm and Will- 
iam T. Bride spent the week end at the 
Cape. 

Louis Wise, of the T. I. Smith Co., has 
purchased a tract of land at Matunuck 
Beach. 

Donald LeStage, salesman for the H.’D. 
Merritt Co., will start this week for a busi- 
ness trip. 

C. Ray Randall left last week for a 
western trip in the interests of C. Ray 
Randall & Co. 

W. H. Bell, of W. H. Bell & Co., has 
returned this week from a two weeks’ vaca- 
tion enjoyed in Maine. 

Clifton Emerson started out last week 
for a business trip in the interests of 
Cheever, Tweedy & Co. 

The Webster Co., R. Blackinton & Co. 
and the H. F. Barrows Co. resumed opera- 
tions at their plants this week after being 
shut down for the annual vacation period 
and for repairs to the factories. 

After being held up several days on ac- 
count of the war the steamer Franconia 
sailed from Boston last Thursday, and on 
board was Joseph Bagnall, a former mem- 
ber of the firm of Doran, Bagnall & Co. 
He is on a visit to his old home in England. 








Joseph Hearn, Eatonville, Wash., was in 
Attleboro last week on a business trip. 

E. E. Nelson, Chicago representative for 
the Watson Co., was at the factory last 
week. 

Ralph P. Kent has returned from Oak 
Bluffs, where he has been spending the 
Summer. 

The Attleboro Mfg. Co. has secured a 
patent on a new form of link button for 
negligee shirts. 

The corps of salesmen for the S. O. Big~ 
ney Co. are out on the road with their new 
line of samples. 

George A. Livingston, Jr., left last week 
for a New England trip in the interests of 
the Watson Co. 

D. S. Spaulding, a well-known Mansfield. 
jeweler, has returned from a vacation en- 
joyed at the Cape. 

I, D. Davis, Chicago representative for 
the James E. Blake Co., is making a north- 
western business trip in the interests of his 
concern. 

Clarence Watson, Samuel M. Einstein, 
Harry E. Clap and S. O. Bigney are manu- 
facturing jewelers who will be delegates to 
the Republican State convention. 

All the equipment necessary for the in- 
struction of tool making at the high school 
has been received and is now ready for the 
opening of the school some time during 
September. 








Hartford, Conn. 





Edwin Russell Curtis, whose father es- 
tablished the Curtisville Mfg. Co., Glaston- 
bury, Conn., manufacturers of silverware, 
and who was a nephew and brother of the 
men constituting the Williams Bros.’ Mfg. 
Co., in the same business at Glastonbury, 
died in Bath, N. Y., last Thursday even- 
ing after a long illness of Bright’s disease. 
Mr. Curtis was 71 years old. 

Arthur H. Porter, superintendent of the 
movement department of the E. Ingraham 
Co., Bristol, Conn., was badly bruised last 
Wednesday afternoon, when he was struck 
by a motorcycle as he alighted from a 
trolley car in Bristol. Mr. Porter was 
taken to a hospital and later to his home 
on Hull St., where he will be confined for 
about two weeks. The owner of the motor. 
cycle has been arrested on a charge of reck- 
less driving and his case has been con- 
tinued until Thursday, Aug. 20, under a 
bond of $100, which was furnished for his 
release. 

A local man was fined $10 and costs in 
the city police court last week, having been 
found guilty of drunkenness and having 
metal knuckles concealed on his person, 
The prisoner, it was alleged, visited the 
retail jewelry store of Samuel Phillips in 
the Buckingham block on 281 Main St., 
and made an assault on Mr. Phillips. The 
trouble started over the purchase of a dia- 
mond scarfpin in April, 1913, when the 
customer claimed he charged more 
than the real value'of the pin. Judge 
Eberle gave the prisoner some good ad- 
vice and then announced the fine. 
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Seasonable and Profitable 
Pairpoint Flower Vases and Dishes 


Made right in our own fac- 
tory from the very highest 
gtade of hand-blown blanks. 
Crystal Optic, Engraved or 
Rich Cut Glass. 

Some have Flower Blocks, 
some Silver-Plated or Brass 


Nets. 

















Mr. O. H. Hull, 
Mr. E. B. Frank 
Mr. W. E. Phinney 





will be pleased to meet you | 
at the Sherman House, Chi- | 
cago, Rooms 109-110, during | 
the Convention of the | 
American National Ketail 
Jewelers’ Association. 

They will show many new 

and attractive designs of 
Pairpoint Products. 








Photographic Books 
showing any of these 
lines complete loaned 
to the trade on appli- 
cation for inspection : 





Cut Glass : Silver Plate 
| Electric Portables 
Prize Cups : Brass Goods 
Sheffield Reproductions 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 28 Murray St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. 








SAN FRANCISCO, 717 Market St. 
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Hew to Compete with Cut-Price Depart- 
ment Stores. 


i order to fight the devil you must use 
fire, at least so one is taught. There- 
fore the jeweler, in order to wrest from the 
price-cutting department stores the cut 
glass trade that they have pre-empted, must 
practically adopt the same tactics as these 
stores and carry the fight right into the 
enemies’ camps. 

It is an easy matter for jewelers to ad- 
vertise, whether by means of window dis- 
plays, tickets or through their local news- 
papers, that they have special values at 49 
cents, 98 cents, $1.98 or $2.98. They can 
easily obtain lines’ of the same quality as 
those being offered at these prices by the 
department stores, which, although they ap- 
pear cheap, show an excellent profit. 

3eneath our dignity, some one says, 
against our policy, says another. We are 
not a price cutting store, ejaculates a fur- 
ther one. Still, what are you going to do? 
Stand by and see the department stores 
sneak in and steal your custom from under 
your nose, because you refuse to do other 
than you have always done? Is it not bet- 
ter to keep abreast of the times and recog- 
nize that woman is always a bargain hunter 
and will go miles to buy an apparent bar- 
gain, and when in the store will buy things 
she never dreamed of buying? 

The jeweler stands helplessly by and 
says, “I’m going to give up selling china, 
the department store gets all the business 
now,” or “there’s nothing in cut glass now 
that these bargain department stores are 
offering special values.” 

Shame on you gentlemen—don’t you ever 
find competition in the sale of jewelry? 
And do you give up selling diamonds be- 
cause your neighbor is offering better 
values? Do you refuse to handle silver- 
ware because the man across the street is 
selling a cheaper line? 

Cut glass and fine china are the legiti- 
mate lines for jewelers to handle, and if 
they will approach the matter in a busi- 
ness-like way, they can sell good cut glass 
and the finest china to the very people who 
come in to buy his bargains. The jeweler 
does not have to knuckle down to the de- 
partment store and let it grab up all the 
cash trade. 

How to do it and make money while 
doing it is one problem, and how to do it 
without losing prestige is another. The an- 


swer to the first query is found in the thor- 
ough knowledge of these branches of the 
business. The second is found in the man- 
ner in which the competition is met. 

To acquire the necessary knowledge of 
the trade is an extremely easy matter if 
jewelers are willing to approach the situa- 
tion in an intelligent way. That knowl- 
edge is power is true of the cut glass situa- 
tion. If you know the business you can 
meet your competitor on his own ground, 





scrambling for a bargain all she has time 
for is to see that she gets the piece she 
fancies. 

Then when she arrives home and proudly 
displays her bargain to her loving spouse, 
he says at first “say, that’s pretty, how 
much?” “$1.98,” she replies. 

“What! Let me look at it. 
$ at least.” 

She hands it over, and while he is ex- 
amining the first thing that he remarks is, 


Looks worth 





THE CUT GLASS DEPARTMENT OF THE J. J. 
on page 119.) 
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go him one better and then turn your cus- 
tomer from the error of her ways. Show 
her that the “cheap junk” is dear, although 
you can supply it and even have it ready 
at hand. She does not know other than 
that a piece of cut glass is just a piece of 
cut glass. She knows that there is gold 
plate, gold-filled, 10 karat, 14 karat and 18 
karat gold jewelry, and knows that prices 
vary according to the quality of the ar- 
ticle. But when it comes to cut glass your 
customer only knows that one piece may 
have more cutting on it than another or 
that one piece appeals to her fancy more 
than another. Yet she cannot tell that the 
very piece that she admires most may be 
made of common lime glass from a pressed 
blank and very poorly finished. All these 
things she would find out at home, when 
she has had time to examine the piece care- 
fully, but in the heat of the fray when 


FREEMAN .CO., TOLEDO, O. 


“Say, isn’t this very light; not much weight 
to it, is there?” 

“IT don’t know. I never thought to test 
its weight,” she says. 

“Let me try it. Oh, isn’t that a cheat!” 

Then they set to examine the piece more 
carefully. The first thing they see is a 
line running across the inside of the bowl. 

“What’s that mark?” says one of them. 
They don’t know. It looks like a crack, 
but in reality it is a wrinkle in the glass, 
made when the plunger descends. Some of 
the glass is pressed over and forms a line, 
and the piece in that state is imperfect. 
Then they look again, now thoroughly 
aroused, feeling sure that they have been 
cheated. They find there are a lot of ir- 
regularities on the plain surface, that is, 
on the uncut parts, and when they look 
through it, the vision is distorted. This 
is owing to lack of what is known in the 
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BERGEN 
Rich American Cut Glass 


FOR THE FALL TRADE 


Our motto is Quality and Price, with Our Guarantee back of it 


erences ae 


Distinctive Designs for Discriminating 
Buyers Bearing the Mark of Thorough 
Workmanship. 


Jewelers. 





We call your par- 
ticular attention to 
our lines of Elec- 
troliers and Vases, 
which contain the 
largest variety of 
designs and pat- 
terns onthe market. 


Nearly forty years 
of continuous push 
has put our line in 
the lead so that we 
have the confidence 
of the trade. 





Vase, No. 1187—“Alpha.” 18 inches high. 


SEND FOR PRICES—They will interest you. 





: CATALOGUE No. 51 will be ready about Sept. Ist. 
Electrolier, No. 445—“Lilly.” 24 inches high. 12 inch dome. Send in your application for a copy early. 


gob for, The J. D. Bergen Co. 
The Bergen Cut Glass Co. 


Consolidated Cut Glass Co., Inc. 
Kiefer Bros. Cut Glass Co., Inc. 





Trade-Mark Trade-Mark 
Main Office and Factory: MERIDEN, CONN. 
NEW YORK SALESROOMS: Branch Factories: CHICAGO SALESROOMS : 
50 Park Place, Suite 264, 200 Fifth Avenue SUFFERN, N.Y. 10 S. Wabash Avenue 


BROOKLYN, N.Y. 
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trade as “wooding,” or polishing with a 
wooden wheel. 
They look still further and find the scal- 


lops around the top are uneven. They 
have not been cut and the edges are not 
sharp. This part of the piece has just been 
dipped in the acid to polish it, and is in 
just the same condition as when it came 
out of the mold. 

When it came out of the mold, you say 
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No. 20—REPLICA OF EARLY ENGLISH CUT 
GLASS JAR, WITH COVER. 


you thought this was cut glass and not 
pressed. Well, it.is cut: glass, but first it 
is pressed with the pattern on it and then 
the pattern is gone lightly over with a 
stone wheel and afterwards dipped in the 
acid, which gives it the high polish. 

Now the reason that it is light in weight 
is that it is made from lime glass, not lead 
glass. The latter glass being the kind that 
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has always been used for real cut glass. 
Lime glass is not only feather weight com- 
pared with lead glass, but it has no ring. 
That is, when struck there is only a dead 
sound, with no clear vibrations, whereas a 
piece of lead glass will give a clear bell- 
like note and vibrate for some time. 

If the bargain hunter were to know that 
the cut glass bargains, in many instances, 
are made of the same glass as some of the 
cheap 5 and 10-cent articles obtainable in 
any of the 5 and 10-cent stores, she would 
not be so pleased with them. 

In some instances the little glass cutters 
go to these cheap stores, purchase the 
blanks at retail, for obvious reasons, cut 
them over and sell them at prices that 
show a good profit. This enables their 
retailing customers to offer special bar- 
gains and still make an excellent margin 
of profit themselves. The public who 
don’t know are fooled. 

The jeweler can easily have some of this 
very glass in stock, and even offer it for 
sale, but when the customer is told of the 
difference she won’t want it and will buy 
a piece of better glass. 

There is still another kind. of cut glass 
that can be sold at bargain prices. It is 
made of lead glass, has the weight and 
the ring, but, as in nearly all lines of mer- 
chandise, may be obtained in such varied 
qualities that a buyer should examine the 
work carefully before placing an order. 
This is the pressed blank heavy lead glass. 

In the cheaper finish of these goods is 
found the great source of the department 
store bargains. Its supply is unlimited, the 
profits obtainable are very handsome, and 
usually a customer, in her ignorance, goes 
away satisfied with her purchase. So com- 
mon has this kind of cut glass become that 
nearly every cut glass manufacturer makes 
it. Some only do it to provide their good 
customers with cheap offerings to help in 
their good all cut glass trade, while others 
do nothing but cut the pressed blank. 

It depends entirely upon the work put 
on these blanks, whether they can be sold 
at low prices or not. So perfectly are the 
molds made, and so well is the glass 
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molded, that the cheap manufacturers take 
advantage of these facts and only use the 
stone cutting-wheel to take out any mold 
marks that may be there. They neglect 
the scallops altogether, and after a super- 
ficial going over, give it the polishing acid 
bath and then send it flying over the coun- 
try to the department stores, premium 
houses and catalogue firms, who then offer 
it at what appears to be low figures for 
cut glass, but in reality is a good price for 

















No. 21—copy OF AN EARLY ENGLISH CUT 
GLASS JUG. 


the merchandise and nets the retailer an 
excellent profit. 

A jeweler can- get this class of cut glass" 
as easily as a department store, offer it at_ 
thé same price and make-more money on 
it than upon staple lines of jewelry. 

Now the glass cutter who cuts only 
pressed , blanks, but~cuts them, conscien- 
tiously, grinds out the wrinkles, carefully 
cuts the scallops and polishes with his 
wood. as well as acid, is offering a good 

















GROUP..NO.22+-DIAMOND -POINSETEIA- (NOTE THE BRILLIANT 








DIAMOND. CUTTING IN THE CENTER OF EACH FLOWER.) 
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traus Cut Glass 


Enjoys a world-wide reputation as being 


FIRST in Originality of Design 
FIRST in Perfectness of Workmanship 
FIRST in Brilliancy of Finish 


Every piece, regardless of whether it be of low, medium, or higher price, possesses these 


qualities. This is the reason why 


THERE IS NO QUICKER SELLER 
or BETTER PROFIT PRODUCER 
than the STRAUS CUT GLASS 


L. Straus & Sons 


MANUFACTURERS 
42, 44 and 46 Warren St. and 116 Chambers St., New York 


FACTOR Y—DESBROSSES, VESTRY AND GREENWICH STREETS 
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merchandizable article, a 
bears a guarantee for finish and one that 
will maintain its brilliancy right along. 
The cutters who are doing this and are 
offering new and attractive designs each 
season are deserving of support at the 


product that 


hands of the jewelers, because they are 
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tern has been impressed. If you feel these 
you can then be sure that the piece is a 
pressed blank. This is partly to be at- 
tribuced to the cooling of the blank when 
the plunger is removed. The pattern being 
impressed on the blank leaves some parts 
of it thinner than others, the thicker parts 




















GROUP NO. 23—THE RAMBLER ROSE CUTTING, A 


selling a class of goods that the person 
of moderate means can afford to buy and 
feel satisfaction in its possession. This 
kind of cut glass can be sold by the re- 
tailer at 100 per cent. profit. In fact, the 
department’ stores are doing that now, and 
in some instances a considerably higher 
percentage of profit is made. 

What is known as genuine cut glass is 
the glass that heads the list for quality. 
This is the cut glass that holds the first- 
class customers, recommends itself and 
brings many friends to the store. Al- 
though the price is higher the quality goes 
up correspondingly with the cost. People 
who know what good cut glass is and are 
in the habit of using it on their own tables 
can immediately discriminate between all— 
cut glass and the pressed-cut article. 

It is seldom that a firm using only plain 
blanks scamps its work. Quality is usually 
its watchword, while brilliancy of finish is 
its slogan, thereby producing what may 
legitimately be called rich cut glass. This 
term has been so much misapplied in the 
last few years that it means almost noth- 
ing, but the time is here now when the 
public itself is able to tell what is rich 
cut glass and what is not. 

As stated in the early part of this article, 
knowledge of the business is the first thing 
to acquire. Go to a cut glass factory and 
see them work. Remember that lime glass, 
the cheapest kind, has no resonant ring, 
and is very light in weight, and often has 
a yellow color. Then you can easily dis- 
tinguish it. 

To tell the pressed cut blanks, feel care- 
fully inside of the piece and see if you 
detect an uneven surface, a slight rise and 
fall or ridge running round where the pat- 


POPULAR FLORAL DESIGN. 
cooling off much slower than the thin 
parts causes the corrugation. All cut 


blanks are perfectly smooth inside. 

Having acquired a certain amount of 
knowledge regarding cut glass, how can it 
be applied to enable you to sell more cut 
glass, meet competition and get back the 
business in the same volume that you used 
to have it? 

In the first place buy some lime cut glass. 
Don’t be stingy in ordering; have quite a 
few pieces so that they make a fair show- 
ing. Put them in a show-case by them- 
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selves, put prices on them if you like, and 
mark them bargain figures if you do—98 
cents or $1.39 for instance. If you don’t 
know where to buy lime cut glass write to 
the publishers of THe JeweLers’ CircuLAR 
for the information. 

Then have in stock a few pieces of the 
cheap kinds of pressed-cut, the unfinished 
kind. Point out its shortcomings, show its 
imperfections and mark it at bargain prices. 

Next comes the well finished pressed- 
cut display, which should be stocked in 
goodly quantities and varieties of shapes. 
Add 100 per cent. profit and recommend it 
to those looking for moderate priced 
goods. It will give them satisfaction and 
bring you more custom. You can guar- 
antee it to them, for the manufacturers of 
the right kind will guarantee every piece 
of it to you. The publishers of THe Jew- 
ELERS’ CIRCULAR can give you a list of 
manufacturers who guarantee their work, 

Now comes the high class line. This is 
the one that will build up your business 
for quality and establish your reputation 
as a merchant offering the best the market 
affords—the genuine or all-cut glass. 

Trade Nots. 

The Susquehanna Cut Glass Co., Colum- 
bia, Pa., is putting in new machinery to 
take care of its ever-increasing business. 

2. * 

Duncan Dithridge, 25 W. Broadway, New 
York, has made arrangements to care for 
the eastern trade for the Luzerne Cut Glass 
Co., Pittston, Pa. 

* * ~ 

The Century Cut Glass Co. has recently 
moved its showrooms from 54 Maiden Lane 
to its new factory at 76 Greenwich St., 
New York, where a well-lighted loft, with 
every facility for turning out large quan- 
tities of cut glass, is occupied. 

* * * 


The Mountain State Cut Glass Co., 
Moundsville, W. Va., has appointed A. H. 
Hays as eastern agent in the showrooms at 
16 W. 23d St., New York. The showrooms 
are being handsomely fitted up, and are on 
the third floor of the building. 

















GROUP 


NO. 24—SHOWING WIDELY DIFFERENT KINDS OF CUTTING DONE BY ONE FIRM, 
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ABSOLUTELY NEW 


Let us send you a few samples of this new line designed especially for your 
trade—Enameled Rose Designs in natural colors with green leaves on clear 
crystal glass of the finest make, with coin gold bands. Real nifty goods at 
reasonable prices and will take the place of Silver Deposit or Cut Glass. 














Samples on display at the following showrooms : 


FOSTORIA GLASS COMPANY 


MOUNDSVILLE, WEST VIRGINIA 


BS ORAS Bi v0 6504566 ¥oK sin cnn ewer gets! Ue Penta oe CHICAGO, FG 6 ose iicgcccsgs saaeec INO: 807° Masonic Temple 
PHILADELPHIA.................No. 213 Commercial Building BAT TIMOR coco sictesceccccescccsesIN@s 181 W. Baltimore St 
il 2 TS i nn amen fr ce LS OS ae ene ere ee Corner Elm and Poydras Sts. 
EEE 4.56 Kaien es Benne enue Mee ves ake No. 1523 Glenarm St. SAN EPRANCISCO..6 0:05 s0 ~...No. 718 Mission: St., Room 302 
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Products for the Jeweler in the Cut Glass Market. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glassware 
f Now Offered by the Leading Manufacturers ard Importers. 











‘@ presenting for the jeweler’s benefit the 
various styles that are being offered 
by glass cutters throughout the country, 
the object is to show, not only the up-to- 
date goods, but also patterns and designs 
that have proved popular sellers, and there- 
fore the most likely ones to be profitable 
to handle. 

Figures Nos. 20 and 21 show replicas of 
early English cutting from the period of 
1786 to 1810, made by a prominent Corning 
house, which has always made a feature 
of cut glass for the jewelry trade. The 
cutting is rich in its simplicity, and the 
shapes of both pieces elegant in their out- 
line. There is nothing of the vulgar, only 
quiet elegance, to be found in these two 
pieces. This firm was one of the first to 
make a floral design in this country. 

Group No. 22 shows a few pieces of a 
line distinctly made for the jeweler. In 
the center of each flower will be seen a 
brightly cut diamond, or near diamond, 
which shows a brilliant and sparkling cen- 
ter in contrast to the satin finish of the 
petals of the flower. The design itself is 
attractive and is known as the Diamond- 
Poinsettia. It is made in combination with 
miter cutting, as will be seen on the two 
vases shown in the illustration, or all floral, 
as the other pieces show. They are all cut 
on plain blanks. 

The floral design in group No. 23 shows 
a well-distributed cutting. The entire 
piece is covered, leaving no bare spots. 
The conception is graceful and the roses 
are well and’ evenly cut. This pattern, 
known as the Rambler Rose, cut in the 
factory of an Elmira firm, has been as 
successful as any of its kind yet intro- 
duced, and is genuine all cut, 

No. 24 shows how one firm makes both 
light cutting and the very heavy miter 
cutting. The bowl shows how attractive 
miter cutting is when deeply cut. In fact, 
no cutting shows the scintillating rainbow 
colors so well as this kind, which is what 
might be truly called rich cut glass, a 
phrase that has been so misused of late. 
The vases show how attractive the light 
cutting may be when the real artistic in- 
stinct is used in applying the design. This 
is the product of a Corning firm. 

Group No. 25 shows a radical departure 
in floral cutting and originality in the ap- 
plication of the new cutting tool that with 
one application cuts many parallel fine 
miter cuts. The pansy is used as a motif, 
the design being known as “Dawn.” Apart 
from the pansy a bold leaf of the palm 
order is used, giving the whole design a 
rich appearance and something entirely 
different from other floral designs. This 
pattern is a good example of what can 
be done in the floral line with miter wheels. 
Lawrenceville, Pa., is responsible for this 
innovation, 

Group No. 26 shows a few pieces from 
a Middletown factory, where the slogan is 
“not how cheap but how good.” The il- 
lustration shows pure miter cutting, floral 


and miter, and beautiful floral engravings. 
Note the mayonnaise bowl and dish; the 
work is simple but the effect is excellent 


taste. Many might offer this piece at a 
lower price, but none could give better 
work. The fern dish, with its combina- 


tion floral and miter work, is another ex- 
ample of the refinement of ideas, while the 
cylindrical vase is richness itself, yet not 
in any way loud or vulgar. The vase on 
the extreme left of the picture is an ex- 
ample of that beautiful engraved work 
which is now being brought to a fine art 
in this country. The perfect reproduction 
of flowers and fruit, and even animals 
and landscapes, has become possible by the 
constant application of the glass engraver 
to his art through the love he has for his 
work. 

[he pieces shown in group No, 27 con- 
tain several improvements and novel ap- 
plications. The electrolier in the middle, 
it will be noticed, has no metal brackets 
or gallery to hold the globe or shade. This 
gives perfect insulation, with no plating to 
wear off, corode and keep clean, besides giv- 
ing a more presentable finished article. The 
cutting is combination floral and miter 
upon the best lead glass procurable. The 
figure shows originality in its design, de- 
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Up-to-Date Jewelry Firm at Rochester, N. Y. 





UMBURCH BROS. jewelers at 
Rochester, N. Y., are not slow in their 
method of business, for they have gone 
right after the department store in good 
shape, adopting the right kind of method. 
Good value at low prices with a fair mar- 
gin of profit rules in this store. Here are 
tables laid out with a line of specialties, cut 
glass and silver deposit ware, all marked 
50 cents. This suggests to the visitors at 
the store many an investment. 

Oftentimes customers would purchase 
an article but hesitate to ask the price 
for fear it may be too much to expend. 
But when they see a large assortment of 
goods all one price they will stop and look 
it all over and seldom leave without mak- 
a purchase. This system Humburch Bros. 
carry out with higher priced goods, one 
table being marked all these goods $1.39 
and so, and find it most successful. 

One of the partners said that it in no 
way hurts their prestige, since they have 
just as much high class trade. In fact, the 
“specials” were all high class goods, only 
were arranged in such a manner as to 
show the various inexpensive things to- 
gether. There were the 25-cent articles 
and the 50-cent ones, all making a gallant 
array and encouraging folk to buy them. 
Here is a good example to follow. 








The S. K. Bitner Cut Glass Co., Lan- 
caster, Pa., is now represented by Cox & 














GROUP NO. 25—A RADICAL DEPARTURE IN FLORAL CUTTING, USING THE PANSY FOR A MOTIF 
KNOWN AS “DAWN.” 


parting from the usual daisy order of 
flower, still drawing from the fields its 
motif, which is a well conceived clover 
blossom, with clover leaves nicely distrib- 
uted over the piece. The cylinder vase is 
liberally supplied with the daisy or mar- 
guerite blossom, the foliage covering the 
rest of the ornament very thoroughly. 
The cracker holders shown are in different 
shapes, one to hold the square kind while 
the other is for round crackers. One of 
the old established cutting firms in New 
York present these pieces for the approval 
of the trade. 


Lafferty, 25 Park Pl., New York, and St. 
Louis, Mo. 
x ok * 

Is it wise for the jeweler who runs a 
general line of goods in his store to des- 
pise the 10-cent, 15-cent and 25-cent items, 
or, in other words, the articles that are 
used generally and which during a year 
will show enough profit to pay his lighting 
bill for instance? There are many such 
lines: made that many jewelers in small 
towns can handle with impunity and not 
in any way hurt their standing. Don’t 
disdain to go after the small trade. 
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The Diamond-Poinsettia Design 
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may be controlled for your town 





The center of the flower has the facets and brilliancy of the diamond. 
It’s the most beautiful design on the market and is popular priced. 
Write promptly for price list and samples of a few staple pieces 
which will be sent express prepaid. 


IDEAL CUT GLASS COMPANY 


Factory: Canastota, N. Y. SYRACUSE, N. Y. 























Influenced by the natural beauties with 
which we are surrounded, inspired by 
what nature itself produces, imbued 
with the true artistic spirit and swayed 
by the supreme endeavor to execute 
only perfect examples of our craft, we 
offer to those who appreciate the finer 
things in life, specimens of the handi- 
work of men especially trained to pro- 
duce cut and engraved glassware of real 
merit. A request will bring further in- 
formation. 


Cutbill Cut Glass Co. 


MIDDLETOWN, N. Y. 














IN THE 
HALL OF FAME 
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What One Manufacturer Thinks of the Cut 
Glass Business— What Is Cut Glass ? 


By Wm. F. 





DoRFLINGER. 


RIGINALLY, and for many years up 

to a recent period, cut glass meant to 

the English-speaking world lead glass, cut 
and polished on wheels by hand. 

Introduced in England partly by acci- 
dent, partly by changing conditions in the 
use of fuel, found to be brilliant and 
strong and easily cut, susceptible of a high 
and lasting polish, it came to be the stand- 
ard of high grade, artistic and valuable 
table ware in Great Britain and the United 
States. 

It was not generally used on account of 
its cost. It was purchased and treasured, 
or used for gifts, by the well-to-do, the 
educated and the refined. It did not ap- 
peal, as some things might, to people with 
money and without taste. It was handed 
down with fine china and silver plate, and 
a collection of either or all was evidence 
of distinction, breeding and wealth. 

In the United States, made from the then 
finest sand known, combined with Amer- 
ican or English red lead, fashioned and 
cut by the best talent drawn from Great 
3ritain by high wages; at first copying 
the English patterns, then branching out 
with original and striking designs, then new 
shapes for new uses, all done by hand care- 
fully and lovingly—the art reached a de- 
gree of perfection way beyond the aim of 
a commercial product. 

To what base uses has it come at last. The 
shape pressed in a mold at one fell swoop 
takes on the pattern, from one mold, a 
1,000, yes, 10,000, pieces. It is sold by the 
hundred pieces at so much a pound, fretted 
on a wheel (mayhap) by hands fresh from 
the nursery or the farm, dipped in acid by 
a laborer, wrapped up in cheap paper and 
sold in assortments, so many pieces to the 
barrel, so many barrels to the carload. It 


THE JEWELERS’ 


is offered for sale at retail in all kinds of 
shops, used for leaders in department 
stores, given away as premiums with laun- 
dry soap; to-day, none so poor to do it 
reverence, none so vulgar not to despise it. 

But it will come back. The cheaper and 
poorer the pressed ware becomes the wider 
the breach between it and the hand-made 
hand-cut artistic and well finished product, 
and, in time, the difference will be apparent 
to the most careless purchaser; then, again, 
will it be admired, desired and appreciated. 








New York State Jewelers Find It Pays to 
Handle Cut Glass. 





HE jewelers in the provincial towns in 
the east are nearly all handing cut glass, 
silver deposit and fine china, and also elec- 
tric lamps of quality. In Geneva Mose 
Small, who calls himself “the one-price jew- 
eler,” handles these goods with much suc- 
cess. He has made a study of the line, 
knows its manufacture from beginning to 
end, and is thus able to talk intelligently 
to his customers. This knowledge, he 
says, properly imparted to his purchasers 
invariably induces them to buy the better 
grade goods, which always redounds to 
their mutual benefit. 

L. H. Barth, a jeweler at Geneva, N. Y., 
also carries a full line of the high class 
cut glass, and considers it a very valuable 
branch of his business. From a decorative 
standpoint in making his store attractive 
he cannot speak in high enough terms of 
it. The store and windows always look 
enticing and many a passer-by stops to en- 
quire prices, and looks around after mak- 
ing a purchase, promising not only to come 
again but to tell friends about the variety 
carried. R. H. Gulvin, the Mayor of 
Geneva, also a jeweler, finds cut glass a 
valuable adjunct to his jewelry business. 

In Rochester nearly all the jewelers 
carry cut glass and show it in their win- 
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dows. Klee & Groh have a very pretty 
showing of good grade ware. Only one 
firm was discovered that did not show any 
cut glass in their window. This firm, how- 
ever, had some heautiful engraved glass in 
their show cases. 

Elmira, N. Y., jewelers show particu- 
larly good cut glass displays. J. E. 
Swarthout & Co., an old established firm, 
are making an extensive showing, both in 
the store windows as well as the show 
cases. W.D. Jacobus, L. Schreibman, T. G. 
Routledge and John Bally & Son all are 
making excellent displays. One or two 
were actually advertising special sales in 
this ware. So that there are some jewelers 
awakening to the fact that they can do as 
good a business in cut glass as heretofore, 
if they go at it in the right way. 








One disgruntled customer. will do more 
harm than will be offset by the good done 
by 10 satisfied ones. Don’t let him leave 
your store until you satisfy him. 

x * * 

Alec P. Doctor is now representing the 
Camden City Cut Glass Co., of Camden, 
N. J. He is showing their line at his ex- 
pansive showrooms, 66 W. Broadway, New 
York, where he represents the Central 
Glass Works, of Morgantown, W. Va., and 
the Deidrich Glass Decorating Co., of 
Monaca, Pa. 

* + * 

When customers tell you of the cheap 
bargains that they have obtained at the 
department store sales don’t belittle them; 
that shows jealousy. Just tell them quietly 
that if they really want that kind of cut 
glass, you can always get it for them as 
cheap, if not cheaper, than the “fake” sale 
price, but you never thought for one min- 
ute that they would use such a common 


quality. Then explain the difference be- 
tween good and poor ware. You'll win 
them over. 














GROUP NO. 26—SHOWING SOME BEAUTIFUL EFFECTS OBTAINED IN THE PRODUCTION OF ARTISTIC CUT GLASS, 
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Foal Ciytal” || UTOPIAN 


The Silver Deposit Ware de luxe 





A Superior Line of Cut Glass 


entirely hand-made from 
pure lead glass blanks 
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‘‘Floral Crystal’’ line will be cheerfully sent to dealers | 
upon request. Buyers are cordially invited to call. | 


\ i 
ne HI -— = pa : : 
(|| The artistic new “Three Blossom’’ design is a ee a 
| shown a 4 istinct adv antage in this (Price subject to Jewelers’ Circular key) 
Hl attractive Sugar-and-Cream Set. 
||| A splendid seller. $2.30 net. It will be to the distinct profit of every 
| | Descriptions and prices of other articles in the beautiful dealer in the country to visit our 


Sample Room and Factory when in 
New York and inspect the new Fall 


Duncan Dithridée 






































il Glassware - Blown and Cut UTOPIAN SILVER DEPOSIT & NOVELTY CO. 
J | 25 West Br oadway — New Yorks 261-263-265 West 36th Street, New York 











4 Dinnerware, Service Sets, Service Plates, Teas, Bouitllons, etc., 


Koval Worresier China 
Shelley China (late Foley) | Allertons China 


we ca * eo. Juc., Sole Agents, 54 Murray St., New wii 
ju ANP PN USA Huey ay ea West 


ANEW PREMIUM WINNER | | BEAT THE BARGAIN STORES 


A rare This Attractive Cut Glass Bowl Will Help You Do It 






















Novelty, beauty and Pa - —" AT 
combined in our new Crystal Cut 

Glass Clock. The design is the ROFIT $1.98 
very latest, the movement guaran- s RETAIL 





teed; size, 74% inches high, 4 inches 
wide. Retail value, $7.50. In lots 
of one hundred or over we can 


supply this beautiful clock at $2.00 GIOMETTI BROS. 


each. Sample, prepaid, for $2.25. ‘ 
Corning, N. Y. 


CENTRAL CUT GLASS CO. 
b 1114 E. 63rd St. CHICAGO, ILL. 


Write Us 
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A Toledo, 0., Jewelry Concern That Makes 
a Feature of Its Cut Glass Depart- 
ment. 





Ts largest cut class department in a 

Toledo, O., jewelry store is that found 
at the J. J. Freeman Co.’s establishment. 
Cut glass has been heavily featured by this 
concern, and is not only given liberal space 
in the store but is given special attention in 
window displays. N. E. Hascall, of the J. J. 
Freeman Co., in speaking of the glass de- 
partment of the store, said: “I feel that I 
may say without boasting that the cut glass 
department in our store is one of the most 
successful glass department’s in a jewelry 
store in this country.” Mr. Hascall is es- 
pecially qualified to, pass such an opinion, 
as he has had wide experience as a buyer 
for the J. J. Freeman Co., and has traveled 
widely and often. 

“Back 15 years ago,” said Mr. Hascall, 
“we handled three different kinds of cut 
glass. We did not attempt to show a com- 
prehensive line of cut glass and did not 
feature it, and our annual sales amounted 
to little more than $500. 

“About that time we were approached 
by a cut glass house, which had the merit 
of being a prominent concern. The desira- 
bility of our taking a line of cut glass and 
handling it exclusively was suggested. 
The proposition looked good and° our 
firm fitted up a handsome glass room and 
put in a large line of cut glass, showing 
samples of everything put out by the cut 
glass concern, and comparing well with 
such departments in other stores in the 
large cities. 

“This was purely an experiment with us, 
but we soon found that it paid and paid 
well. It is a fact that if you have a strong 
line of anything the proprietors take pride 
in it, the employes are proud of it and 
show it and talk it and people soon come to 
learn the value of it, and Toledo people 
soon commenced to realize that ‘you go to 
Freeman’s for cut glass.’ 

“We kept something of everything made 
by the factory, had good display lines 
and had frequent window displays. We 
used advertising space in the newspapers, 
which was, of course, made the more force- 
ful by the heavy advertising of cut glass 
manufacturers. 

“When we moved into the new store a 
magnificent glass room was fitted up, but 
half of this room showing in the illus- 
tration on page 109. This room is fitted 
out with plate glass shelving, mirrors and 
everything that tends to better show off the 
ware. From a small $500 a year business 
this has developed into the third largest 
agency of the cut glass company in the 
United States, following New York and 
Chicago. 

“We have made the glass business a fea- 
ture instead of a side line, and therein lies 
our strength and to this is due our suc- 
cess. We have added a complete line of 
other glass and patrons can find tumblers 
here at 50 cents per dozen. The cheaper 
glass does not injure our cut glass business, 
but, on the contrary, is an advantage. For 
instance, a customer may come in for 50 
cent tumblers and find something in cut 
glass that just suits her, and vice versa. 


“% 
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“Personally I am a firm believer in 
strong lines, and it is better for a jeweler 
to let cut glass and china entirely alone 
than to carry an insignificant line.” 








Pressed Cut Glass. 


T must not be inferred that because THE 
JEWELERS’ CrrRcuLAR is advocating the sale 
of good cut glass, that the pressed blank is 
to be excluded in this category. There are 
many manufacturers who are consciens 
tiously finishing the ware made from 
pressed blanks, and to the uninitiated the 
difference is hardly apparent. This class of 
cut glass is too firmly established ever to 
be eliminated, and it certainly fills the place 
to which it is assigned admirably. 

There are more people with $5 to spend 
than those with $10, particularly in such a 
commodity as cut glass, where the greater 
proportion of it is bought for presents of 
some kind, mainly wedding presents. 

Stop and think how much cut glass have 
you bought for your own use, or, if mar- 
ried, how much of it that ornaments your 
house have you received as presents in 
comparison to what you have purchased. 

The thing to be careful about is, that 
you get pressed cut glass that has been 
thoroughly finished and has gone through 
all the processes that a plain blank follows, 
with the exception of the initial marking 
on of the pattern and the roughing of it 
out on the wheel by hand. If this is done, 
the only difference is the probable effect 
of the compressing of the glass when 
forced into the mold, and the slightly un- 
even surface of the inside of the piece 
mainly caused through the cooling process. 











Don’t forget that your steady customers 
trade with you because of the confidence 
reposed in you. This should not be abused, 
but can be turned to great account, par- 
ticularly in the’ cut glass department of 
your business. The general public know 
little or nothing of the various qualities 
of this product. Use your knowledge to 
sell! them the good examples of the craft, 
thereby strengthening your own hold on 
them and giving them something that they 
will appreciate and point to with pride. 
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Important Sales-Aid. 





iy submitting the many illustrations of 
cut, engraved and decorated glass, fine 
china and illuminating devices for the ben- 


efit of subscribers, it is well to point out 
that this is done purely to keep subscribers 
posted in such a way that they will be 


abreast of the market all the time. Should 
any desire to know the makers’ names a 
simple request upon a postal card will be 
sufficient to bring the desired information 
by the first possible mail. 

Another and rather important feature 
of this new department is that it is prac- 
tically a floating catalogue, each issue, 
wherein it appears, containing the most 
popular and attractive pieces. Therefore 
have this particular section handy, where 
you can easily refer to it or show a cus- 
tomer who is looking for something new 
and up-to-date that you may not have in 
stock. 








Helpful Hints. 


OTHING is so fatal to poor cut glass 
as its comparison to the high-class 
product. 





* * * 


Don’t forget that all,cut glass is bought 


f. o. b. factory, with barrel or package 
charges, and that it is at the owner’s risk 
as soon as it leaves the factory. This is 


the inevitable rule that is observed by all 
glass cutters. 
* * * 

If cut glass could only be graded as 
gold is, your customers could protect 
themselves. The only reason that they are 
taken in is because of ignorance. To them 
a piece of glass is cut or molded; they 
don’t know the different kinds of cut glass. 
Make it a point to teach them and they 
will always come to you then when they 
wish to buy any. Above all, never refuse 
to get them the cheap kind if they want 
it—the profit is just as good. Only self 
it to them for what it is just as you have 
to sell gold. You wouldn’t sell 10 karat 
gold jewelry for an 18 karat product. Yet 
this is equal to what they are getting at 
the cheap sales. 

















GROUP NO. 27—SHOWING NEW ELECTROLIER AND OTHER NEW DESIGNS. 


























August 12, 1914. 





THE JEWELERS’ CIRCULAR-WEEKLY 








Stouffer's 
Fine China 











Guaranteed Hand Decorated 





We take this opportunity to extend to you a personal invitation to attend the National 
Jewelers’ Convention at Chicago, August 24th to 29th, and can assure you we will do 


all in our power to make your visit pleasant and profitable. 








Ohe J. H. Stouffer Company 


STUDIO AND SHOWROOMS 


3225-3231 Calumet Avenue 
CHICACO, ILL. 
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You Need Not Fear Cheap Competition 


if you handle such goods as these. GENUINE 
CUT GLASS ON PLAIN BLANKS is all we | 
offer you. Each piece is guaranteed. The prices 
will please you, the product delight your customers | 
and the profits will add materially to your bank roll. 








Send for samples and prices at our risk. | 



































THIS SANDWICH or CAKE PLATE 


is entirely different to any other. The design and geometrical grouping of these four 
eight-point stars is original on cut glass and is our own design. There are four 
chrys anthemum stars in well formed panels of “Moonstone” cutting, with Greek cross 
center of fine chairbottom work and four beautiful stone w heel engraved floral decora- 
tions. These latter panels may be decorated with special exclusive designs of equal 
worth without extra cost. Monograms may also be engraved on one panel at very 
little cost. You may pay more but cannot get better workmanship. 


One plate sent as sample at $3.75 


J. F. HASELBAUER & SONS siWYok 
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CUT GLASS PRODUCTS COMPANY citcacs 


Largest Cut Glass Sales Agency in America 


NEW CATALOGUE FREE SEND REQUEST 
TWO NEW 
PATTERNS 

BIG SELLERS. 


Pleased to send 
samples on ap- 
proval. 








Prices subject to 
discount. 








See our Exhibit 
Booth 31 
NATIONAL 


JEWELERS 
each $440 CONVENTION 





No. 27 FLORAL CUTTING. 


No. 27 C. C. CUTTING. 
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Art China Import Company 


47 WEST 36th STREET, Dept. J, NEW YORK CITY 


China and Glass Orders 
Promptly Filled 


We have a heavy amount of stock of 
china and crystal which can be decorated 
on short notice, delivery within twenty 
days, in coin gold bands, encrustations 
and monograms. ‘The present unsettled 
conditions in Europe will prevent the 
timely arrival of shipments for the Fall 
and \Vinter trade, but you will lose no 
business by taking up our lines without 
delay. 

















YOU CAN MEET ALL COMPETITION 


if you sell our jewelers’ specials). HERE IS ONE. 
6 Tumblers and four-pint Water Jug as illustrated 


for $6.00 per set 


Let Us Ship You a Sample Set on Approval 


Colognes, Vases and other Novelties at Equally Low Prices 


WILLS & GARDNER, grookiyn, NY. 
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Retails for $1.75 each. _ 
Subject to Jewelers’ Circular Key. 


9 in. Sandwich Plate. 
Catalog No. C G/22/16. 5 


To Sell Wore Cut Glass 
Sell Low Priced Cut Glass 


EAVY Cut Glass is pretty but not practical; the result 
is mostly sales to Gift buyers—and much competi- 
tion to get even this small volume. 

EAMCO Cut Glass Tableware is thin, there- 
fore less costly to make. The low prices at 
which you can retail it enables you to secure 
the maximum volume of sales because they 
make it possible for each woman to buy for 
her own every day family use—not just for 
gifts alone. 

Yet EAMCO Cut Glass is beautiful enough 
for social use on any table. Your choice of 
three different patterns. 150 different pieces in 
each pattern, all carried in stock. This enables 
each customer you start to add new pieces to 
match up at any time—or to replace broken 
pieces, etc. If you are not already handling 


(EAMCO) 
Cut Glass Tableware 


write for samples, catalog, price lists and full 
details of our Exclusive Pattern Agency Prop- 
osition, our Magazine Advertising and our Co- 
operative Sales Aid Service, which helps you 
introduce and move the goods after you get 
them. 

If you are already an Eamcoist, please note that the re- 
organization of this company on July Ist will assure you, 
in future, the highest possible standard of quality in the 
making and finishing of all EAMCO products, and the 
highest efficiency of service in all our operating depart- 
ments. 


EAMCO CUT GLASS WORKS 


ELECTROLYTIC ART METAL COMPANY 
NEW YORK 
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Cheese and Cracker Dish. Retails for $4.00 each. Catalog 
No. C G/22/11. Subject to Jewelers’ Circular Key. 





THE JEWELERS’ CIRCULAR-WEEKLY 








August 12, 191-4. 





You Have Calls for Popular Priced 
CRYSTAL SERVICES 


Cocktail Sets, 

Cut Crystal Goblets, 
Ice Tea Tumblers, 
Whiskey Tumblers, 

Water Tumblers, 

Champagne Tumblers, 

Clarets, 

Wines, 

Sherbets, 

Liquors, Etc. 


We manufacture 
complete Cut Crystal 
Glass Services. Write 
for illustrations. 


Representatives 
York: A. | age 
B’way. 


New Doct yr, 66 


W. 












Philadelphia: T. Downs, Jr., 
—e 610 Denckla Bldg. 
do Gobet. Boston: H. B. Hollis, 157 
stock 4edliore at 
acaoee Federal St. 
Baltimore, Md.: W. R. Neal, 
308 Merchants’ .& Mfrs. 


Bldg. 


St. Paul, Minn.—Yoerg 
Brokerage Co., Gill- 
fillian Bldg. 


CITY CUT GLASS CO. 


Camden, N. J. 


We Sell One Dozen ona Full Service 


CAMDEN 





Prittittititiititiietiteti tests 














They are submerged in Fish Globes or small dishes, and used for hold- 
ing cut flowers. Beautiful natural coloring. No urging necessary to 
sell them. Women buy them on sight. Profits are large. Minimum 
order accepted, 2 dozen (6 of each kind). 9-12-14 Trays furnished for 
Japanese miniature gardens. 


BRUSH-McCOY POTTERY CO., Zanesville, Ohio 








High Grade Balances 


For Diamonds and Jewelry 
Aleo 
VOLAND’S NEW METRIC 


CARAT WEIGHTS 
Send for Catalogue. 


VOLAND & SONS 
New Rochelle, N.Y. Tel. 1192 New Rochelle 





Estab. 1888 


















































Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, Art 
Metal Wares, Fancy Goods and Kindred Lines. 




































THE CONNOISSEUR’S HANDBOOK. 





Definitions of Some Technical Terms in Gold and Silver Smithing and Ceramics 
Alphabetically Arranged for Easy Reference. 











By Clement W. Coumbe. 














(Continued from issue of July 8.) 

Tices (her.) “and feuilles. Terms ap- 
plied to fruits when represented with stalks 
and leaves.”—Robson. 

Tires (French, carreaux; German, Flie- 
sen; Spanish, azulejo). The fictile art tiles, 


often called in English Dutch tiles, from 
their common use and manufacture in Hol- 
land for several centuries. 

The East was acquainted with the pro- 


























PORTUGUESE TILE (AZULEJO). IN PALACE 
BACALHOA AT AZEITAO (1565). 


duction of glazed tiles in antiquity. To the 
Moslem the tile was useful for clothing the 
walls, inside and out, of the mosque. The 
Greeks made flooring formed of potters’ 





ITALIAN FAIENCE TILE. 


RENAISSANCE (1530-31). 


work baked in an oven—they termed these 
“baked floors” optostroton; the excavations 
at Pompeii disclose superb tile-work formed 
of pieces (sectilia) of red and blue set ina 
white ground; they are of marble, and they 
called the style opus alexandrinum (Alex- 
ander work). The tessellatum of the 
Latins was a square floor tile. Such tiles 
were for the most part in solid colors and 
the red or the blue were laid in the white 
to form geometric designs. 

The Italians of the early Renaissance had 
perfected enameled painted tile-work in 
lovely designs. By the XVI century we 
find Masseot Abaquesne had a pottery at 





FRENCH ST, PORCHAIRE TILE. FROM CHATEAU 
D'OIRON. HENRI II. PERIOD. IN SEVRES MUS. 


Rouen, from which he supplied those mar- 
vels of tile decoration (still existing) for 
the palace of Ecouen, property of the Con- 
nestable de Montmorency. They carry the 
date 1548. The field of tile production 
then extends to a multiplicity of methods, 





FROM NOTRE DAME DE BROU. 


such as engraved tiles, varnished tiles, en- 
crusted, damascened; multicolored enam- 
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LAMBETH (ENG.) TILE. SIGN OF COCK AND 
BOTTLE TAVERN. IN GUILDHALL MUS. 
HEIGHT, 2 Fr. 10% IN.; WIDTH 
2 Fr. 1% IN. 
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GAILY PAINTED ITALIAN MAJOLICA TILE. FROM 
SANTA CATARINA AT SIENA (1504). 
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THREE BELGIAN CHIMNEY TILES WITH FIG- 
URES IN RELIEF. ALTERNATING GREEN, 
LIGHT YELLOW AND BROWN. LEAD 


GLAZE. FROM BRUSSELS. 
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‘“‘Look for the Lenox Trade 
Mark when buying 
fine China’’ 


LENOX 


LENOX CHINA 


























VASES.—Decorations in Black and White, Green and Black, Plain 
Grounds, Yellow, Gray, Chinese Blue and Pink. 


Startling, Interesting and in fine taste. A Live Line ready for 
September flowers. Enter your order now for a selection of ihe 12 
best sellers. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 














































No Pressed Blanks—Genuine—All Hand Cut Only 
from Plain Blanks 


“The Rambler Rose” Design 


shown here has been the most popular pattern ever placed 
on the market. 


REPEAT ORDERS come in by every mail. It has caught 
the public’s fancy. You too should get scme of the excellent 
profits made by handling this quick selling line. 


Write for samples .and catalogue. 


ENTERPRISE CUT GLASS CO. 
ELMIRA, N. Y. 











YOU HAVE CALLS 











for cologne bot- 
tles that are of 
small capacity 
and price, yet 
large enough to 
be showy and of 
distinctive shape. 
Here are two 
that meet these 
requirements. 


Add these to 
your line and 
reap the bene- 
fits. 


Ask for prices; 
they are inter- 
esting. 

















1414 Cologne Violet. 1818 Cologne Violet. 
7¥%"” tall, 2-oz. ca- 5” tall. 38-oz. ca- 
pacity. pacity. 


KELLY & STEINMAN, Inc. 


Mfrs. of Rich Cut Glassware Deposit, N. Y. 


4.594 Set. Two Sets in Sample Barrel 


Well Cut a 
Heavy Blanks i, 
6 Tumblers ait 
I Jug to a Set | 


All cut star bottoms 








Let us send you a : a 
sample barrel. 


You’ll want more. L\ VAG WAY AE | ) a7) 
SUSQUEHANNA CUT | OU yf V 
4 Vall / \; &  \ 


GLASS CO. 
COLUMBIA, PA. 























Good Quality, but Not Expensive 





This ware is as 
showy as copper 
wheel engraving 
but is much less 
money. 





Complete line of stem 
and table ware, vases, 
ornaments, etc. 


Write for prices and 
samples. 


ROYAL CUT GLASS CO., 6 “sis, 38" 
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eled, grisaille on white ground, followed. 


And the talent of a Della Robbia creates 
a facade for the Palace of Madrid in which 
the enameled tile predominates so that it 
was called the palace of faience. Faenza, 
Pezaro, Urbino, rival one another in these 
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FRENCH RENAISSANCE RELIEF TILES. RED 
CLAY, NO GLAZE, 2%' CM. THICK + 9 cM. 
FROM CHATEAU-DES-ROCHERS, RENNES. 
































FRENCH TILE IN DELFT STYLE. “WARRIOR AND 
LILIES.”” MIDDLE XVIII CENTURY. PARIS. 





EARLY ITALIAN MAJOLICA ARMORIAL TILE (BE- 
TWEEN 1487 anpD 1491). FROM GIACOMO 
MAGGIORE AT BOLOGNA. (FORRER 
COLL. ) 

















DUTCH TILE. BLUE SHIP; XVIII CENTURY. 


FROM DANZIG. 











SWISS BACKSTEIN IN ST. URBAN TECHNIQUE, 
LUCERNE MUS. 


ceramic wall and floor decorations. Portu- 
gal, in the XVI century, created beautiful 
azulejos to cover the walls of her palaces. 
Germany, Holland and England entered the 
field, and their chimney tiles were the rage 
for many years. Then, with decadence in 
the art, tiles fall into disfavor and are for- 


gotten, except the German oven-tiles for 
their picturesque Kachelofen (stoves). And 





GERMAN RENAISSANCE TILE. COLORED GLAZE. 
MODIFIED VESICLE MOTIF. FROM COLOGNE. 
14cm. + 3CM. (FORRER COLL.) 


it was only in the XIX century that the ttle 
industry was revived. 

Time. Symbolically in art “Time is or- 
dinarily represented as an old man, naked, 
or but slightly clothed, and quite bald, with 
the exception of a single lock of hair. * * * 
In his hand he holds a scythe, or in one 
hand a scythe and in the other an hour- 
glass. In an engraving by Bernard, ex- 
ecuted in 1560, Time has scythe and 
crutches, and in some few cases he is rep- 
resented as winged. Though in later days 
Time and Death have been associated to- 
gether, and the symbols they bear freely 
exchanged, in earlier days they never were 
represented as necessary companions. Time 
was associated with ideas of growth and 
life, rather than with destruction and de- 
cay. 7ime in the Greek Church was young 
and unbearded, while Death was a noble 
and angelic form, as in the Campo Santo at 
Pisa.”—Hulme. See Death, 

Tin. The alchemists used the symbol of 
Jupiter (9)) for the metal tin. Cook- 
worthy, the Plymouth chemist who discov- 
ered Cornish stone and Cornish clay as in- 
gredients of porcelain, used this sign for 
his mark on his early pieces. Melting point 
442 degrees Fahrenheit, 230. Celsius. 

TIN GLAZE (cer.) “is practically a lead 
glaze made white and opaque by the addi- 
tion of tin oxide, thereby making it harder 
and less fusible.”—Janvier. 

Trnctura. In jewelry, placing a metallic 
foil under the stone in settings so as to add 
Juster to the stone is often termed tinctura. 

Tincture (her.). “The color of any- 
thing, including the two metals, because 
they are often represented by yellow and 
white.”—Robson. 


“Torson pD’or.” The Golden Fleece, or 





es | 








HERALDIC TOISON D’OR, OR GOLDEN FLEECE. 


the Holy Lamb. It is a French order of 
knighthood. The insignia date from 1429. 

Tonpino (Ital.). “A name given to small 
plates or dishes, which it was a medieval 
fashion for the gallants to present, filled 
with confectioneries, to ladies. They are 
described as small, with a flat brim and 
sunken center; in this the central medallion 
is generally occupied by a figure of Cupid, 
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hearts tied by ribbons or pierced with ar- 
rows, or by joined hands, and similar ama- 


SS" = 
= 


MAJOLICA TONDINO FORMS. 


tory devices, or with a shield of arms and 
initial letters, etc.”—Mollett. 

Tinctures (her.). These heraldic de- 
vices are supposed to date from about 1630, 
but the present system came into general 
use early in the XVIII century. Tinctures 
consist of two metals, five colors. Two 
more colors are occasionally used, but have 
actually been discarded in English heraldry. 
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HERALDIC TINCTURES. 

1. Or. 2 Argent. 3. Gules. 4. 

Vert. 6. Purpure. 7. Sable. 8. Tenne. 
or murrey. 


Azure. 5. 
9. Sang 


‘The two metals are known as or (gold) 
and argent (silver). The colors are called 
azure (blue), gules (red), sable (black), 
vert (green), purpure (purple). The two 
discarded colors are tenne and murrey or 
sanguine. 

(To be continued.) 
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Let Us Put Your 
Name On These 
Handsome Slides 


Motion picture advertising pays: the 
biggest retail firms in many lines are 
using it. These slides are in several 
colors and will make a handsome show- 
ing on the screen. 


The sale of SIMMONS CHAINS, in 
the last analysis, depends on you, the 
retail jeweler. Your advice, your rec- 
ommendation, will go farther with your 
customers than anything a manufac- 
turer can print. 


We can help you, and we will help you, in every way in 
our power, with consumer advertising, booklets, lantern 
slides, etc.—and we ask from you only a cordial co- 


operation with our efforts. 


Send in your order for these slides, which we furnish 
you without charge, and get them before the “movey 
fans” in your locality. They will be a big selling help. 


R. F. SIMMONS CO., Attleboro, Mass. 


ESTABLISHED 1873 
Main Offices and Works at Attleboro, Mass. 


SALES OFFICES: 


New York Chicago 
9 Maiden Lane 


WHOLESALE JEWELRY HOUSES, DISTRIBUTORS 


10 S. Wabash Avenue 
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Toronto 


95-97 King Street, E. 
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KEEPING 











That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
Tue Jewerers’ Circutar regarding any advan- 
tageous device or plan which they are utilizing in 


> 









connection with their business. 






































Possibilities of the Repair Department. 


Written expressly for The Jewelers’ Circular. 


























ae ¥, Vi HY don’t you make more out of 
your repair department?” I asked 
a Milwaukee Ave., Chicago, jeweler, not 
long ago. 

“Why don’t you push it? Certainly 
there should be money in repair work if 
the work is properly handled and you go 
about it with the determination to build up 
a ‘come again’ trade.” 

The Milwaukee Ave. jeweler, who has 
been doing business where he now is for 
over 25 years, shook his head and replied, 
“There is no money in repair work.” 

I did not stop to argue the point with 
him because I wanted to get an order and, 
besides, I hadn’t the time to try to make 
him see what he had not seen for himself. 
Still I did not believe his assertion. He 
could not even have convinced me with 
figures, for if he had said that figures 
can’t lie I should have told him that here 
at least was a case where nothing lies like 
figures. 

However, he didn’t do any figuring, so 
we left each other equally skeptical, he of 
the statement that “there’s money in re- 
pairs” and I of the negative of that state- 
ment. 

The more I thought of it the more con- 
vinced I felt that the repair department 
does offer a big opportunity for increased 
profits. 

This conviction was recently strengthened 
by the receipt of a bill from a jewelry de- 
partment of a big State St. store in which 
I was charged $3.50 for repairs to my 
wife’s watch. I don’t know what they did 
to the watch, but, I suppose, they did it 
good. I certainly feel that they did me 
good. 

No doubt there are plenty of jewelers 
like my Milwaukee Ave. friend who don’t 
make any play for repair business because 
they think there is “nothing in it.” They. 
would rather sell new stock. 

But why not do both? Perhaps a good 
many jewelers have never seen their op- 

portunity. In that case, now, at the front 
of a new year, is a good time to sit up 
and take notice of all the opportunities 
that present themselves. 

If you don’t think repair business is an 
opportunity, just consider a few facts. To 





begin with, how many men, women, and 
children, too, do you know who do not own 
a watch? 

We'll say one out of 10. 

That is a mighty conservative estimate. 
Anyway, just think how many watches 
there are in use. And how many of these 
watches can go on running indefinitely 
without attention? Not one. Not a single 
one. Every once in a while somebody’s 
watch runs down. It gets “down and out,” 
like people who work and work and work 
without any lay-offs or rest-ups. Then 
what happens? Why, Mr. Owner packs 
his useless “down and out” to the watch 
hospital—to you—for rehabilitation and re- 
pairs, just as he packs himself off to a 
sanitarium, resort, cure or hospital when 
something happens to his own works and 
the wheels refuse to run regularly. 


Now, there’s an idea for you! A watch 
hospital. You mever heard of such a 
thing? Of course not. Neither did I. 
Neither did any of your customers. That’s 
why it’s such a crackerjack idea. It has 
novelty. It’s pat. And it will make your 
store the Mecca for owners of antiquated 
and overworked timepieces. You'll get the 
watch repair trade of your whole com- 
munity with that simple slogan. Use it in 
your newspaper ads every day. Get out a 
little circular—or a big one—about your 
watch hospital and your “corps of experi- 
enced watch specialists ready to take the 
pulse and regulate the insides of the most 
aristocratic repeater or the shabbiest dol- 
lar pocket-clock and get them in condition 
in record time.” 

You could get up some mighty snappy 
and readable ads along this line—ads that 
would be so different as to set people talk- 
ing; ads that would sort of sink in and 
make an impression, the way people do 
when they are out-of-the-ordinary and 
original. 

Of course the good would not stop when 
you had repaired the watch, for some of 
the watches would be on their last legs, 
anyway. If the works were not played 
out, the case might be worn. So the repair 
work would be the stepping stone to sales 
of new watches. 

Styles in watches change like everything 


else. The man who has inherited a “tur- 
nip” from his father, who got it from his 
father, does not want to carry it forever. 

He may wear it out of sentiment for a 
while, but if he can afford it he is pretty 
apt to cast an admiring eye on the sylph- 
like models of the present—models that 
slip so easily in and out of vest pockets, 
never bulging nor resisting the slightest 
pull. 

Take an illustration of how this works 
out: John Smith, we will say, has one of 
those heirloom watches. It was a wonder- 
ful watch in its day. It is still a splendid 
example of the watchmaker’s skill. But 
it is large, heavy, old-fashioned and 
scarred by service. Mr. Smith treasures 
it as he does few other possessions in 
spite of its cranky spells. Mr. Smith has 
invested a good many hard, round dollars 
“doctoring” for these cranky spells, with 
only temporary success. Always, it seems, 
the repair man has some new addition or 
change to suggest to the end of greater 
accuracy. 


One day in August, during a prolonged 
strain of sultry weather, the mainspring 
snaps and Mr. smith comes to your “hos- 
pital” for a new “spiral column,” as he 
jokingly puts it, entering into the spirit of 
your hospital idea. 

On examining the watch you find that 
it also needs cleaning, and mention one or 
two other things which might be done. 

When Mr. Smith asks the cost of all 
this, your price brings forth a long,. low 
whistle from Smiddy, who, being the aver- 
age American man, has to work for his 
dollars and knows a place to put every one 
he gets. 

After drumming for a half-minute on 
the counter, Mr. Smith’s eye is caught by 
a handsome thin model of a well-known 
make which is widely advertised. 

He has seen the advertising in his fa- 
vorite magazines and it appealed to him 
as “good stuff.” He has a kindly feeling 
toward a watch bearing that name; thinks 
if he ever bought a watch— 

Then an idea strikes him—strikes him 
so hard that he takes a quick, short breath 
and asks, “I could almost buy a new watch 
for that, couldn’t I?” 


You draw from the showcase the tray 
he has been looking at and hand ‘him one 
of the superfine, wafer-thin models of 
bright gold with high-caste gilt face and 
Arabic numerals. 

He takes it admiringly, compares its 
lightness with the weight of his own and 
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Storekeeping Department. 








does not quiver when you mention the 
price. 

To make a long story short, Smith leaves 
the old watch for repairs and goes away 
rejoicing in the possession of a new one— 
one that he is proud to take out with a 
flourish at the club or when his wife’s rela- 
tives come to dinner—one that he is quite 
sure expresses the last word in watch cor- 
rectness. 

So may the repair department pave the 
way to watch sales. This is only an in- 
stance. There are other ways that will 
occur to you on reflection. 

The repairing and resetting of family 
gems and heirlooms offer possibilities of 
profit, not only in the work itself, but in 
the aftermath of interested customers. 

The big city stores do a great deal along 
these lines, but I fancy the average jeweler 
in smaller places is not making the most 
of his opportunities in this sort of work. 

Why? Simple because his patrons have 
not been educated to have their old jew- 
elry reset after modern modes. 

Styles in jewelry now change almost as 
rapidly as styles in dress. Where are the 
cameos and sunbursts of yesteryear? The 
approved metal is platinum instead of gold, 
and the ornate and heavy designs dear to 
our grandmothers have given place to fili- 
grees and spirals. 

Those who have old pearls, diamonds, 
sapphires, emeralds and rubies should have 
them made over into the styles of to-day. 
The gems are no doubt intrinsically worth 
more than the day when they were pur- 
chased, but Madame’s debutante thinks the 
settings “a fright.” 

A great many owners of fine gems would 
bring them in to be cleaned, valued, reset 
or repaired if you only suggested it to 
them in a carefully worded mailing card 
and in your newspaper space. 

The old jewels are perhaps doing no 
one any good now. You could work a 
miracle with them. Miss Debutante would 
no longer scorn to wear them, but, instead, 
in the modern settings, they would prove 
a wonderful asset to her charms. Has all 
this occurred to the fond mothers who are 
customers and prospective customers of 
yours? 

Those who own old jewels usually have 
money to buy more. If they have a num- 
ber of valuable pearls or diamonds, why 
not suggest the addition of other gems 
from your stock of unset stones? With 
the old stones and the new some very 
handsome pieces and beautiful results 
might be obtained. 

Advertising the repair department gets 
people into the store and is “worth while” 
if it does nothing else. For the customer 
who comes once and is satisfied will come 
again, and every time he or she comes 
they find it easier to come and to spend. 








Work on the construction of a new store 
for Samuel Perkin, 128 N. 6th St., Allen- 
town, Pa. has been progressing rapidly 
during the past fortnight. In the meantime 
Mr. Perkin is handling his jewelry busi- 
ness in temporary quarters next door. 
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Plain Talk by a Plain Man. 





Written expressly for The Jewelers’ Circular, 

















HE time has come when members of 
any trade must be mutually considerate 
of each other’s interests. The retailer is 
sometimes not quite as thoughtful of the 
firm which sells him his stock as he might 
be, feeling that he is doing a concern a 
favor by purchasing from it. He does 
favor the seller in a way by giving his 
‘patronage, but the selling concern at the 
same time is rendering a service. 
WE SE 
THE progressive manufacturer to-day is 
doing everything in his power to co- 
operate successfully with the retailer. The 
latter often forgets that it costs brains, 
energy and money to market a product suc- 
cessfully, and that the successful market- 
ing of this product, provided it is worthy, 
redounds to the profit of all concerned— 
manufacturer, wholesaler, retailer and even 
consumer. Selling and advertising meth- 
ods devised by manufacturers are all at 
the service of the retailer. The manufac- 
turer realizes that the advancement of the 
prosperity of the retailer means the pro- 
motion of his own interests. 
% ME 
ODERN business methods help sotH 
parties to a transaction. The business 
plan that succeeds to-day does not take all 
and give nothing. It is one by which both 
sides benefit reciprocally. 
WE We 
HE considerate retailer will not strew 
the manufacturer’s path with boulders 
and cactus plants—he will strive to make it 
easy, realizing that success ensues from 
friendly co-operation. The conscientious 
manufacturer has a big job on his hands 
to market his product, and the retailer 
who blocks his way to success is impeding 
his own progress. 
we 9 
a I were a retailer I would make the 
following resolutions and keep them: 

First—Never to make unjust demands 
from the seller. 

Second—Never to ask for unduly long 
credits except in urgent cases. 

Third—Never to return goods for credit, 
especially after having held them an un- 
due length of time. 

Fourth—Never to overstock, but to study 
conditions in my territory and thus gauge 
the buying power with which I have to 
deal. 

Fifth—To adopt only scientific business 
methods; which means that I shall depart- 
mentize my store, ever keep on the alert 
for new ways of winning trade and of 
holding old trade. 

Sixth—That I shall figure my profits al- 
ways on the selling price, and that ! siall 
always know the exact cost of doing busi- 
ness in each department. 

Seventh—That i sh... take advantage of 
all the aid extended to me by the trade 
press and “dealers’ helps” given by enter- 
prising manufacturers. 


EFighth—That I shall feel that the “other 
fellow” is my friend and not my foe. 

Ninth—That I shall do persistent news- 
paper advertising and win attention by 
making my ads SAY SOMETHING. 

Tenth—That I shall be an optimist and 
always endeavor to build up, leaving the 
tearing-down process for anarchists and 
pessimists. 





Ideals. 





| KNOW they’d laugh at you, some of 
these youngsters with whom you work, 
if you were to mention ideals; but just hang 
on to them anyway. They’re lifesavers, the 
very buoys that keep us afloat when we’re 
almost going under. Don’t permit them to 
drift away; keep them intact and clean and 
unimpaired. That’s the wonderful part of 
being young, for, I tell you, there’s no re- 
claiming lost ideals! And if everything 
seems to make them childish and unworthy 
and impractical, urging you to get into the 
rut of being an average man, take a chance 
in sticking to them anyhow and come out 
of the sordid argument with the old philos- 
ophy still able to sit up. 

I’d give a lot just to be able to tell you 
what it means to have gone through many 
of the skirmishes of the same kind; to face 
the cold facts of the workaday life with 
thoughts of loyalty; to know the tempta- 
tion of saying “What’s the use?”: and to 
have fought it out alone, as a man must, 
and to come through it all with the sails 
still set, not one a-dropping. I tell you, it 
steadies the hand on the tiller in wonder- 
ful fashion. It makes pretty easy sailing 
when you’ve been through a few heavy 
squalls of that kind down in the “roaring 
’40s,” where it’s each man for himself and 
the deck’s topsyturvy. But the old ideal 
stuff is anchor enough in any sort of 
storm.—The Haberdasher. 





Brighten Up Your Store. 
STORE, above all, should be cheerful. 


It must have evidence of snap and 
action. It should have a wholesome selling 
atmosphere. When a customer goes in and 
finds the stock perhaps poorly kept, with 
gloomy clerks and a listless dealer, the in- 





fluence to buy falls ’way below par. The 
consumer does not buy when in a bad 
mood or confronted with the glooms. He 


buys when he is snapped up to action by 
cheerfulness and optimism. 

The place must have a pleasing atmos- 
phere. It must radiate optimism to unfold 
the buyer’s wallet. A store must not only 
sell the best goods, but should stand for 
prosperity, belief in good business, have 
faith, hope, health, reciprocity and love of 
the trade. 

All the glooms have a jail warden. Cre- 
ate a buying atmosphere and even old tight- 
wad will loosen up.—Notions and Fancy 
Goods. 
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HE statement that in order to succeed 
in these modern days a man must get 
out after business is a truism so generally 
recognized that it has become a maxim. 
Anyone with any commercial experience at 
all will admit the truth of the idea, but very 
few trouble to adopt in practise the line of 
action which should logically follow from 
such an admission. The majority recognize 
the wisdom inherent in the somewhat hack- 
neyed phrase, and: then sit down and wait 
for business to come to them. And thus it 
is that so many businesses, though they may 
manage to exist, never develop into any- 
thing bigger than they were at first. The 
minority, which from small beginnings 
have developed into big commercial con- 
cerns, are those businesses which have been 
run by progressive men along progressive 
lines; by men who adopted the policy of 
getting out after the business. 

It matters very little whether a man runs 
a huge factory or a small retail store in 
the country, whether he owns a wholesale 
business or sells papers on the street, the 
same principle rules. Unless he happens to 
be one of those fortunate individuals who 
enjoy a monopoly he must do all in his 
power to get whatever legitimate business 
he can, or else be content to remain in a 
small way of business; while even the mon- 
opolist will increase his trade to an enor- 
mous extent by a keen business campaign. 
The retailer in particular has need of an 
aggressive policy if he would succeed. The 
competition of the big departmental stores 
and the mail order house is becoming more 
and more threatening, and to retain the 
business which is legitimately his the mer- 
chant, both in town and country, has need 
of all his energy. The rivalry of these big 
concerns, with their comprehensive adver- 
tising schemes and their all-too-common 
policy of cutting prices, sometimes at the 
expense of quality, is a serious matter, and 
one which must be met with an aggression 
equal to that which animates enterprises of 
this nature. 

There is a good deal which the merchant 
can do to combat this apparently over- 
whelming force, and one of the first things 
is to study his trade paper. There he will 
find ideas which he can apply with the max- 
imum of success, notions the adoption of 
which will do much to draw custom to his 
store, and information which will keep him 
up to the minute in knowledge of all the 
factors which govern the trade in his ter- 
ritory. Advertising is another weapon he 
can use with effect. It is used by his rivals, 
and to meet them on even terms the retail 
merchant must adopt it himself. The local 
press is a good medium for this purpose, 
especially when used with judgment, and 
when care is taken in the preparation of the 
“copy.” Circulars announcing attractive 
specials, which will be sold on a certain 
day, slipped into the parcels of customers 
and distributed by the post or by hand, con- 
stitute another method of inducing cus- 


tomers to revisit your store again at an 
early date; while, last, but not least, every 
merchant has his store window, and every 
merchant should see that this medium of 
advertisment is used to the utmost. 

It will pay the merchant many times over 
to see that his store window is always at- 
tractive. If the form of window does not 
lend itself to effective draping it will pay 
to have a new one installed which will, and 
having got one to see that the most is 
made of it. The display should be made as 
striking and attractive as possible, should 
include the most effective samples included 
in the stock, marked down as low as is 
compatible with a reasonable profit. For it 
is a well-known fact that if you can once 
get a customer inside your store you can 
very often sell him other things as well as 
those he came in to buy, and the best way 
to get customers inside is to show them 
attractive things in the window marked at 
an attractive price. 

Freshness in the window display should 
also be aimed at, and the drape changed as 
often as possible. The interior of the store 
should also ‘receive the closest attention, as 
large a variety of stock as is compatible 
with effective arrangement being displayed. 
Thus a visitor will often see something 
which attracts his fancy, and which he will 
buy when otherwise he would not have 
done so. 

It is only by adopting such measures as 
those outlined above that the small store 
can hope to compete successfully against 
the dangerous rivalry which it now has to 
contend with. Money spent in advertising, 
whether in the press or by means of the 
store window, will be money well spent, and 
will return a bigger dividend in the long 
run than money spent in almost any other 
direction. There is hardly any big business 
in the world to-day that has not been built 
up by publicity, and there are very few 
failures in the commercial world due to 
over-advertising. Most of them spring 
from the opposite source. 





The Man Who Says He “Never Had a Chance.”’ 


HE fellow who says “I never had a 
chance” is almost invariably a man 
who never had any grit. Grit wins. To 
have grit means to have determination 
enough to keep going, to plug away until 
the accomplishment of your purpose. This 
requires planning, studying, working with 
all the concentrated force that is in you. 
Winning means working in the superlative 
degree, not shirking in any degree. 











An involuntary petition in bankruptcy 
has been filed against Smith & Webster, 
retail jewelers at 612 E. Main St., Rich- 
mond, Va. This business was started in 
1901 by Smith & Webster, who were pre- 
viously in the repair department of J. T. 
Allen & Co. They were burned out in 1901, 
but the loss was covered by insurance. 








Stock Depreciation, Etc.—I am inter- 
ested in an article which appeared in your 
publication some time ago, and so are my 
clerks. The two examples that attracted 
my attention are, the one on depreciation 
of stock and the other on the inventory 
value of a clock purchased at $4.50. Will 
you kindly show me by working examples 
how you obtain your answer in each case? 
Thanking you in advance for this favor, I 
beg to remain, C. 5. i. 

ANSWER.—(1) Example of depreciation 
of inventory. Stock on hand at end of first 
year, invoice price $12,000, 334% per cent. 
of depreciation is $4,000, leaving a balance 
of $8,000. Stock at end of second year, 
invoice price $15,000. As $12,000 of this 
has already been depreciated the amount 
to be depreciated is only $3,000, which at 
one-third depreciation will amount to $2,- 
000. Add to this the former amount at 
depreciated prices and we have the stock 
reduced to $10,000. I find that I was in 
error in the manner in which this should 
have been explained. I wished to show 
that the amounts 8,000 plus the 3,000 
which is 11,000 should not be depreciated 
one-third, but only the extra amount on 
hand each year. If this is done the stock 
will always remain at exactly two-thirds 
of the original invoice values. This method 
is suggested in place of a depreciation 
that may be more or less, according to the 
mood of the merchant when he takes his 
stock. (2) Example of the clock.—Clock 
costs $4.50, discount being 45 cents, leaves 
net cost $4.05. Add the express charges, 
35 cents, and we have the true cost $4.40. 
Deduct 33% which is $2.93. That is the 
apparent method, but let me show the rea- 
son this is wrong. The deduction of one- 
third is to be made from invoice prices, 
which in this case is $4.50. The amount 
deducted is $1.50, leaving $3.00. Now add 
the express charges and deduct the discount 


and we get $2.90, the right figures. I trust 
these explanations are satisfactory and 
plain. 





When Quality and Price Are Right. 





OU will notice that those business men 
who have really made good are in a 
position to make a price and sustain it, be- 
cause their reputation is such that that 
course is justified; they are men who have 
been very careful to make good all business 
transactions by having always sincerely 
tried to deliver quality in proportion to 
price.—The Arrow. 





John D. Martin, of Wichita, Kans., has 
devised a means of attaching an alarm 
clock to a phonograph and he is awakened 
by the mellifluous sounds of Tetrazzini, 
Caruso, Melba or other song celebrities. 
The spring of the alarm is so adjusted as 
to release the record. 
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(Continued from issue of July 29.) 
Cash and Time Discounts. 


HAT many merchants do not under- 
stand the value of discounts is easily 
seen from the methods many follow in al- 
lowing all bills to remain unpaid until the 
time period has arrived. In the jewelry 
trade especially is there a great chance for 
the jeweler to make money that he does 
not see or does not take advantage of. 

The following anecdote will forcefully 
illustrate the value of discounts: 

It is related that once while Peter 
Cooper, the founder of Cooper Union, was 
talking about a project with an acquaint- 
ance, the latter said he would have to bor- 
row money for six months, paying at the 
rate of three per cent. a month. 

“Why do you borrow for so short a 
time?” asked Mr. Cooper. 

“Because the brokers will not negotiate 
bills for longer.” 

“Well, if you wish,” said Mr. Cooper, 
“T will discount your note at that rate for 
three years.” 

“Are you in earnest?” asked the would- 
be borrower. 

“Certainly I am. I will discount your 
note for $10,000 for three years at that 
rate. Do you want me to?” 

“Of course I do,” said the merchant. 

“Very well,” said Mr. Cooper. “Just 
sign a note for $10,000, payable in three 
years, and give me your check for $800, and 
the transaction will be complete.” 

“But where is the money for me?” asked 
the astonished merchant. 

“You don’t get any money,” was the 
reply. “Your interest for 36 months at 
three per cent. a month amounts to 108 per 
cent., or $10,800. Therefore your check for 
$800 just makes us even.” 

In figuring interest we find a rate of 
seven or eight per cent. rather high, but 
fail to realize what a one per cent. dis- 
count for payment in 10 days means. It 
will be a revelation to know what rate of 


interest some of the smaller discounts 
really mean. Take the following as ex- 
amples: 


When a bill is dated 60 days net, or one 
per cent. off for cash in 10 days, it means 
interest at the rate of seven per cent. per 
annum. 

When the discount on the same terms is 
two per cent. the interest is doubled, being 
at the rate of 14 per cent. per annum. 

When terms are 30 days net, or one-half 
per cent. off for payment in 10 days, it 
means nine per cent. per annum. 

When the same terms prevail with one 
per cent. discount, the interest rate is 
doubled; and when the discount is two per 
cent. it is trebled. 

When a bill of goods is sold at 30 days 
net, or five per cent. off for payment in 
10 days, the rate of interest is enormous, 
being 90 per cent. per annum. 

Just think of the enormous interest a 


merchant pays who does not take these dis- 
counts. 

Let us illustrate the valye of cash dis- 
counts in another way. Suppose a jeweler 
orders $200 worth of goods. If paid for in 
10 days after delivery he is to be allowed 
two per cent. discount off the bill, which 
saves him $4 he would have spent in in- 
terest if he had taken advantage of the full 
60 days allowed for net payment. This 
amount ($4) is saved by making his pay- 
ment 50 days earlier than he would have 
done in the latter case. In other words, he 
has in 50 days earned $4 on a capital of 
$200. There are a little over seven times 
50 days in the year. The $4 earned on 
$200, then, represents a total saving of over 
14 per cent. per year. This means that he 
has earned #4 on the purchase without any 
further expense than of paying for the 
goods. Surely this is worth considering. 

If he had to borrow from some source 
the $200, and paid at the rate of four per 
cent., he would have to pay $8 for the use 
of the money for a year. He would then 
be ahead. Provided he kept the $200 work- 
ing all the year round he would be $6 ahead 
on the deal. 

But sometimes the merchant has this 
money lying idle in a bank account that 
does not draw him any interest at all. He 
either does not know the value of these 
cash discounts, or he is too busy to look 
into the matter at all or too lazy. These 
merchants could make big money taking 
discounts if they would attend to it. 


Then there is another class of merchant 
who has a store full of goods and con- 
tinues to buy and lose all discounts. In a 
great many of these cases the stock is too 
large and the merchant could do just as 
much business if it was reduced. The 
writer knows of a case where a merchant 
had to borrow money to pay his bills. He 
paid a bank at the rate of eight per cent. 
interest and had to borrow pretty nearly 
12 months in the year. His stock was very 
heavy, but he seemed to have an idea that 
he could not reduce it without losing trade. 
But the time came when a son used his in- 
fluence and the stock was reduced, and an 
interest account that had been a loss to the 
business of many hundreds of dollars a 
year was turned into a gain account that 
paid the rent of the store in the first year 
of the change. The second year the busi- 
ness began to pick up and the discount 
account showed a larger profit than ever. 
This was due to the fact that the ‘merchant 
was making his capital earn money for him. 
He used it over and over again, and made 
over 30 per cent. interest in one year. 

Unless one gets down to the bottom of 
this:subject and studies out just what these 
small discounts mean, he is likely to con- 
sider them of little profit to him. 

The jeweler is favored with all kinds of 
discounts in his business relations with dif- 
ferent classes of manufacturers. He will 
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buy some goods at these small cash dis- 
counts and he will be able to buy some of 
his jewelry at, let us say, 10 and 6 per 
cent. for cash, season settlement. These 
discounts are more like trade discounts 
than cash discounts, but they are usually 
contingent on cash settlement in the season. 

One of the worst features of the jewelry 
trade is the long time allowed for pay- 
ments, the large discounts offered for cash 
and the trade discounts. There is no need 
nowadays for these terms at all. The mer- 
chant who cannot pay for his goods,in 60 
days should be penalized by the manufac- 
turer. He should be made to pay interest 
on his account. Then the jewelers would 
all be on the same footing. But, as it is 
now, one firm will allow almost any old 
terms, while another has adopted more 
modern methods and offers only short-time 
and small discounts. The latter way of 
doing business is the best, as it places all 
on the same level. 


It will be found that the firm having big 
discounts has added the discount to the 
price of the article first. This is necessary 
if a profit is to be made by the manufac- 
turer. But some jewelers fail to figure this 
out and see the big discounts offered, and 
overlook the lower price of the manufac- 
turer who only gives small discounts. On 
the other hand, many jewelers see only the 
price quoted and consider those lowest that 
are so quoted, forgetting that often a larger 
discount will bring the net price of the 
highest quotation lowest. Much confusion 
is thus caused by the multiplicity of terms 
and discounts. 


It would be better for all if the terms 
were identical to all. 

Watch your discounts. Take every ad- 
vantage of the terms offered. Now that 
you know how much interest you are pay- 
ing when you do not take your discounts, 
perhaps another avenue of profit has been 
opened up to you. 





Mistakes and Their Lessons. 





PTIMISM is a mighty good business 
lubricant, and the merchant who is 
always cheerful is likely to be more suc- 
cessful in attracting trade than the pessi- 
mist who is continually croaking about 
business being bad, almost invariably pre- 
senting a wobegone countenance. The op- 
timist will turn even his mistakes to good 
account and cheerfully hunt up evidence of 
errors so that the antidote may be admin- 
istered. That is just as effective a method 
of business-building as increased sales, and 
it means building on a good foundation. 
Examples are not lacking of retail con- 
cerns that have doubled their sales only to 
find their actual financial standing inferior 
to what it was when only half the volume 
of business was being done. It behooves 
the merchant to be ever on the watch for 
shoals and pitfalls, and the correction of 
little mistakes will tend to fortify his po- 
sition against the possibility of the bigger 
and more disastrous one. Thus the lessons 
learned by reason of little errors of judg- 
ment will be turned to advantage in build- 
ing up a stronger business, equipping the 
merchant for expanding it on sound lines. 
—Notions and Fancy Goods. 
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Pencils 


These ever pointed pencils, original with this 
company, are the most practical and beautiful 
in the market. The lead is held perfectly rigid 
and is adjusted by a slight turn of the flange 
end. Very economical in use as the lead can be 
used to the extreme end. The patented clip, as 
illustrated, prevents loss from the pocket. May 
be had in a large variety of sizes, from short 
and slender to long and heavy, in many beauti- 
ful designs of silver, gold filled and solid gold 
casings. 




















>> The style at left, in gold filled, whole- 
x sales at $1.65 each, with clip; the 
styles at right, in silver, at $1.40 and 
$1.15 each, with clip, respectively. (& 
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Two Wrong Ways of ‘‘Getting Attention”’ 
in Advertising. 


i Now first object in an advertisement is 

to attract attention to it; but it must 
be favorable attention, or the advertise- 
ment will hurt more than it will help. 

One of the ideas which drift across the 
brain of the inexperienced advertiser or 
the shallow thinker, in his ponderings over 
the question of “attention,” is to print the 
advertisement upside down. 

In the larger cities this cannot be done, 
for publishers will not permit it; and even 
in most of the smaller towns newspaper 
proprietors have too much pride in the 
typographical appearance of their issues to 
consent to these upside-down eyesores. 
But here and there are publications greedy 
for the immediate dollar and complacent 
editors who will consent to any advertising 
monstrosity that may be demanded by in- 
sistent advertisers. 

Printing the advertisement upside down 
certainly secures attention to it; but is it 
a favorable attention? Let us look into the 
mental processes of the average reader; 
for the average reader is the one whom 
you must interest. The exceptional reader, 
who may be entertained by any kind of 
advertising lunacy, is not worth while— 
there is not enough of him. You are 
after the majority of opinion—the average 
reader. 

Now, with even the least systematic and 
orderly minds there is a determined appre- 
ciation of things “done decently and in 
order.” Your innovation can go so far, 
even with them, as to offend inborn preju- 
dices. Certain canons of taste must be ob- 
served at all times. You could not go to 
the average citizen and ask him to stand 
on his hands, head downward, for he 
would be offended by your calling on him 
for such sacrifice of his personal dignity. 
He might be willing to thus sacrifice his 
dignity for a _ consideration—pay him 
enough, and he may be hospitable to the 
proposition. But when you ask him to in- 
vert himself for your profit you are asking 
too much, and he will resent it. 

The upside-down advertisement asks him 
to either stand on his head or invert his 
newspaper. 

Suppose his curiosity leads him to turn 
the paper upside down in order to read the 
advertisement. He is made a little “sore” 
in the very act for the necessity of the 
manual act—you have disturbed the even 
tenor of his reading and made it bother- 
some to satisfy his curiosity. Now, unless 
the advertisement offers a very real profit 
to him (not an advantage to the adver- 
tiser), he feels trifled with, fooled, be- 
trayed, cheated of his time and trouble in 
getting at your inconvenient space in the 
paper; and there is only one way in which 
he can “get back” at you—he will “cut out” 
your store, if he can get reasonable satis- 
faction from another store. Because of 
this: He will not want you to know that 





you made him stand on his head. He will 
not care to confess to you that he sacri- 
ficed his personal dignity at your command 
to gratify his curiosity. ‘He stays away 
from your store in order that you cannot 
trace the effect on him of your humiliating 
beguilements. Consequently you lose a 
possible customer, and he stays lost—for 
the memory of his being fooled will remain 
with him, whatever the real attraction of 
your subsequent merchandise offerings. 

Your advertisement should “look at” the 
reader from the newspaper page as he sits 
comfortably to read. It should come to his 
eye squarely and honestly, in the candid 
way in which you would go to him, with 
squareness and honesty in your open coun- 
tenance, if he came to your counter. To 
ask him to turn a handspring before read- 
ing your topsy-turvy advertisement is not 
only demanding too much sacrifice of his 
dignity, but is preparing a lasting resent- 
ment against you if the advertisement does 
not instantly “make good” to his need of 
the moment. 


Another wrong way of “getting atten- 
tion” is in the exercise of a poor wit in 
various forms. 

Before me lies the “card” of a young 
jeweler which can be taken as a type of a 
certain kind of advertising which finds 
favor, alas, with some jewelers, but which 
is very hurtful in all its tendencies. 

The “card” is in the form of an ordinary 
eyeletter brown-paper shipping tag, and 
reads thus: 


I AM OUT FOR A BIG TIME. 
When I cannot stand, tie this to my 
button-hole, steal my pocketbook and 
CART ME HOME. 


The money I am burning was saved by 
my buying my Watches, Clocks and Jew- 
elry from ; ot. 





I can see some advertising value in the 
use of a card somewhat like this for a 
“sporting” saloon or for a provider of cer- 
tain other lines; but unless the jeweler de- 
liberately decides to cater only to the class 
which finds congenial spirits in low grog- 
geries and disreputable houses, it is suicidal 
for his purposes. 

It might “go” in a very new mining town 
on the borders of civilizatiori, where the 
scum of humanity and all sorts of adven- 
turers gather; but, singularly enough, this 
“card” was issued in a New England town 
of 4,000 inhabitants. Surely among the de- 
scendants of the Puritans there are not 
enough vicious to have made it worth while, 
at the sacrifice of all the decent trade; 
surely it was a monumental blunder to 
send it forth. 

These facts are against the proposition, 
and against al] extravagances of the same 
Three-fourths of all the purchases 


sort: 
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from jewelers are by women; and the 
goods handled by the jeweler appeal to the 
finer tastes. One can readily estimate the 
value of a jewelry advertisement which 
appeals only to men, and only to reckless 
or vicious men. 

But even drinking men do not ask a 
champion to vaunt their failing. ‘‘Cart me 
home” strikes a sympathetic chord only in 
the man lost to all sense of decency. To 
steal a pocketbook from the victim who 
“cannot stand” appeals only to the tough. 
And there is no profit in the trade of bums, 
nor does the thief often have to buy a 
watch. 

The manner shows the man. A mer- 
chant who advertises in this style of cheap 
buffoonery advertises himself at the same 
time as ill-bred, coarse, cheap and nasty. 

Avoid all such forms of advertising as 
you would a pot of pitch. It defiles all 
who deal in it. It leaves a smudge on 
reputation and a stain on character. And 
while the jeweler who issued this card 
may really be a very worthy young fellow, 
he has written himself down as the veriest 
ass in advertising. 





“NO CREDIT” SIGNS. 

It is interesting to note the universality 
of the “No Credit” sign in all countries 
and in all times, and its various forms. 

I found all over the south of France this 
legend over the doors of the inns: “Credit 
est mort; les mauvais payeurs lout tu” 
(credit is dead; he has been killed by bad 
payers) ; and further south, in Italy, a fa- 
miliar sign is a wooden rooster, beneath 
which appears the lines, “Quando questo 
gallo cantara allora credenza si fara” 
(when this cock shall crow, credit will be 
given). In Holland I chanced across a 
very old sign on a shopkeeper’s door, which 
said: “Van daag voor geld, morg en voor 
niet” (to-day for gold, to-morrow for 
nothing). Some of the old English inns 
show a sign portraying a dead dog and in- 
scribed, “Here lies poor Trust, killed by 
Bad Pay”; and I am told that all over 
‘(China this sign appears again and again: 
“Former buyers make us wise in this: we 
give not credit.” 

Even in the ancient days the “No Credit” 
sign was a familiar feature in the business 
life. When the buried city of Pompeii was 
revealed by the excavators, this sign was 
found cut into the stucco over The House 
of the Physician: “Eme et habebis.” 

The American jeweler’s most notable 
contribution to the collection is in the form 
in vogue in New England in the beginning 
of the last century. A clock dial, without 
hands, was hung against the wall; beneath 
it was inscribed, “No Tick Here.” 





Kaow How to Say It 





GREAT deal of truth is summed up 

in that time-honored remark that it is 
not so much what a person says as how he 
says it. To effect sales he must certainly 
know his goods. He must know their 
strong points. He must know how to dem- 
onstrate them. He must be able to an- 
swer the customer’s questions. But with 
all this knowledge he must know how to 
say what he has to say.—Notions and 
Fancy Goods. 
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Fishing Is Fine With One Line 


The Wadsworth Watch Case Company makes but one line of Twenty-Year 
cases and at one price. There is no divided effort in its production. It embodies the 


best watch case experience of years. This case is 


The Referee 


It combines the latest, thinnest and most compact models, beautifully hand 
engraved, English Barley and other engine-turned effects. Every case has our 
patented Grecian bow. 

Why select your stock, Mr. Retailer, from several lines with the same time 
guarantee but at different prices when THE REFEREE meets every requirement and 
is unquestionably the best Twenty-Year case on the market for the money ? 


WADSWORTH WATCH CASE COMPANY 


Factory, DAYTON, KY. 
CHICAGO NEW YORK 


Columbus Bldg. | 17 Maiden Lane 
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How Mercury Was Originally 
Adopted for Pendulums. 


















































EFERENCE has often been made to 
the achievements of Johann Joachim 
Becher, among others an automatic winder 
for clocks operated with the aid of rain- 
water; another showing that Becher was 
familiar with thermic winding, also a night 
clock produced by Becher, with projection 
apparatus: Further researches into the 
technical accomplishments of this remark- 
able man, says F. M. Feldhaus in Quellen- 
forschungen zur Geschichte der Technik 
und Naturwissenschaften, revealed to me 
that Becher first suggested the employment 
of mercury for the compensation of the 
clock pendulum. Until now it was acknowl- 
edged, without dispute, that the mercury 
compensation pendulum originated with 
George Graham, in the year 1721. The ac- 
companying statements show, however, that 
Becher was familiar with the principle of 
mercury compensation 40 years before 
Graham. 

Becher was born in 1635 in Speier, and 
was intended by his parents for the study 
of theology. War, the death of his father 
and the frivolity of his stepfather, impov- 
erished the Becher family, and young 
Joachim Johann had a sad experience in 
his youth. At the early age of 13 years 
he went out into the world and soon had 
to earn enough to support mother and 
brothers. By day he was employed as a 
laborer; at night he occupied himself with 
scientific studies; theology, mathematics, 
chemistry, medicine and jurisprudence. 
Finally he won the doctor’s degree in medi- 
cal science. 

His knowledge was so great that even in 
youth sorcery was attributed to him. From 
different princes Becher received abundant 
means for carrying on his scientific ex- 
periments. He kept on quite independently 
with his work. He was no abstract scien- 
tist like all the others around him of his 
period; he rather sought, on the basis of 
mathematical contemplation, to work out 
from his problems practically useful re- 
sults. He was particularly interested in 
making chemistry and physics serviceable 
in the advancement of trades and industry. 
For those times, however, that was a 
premature undertaking and here Becher 
failed. Nowadays, when industry eagerly 


takes up every utilizable idea, we can rec- 
ognize how valuable the efforts of such a 
man would have been in an age that aims 
at practical objects. 

With his plans for the erection of fac- 
tories, it was not long before Becher found 
himself in opposition to the controlling 
ministers. And as he was a bold and fear- 






































IS USED FOR PENDULUMS. 


HOW MERCURY 
man, he soon found himself in dis- 
favor, was apprehended and imprisoned. 
Bold flight freed him from his Vienna con- 
finement and then he wandered for 10 
years among the other European capitals. 
We hear of him in Munich, Mayence, 
Mannheim, Wirzburg and in various Dutch 
cities. But everywhere the hatred of those 
he had offended in Vienna followed him. 


less 


Finally Becher and his family went to 
England. Here he encountered the greatest 


misfortunes and died in poor circumstances. 
The only one who properly understood 
him was Prince Rupert of the Palatinats, 
himself a far-seeing technologist of his 
times. The year and place of Becher’s 
death are unknown; he is supposed to have 
died between 1680 and 1682. 


Among his many writings there is a book 
on clock making, “De nora temporis di- 
menticudi ratione et accurata horologiorum 
ratione” (Concerning new methods of de- 
termining the time and precise clocks). It 
was published in the year 1680. To-day it 
is exceedingly rare. 

It is very remarkable that Becher’s idea, 
to employ mercury for the compensation 
of the clock pendulum did not even find 
recognition, when Graham’s invention be- 
came known. Becher and Graham were 
both living in England, and it is not dif- 
ficult to imagine a connection between Gra- 
ham and Becher. Before the Graham in- 
vention was reduced to writing, Becher’s 
invention became known through a transla- 
tion from the German. Graham’s inven- 
tion was announced in the year 1726 in the 
proceedings of the Royal Society of 
Sciences in London. The title of this but 
little known work of Graham’s was, “A 
contrivance to avoid the irregularities in 
a clock’s motion occasioned by the action 
of heat and cold ona pendulum rod.” The 
German translation of Becher’s directions 
for the mercury compensation appeared in 
1726, in the great work on machines and 
apparatus, published at that time in a num- 
ber of volumes by Jacob Leupold, under 
the title of “Theatrum machinarum.” This 
work is divided into separate volumes. 
The volume of the Leupold work that is 
concerned here bears the title, “Theatrum 
staticum, das ist: Schauplatz der Gewicht- 
Kunst (Leipzig, folio 1726, page 306). 

The Leupold description is given in con- 
nection with the accompanying illustration. 
We see to the left a complicated clock- 
work, equipped with several weights, on 
the construction of which we need not 
dwell here. But we will give the original 
of the text, which is as follows in the 
quaint old language: “What he (Becher) 
will do with the many pulleys and wheels 
we can—Leupold thus begins his descrip- 
tion—omit, and will only state that it was 
known to Becher that the pendulum was 
impeded by the air, at one time thick, at 
another thin, in its regularity, and this he 
proposed to remedy with the aid of a ther- 
mometer A B, by filling it with mercury 
and placing in the tube B a weight, which 
rests on the mercury, also a cord from this, 
over a pulley D to E and attached to the 
bob of the pendulum so that when the 
mercury falls into the tube B it will raise 
the weight with it, and on sinking will 
allow it to fall. 

“Tts causes are as 
air is cold it is thick, 


follows: When the 
and consequently the 
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pendulum will be retained by it so that n 
cannot move quickly and consequently 
makes the hours too long; but because the 
mercury in the ball or tube A rises, owing 
to the cold, it falls in B and consequently 
raises the bob E, thereby shortening the 
pendulum so that it is not retarded by the 
thick air; again, when the air is warm it 
is thin and does not offer so much re- 
sistance to the bob E, consequently the 
hours are unequal and the bob E must 
come down, which is also caused by the 
thermometer, for owing to the air A be- 
coming warm and forcing the mercury or 
liquor in A down and upward in B, the 
weight and consequently the bob also will 
drop. It all appears to be well conceived, 
but in practise it is an impossibility. First, 
because the mercury never raises the weight 
B equally, but when it has risen a distance, 
it does it at once, with a jerk, but with a 
medium rise allows the weight to stand. 
Again it will prove impossible to determine 
the proportion between the weight in B 
and the weight E, so that the former will 
raise the latter. Third, I would like to 
know how he can find the proportion of 
change that proceeds only from heat and 
cold so that the thermometer may not do 
more than is necessary and consequently 
cause more disturbance than improvement, 
not to speak of the weight of the air and 
other circumstances that must be remem- 
bered, from which it is seen that the doctor 
is not a clear sighted but only a poor me- 
chanic, although in other, political, chem- 
ical and such fields, he has rendered the 
world good service. I could produce other 
similar mechanical propositions, which only 
show the foolishness of the wise, but will 
leave them for another occasion.” 

The critique that Leupold has _inter- 
polated has, however, also its weak points. 
It is first of all incorrect that the weight 
is not raised evenly by the mercury. The 
mechanical construction is, of course, de- 
fective. Leupold, however, concludes, with- 
out reason, that the mercury is not capable 
of following the variations in temperature 
differences. Unquestionably the funda- 
mental idea of mercury compensation for 
pendulum clocks is given here, it was only 
necessary to introduce the mercury into the 
pendulum itself.* According to the draw- 
ing there is on the pendulum, in addition, 
a weight distinguished as G. Has Becher 
imagined here, perhaps, the delicate rever- 
sion pendulum? 

As we are talking of the pendulum, the 
writer would call attention to the fact that 
it is a generally wide-spread but erroneous 
opinion that the metallic compensation 
pendulum, what is known as the gridiron 
pendulum, was an invention of John Har- 
rison, dating from the year 1728. This 

*“This remark is quite right,” says the editor of 
Deutsche Uhrmacher Zeitung, ‘it shows, however, 
in our opinion, just the opposite from what the 
author concludes. The present, in itself quite 
interesting Becher construction is, however, for 
the reason that here the mercury remains outside 
the pendulum, no mercury compensation pendulum 
in the generally accepted sense. This was first 
created when the mercury was run into the pen- 
dulum bob, as was. originally done by Graham. 
Consequently the latter remains, first and _ last, 
rightly the inventor of the mercury compensation 
pendulum. The presumptive ‘weight G,’ men- 
tioned in the following sentence, probably represents 
only the pendulum suspension, not any weight.” 


THE HOROLOGICAL REVIEW 


statement occurs first in the before-men- 
tioned records of the Royal Society of 
Science in London in the well-known Phil- 
osophical Transactions, in the year 1751 
(on page 517). The actual inventor of the 
gridiron pendulum is, however, the said 
Graham. He gives the year of its inven- 
tion at 1715, and already in his work on 
the mercury compensation pendulum, he 
speaks of the gridiron pendulum. 





New Method of Fastening Dials in Watches. 


HE method of fastening the dial by 
means of a screw, the flat head of 
which engages in a notch in the copper 
dial foot, is accompanied by some disad- 
vantages. The soft copper readily gives 
way, then the dial begins to shake. This 
very often causes the fastening screw to 
work quite loose, and the trouble is then 
worse than ever. In fine watches other 





AN ORIGINAL METHOD OF FASTENIEG DIALS IN 
WATCHES. 


methods of fastening are preferred and 
new inventions in this field are often 
brought out. 

Illustrated above is a method of fast- 
ening devised by Matthaus Baur, of Ober- 
wolfach, Baden, which is protected by Ger- 
man patent No. 263852. This was described 
in a recent issue of the Deutsche Uhr- 
macher Zeitung. 

P is the plate of the movement, < the 
dial and p the dial foot. The drill-hole in 
the plate P for the dial foot p is, in this 
method of fastening, two or three times as 
large as usual and provided on the dial 
side with a fairly deep countersink, c. In 
this drill-hole there is inserted, from the 
dial side. a small chuck, hs, which (ex- 
actly like the chuck of a lathe) is split up 
into several parts that spring open and 
which close concentrically when the upper 
parts of the chuck shell, which is provided 
with a thread, are tightened up, so that the 
chuck jaws / are withdrawn into the re- 
cess ¢. 

In order that the chuck shell hs cannot 
turn during this proceeding, it is provided 
with a nose, ¢, that engages in a groove, n. 
From the works side, over the thread s of 
the chuck shell, a hollow screw, d, is turned, 
the broadened foot a of which presses 
against the surface of the pillar plate P. 
The dial foot p, in this method of fasten- 
ing, is carried out somewhat thicker than 
is usual, but need only be short. 

In the illustration the dial s is shown as 
screwed up tight. To loosen it, it is only 
necessary to loosen the hollow screw d a 
little. By this means the elastic jaws A of 
the chuck shell open and set the dial fooi 
Pp free. The chuck shell and the hollow 
screw can both be left on the pillar plate 
until the dial is to be replaced. 

In reattaching the dial, the dial foot p 
is simply introduced into the previously 
loosened chuck shell h, the dial held fast 


139 


against the plate P and the hollow screw d 
tightened. This tightens the chuck jaws h 
on the dial foot p without appreciably 
drawing it inward. 

Withcut question, by this method of fast- 
ening the dial plate is held very securely; 
a spontaneous loosening of the hollow 
screw d is practically impossible, and the 
screw looks very well. But the device 
might be more simple. The various parts 
must also be very carefully made; this 
fastening can hardly be made so cheaply as 
to permit of its employment in ordinary 
watches. The idea in itself is, however, 
certainly excellent. 





Sua-Dial Device for Telling Standard Time. 


MOST interesting device was recently 
patented by a well-known concern in 
Preston, England, is illustrated herewith. 
This device was made after realizing and 
respecting the sentiments attached to the 
old sun dial, and in answer to many in- 
quiries as to whether something could be 
procured by which the correct clock time 
could be read from the sun dial. 
This device is known as the mechanical 
equation table, and by means of the con- 
trivance the old sun dial is brought into 














SUNDIAL DEVICE FOR TELLING STANDARD TIME. 


use as an actual standard (clock) time dial. 
For instance, suppose the time shown by 
the sun dial fixed at Crewe, England, is 
11.15 o’clock on May 25. This is sun or 
soar time, which differs from clock time 
to the extent of 16 minutes slow to I4 
minutes fast during a year. To give us 
standard or clock time we must make al- 
lowances for the equation of time (the 
difference between sun time and _ clock 
iime) and also for the difference between 
the longitude of Greenwich and that of 
Crewe. To determine these details it is 
necessary to consult a nautical almanac or 
other authority for the equation of time 
allowance for the day, and also add or sub- 
tract minutes to the difference in longitude. 

These calculations take time, and to the 
ordinary mind are worrying. The device 
illustrated simplifies the process. All that 
is necessary is to set the pointer to the cur- 
rent date. The number of minutes to be 
added to or deducted from the time shown 
on the sundial is then seen at a glance. 
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SIGNIFIES QUALITY 





For Over a Quarter Century the 


Leading Gold Watch Case Manufacturers 








704 MARKET ST. 
SAN FRANCISCO 











HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 





Office and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List po 


4 Tel. 370 Cortlandt 





8 DAY (CT AVA WaATcHes 





One of 


Our Prices 


Cook and foot balance hole jewels in 
setting made to fit any make of 
American watches. 


$.52 a dozen 


CASH NET 


They fit exactly like genuine. 


A trial will show you how to save 
$1.48 on every dozen of jewels you 
use. 


Boston Jewelers Supplies Co. 
345a Washington St. Boston, Mass. 
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\( WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
2NTS GRANTED BY THE UNITED STATES AND GREAT 
SRITAIN. THE UNITED STATES PATENTS THAT HAVE 
2XPIRED AND THE REGISTERED TRADE-MARKS.] 





UNITED STATES PATENTS. 





ISSUE CF AUGUST 4, 

PERCOLATOR. Howarp A. HeyNe, 
New York, assignor of one-half to Walter L. 
Douglas, New York. Filed April 1913. 
Serial 764,061. 

A percolator, comprising a cup to hold ground 
coffee; a circulating tube extending upward 
through said cup from below the same; a per- 
forated bottom for said cup; and a side wall for 


1914. 
1,106,045. 


o< 
25, 








said cup, embcdying a plurality of leaves oper- 
atively connected each with the other and each 
with said bottom, to move relative each other 


and said bottom, for expansion of the top opening 

f said cup. 

1,106,128. COIN FREED CLOCK. 
BONHOMME, Montreal, Quebec, Canada. 
July 9, 1913. Serial 778,107. 

coin-freed clock mechanism, the combi- 

nation with the clock having a winding arbor, of 

a coin pocket and gears adapted to 

slowly rotate said pocket from said winding arbor 

when the clock mechanism is running, stop devices 


PHILORUM 
Filed 


In a 


receiving 


TEENS 











for arresting the rotation of said coin pocket and 
consequently stopping the clock mechanism after 
a certain period, a winding key suitably journaled, 
clutch means on said winding arbor and _ said 
winding key, and means to cause engagement of 
said clutch means through the insertion of a coin 
into said pocket. 












1,106,160. PENCIL. Hermann ReIcue, Mill- 
stone, N. J. Filed June 3, 1910. Serial 
564,792. 


A pencil, having a tubular body; a tubular coil 








of flexible marking material spirally arranged and 
disposed in said body; an elongated eraser dis- 
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po-ed centrally within said coil; and means for May 28, 1914. Serial 341,63 ferm of P 
feeding said coil and said eraser from said body. 7 year:. 
1,106,173. PENHOLDER. Epcar A. WILLIAMS, £6,263. BRACELET. Donato R. Dix, Denve 
Upper Black Eddy, Pa. Filed May 8, 1913. 
Serial 766,392. 
In a pen holder a tubular casing, a pair of pen 
engazing prongs, the casing and prongs being 


formed from a single piece of flat metal, the casing 
being formed with a longitudinal a maga- 
zine formed within the casing about 


recess, 


said recess, 





the 
adapted 


casing and 
to clamp a 


surrounding 
being 
pen point against the prongs, and a spur secured 


an ejector sleeve 


said sleeve 


prongs, 


to the interior of the sleeve at a distance from 


its forward end to engage a pen point and eject 
it from the magazine into operative position. 






























































1,106,253. ESCAPEMENT FOR RUNNING 
Te. ee. Colo. Filed April 21, 1914. Serial $33,567. 
sile seh. 97 ¢ =T12 ‘ AC rT e 
Pipes Feb. ae ai — goers Wea Term of patent 7 years. 
An escapement tor clockworks having a balance -— - 
ea , 46,204, BRACELET. Donato R. Dix, Denver, 
ard an escapement wheel, said balance having a 
rectilinear back and forward movement. 
1,106,315. PURSE-MIRROR. Whuttiam J. 
Payne, Candor, N. Y. Filed Dec. 3, 1912. 
Serial 734,680. 
A purse-like container comprising a pair of 
oblong frames, a casing united with each frame, 
a hinge thereto, a threaded hinge pintle, a bail 
Colo. . Filed April 21, 1914. Serial 833,568. 
Term of patent 7 years. 
16.205. BRACELET. Donatp R. Dix, Denver, 
pivoted and a nut running on said pintle and 
adapted to clamp and angularly fix said hinge bail, 
and a mirror connected with one of said frames. 
Designs. 
16,199. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. Wrttram CopMan, yy 
Providence, R. I., assignor to the Gorham > — 
NN ) 
J 
| Cole. Filed April 21, 1914. Serial 833,569. 
Term of patent 7 years. 
! 16.206. BRACELET. Donato R. Dix, Denver, 
Mfg. Co., Providence, R. I. Filed Feb. 24, 
1914. Serial 820,768. Term of patent 14 years. 
46,207. EMBLEM FOR A RELIGIOUS SO- 











CIETY. Henry F. Ericnsen, Chicago. Filed 








Colo. Filed April 21, 1914. Serial 833,570. 
Term of patent 7 years. 


46,237. CUFF BUTTON PROTECTOR. Rosert 
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NO MATTER 


DIFFICULT 
JEWELRY REPAIRING 


HOW BADLY DAMAGED 





Silverware 


of every description 
repaired and made 
like new. 


Monograms Removed 
Parts Furnished 


Repaired, 





Mesh Bags 
75c. to $1.00 


Without Lining, 50 to 75c. 


Resilvered and Relined 








BRESLAVSKY BROS. ( 


GOLD AND SILVER COLORING AND PLATING 





igus) 51 Maiden Lane, New York 














THE HERPERS CATCH 
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CLOSED OPEN 











PAT. DEC. 3.1904. 


MADE IN SIX SIZES 


y7997Ia yg 


1289 515 761 800 80! 
KEPT IN STOCK IN 10, 14 & 18 KT. GOLD 


AND IN HARD PLATINUM. 


HERPERS BROTHERS 
NEWARK, N. J. 





18 CRAWFORD STREET, 





EST4BLISHED 1865. 





A Steady Income from the Polishing Dust that now flies out of Your Window 
—A CLEAN AND HEALTHFUL SHOP. 


LEIMAN BROS. NEW AND IMPROVED POLISHING DUST COLLECTOR 
The powerful suction draws in 95% of all dust created. This means pleasant 
working conditions. Whether you have occasional or steady work you should 
have a polishing dust collector. It preserves the health. Think what that 
means. ‘The most valued condition in the world—Health. Without it all 
else ig useless. Dust in the lungs—you know what that means—tuberculosis 
—consumption. You can’t afford to take the risk. Occasional work holds 
the same danger as though the amount were great. Then again, look at the 
monetary gain. Dust that now flies out of your window will buy this outfit 
for you, and pay you a daily wage besides—a little pinch of dust contains a 








dollar. 





Catalog 4—LEIMAN BROS., 62B John Street, NEW YORK 
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DOCTORING! 


If that Mesh Bag needs doctoring, we can do it, whether 
it is Solid Gold, Gilt, Sterling or Gunmetal. 


German Silver Mesh Bags 
REPAIRED—RESILVERED AND RELINED WITH KID OR SILK 
75c. to $1.00, Without Lining 50c. to 75c. 


Jewelry of all kinds repaired, Stone Setting, Gold and Silver 
plating, Monograms removed from silverware and repaired 
and refinished like new. First-class work. Prompt service. 


COHAN-EPNER CoO. 
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B. Rocers, Somerville, Mass. Filed May 21, 


) 
GS 


1914. Serial 840,131. Term of patent 3/2 
years. 





BRITISH PATENTS. 
(ABRIDGMENTS OF SPECIFICATIONS, 1913, FROM The 
Iliustrated Official Journal.) 





ISSUE OF JULY 22, 1914. 
7,690. WATCH AND LIKE WRISTLETS. S&S. 
Betts, London. April 1. 

A fastening device for the ends of wristlets 
which are adapted to carry watches, ornaments, 
etc., consists of a plate provided with one or more 
prongs having one or more enlarged heads, the 
prongs being passed through a band forming the 
wristlet in such a way that the free ends of the 
band are hidden behind a portion of the plate. 
Fig. 3 shows one form of the device, having in- 
wardly-directed prongs b arranged within open- 





FIG.3. 
Cc 

Qa 

F FIG.9 


e 


ings c in a plate a, and Fig. 6 shows the method 
of applying a watch e to a wristlet d fastened 
by means of this device. Fig. 9 shows a modified 
form having T-shaped projections b*. One end of 
the band may be permanently attached to the 
fastening device. Various methods of arranging 
the prongs or projections on the plate are men- 
tioned. According to the provisional specification 
the prongs may be folded over, and are not ncces- 
sarily provided with enlarged heads. 
7.733. SPOONS. K. M. Lawson, Surrey. 
April 2. 
Relates to flanged and spouted spoons for ad- 






FIG.I. 





—— 


‘ 





ministering medicines, and consists in making 
the spout B inclined continuously upwards so as 
to avoid spilling of the contents. 


7.948. CLOCKS. P. LanpensBerGer, Germany. 
April 4. 

Alarms.—The operation of the alarm mecha- 
nism is interrupted by means of a gravity device 
brought into action by tilting or turning over the 
clock. In the arrangement shown, an arbor h, 
on which is fixed a grooved roller f, is slidably 














Applications for British patents. 
mounted in the framework. When the alarm 
mechanism is freed by means of the usual releas- 
ing device, on tilting the clock the arbor slides 
forward by gravity until the roller f comes into 
the path of an arm e on the arbor which carries 
the hammer, and the operation of the alarm is 
thus arrested. 





Applications for British patents. 
16,923. MEANS. FOR DISPLAYING FLEXI- 
BLE BRACELETS. Georce C. ANpDERSON, 
Complete specifications accepted. 

1913. 

21,624. FOLDING STUDS OR SOLITAIRES 
FOR COLLARS AND CUFFS. Baczan. 


Complete specifications open to public inspection 
before acceptance. 
1914. 
12.230. FOUNTAIN PENS AND THE LIKE. 
RAVEAU. 





UNITED STATES TRADE-MARKS. 

{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





(Continued from page 77.) 
TRADE-MARKS PUBLISHED AUGUST 4, 1014. 

. 75.206. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Vurcinia_ Farry 
Stone Co., Beckley, W. Va. Filed Jan. 15, 
1914. 


ve 





























Particular description of goods.—A natural or- 
namental stone for personal adornment. 
Claims use since Dec. 20, 1913. 

Ser. 76,288. (CLASS 30. CROCKERY, EARTH- 
EN WARE AND PORCELAIN.) Peorze.tian- 
FABRIK ScHonwaLtp A. G., Schonwald, Ger- 
many- Filed March 2, 1914. 


AS pe? 


Particular description of goods.—Porcelain, 
earthen ware and crockery. 
Claims use since July 1, 1911. 
TRADE-MARKS REGISTERED, AUGUST 4, 1914. 

98,771. ROSARIES. Tue H. M. H. Co, Paw- 
tucket, R. I. 

Filed April 17, 1914. Serial 77,532. Published 

May 2¢, 1914. 

98.793. CERTAIN NAMED PRECIOUS AND 
IMITATION STONES. Tue Low-Taussic- 
KarpELes Co., Providence, R. I. 

Filed Feb. 18, 1914. Serial 76,005. Published 

May 26, 1914. 

98.800. SILVER-PLATED HOLLOW WARE 
\ND SILVER-PLATED TABLE WARE. 
Tue MrippLerown Sitver Co., Middletown, 
Conn. 

Filed Nov. 26, 1913. Serial 74,2138. Published 

May 26, 1914. 


Designs granted July 10, 1900, for 14 years. 
82.913. FORK. O. C. Grar, Pittsburgh, Pa. 
32,915. HANDLE FOR SPOONS, FORKS OR 

SIMILAR ARTICLES. W. C. CopMan, 

Providence, R. I. 

Desigus granted July 9, 1907, for 7 years. 
38,658. HANDLE FOR SPOONS, FORKS OR 

SIMILAR’ ARTICLES. G. STROHHAKER, 

Wallingford, Conn. 








Seth Fred Low, of Daniel Low & Co., 
Salem, Mass., has gone to New York to 
look after invoices of the concern due 
from abroad. 
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Idaho Retail Jewelers Hold Successfu 
Convention. 





(Continued from page 77.) 








Jewelers’ Association in active membership, and 
that we elect delegates to this year’s annual con- 
vention at Chicago, Aug. 24-29; be it 

ResoLvep, That we, the Idaho Retail Jewelers’ 
Association, in convention at Boise, Aug. 6 and 
7, 1914, condemn the action of the National 
Jewelers Board of Trade in sending to the com- 
mittees of Congress a protest against the Owen- 
Goeke bill, through its president and secretary, 
Charles H. Ingersoll and Edmond N. Stone. 

* * * 


Believing as we do that said action does not 
represent the sentiment of the membership of 
the National Jewelers Board of Trade, but voices 
the opposition of a few men who have consistently 
opposed said bill, regardless of its merits, and 
whose only ‘object it would seem has been to 
defeat this legislation which has been indorsed by 
the retail jewelers of the country almost unani- 
mously, and which has been so vigorously op- 
posed by the mail order interests of the country. 
We cannot too vigorously condemn this action; 
be it further 

RESOLVED, That we make our position known to 
the trade and the members of Congress by send- 
ing a copy of this resolution to the trade papers 
and to the committees of Congress. 

* * * 

The services rendered the association work by 
the trade papers and local press is of great as- 
sistance, but the assistance rendered this con- 
vention by the advertisers in our program is of 
specific value, and therefore be it 

ResoLvep, That we express our sincere appre- 
ciation and thanks to the advertisers in our pro- 
gram, the trade papers and the Boise daily papers. 

The discussion of the need of a law 
providing for the selling of uncalled for 
work at the expiration of a certain time, 
brought out the fact that Idaho was one 
of the few States having an efficient law 
governing this important point. 

One of the interesting and entertaining 
features of the convention was the mov- 
ing pictures of the Elgin Watch Factory 


“at Elgin, Ill., which were shown at the 


Rex Theater. 

Col. John L. Shepherd, of the Keystone 
Watch Case Co., was present and was hon- 
ored with the appointment as toastmaster 
at the closing banquet. 








Handy & Harman, New York, Give Out 
Statement Regarding the Silver 
Market. 

Handy & Harman, New York, on Mon- 
day made the following statement regard- 
ing the silver market: 

“From cables received to-day we learn 
that the official price of silver was estab- 
lished in London yesterday at 26 pence, 
covering spot transactions only. News 
items state all silver in London has been 
taken over by the English Government. 
Due to delays in cable transmission, we 
do not know whether there was any mar- 
ket established in London to-day or not. 

“An official quotation in London of 26 
pence would warrant a New York quota- 
tion of 52 cents, as the cost of freight and 
war insurance, with usual charges, at the 
present time amounts to 6% cents per 
ounce. We are not, however, able to sell 
in London even if a market is established 
there, owing to delay in the transmission 
of cables and difficulties of transactions in 
foreign exchange. 

“A New York market, therefore, cannot 
be established until cables can be trans- 
mitted promptly and transportation can be 
made safe and the financial conditions clear.” 
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Dealers 


GOLD, SILVER 


and PLATINUM 


REFINERS and SWEEP SMELTERS 


WiIAIN OFFICES 
John Street 
NEW YORK 


SMELTING WORKS: 


32-40 Flushing Avenue 
= 3 aeked Ge 4, | 





Special Announcement 


Swartchild & Company’s New Catalog 
No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. A 
catalog that every Watchmaker, Jeweler, Engraver and Opti- 


cian should have. Sent FREE upon application to the 
legitimate trade, charges prepaid. Write for it at once. 


SWARTCHILD & COMPANY 


W orld’s Largest Jewelers’ Supply House 
29 East Madison Street 


Chicago, III. 















BUY AND TRY 
The Henrich Platinum Plating Solution 
SOLVES THE PLATING PROBLEM 
Perfect Color—Rapid and Simple to Use. SAMPLE $3.50. 
“Money Back Guarantee” Makers of All Colors in Gold Solutions 


FOR SALE BY A : 
E.W. REYNOLDS ¢0.,Los Angeles, Cal. Your jobber—or direct from 
. CO., Cincinnati, 0. NY 
H. H. HAWLEY CO., - Dallas, Texas THE HENRICH COMPA 
SWARTcLHILD & CO., - Chicago, Ill. | 93 So. Main St., Memphis, Tenn. 





















DO YOUR OWN REFINIAG 
of mixed scrap rolled gold to platinum. 


Do it Right, and you will save the refiner’s 
profit. You want to know the Best way to work 
All metals, including platinum—how to melt, 
refine, plate, etc., etc. Ask 


Sam W. Hoke, Manager 
Jewelers Technical Advice Co, '7,Jobn St-. N.Y. (No Agents) 

























Patented. 


business. 


WACHTER 


Safety Watch Bow 


Watches with our bow pos- 
sess individuality, create confi- 
dence and will increase your 
We make a special 
bow for repair purposes in all 
sizes, antique and round, that 
can be attached to any watch 
without changing the pendant, 
and will be as secure as our 
complete pendant and bow. 


Write for our Booklet 


THE WACHTER MFG. CO. 


HARTFORD, CONN. 





Trade Insurance 











The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 
continuance of their patronage by selling 
them goods with a known reputation of 
quality. Best values always give 


Best Satisfaction 


Our 1914 catalog of 900 pages explains. 
Have you seen it? Did you get your copy? 
If not, send for it and be convinced. It 
will help you in your business, 








THE OSKAMP-NOLTING CO. 








PRACTICAL COURSE IN ADJUSTING. 





Published Price, $2.50. 
Special Reduced Price, $1.50, Postpaid. 





THE JEWELERS’ CIRCULAR PUBLISHING CO., II John St., New York 


CINCINNATI, O. 

















PRACTICAL COURSE IN ADJUSTING. 


Special Reduced Price, $1.50, Postpaid. 
Published Price, $2.50. 


All Jobbers, or Jewelers’ Circular Publishing Co. 

















‘Seamless Platinum Tubing AN SN \. 


any shape. Plate and Wire 


in any hardness. 
Refiners, Assayers. 
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Our New York Office: 
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TRADE CONDITIONS, 
Louisville jewelers report trade as seasonably 


quiet just now. Business is slightly better than it 
was at the corresponding season last year and dia- 
mond sales have been especially good, although 
most of the stones sold have been small in size. 





The Ben Settle Jewelry Co., Russellville, 
Ky., the pioneer jewelry store of the city, 
is having the Malon Court storeroom re- 
modeled and will shortly move to the new 
quarters. A new front of plate glass and 
marble is being installed, and the interior 
is being fitted up. 

Lewis Roth, a son of D. Roth, who con- 
ducts a jewelry store at First and Market 
Sts., has left the store for a two weeks’ 
vacation trip. He will join his wife at Daw- 
son Springs, Ky., from which point the 
couple will go to Cincinnati, O., where they 
will spend a few days with friends. D. 
Roth is on a short trip to Chicago. 

Harry Rasch, manager of the Victor Bo- 
gaert Co., Lexington, Ky., said that there 
had been several special jewelry sales in 
Lexington recently which have had a ten- 
deticy to hold back business. These sales 
were of stocks in stores which sold out or 
discontinued operations. Business for the 
season has been satisfactory, however. 

Ora C. Atkins and John Vaughan of 
Louisa, Ky., have purchased Conley’s jew- 
elry and stationery store and have taken 
possession. The stock will be enlarged. Mr. 
Atkins has had considerable merchandising 
experience, and Mr. Vaughan is a gradu- 
ate watchmaker who has been working at 
the bench in Huntington, W. Va., for a 
year or two. 

L. H. Style, Russellville, Ky., has offered 
a large clock to the white rural school in 
Logan County having the best attendance 
average during the coming term. Another 
clock has likewise been offered to the col- 
ored school making the best showing. Mr. 
Styles is a great believer in educating all 
classes of people, and children in a number 
of the rural districts in Kentucky are badly 
in need of education, 

William Ruhl, a watchmaker, and Max 
Harth, a clockmaker, for Rich G Tafel, the 
Market St. jeweler, have been on a vaca- 
tion trip spent on Harrods Creek, a Ken- 
tucky stream east of Louisville, where they 
have been coaching the Louisville Boy 
Scouts. The local Scouts have an encamp- 
ment on Harrods Creek and a number of 
the First Regiment boys have been train- 
ing them in warlike tactics. 

Among recent buyers to visit Louisville 
or concerns represented in this market 
were: A. Davis, Lebanon Junction, Ky.; 
the W. H. Keller Co., Corydon, Ind.; J. M. 
Tucker & Son, Taswell, Ind.; R. L. Cecil, 
Vine Grove, Ind.; Brittan & Ball, Harlan, 
Ky.; Nobel & Nobel, Roosevelt, Ky.; A. A. 
Milton, Auburn, Ky.; D. Dougherty, Le- 
vonia, Ind.; R. F. Davis, Belmont, Ky.; 


Samuels Bros., Deatsville, Ky.; A. M. 
Shilling, New Washington, Ind.; G. P. 
Swann, New Washington, Ind.; M. A. 


Abramson, Taylorsville, Ky., and M. M. 
Harvey, Hardinsburg, Ky. 

A colored man of Frankfort, Ky., was 
recently presented in the police court on a 
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formal charge of obtaining goods under 
false pretenses. W. B. George, a local jew- 
eler, filed an affidavit in which he stated 
that the man came into his store a few days 
ago, called for a watch, the property of 
another negro, paid the repair charges on 
it and departed. It was later discovered 
that the man had no authority to get the 
watch. The watch had a gold-filled case 
and was valued at about $15. The pris- 
oner asked to be allowed to have an attor- 
ney, and his request was granted. He said 
that he preferred to choose the attorney 
himself, and would make no statements 
concerning the watch. Judge Herndon fixed 
his bond at $300, in default of which he 
was taken to the county jail. His case was 
set for 2 o’clock Tuesday afternoon. 














The factory of the E. A. Bliss Co., jew- 
elry manufacturers, opened Monday, fol- 
lowing a two weeks’ shutdown. 

Frank A. Wallace, president and a di- 


rector of the R. Wallace & Sons Mfg. 
Co., Wallingford, Conn., and family are 
home from Rose Farm. 

W. A. Goodrich, traveling representative 
for Simpson, Hall, Miller & Co. (factory 
L, of the International Silver Co.), has 
returned to Wallingford, Conn., from a 
business trip. 

R. Reed Gwillim, optometrist, W. Main 
St., has returned from St. Louis, where he 
spent the past two weeks at the national 
convention of optometrists. Upon his re- 
turn Mr. Gwillim visited at Asbury Park, 
N. J. where he was joined by Mrs. 
Gwillim. 

Walter Mason, for 30 years employed as 
silversmith at the factory of the Meriden 
Britannia Co. (factory E, of the Interna- 
tional Silver Co.), is one of the 14 surviv- 
ing members of old Co. E, 22d Reg., C. V., 
of the Civil War, which recently gave up 
its annual reunions, as only seven of the 
old soldiers were able to be present. Mr. 
Mason has lived here 43 years and he is 
80 years of age. He will attend the regi- 
mental reunion of the 22d in Hartford on 
Sept. 17 and 18. 

Certificates of incorporation were filed 
the past week at the office of the Secretary 
of State in Hartford for a new firm in 
this city which will manufacture jewelry 
specialties on Pratt St. The incorporators 
are William F. Lally, James H. Lally and 
Joseph B. Rush. The namé of the con- 
cern will be the Meriden Jewelry Mfg. Co., 
and it will have a capital of $25,000, start- 
ing business with $10,000. W. F. Lally has 
for some time been active manager of a 
firm doing a jewelry manufacturing busi- 
ness here. Mr. Lally was formerly super- 
intendent at the factory of the E. A. Bliss 
Co., jewelry manufacturers here. 








A. D. Harding, Petersburg, Va., has as- 
signed to A. D. Hamilton and E. Titmus. 
The assets are claimed to be $3,000 to 
$4,000, with liabilities of $5,000 to $6,000. 
Mr. Harding started in business originally 
on Long Island. Later he moved to Man- 
chester, Va., and in 1881 went to Peters- 
burg. 








Michel & Co., Inc., is the latest firm to 
invade the G St. business section, having 
opened a store at 1116 G St. 

Charles E. Berry attended a clambake 
given by the Wellwood Club at their club- 


house near Philadelphia last Saturday. 
The club is composed chiefly of Phila- 
delphia jewelers. 

Justice Wright, presiding in bankruptcy 
court. has ordered the discharge from 
bankruptcy of C. C. Swan and F. H. Cole. 
The partners, trading as Cole & Swan, 
went into bankruptcy several months ago. 

Justice Stafford has appointed Harry G. 
Kimball as receiver of the Geo. A. Baker 
Optical Co. 717 14th St., N. W., pending 
action on a suit to dissolve the corpora- 
tion. The appointment was based on a 
petition filed by Geo. A. Baker and M. A. 
Leese, two of the three owners of the 
capital stock, who allege insolvency. The 
assets are given at $1,798.28 and the lia- 
bilities at $2,751.17. Attorneys M.D. 
Rosenberg and Harry G. Kimball appear 
for the petitioners. 








Rochester. 





The Rochester Retail Jewelers’ Associa- 
tion will have an outing to-morrow (Aug. 
1). 

Monroe County Supervisors held an an- 
nual outing at Newport, Irondequoit Bay, 
Aug. 6. Former Supervisor Lewis Sunder- 
lin, of the Sunderlin Co., attended. He 
is 87 years old, and the oldest living former 
Democratic supervisor in this county. 

The will of Phineas C. Joel was filed 
for probate in Surrogate Court July 29. 
The deceased was a member of the Joel Co., 
Inc., South Ave. The bulk of the estate is 
divided between Levi, a brother, and George 
Joel, his father, which includes 102 shares 
of the Joel Co. stock for Levi and 42 shares 
for his father. The estate is estimated at 
$20,000. The business will be continued by 
Levi and George Joel. 








Trans-Atlantic Voyagers. 





FROM EUROPE, 

Max Nathan, of Max Nathan Co., New 
York, and wife arrived here last Monday 
on the Minnetonka. 

David Mayer, New York, returned home 
last Wednesday on the Olympic. J. Kohn, 
of Herszfelder & Kohn, New York, also 
arrived on the same steamer. 

Emil W. Kohn, of Theo. A. Kohn & Son, 
New York, arrived on the George Wash- 
ington last Monday. Michael J. Houlihan, 
Providence, returned on the same boat. 

Eugene Edelstein, of the Illinois Watch 


Case Co., Elgin, Ill, arrived home last 
week on the Mauretania. Sigmund Hirsch- 
berg and Joseph Meurer, of Saunders, 


Meurer & Co., both of New York, were 
also arrivals on the same boat. 








A landlord’s lien has been foreclosed on 
M. A. Kelly, Dallas, Tex., and his stock 
has been taken for rent. 
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Harold Smith, the son of Dory Smith, of 
the W. J. Johnston Co., who has been seri- 
ously ill, has recovered. 

Frederick Gluck, of the Pittsburgh Watch 
& Metal Co., is at Cambridge Springs for 
a few weeks. Mrs. Gluck is with him. 

Mr. and Mrs. Rodney Pierce and Mr. and 
Mrs. George R. Pierce are making an au- 
tomobile trip through the east in the for- 
mer’s Car. 

Emanuel Grafner, of Grafner:Bros., has 
gone to Mentour, N. J., to jon the mem- 
bers of his family for several weeks, who 
are spending the Summer there. 

J. S. Bickart, of the I. Ollendorff Co., 
has returned from a trip through Ohio 
and adjoining States and reports a most 
encouraging volume of business. 

Dr. Hill, a son of E. W. Hill, of the old 
firm of Goddard, Hill & Co., but who is 
now with Sam F. Sipe, has been chosen 
superintendent of the country home at 
Woodville, Pa. 

L. M. Smit, of the M. J. Smit Co., went 
to New York last week to meet his sister 
and other relatives, who returned safe from 
Europe and from the heart of the foreign 
war zone. 

Out-of-town buyers in Pittsburgh last 
week included Walter H. Bowser, Ford 
City; S. M. Rupley, Monaca; R. V. Mar- 
shall, Freeport; Frank Bloser, New Ken- 
sington, and J. O. Clamson, Bellevernon. 

Quite a number of Pittsburgh jewelers 
last week gave prizes to the Pittsburgh 
Post to be contested for in the aviation 
meet on Brunots Island, and received con- 
siderable advertising without cost as a re- 
sult of their generosity. 

The H. Terheyden Co. expressed some 
anxiety over the safety of a package of 
diamonds that arrived in Pittsburgh last 
Thursday from Amsterdam. It was thought 
that perhaps the steamer on which the 
package was coming might be captured. 
The consignment was valued at $8,000. 

A cablegram was received from Sam F. 
Sipe, who is in London, stating that he 
and Mrs. Sipe are quartered at the Picca- 
dilly Hotel and that they intend to sail 
from England on the Aquitania Aug. 15. 
War had not been declared, however, by 
England prior to the sending of the mes- 
sage, and it is not known if this will 
change Mr. Sipe’s plans or not. 

C. C. Kelty, of the Samuel Weinhaus 
Co., was extensively interviewed in the 
Pittsburgh newspapers last week regard- 
ing the splendid marksmanship of the 
Belgian fighters and the effect the war 
is going to have on certain articles im- 
imported from Europe. Mr. Kelty is a 
keen observer of events and is of the 
opinion that America is going to benefit. 

Pittsburgh jewelers have recently been 
waited upon by dozens of concerns and 
individuals seeking donations of cups and 
other articles as prizes. Jewelers say that 
requests for such donations have become a 
nuisance, although it is said that when re- 
quests come they cannot afford to turn 
them down. However, the demands the 
past month have been so numerous that 


many jewelers have simply had to refuse 
to grant them. 

According to information from East 
Liverpool, O., and the pottery sections of 
this district, the potteries are figuring on 
clesing down provided the European war 
continued for any length of time. The 36 
potteries in this section employ about 5,000 
persons. It is said that the output of goods 
will be hampered because of probable in- 
ability to get certain supplies used in the 
manufacture of goods. A few have a large 
supply on hand. 

Arrangements are being completed for a 
fine Labor Day outing of the Jewelers’ 
24-Karat Club of Pittsburgh. It has 
been decided to have but 12 athletic 
events this year instead of about 20, as 
was the case a year ago. A ball game will 
begin at 3 Pp. M. between the married and 
the single men. The athletic events will 
not begin until the afternoon. This will 
give jewelers who may not close their 
places of business until noon an opportunity 
to witness the events. Chairman Harry H. 
Heeren, of the prize committee, announces 
that already a number of manufacturing 
concerns have contributed prizes for the 
various athletic events. It has not as yet 
been decided just what form the athletic 
events will take. It is also planned to hold 
some sort of an entertainment in the eve- 
ning in Riverview Park, but the carrying 
out of plans depends on the jewelers who 
are members and the amount of money 
subscribed by them. A liberal offering is 
desired. August Loch, the president of the 
club, is receiving the money. 

It now happens that Mr. and Mrs. Otto 
T. Heeren were actually held up and 
robbed in Yellowstone Park two weeks ago 
by two lone bandits. This information 
was contained in a letter received last 
week by Harry H. Heeren, of Heeren Bros. 
& Co., from his mother who wrote a de- 
tailed account of the manner in which the 
bandits robbed 150 persons in the party. 
Mrs. Heeren wrote that she saved her 
diamonds and diamond brooch by plac- 
ing them in her mouth. All of the 
members of the party, who were in four 
stages, were compelled to match around in 
a circle and place their money on a coat 
of one of the bandits which was spread 
on the ground. Mr. Heeren gave his 
wallet to Mrs. Heeren who hid it in her 
bosom. They received but a small amount 
of money from Mr. Heeren, who, how- 
ever, was compelled to turn his pockets in- 
side out as directed. When the bandits 
gathered up the loot, they said it was the 
most money they had ever seen at one 
time, and rode off with it. It did not be- 
come necessary for Mr. Heeren to send 
home for more money. 








New Haven, Conn. 





Francis H. Wrinn, 197 Filmore St., has 
resigned his position at the New Haven 
Clock Factory to go into business for him- 
self. 

C. Howard Daley & Co., Danbury, Conn., 
have finished making alterations in the new 
store of the concern, at 243 Main St. A 
number of changes have been made in the 
interior fittings of the store, including the 
installation of new hardwood showcases. 
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Laneaster, Pa. 





C. D. Stoner, Sunbury, Pa., is now with 
W. W. Fisher, Sunbury. 

George R. Weber, of Louis Weber & 
Son, and family are at Atlantic City. 

H. N. Fegley and wife are on a trip to 
Niagara Falls, Albany and New York. 

Edward H. Hackleton, Boston, who has 
been visiting Lancaster, his former home, 
has returned to Boston. 

Lewis Kline, with the Paul-Gale-Green- 
wood Co., Norfolk, Va., is visiting his 
parents at Manheim, Pa. 

W. E. Russell, Christiana, Pa. and 
Archie K. May, York, were among the few 
jewelers who visited Lancaster last week. 

John B. Roth, manufacturing jeweler, 
furnished the silver cup which was 
awarded to the victor in the recent athletic 
contests held at Rossmere Park by the em- 
ployes of the linoleum works. 

The half dozen silver cup prizes for the 
annual tennis tournament for the cham- 
pionship of Lancaster County, which 
opened Aug. 10 at the Lancaster Country 
Club, were furnished by W. W. Appel & 
Son. 

President Wilson’s order relative to 
wireless stations, taking them under Gov- 
ernment control, does not affect the sta- 
tions of the Hamilton watch factory and 
the Ezra F. Bowman Technical School, as 
they only receive time from Washington 
and are not sending stations. 

On exhibition at the office of Ezra F. 
Bowman’s Sons is a large photograph of 
the United States wireless station at 
Washington, from which the correct time 
is sent out over the country daily, being 
received at two places in Lancaster, the 
Ezra Bowman Technical School and the 
Hamilton watch factory. 

Howlett Sullivan, head watchmaker for 
M. A. Barbee, Abingdon, Va., who took a 
post-graduate course in the jewelry depart- 
ment of the Ezra F. Bowman Technical 
School, has finished his course and re- 
turned home. Leo Boettger, Mt. Pleasant 
Mills, Pa., a student at the school, has been 
called home by his father’s illness. Paul 
N. Vessler, Waynesboro, Pa., has completed 
a course in engraving and has gone home. 








Canada Notes. 


Francois Chambaud, diamond dealer, of 
Toronto, is now serving with the French 
army. 

Among out-of-town jewelers calling on 
the Toronto trade last week were: C. 
Wendt, Mildmay; J. J. Hollingshead, Wes- 
ton, and L. Atkinson, New Market. 

Freedman Bros., diamond dealers, of 
Montreal, being Belgian citizens, have re- 
sponded to a call to join the Belgian forces. 

Samuel Green, arrested in Ottawa, Ont.. 
on July 12, on the charge of breaking into 
A. McMillan’s jewelry store, with intent to 
steal, was found guilty and received a 
sentence of five years’ imprisonment. 

A man who was arrested in Buffalo on 
the charge of stealing a tray of rings from 
the window of the store of J. M. Landy, 
Toronto, on the night of July 19, and ad- 
mitted it to the officers in court, was re- 
cently sentenced to two years in the peni- 
tentiary. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED Ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the ad- 
vertisement. 

Display cards, $4.00 per inch. 

In all. cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 


JEWELER, first class workman, wishes a _posi- 
tion; can make designs and furnish estimates. 
Address “Y., 7469,’’ care Jewelers’ Circular. 





ENGRAVER, -first class letterer and monograms, 


long experience, sober and reliable, desires 
steady position. Address “T., 7528,” care Jew- 
elers’ Circular. 





YOUNG MAN, 21 years of age with five years’ 
experience, desires position with jewelry house; 
Al references. Address “R., 7363,” care Jew- 
elers’ Circular. 





GOLDSMITH, eight years’ experience, can speak 





German only; best reference, desires position, 
city or country. Address “Y., 7453,” care Jew- 
elers’ Circular. 

YOUNG MAN, age 20, as watchmaker and plain 
engraver; just out of school; Al reference; will 
start reasonable. Address “D., 7482,” care 


Jewelers’ Circular. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 


ae 
ee 





WANTED, POSITION as first class watchmaker. 
H. B. Couden, 32 S. 9th St., Columbus, O. 





POSITION WANTED as first class watchmaker 
and plain engraver. L. C. Davis, Parkers’ Land- 
ing, Pa. 





FIRST CLASS JEWELER on new work and job- 
bing; city or out of town. Address “O., 7515,” 
care Jewelers’ Circular. 





position of any 
“R., 7509,” 


wishes 
Address 


DIAMOND 
kind in 
care Jewelers’ 


SETTER 
jewelry line. 
Circular. 





firm; 


DESIGNER wishes 
sd 


salary desired, $25 
7512,” care Jewelers’ 


uptown 


position with 
Address 


per week. 
Circular. 





second 


YOUNG MAN, 21, desires position as 
Address 


watchmaker; "five years’ experience. 
“X., 7464,” care Jewelers’ Circular. 





8% years’ 


ENGRAVER, young man, 21, letterer, + 
Ad- 


experience, wishes chance to finish trade. 
dress ‘““M., 7470,’ care Jewelers’ Circular. 





POSITION by American watchmaker and jew- 
eler, 18 years’ experience, by Sept. 1st; south 
preferred. Box 612, Saranac Lake, N. Y. 





WANTED, POSITION, by first class watch- 
maker with plenty of experience; can give ref- 
erence. “H. B.,’”’ 147 Bradford St., Dayton, O. 


ENGRAVER would like to correspond with first 
class store re capable man; other abilities 
if necessary “Engraver,” August Bruder Co., 
Fort Way ne, Ind. 





YOUNG MAN, 22, 
facturing house with 
has 7 years’ experience. 
care Jewelers’ Circular. 


desires position with manu- 
chance of advancement; 
Address ‘“‘K., 7474,’’ 





WATCHMAKER AND JEWELER, store or fac- 
tory; 20 years’ experience; efficient in finish- 
ing; $18 to $20 a week. Address “W., 7471,’ 
care Jewelers’ Circular. 





WATCHMAKER AND JEWELER, young man, 
desires position; neat appearing salesman; have 
all tools; Al references. Address “iM. 7379,” 
care Jewelers’ Circular. 





FIRST CLASS watchmaker and plain engraver, 
wishes permanent position with good firm; have 
own tools; reference. H. B. Meredith, 1323 C 
Ave., Cedar Rapids, Ia. 





FIRST CLASS 
steady position; 
salary $25 per 
Garrett Ave., Dallas, 


jewelry engraver wants good, 
can furnish best of reference; 
week. S. B. Allen, Jr., 1806 
Tex. 





first class letter and 
can wait 


“y., 


ENGRAVER, 
monogram 
on customers; Al 
7500,” care Jewelers’ 


young man, 
engraver, desires position; 
reference. Address 
Circular. 





ENGRAVER AND JEWELER, 16 years with 
Philadelphia jewelers; single, sober, good health, 
age 81; excellent workmanship an reference. 
Tenet Goldy, Haddonfield, N. J. 





WATCHMAKER, 14 years’ experience, with first 
class reference, single, can wait on trade, de- 
sires position, city or country. M. Bergman, 
887 Longwood Ave., Bronx, N. Y. 





experience on clocks, 


WATCHMAKER, 20 years’ 


BOOKKEEPER, 


also 


young lady, desires position as 
take charge of 








wants position; own tools; references. Ad- bookkeeper ; 30 «qualified to 
dress J. Pappas, 167 W. Grand Ave., Chicago, office; can furnish excellent reference. Address 
Til. “R., 7519,” care Jewelers’ Circular. 

GOOD ALL AROUND MAN, watchmaker, en- | JEWELRY SALESMAN, with established and 
graver, jeweler, first class salesman; 15 years’ first class trade in the middle west; headquar- 
store experience. C. §S. Carr, 47 Public Square, ters Pittsburgh; salary or commission. Address 
Lima, O. “C., 7529,” care Jewelers’ Circular. 








DESIGNER, six years with leading platinum _con- 
cern, desires change Sept. 1; city or reliable 
western firm. Address “J., 7406,” care Jewelers’ 
Circular. 


SITUATION WANTED by young man, 22 years 
of age, as watchmaker, jeweler and engraver; 
best of references; own tools; eee for position 
Sept. 1. C. E. Hilden, Utica, N Minn. 





SKILLFUL JEWELER’S HELPER, well trained 


LADY ENGRAVER open for permanent position, 








in new work and in repairing, wants steady work Oct. 1, in first class apne? store; six years’ 
at once. Address “R., 7533,” care Jewelers’ experience; she can also act as saleslady. Ad- 
Circular. dress “X., 7423,” care Jewelers’ Circular. 
TWELVE YEARS’ EXPERIENCE, jewelry YOUNG MAN, high school graduate, experienced 
presser and melter, wishes a steady position; in jewelry line, having ability to collect bad 
best of references. A. Kraus, 220 E. 84th St., debts, seeks position offering advancement. Ad- 


New York. 


dress “‘W., 7472,” care Jewelers’ Circular. 





IF YOU NEED ‘a reliable watchmaker to take 
charge of your watch and clock department, 
write to Frank Wolfberg, Equity Jewelry Shop, 
Easton, Pa. 


GOOD WATCHMAKER-ENGRAVER desires per- 
manent position Sept. 1; temperate, married man 
of 33, capable of managing store; Al reference. 
Address ‘ ‘G., 7400,” care Jewelers’ Circular. 





ENGRAVER, first class, 15 years’ experience, best 

references, also salesman, wishes position with 
good house. Address P. O. sox 180, Fort 
Worth, Tex. 


’ 


SALESMAN, 24, with established jobbing retail 





FOREMAN, experienced, wishes a position with 
a firm that manufactures fine platinum and 
gold mountings; a first class jeweler also. Ad- 
dress “X., 7468,’ care Jewelers’ Circular. 

POSITION WANTED as manager of retail 
store in town of 10,000 or better with privilege 


yest of reference furnis > 
best of refer furnished 
care Jewelers’ Circular. 


of buying interest; 
Address ‘*‘H., 7489,’ 





YOUNG MAN with 15 years’ experience would 
like position as manager of a jewelry repair and 
manufacturing department with a good firm. 
Address “B., 7477,” care Jewelers’ Circular. 





SALESMAN with established trade through mid- 
dle west wishes to connect with first class job- 
bing house carrying complete line; best refer- 
ences. Address “R., 7514,” care Jewelers’ Cir- 
cular. 





class manufactur- 
setter; experi- 
particulars in 
care Jewelers’ 


POSITION, at once, by first 
ing jeweler, repairer and stone 
enced on new work; state full 
first letter. Address “‘J., 7492,” 
Circular. 





SALESMAN, young man, desires to connect with 
manufacturers line of diamond mountings; has 
good following among the jobbing trade; Al 
references. Address “O., 7516,” care Jewelers’ 
Circular. 





MANUFACTURING JEW ELER, Al workman, 
gold and platinum, 14 years’ experience, capable 
all around man; unquestionable reference; give 
full particulars in first letter. Edw. Booth, care 
E. Hess, Oneida, Kans. 





ELEVEN YEARS experienced watchmaker, good 
engraver and jewelry repairer, desires ‘steady 
position; can furnish sample of engraving and 
the best of references. M. Morell, care Reliable 
Jewelry Shop, Plainfield, N. J 





GOOD WATCHMAKER, jeweler, good plain en- 
graver, age 35, 19 years’ experience, wants per- 
manent position in Indiana, Illinois, Olio or 
Michigan; good tools, etc. Address “x, N< de 
7534,” care Jewelers’ Circular. , 





EXPERIENCED WATCHMAKER, positign ad- 
juster, familiar with railroad inspection; also 
jeweler and salesman; can take charge of de- 
partment and make it ‘satisfactory. Addregs “‘Y., 
7467,” care Jewelers’ Circular. 





‘POSITION WANTED as traveling salesman with 
reliable jobbing house or Sectors representative 
in Missouri, Arkansas, Texas and nearby states; 
best of reference furnished. Address a oO 
7488,’’ care Jewelers’ Circular. 





AMERICAN WATCHMAKER, | 382, married, 
wants permanent store position; competent; es- 
timate repairs; do good work; reference present 
employer; ready short notice; $20. Address 
“R.,”’ 545 Main No. 1, Hartford, Conn. 





OFFICE AND CREDIT MAN of wide experience 
seeks similar position in jewelry or silverware 
business; fine record and excellent references; 





thoroughly competent bookkeeper. Address 
“P. M., 7457,” care Jewelers’ Circular. 
SALESMAN having large acquaintance with 


manufacturing jewelers in New York and New- 
ark, would like to associate himself with some 
stone house or line adapted to their use. Ad- 
dress “L., 7473,” care Jewelers’ Circular. 





WATCHMAKER, 


experience, including 


engraver and jeweler, 8 years’ 
school; thoroughly com- 
petent on railroad watches; salary $25 per week; 
own tools; total abstainer ; good references; 
Iowa preterred. Address W ‘atchmaker, Box 96, 
Kewanee, III. 





EXPERT WATCHMAKER desires permanent po- 
sition with reliable house as first watchmaker; 
New York city preferred; capable of taking full 
charge of department; age 29, sober and re- 
liable; salary $30. Address “T., 7452,” care 
Jewelers’ Circular. 





WATCHMAKER, American, first class on Swiss, 
American and complicated; can_ estimate; all 
tools; wants steady position, south; salary $25; 
references and sample work on request. Ad- 
dress ‘Reliable,’ care Chas. O’Bryon, 735 San; 
som St., Philadelphia, Pa. 


DIAMOND SALESMAN having a large acquaint- 
ance with private trade wishes to connect with 
a diamond house; business guaranteed--from 
$25,000 to $35,000 a year; only on cash’ basis; 
furnish reference and bonds. Address “Y., 








trade, etc., is open for manufacturing line on 
commission from New York to middle west. 
Address “‘A., 7522,” care Jewelers’ Circular 





7434,” care Jewelers’ Circular. 
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SITUATIONS WANTED— Continued. 





x. 





WATCHMAKER, first class on American and 
Swiss Watches, chronographs and chronometers 
included; past four years have had charge of 


one of the largest stores in the south; would 
like to change about Sept. 1. Address “Ex- 
pert, 7498,’’ care Jewelers’ Circular. 


FIRST CLASS WATCHMAKER wanted on high 
grade railroad watches; steady position; refer- 
ence. Address “H. F., 7511,’ care Jewelers 
Circular. 





WANTED, all round manufacturing jeweler who 
is also a good stone setter. Jewelry Manufac- 
turing & Engraving Co., 126 S. Main St., Salt 
Lake City, Utah. 





SALESMAN, young man, would like to connect 
with manufacturer selling to department stores 
and large retailers in New York city and out 
of town; desire a good filled or plated line for 
this class of trade; no side lines; experienced. 
Address “S., 7375,” care Jewelers’ Circular. 





FIRST CLASS watchmaker and engraver wants 
position Sept. 1; young man, not married, age 
25, good habits, neat appearance, pleasing 
manners; own tools, capable of managing re- 
pair department; no smal] salary considered. 
Address C. T. Teague, P. O. Box 202, Peters- 
burg, Va. 





SALESMAN representing one of the 
largest diamond importers is desirous 
of making a change. Address ‘Con- 
fidentia!, 7119,’’ care Jewelers’ Cir- 
cular. 





EXPERT WATCHMAKER, Aj1 en- 
graver, salesman, good jeweler, fine 
all around man; $30 to $35; central 
States; permanent. Address ‘“A., 
7476,” care Jewelers’ Circular. 





JEWELRY CASES; advertiser, age 34, is looking 
for a position to make himself generally useful 
to small firm; understands giving out work and 
seeing orders through; have also had selling 
experience and understands bookkeeping; small 
salary to start. Address “G., 7475,” care Jew- 
elers’ Circular. 





MANAGER for first class jewelry store 
is open for position; at present man- 
ager for a store carrying $35,000 
stock; first class watchmaker and 
optician, fair engraver and jeweler; 
36 years of age. Address “E. B. J., 
7386,’ care Jewelers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








OLD ESTABLISHED CONCERN is interested in 
a staple or specialty line for the jewelry trade 
in New York city and vicinity. Address “R., 
7454,” care Jewelers’ Circular. 





SALESMAN WANTED ealling on very fine 
stores to take a small but classy side line of 
artistic lavallieres and scarfpins; on commis- 
sion only. Address “B., 7521,’ care Jewelers’ 
Circular. 





SALESMAN, young aggressive producer, five 
years’ jewelry experience, desires two more jew- 
elry or kindred lines, or will consider one good 
gold line from manufacturer to best retail trade 
throughout Michigan and Indiana, on commis- 
sion; only reliable, up-to-date and moderate 
priced lines considered; I specialize in these 
two States and have a large acquaintance; start 
Sept. 1 for three months’ trip; Al references. 
Address “D., 7530,’ care Jewelers’ Circular. 











belp Wanted. 


3c. a word; minimum charge, 75c. 








WATCHMAKER AND ENGRAVER; $20 per 
week; send sample of engraving and references. 
Thos. L. Bell, Americus, Ga. 





WANTED, AT ONCE, an assistant watchmaker; 
one with a knowledge of optics preferred. Ad- 
dress Jules Wendell & Son, Oswego, N. Y. 


SALESMAN to handle our line of class pins and 
college jewelry on commission; experienced men 
preferred. G. Wm. Reisner, Lancaster, Pa. 


WANTED AT ONCE, watchmaker and engraver; 
steady position to the right man; $25 per week. 
Address J. K. Roumain, jeweler, Baton Rouge, 








WANTED, AT ONCE, watchmaker, engraver, able 
to wait on trade; position permanent; state age 
and experience first letter. Frank H. Corwin, 
Riverhead, N. Y. 





WANTED, first class engraver, assistant watch- 
maker, prefer one who had store experience 
and can wait on trade. Address Box 913, 
Charleston, W. Va. 





WATCHMAKER AND ENGRAVER; must _ be 
competent; best references required; position 
with us. Wallenstein-Mayer & Co., wholesale 
jewelers, Cincinnati, O. 





WANTED, a good watchmaker, at once; will pay 
from $25 up per week; must be good on Swiss 
watches; steady position. Address ‘‘W., 7461,” 
care Jewelers’ Circular. 





ENGRAVER, young man, who can cut good script 
letters and who is desirous of perfecting himself 
under an expert engraver; send samples, give 
age. Drawer 1127, Kansas City, Mo. 





WANTED, first class watchmaker, jewelry re- 
pairer, optician and fair engraver; young man, 
single, American, good appearance; state salary. 
John W. Taliaferro, Harrisonburg, Va. 





WANTED, a first class clock and jewelry re- 
pairer, engraver and window trimmer; ®* must 
have good habits and come well recommended; 

state salary expected. L. H. Barth, Geneva, 





WANTED, a first class jeweler and engraver, com- 
petent on new work and repairs; permanent po- 
sition; send samples of engraving, copy of refer- 
ences, first letter. Address J. vinski, Waco, 
Texas. 





WANTED, a first class engraver in a high grade 
jewelry store; a man capable of commanding 
$30 per week. Address, with references and 
samples of work, W. C. Graves & Bro., Mem- 
phis, Tenn. 





WANTED, AT ONCE, first class watchmaker and 
engraver; railroad work; inspector; $30 per 
week; permanent; references and sample en- 
graving in first letter. Willet L. Robertson, 
hkawlins, Wyo. 





WANTED, DIE CUTTER for medals; 
must be high grade workman, good on 
lettering. The D. L. Auld Co., Co- 
lumbus, O. 





AN EXPERIENCED optician-engraver who can 
assist watchmaker; permanent to right man; at 
once; write fully as to ability, references; old 
house, modern store. S. T. Little Jewelry Co., 
Cumberland, Md. 





FIRST CLASS combination jeweler and engraver; 
permanent position and excellent opportunity 
tor right party; one willing to go south. Apply 
Jewelers’ Co-operative Syndicate, 80 Maiden 
Lane, New York. 





CATHOLIC MAN to sell rosaries to the trade; 
man acquainted with buyers of department 
stores, premium houses and wholesalers pre- 
ferred; steady position. Address “R., 7503,” 


care Jewelers’ Circular. 





WANTED, first class fast engraver; per- 
manent position; send samples and 
state salary wanted. Garibaldi, Bruns 
& Dixon, Charlotte, N. C. 





WANTED, watchmaker and engraver; man who 
can wait on trade, sell goods, and knows the 
jewelry business; permanent position to man 
with experience; recommendations required. 
Chapman & Armstrong, Galesburg, III. 





SALESMAN WANTED who has a following with 
the retail jewelry and department store trade, 
to handle a line of hollow ware; to the right 


man we can extend a good opportunity. Address 





WANTED, assistant sales manager, experienced in 
manufacturing and selling metal goods or jew 





elry; general business experience necessary; 
State experience; reference required. Address 
r, H. P.,”? Box 257, Newark, N. J. 
WANTED, AT ONCE, a good watchmaker and 
engraver, one who could be depended on, 
other need apply; steady position and good 


workshop; state salary and send samples of en- 
graving with references. Address Davidson 
Jewelry Co., 17 Commerce St., Montgomery, Ala. 








for Sale. 


Stores, Stocks and Businesses. 


3c. a word; minimum charge, 75c. 








SMALL FACTORY, fully equipped for manufac- 
turing jewelers, in Maiden Lane section, for 
sale or rent. Address ‘“R., 7517,’ care Jewelers’ 
Circular. 





FOR SALE, a fine, clean stock and new fixtures, 





to wind up the estate of Leonard Huber. <Ad- 
dress Leonard Huber, 336 W. Jefferson St., 
Louisville, Ky. 

AN OLD ESTABLISHED jewelry and repair 


business in good town in western Pennsylvania; 
a bargain if taken at once. Address “H., 7401,” 
care Jewelers’ Circular. 





FINE JEWELRY BUSINESS, 
city ot 6,000; invoice $6,200; 
$5,500; long established. Address 
Sallee, broker, Litchfield, Ill. 


central Illinois 
will sell for 
122x, H. M. 





FOR SALE, established growing optical business; 
best corner in Chicago; practically no opposi- 
tion; high class practise; best offer takes it; am 
retiring. Address “C., 7481,’ care Jewelers’ 
Circular. 





AUCTIONEERS TAKE NOTICE; I have a good 
store for an auctioneer to buy and conduct auc- 
tion and make big money; invoice is only price 
considered. Address “J. M., 7524,” care Jew- 
elers’ Circular. 





ONE OF THE BEST jewelry stores in one of 
the best towns in western Nebraska; stock and 
fixtures around $3,000; part down and balance 
on easy payments. Address “E., 7483,’’ care 
Jewelers’ Circular. 





GOOD JEWELRY BUSINESS, established 15 
years; no opposition, located in suburb of New- 
ark; workshop with electric power and optical 
dark room; ill health the cause for retiring. 
Address “W., 7371,” care Jewelers’ Circular. 





NICE JEWELRY STORE, city of 12,000, in rich- 
est country in Michigan; business runs from 
$7,000 to $10,000 a year; good repair business; 
invoice about $3,800; can reduce some; will 
sell at a bargain; have other business. Address 
“T., 7499,” care Jewelers’ Circular. 





FOR SALE, up-to-date jewelry store in the best 
iron and steel city in Ohio; population, 125,000; 
fine location; reasonable rent; established nine 
years; reason for selling, have two other stores; 
will bear clesest investigations. Address ‘X., 
7502,” care Jewelers’ Circular. 





AN ESTABLISHED jobbing jewelry business in 
Cincinnati with good trade in central States; 
$10,000 will safely swing it; books open and 
fullest information extended; excellent reasons 
for wishing to dispose of it. Address “E., 
7394,” care Jewelers’ Circular. 





JEWELRY STORE with manufacturing depart- 
ment complete; oldest established in the city; 
best location and low rent with long lease; store 
equipped with new mahogany fixtures; all clean, 
new stock at a bargain if taken before Sept. 
15; terms if desired. Address A. J. Stahl, 613 
17th St., Denver, Colo. 





FOR SALE, jewelry business in the best city in 
Ohio, 40,000; established 18 years; new fix- 
tures, front, floor and ceiling; best location in 
city; stock $28,000; annual business $20,000 to 
$24,000; I built this from the bench in 18 years 
and my health demands open air. Address 
“Donn, 7257,” care Jewelers’ Circular. 














La. 


“C., 7446,” care Jewelers’ Circular. 





(Special Notices continued on page 150.) 
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Special Notices. 


(Continued from page 149.) 








FOR SALE—Continued. 








JEWELRY STORE FOR SALE at very liberal 
discount; stock invoices about $9,000; fixtures, 
$3,000, no incumbrance; clean stock; fine loca- 
tion, low rent; reason for selling, death of 
owner. Address Eugene Erhard, Bastrop, Tex. 





WELL PAYING BUSINESS in Ohio 
city; over thirty million payroll; lo- 
cation good; takes $8,000 to handle; 
fixtures new and modern. Address 
“S., 7459,” care Jewelers’ Circular. 





FOR SALE, jewelry store and optical business, 
Uniontown, Pa.; county seat; stock about 
$15,000; good, clean stock, good fixtures and 
show windows; fine location, up-to-date in every 
way; best business town in State for size; will 
take 15 per cent. off cost; no other offer con- 
sidered. Thomas L. Collier, 44 W. Main St, 


Uniontown, Pa. 





WILL SELL best paying jewelry store in western 
Pennsylvania at invoice price, $2,500 to $3,000; 
profits in December will almost pay for store; 
stock low now; must get away from business is 
the reason why this sacrifice; this is one chance 
in a thousand for anyone to get a good business 
at this time of the year. Address “A. D., 
7523,” care Jewelers’ Circular. 





FOR SALE, up-to-date jewelry business in city 
of 20,000 in the southwest; Metropolis of 
State, headquarters for large sheep and cattle 
ranches; large railroad payroll; health resort; 
stock and fixtures invoice $16,000, strictly new 
and up to date; no junk; this is a live, money 
making business; other interests reason for Sell- 
ing; practically no opposition; this is a real 
opportunity. Address “X. Y. Z., 7368,” care 
Jewelers’ Circular. 





FOR SALE, JEWELRY STORE, established 23 
years in the best and wealthiest town of 15,000 
inhabitants in Texas; store is in best location in 
city; fine fixtures and up-to-date stock of $35,- 
00U; can reduce to suit purchaser; this is the 
best jewelry proposition that has ever been 
offered for sale, and will bear the closest investi- 
gation; no discount offered and do not answer 
unless you have the cash. For full description 
and information address ‘Jewelry Store For 
Sale, 7270,” care Jewelers’ Circular. 


BIG BARGAINS in travelers’ trays, all kinds; 
jewelers’ displays and trays at a sacrifice. Mozar 
& Meyer, 38 Maiden Lane, New York. 





FOR SALE, German silver mesh bag frames; 150 
five inch, 60 six inch and 100 four inch frames 
for $12.50. Box 321, Attleboro, Mass. 


DO NOT WASTE TIME and worry over old stock 
or poor business; I have taken hold of jeweler’s 
whose business was running $10 to $20 a day 
and I increased it to $500 per day at 25 per 
cent. profit over cost. Dan I. Murray, the great- 
est jewelry auctioneer in the world, 3 Maiden 
Lane, New York. 





POLISHING DUST COLLECTOR, foot press, 
screw press, motor, blower, dynamo, benches, 
tools, dies. 62 John St., New York, up stairs. 





JEWELERS requiring machinery should consult 
us; we manufacture and furnish complete shop 
equipment or individual articles; state what you 
need. Leiman Bros., Newark, N. J. 





ENGINE TURNING LATHES, fuly improved, 
complete in every detail, two straight liners, one 
circular lathe, one circular with straight line at- 
tachment. Bille, 401 Third Ave., New York. 





FOR SALE, fine $250 ship’s chronometer, just 
completely overhauled, in perfect condition, 
$100; also new Century engraving machine with 
attachment and type, $35. Dodd & Denhoff, 
223 W. Central Ave., Albuquerque, N. Mex. 





AN UNUSUAL OPPORTUNITY to pur- 
chase 180 feet of crotched veneer 
mahogany wainscoting; also seven 
sections and one-quarter round end of 
8 ft. high and 2 ft. 6 ins. deep wall 
cases for silverware, with drawers 
underneath, made by B. & W. B. 
Smith; a'l in perfect condition and 
now the property of a high class 
Fifth Ave. jeweler, New York City; 
above will be sold at a low figure to 
a quick buyer. Address “‘B., 7249,” 
care Jewelers’ Circular. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 


WANTED TO BUY for spot cash, jewelry store, 
complete, in a town of not less than 10,000 popu- 
lation; store must have a good name and must 
be a bargain for cash; state full particulars in 
your first letter; all will be confidential. Ad- 
dress me at either office: 3 Maiden Lane, New 
York, or room 460, 440 S. Dearborn St., Chicago, 
Ill.; 410-412 N. 7th St., St. Louis, Mo.; Dan I. 
Murray, broker. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





DIAMONDS at great bargains, $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regu- 
lar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan I. 
Murray, 3 Maiden Lane, New York. 





HIGHEST CASH PRICES PAID for your 
surplus diamond stock; check sent 
the same day goods are received; if 
offer is not satisfactory will return 
your goods; references; any National 
Bank, Dun’s or Bradstreet’s or the 
Jewelers Board of Trade. D. H. 
Keene, Fort Worth, Tex. 








CASH PAID for diamonds rejected, off color pre- 
ferred. A. Alter, 9-15 Clinton St, Union 
Building, Newark, N. J. 





HIGH CASH PRICES paid for diamonds 
and watches; immediate’ returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, III. 





AN ESTABLISHED jewelry business in 


Price, Utah; county seat of Carbon 
County, with 2,000 _ inhabitants; 
trading point for 5,000 coal miners 
in twelve coal and coke mines, which 
have a monthly pay roll of $400,000, 
as well as farming and stock raising 
community; it is a newly developed 
town on the main line of the D. & 
R. G. R. R., 120 miles south of Salt 
Lake; it is the only complete jewelry 
store within the above mentioned 
territory; owner wants to retire from 
business entirely; merchandise about 
$4,000 and fixtures about $1,500, but 
can be reduced if desired, or will take 
part of the price in monthly pay- 
ments; rent of the store in brick 
building is $40; will discount the 
price for cash. The Elite Jewelry 
Co., Telluride, Colo. 








for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








FIVE SHIP’S CHRONOMETERS, nearly new, 


for sale to settle estate. T. G. Medinger, 16 
Beaver St., New York. 





SAFE, MOSLER, slightly used; cost $175, sell 


for $100. Room 51, 21 Maiden Lane, New York. 





MANUFACTURING SILVERSMITH, well es- 
tablished and making fine line of popular priced 


hollow waré, desires to close with jobbers or 
selling agents for the disposition of its mer- 
chandise. Address ““W., 7510,’ care Jewelers’ 
Circular. 





TWO HUNDRED STRINGS, real corals, all 


sizes; 200 bead purses and bags; 500 pairs 10K. 
gold link scarfpins at 50 cents on the dollar; 
sent on memorandum bill to jewelers, cash with 
report. Dan I. Murray, broker, 3 Maiden Lane, 
New York. 





DO YOU WANT TO SELL automobile novel- 
ties and do more than double your jewelry 
business and not require half the time; I can 
put you next; write me, no charge for inform- 
ing you. Dan I. Murray, broker, 3 Maiden 
Lane, New York. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17-Greene St., New York, established 
1889. : 





PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, Ill. 








PAY CASH for your’ diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mall; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, Ill. 


1S YOUR BUSINESS FOR SALE? We 
will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 








To et. 


3c. a word; minimum charge, 75c. 








FOR RENT, desirable desk room for jewelry 
salesman; $15 per month. Address Hugh 
King, 511 Heyworth Bldg., Chicago, Ill. 





TWO sound proof sample rooms, suitable for out- 
of-town manufacturing jeweler; location, Fifth 
Ave., near 84th St. Kronheimer & Oldenbusch 
Co., 362 Fifth Ave., New York. 





FOR RENT, portion of desirable office 
in best part of city. Mandalian & 
Hawkins, 1 W. 34th St., Century 
Bildg., New York. 











To Exchange. 


3c. a word; minimum charge, 75c. 











WILL TRADE EQUITY in Duluth income prop- 
erty or lots in steel plant city, near Superior, 
Wis., for good jewelry or diamonds. Address 
Zenota Realty Co., 208 Providence Bldg., 
luth, Minn. 
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"]RADE/\ARKS 














There Is A Reason Why You Should 
Advertise Your Trade-Mark In The 
Forthcoming Edition Of 


“ TRADE-MARKS of the JEWELRY and KINDRED TRADES” 


The “Why” Of That Reason We 
Will Explain In Detail Upon Request 


“Trade-Marks” is a pretentious volume of about 400 
pages, containing nearly 5,000 trade-marks of interest 
to the jewelry world. It is recognized as the authori- 
tative source of information on all matters pertaining 
to trade-marks, and it is constantly used by buyers 
who buy enough to count. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street - - - - - - - New York 
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Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS. 


BIRMINGHAM, ENcG. 








THE WASHBURN 


JOHN AUSTIN & SON | sce. neg 
Automatic Holder for ear —_ scarf-ping, 


for all sizes of scarf- 


Gold, Silver and Platinum pin wire. Guaranteed. 
Assayers, Refiners and Smelters 
14 and 76 Clifford St., PROVIDENCE, R. I. - 


We Do Our Own Smelting 





EAR WIRES 


for unpierced ears. 


J SAFETY CATCH 
Can You Cet Better Prices Than These for Your For Brooches, ete. 
4 Kt....16c. per dwt. an be applied to any 
sc OLD GOLD and SILVER? yong a ieee 








8 Kt....32c. per dwt. 


10 Kt....40c. per dwt. We have been serving our customers satisfactorily for over 61 years. 

12 Kt....48c. per dwt. We pay special attention to mail and express orders; we pay the bullion y 

14 Kt....56c. per dwt. assay price for same, and solicit a trial order. Ore assays a Open Closed. Open. osed. 
16 Kt....64c. per dwt. specialty. Returns on express orders will be made within 24 hours. ; : et 

18 eee per _ Our reputation is our strongest guarantee. Descriptive Circular on Application. 

20 Kt....80c. per dwt. Pearl Drilling and Adjusting a Specialty 

‘ x 8 t 7 WwW YORK Y 

4 po gy A. C. SONTHALL, eae and William Pad Speciai Order Work and Repairing. 


24 Kt...$1.00 per dwt. 
C. IRVING WASHBURN, 45-49 John Street, N.Y. 





























Established 1850. Assayer, Smelter and Refiner SUCCESSOR TOL. DURR & BRO. 
CRUCIBLSES. 
ENGINE-TURNING FOR | \ , a, ‘eclere Supplies, am 
e shall be pleased to show designs ISS Etc. 
and quote prices for engine-turning Established 1850. 
THE TRADE on jewelry and silverware. We are J.&H. BERGE, 
making a specialty of brocading work. - ay 


























Write Us Your Needs - 
, Learn Watchmakin 
FIELD ENGINE-TURMING €O., 117 Point st., Providence, R. I. sched massac Eee ng 


in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. Money earned while 

i Positions secured. Easy terms. Send 


e e e. ° Published Price, $2.50. Special studying. 
Pr cti 1Co r e In Ad ting Reduced Price, $1.50. All sin for catalogue. Address 
a ca ‘ urs jus ~ of Jewelers’ Circular Publishing Co. St. Lowls Watchmaking Scheel, st. Louis, Mo 


U. S. SMELTING AND REFINING WORKS 


L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SWEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 























ESTABLISHED 1668 GOLD AND SILVER REFINERS 


L. LELONG be: BRO. ASSAYERS AND SWEEP weve 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Gold aad sina “palin, FOR THE TRADE 

















August 12, 1914. 


THE JEWELERS’ CIRCULAR-WEEKLY 


JAMES L. HAND 


America’s Leading Jewelry Auctioneer 
14 MAIDEN LANE NEW YORK 





Now selling the fine, large stock of Messrs. J. Friedberg & Son, , 
of Detroit, one of the prominent firms of the Middle West. One year [ 
ago I closed out the business of the R. J. F. Roehm Co., of Detroit, 
established sixty-four years, and my sale of the stock of Messrs. W. A. 
Sturgeon & Co., of the same city, was one of the remarkable events of 
the jewelry trade. This firm carried a stock of $400,000. Evidently 
Detroit jewelers are in line with those of other cities. They appreciate 
the fact that Hand is the man. My sales in Detroit and elsewhere are 
attended by the hest people of the community. The objectionable 
features of the wverage auction are obviated at the Hand sale. The 
Hand sale can hardly be called an auction. It is a polite selling of your 
goods. Satisfactory results guaranteed. Only your own goods sold. 
All sales conducted personally. No substitutes. Am assisted at all 
sales by an auctioneer of ability. References and results of past sales 
that will ¢onvince you. 


ae 






Ask any prominent wholesaler or the National Jewelers’ Board 
of Trade. A square deal to you and your customers, and your repu- 
tation well guarded. Wire or write my New York office. Corre- 
spondence confidential. 


Will advance cash and render any honorable assistance. 





JAMES L. HAND. 







































- : Luck Counts Once in a While 
Trained Efficiency Counts All the Time 


Trained efficiency, gained by twenty or more years of work in the 
auction field—a close study of all the factors that make for success or 
failure in that field and years of preparation as retail jewelers before 
entering the auction business, has given us a training for this work 
possessed by few auctioneers to-day. 


’ Success Is Not So Much a Matter of Effort 
As Intelligent Direction of Effort 


It is this “intelligent direction of effort” and “trained efficiency” that 
have made our sales so invariably successful and that have helped us 
to “win out” in sales that other auctioneers had tried to “make go” 
but couldn’t because they lacked these two essentials. 


We Sell All Your Stock. We Sell It at 
a Profit. Our Sales Average from 


$5,000 to $20,000 per Week 


Convincing evidence, supporting the above statements, from some of 
the largest and most progressive jewelers in the United States and 
Canada, yours for the asking. 


MITCHELL & TILLOTSON 


Jewelers’ Auctioneers 80 Maiden Lane, New York 
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BPANCH 
CHICAGO, 
AM STEF 
ARIS FR 








SOI ET ee 


0 Isiah Stern Ay 0] 


5331043 GOLD ST. NEW YORK 


THE LARGEST MANUFACTURERS 2F GOLD JEWELRY IN THE ‘om 
IMPORTERS °F DIAMONDS 


PRICES 
































Onyx goods. 
Link buttons. 
Tie clasps. 
Gold, silver and 
plated knives. 
Amber cigarette 
holders. 

Gold, silver and 
plated collar 
buttons. 
Lockets. 


Watch bracelets. 
atch holders. 
Ring mountings. 
Bold, silver and 


Cigar cutters. 
Lorgnettes. 
Patent safety 
guard bracelets. 
Monocles. 

Baby pins. 
Fichu pins. 
Tulle pins. 

Veil pins. 
Lingerie clasps. 
Earrings. 

Gold and silver 
match boxes. 
Class rings. 
Locket rings. 








Fine platinum 
iewelry of every 
description. 
Lapidary work. 


























BPANCH OFFICES 

€}(CAGO, ILL. 31 NorthState St. 
AM STERDAM,HOLLAND, 1OTulpStraat 
PARIS,FRANCE Si Rue deChateaudun. 


TO AVOID DELAY 
USE LOCAL ADDRESS 
33 To 43 GOLD ST. 
NEW YORK 
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PUT IN A CALL FOR 


COMMUNITY 
SILVER. 


YOUR JOBBER CAN SUPPLY 





ic 


ise RR GLAN DE SiG m 


PLATE DE LUXE. AT YOUR SERVICE FOR 50 YEARS. SIX TEASPOONS, $2.15 (engraving extra). In Canada, $2.75 


ONEIDA COMMUNITY, Lip. 
ONEIDA, N. Y. 


























